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For high-precision 
pipe or bolt threading! 





Beaver 
No. 71 
Series 


Patented 


EAVER No. 71 (plain) or No. 71-R (ratchet) are built especially for high pre- 
B cision pipe or bolt threading. The tools are patented design and offer such advan- 
tages as compactness; simplicity; adjustability for over size or under size threads; 
immediate chip clearance and easy oiling. The dies can be changed in a matter of 
seconds—and NO TOOLS REQUIRED. No bushings 
universal chuck accurately centers the tool and insures straight threads. Note that the 
dies are up on top—so the long curling streamers from soft bolt stock cannot jam or clog 
these tools. Ideal for hand use—or with modern power units such as Beaver Model C. 
















To note its compactness com- 
pare a No. 71 with the hand. 





No loose bushings to bother A small metal box is available 


with (or lose). A smooth-work- to hold eight sets of dies—also 
ing universal chuck centers See page 4 of our New larger metal kit box which holds 
the tools accurately—insuring Catalog for prices & full a No. 71 or 71-R tool and many 
straight threads. details. extra sets of dies. 







os De 


mC. 





hs SaaeN tae 
"Highest + * WARREN, OHIO « For~ 46 Seune 


Sold by Leading 


Supply Houses Everywhere! 
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Looking rthead 
THAT CATALOGS are necessary 
and helpful in the operation of an 
industrial supply business is con- 
ceded by virtually all supply men 
but there is some difference of 
opinion as to how catalogs should 
be distributed. To make a catalog 
do its best job involves more than 
merely delivering copies to pros- 
pective buyers, some distributors 





contend. Their reasons behind this 
type of thinking are cited in an 
article scheduled for the March 
issue. 

Of particular importance to sales- 
men 
how a salesman can make selling 
easy by “selling to friends”. 

Salesmen who have 
among their 
March Question and Answer de- 


product. 


is an article which explains 


partment will serve as a good way 
to check on their knowledge of the 


These are just a few of the high- 
lights to look for next month. 




















files listed 


lines will find the 
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New Title or 


Director of Circulation, MILL SUPPLIES 
330 West 42nd Street, New York 18, N. Y. 


Please change the Address of 
my MILL SUPPLIES subscription 


New Company Connection...........55-seeeeeee eed 
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HOLO-KROME 
Authorized DISTRIBUTORS 


COMPLETELY 
“pu/ COLD FORGED 






MEANS STEADILY 
INCREASING SALES 
.. REPEAT ORDERS 


"Completely" Cold Forged! . . . . H-K Dis- 

tributors know and value the benefits resulting 

from the Holo-Krome patented method of 

"Completely" Cold Forging - FIBRO FORGED 
Socket Screws. 


HOLO-KROME 
_Kirofored $1 SOCKET SCREWS 











we HOLO-KROME :. 











KENNEDY 


BRONZE GATE VALVES 


Simple 
Sturdy 
Duralle 


Assure easy opera- 
tion, and lastingly 
trouble-free service. 
Available in non- 
rising and rising 
stem types: a’so out- 
side screw and 
yoke. Built for steam 
pressures up to 
300 lbs. 






Figure 27 


Standard, Screwed Ends Buy From Our Distributor 


‘THE KENNEDY VALVE MEG. CO. 





ELMUER A, Ne T, 
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TIGHTEN 
SET SCREW 
HERE 





TIGHTEN 
JACK SCREW (— 
WERE 


@ The simplest, surest mechanism 
ever devised for holding wheels to 
shafts! No flange. No collar. No 
protruding parts. 


@ The Taperlock Sheave mounts 
as a complete unit. Slip it on, line 
it up and tighten while sighting. 
It’s in place on the first try! 


@ The bushing is wedged into the 
sheave by means of set screws— 
with a firmness equivalent to a 
shrunk-on fit—whether the shaft is 
standard or normally undersize. 


@ The Taperlock runs true. The 
bushing extends the entire length 
of the hub; it provides a full bear- 
ing surface. 


@ Close mountings are made pos- 
sible. No flange nor collar nor 
other device is required at either 
end of the sheave hub. 


@ The Taperlock “unlocks” with 
less effort than any other sheave— 
due to its special taper. 


@ Taperlock Sheaves are avail- 
able in ALL sizes. 





Sheave 


PATENT APPLIED FOR 


New TAPER ‘LOCK 


Easy on—easy off—locks fast to the shaft! ALL the advantages you’ve 
ever dreamed about in a sheave are here—in the simplest, quickest 
acting mechanism ever developed for the purpose! 

The story of this new Dodge product is being carried to industrial 
power users through a consistent campaign in leading business pub- 
lications. Potential customers are directed to Dodge Transmissioneers. 


DODGE MANUFACTURING CORPORATION, MISHAWAKA, INDIANA 





MISHAWAKA 


SIGN OF THE DODGE TRANSMISSIONEER 


There are 257 nay T located in 
principal cities, to NEW and BETTER ways of transmit- 
ting power. See your classified telephone directory. 








MILL SUPPLIES -e FEBRUARY, 1946 








ve 
st 


al 


NA 











AVIATION 
ORM-A GASKE 


<i _ 


KAdlroy wae there..re warG/ 


YES SIR, | was there, right from Pearl 
Harbor to V-J. | helped the boys do 
their jobs... all over the map! 


















You folks on the home front sure were swell 
holding down your gripes about shipments 
and such, during the days when Ol’ Permatex 
was up fo its ears in Government Orders. 


But from now on I’m back at the Plant, pushing 
out those “can't-be-beat” Permatex Products 
you've waited for so long. 


Well, | guess that does it. Just want to say 
“Hi” to my many friends, both old and new... 
I'll be seeing you! 


PERMATEX COMPANY, INC., BROOKLYN 29, N. Y., U.S.A. 
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For Strength, Safety and Extra Service 
on High Pressure Pipe Lines... 






THE MARK 
OF PROVEN QUALITY 


W-S 


FORGED STEEL 


FITTINGS 


Send For These Bulletins 


A-3—Factual data, drawings, pressure 
ratings, dimensions, tables, etc., on 
Forged Steel Fittings. 


&-4— Description, specifications and 
drawings of bronze or forged steel 
Globe, Check, Needle and Angle 
Valves. 


710-A—Hydraulic Jacks in independent 
pump and attached pump types; 10-500 
ton capacities. 

240-A—Hand Pumps for operating 
jacks, small hydraulic tools and for 
general hydrostatic testing. Single and 
double plunger types. 


A-6—Shears for cutting wire rope and 
iron bars and rods; hand and hydraulic 
types. 


A-7 — Portable Pipe Benders; open-jaw 
type with built-in < 4- unit and 
hydraulic cylinder. Will bend extra 
heavy steel pipe up to 2” and standard 
weight pipe up to 3”. 


SOCKET WELDING TYPE 


For Schedule 40 Schedule 80 Schedule 160 and Double Extra Heavy Pipe 


eal) 


SCREW END TYPE 


For 2000, 3000. and 6000 Pound Service 


— 


Above are illustrated but a few of the W-S line of Forged Steel Fittings 


F or construction and maintenance work in power plants, oil fields, refineries, 
chemical plants, ship construction, air conditioning and refrigeration where 
uninterrupted high pressure, high temperature service is vital, Watson-Stillman 
Forged Steel Fittings are used for their greater strength and safety, exception- 
ally long-time service, due to strong, trouble-free joints, Machined from solid 


drop forgings. The Double-Diamond trade mark is your guarantee of Proven 
Quality. 


SOCKET WELDING FITTINGS 


Deeper sockets eliminate necessity of cutting pipe to exact lengths, speed up 
and simplify installation, furnish support for the pipe and provide self- 
alignment. No special fixtures are needed for lining up and holding joints. 
PROVEN WELDABILITY. Sizes... %” through 4” I.P.S. 


FORGED STEEL SCREWED FITTINGS 


Long threads, accurately cut, perfectly aligned, for quick, easy installation. 
Uniform wall thickness throughout assures a higher factor of safety. Long low 
bands extend beyond last thread to insure extra strength and better wrench 
grip. Sizes... 4%” through 4” I.P.S. 


Sold Through Leading Distributors 





Distributor Products Division—Roselle, N. J. 


Designers ond Manutacturers of Forged Steel Fittings, Valves, Wire Rope Shears, Hand Pumps, Jacks, Pipe Benders and Hydraulic Equipment. 


MILL SUPPLIES © FEBRUARY, 1946 7 








pocccessss 


PSHE 

sees + 

SSR EERRS 
Bt 


posses 
sssssssssess 


ae ee 


shesssssssssasssssss 


eeeeee: 


Get these books 
to GET THE FACTS 





Book No. 1992 fully ex- 
plains the simple one-man 
operation of the L-B Car 
Spotter. Shows pictures of 
applications; gives a good 
idea of your wide market, 
gard) of 1 jon and 
gives selling points that re- 
ally work—that are backed 
up by dependable money- 
saving performance. 





Write today for Book No. 
1761-A—it tells why top- 
icing with snow-ice pays 
users—why L-B Ice Crush- 
er-Slingers are profitable 
items for you. Your mar- 
kets are shown—the vari- 
ous types and sizes, with 
applications, are pictured 
and described. 











~ LINK-BELT 


ICE CRUSHER-SLINGERS 
—FOR THESE MARKETS 


1 GROWERS OF PRODUCE 

2 REFRIGERATION INDUSTRY 
3 DAIRIES 
4 SHIPPERS OF SEA FOODS 


AND: SPECIAL APPLICATIONS 
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yy aaa with snow-ice has proved its great value and 
distributors in increasing numbers are recognizing the profit 
angle in selling LINK-BELT ICE CRUSHER-SLINGERS. 
Sales extend into numerous fields so that you are not limited 
in possibilities by territorial locations. 

LINK-BELT ICE CRUSHER-SLINGERS — in 5 types 
—make snow-ice from cakes of ice—snow-ice that is sprayed 
into car or truck containing perishable commodities — snow- 
ice that forms a protective blanket over tiers of crates, 
hampers, bags, boxes, etc. — snow-ice that provides correct 
temperatures to keep products in prime condition. 

Included in your large markets are ice manufacturers and 
ice operators—they find that LINK-BELT ICE CRUSHER- 
SLINGERS help in the sale of ice — even building tonnage 
in slack seasons. 

The fresh vegetable industry and fish and sea food shippers 
are large users of this equipment now — naturally they want 
the finest product protection — you can sell it to them. 

Railroads and trucking operators equip with these ICE 
CRUSHER-SLINGERS, reducing spoilage to a minimum 
and reducing claims. Time in transit is cut. 

Dairies, too, offer a wide-open market for the sale of 
this equipment — permits truck loading to full capacity — 
lengthens delivery routes, saves tires, gasoline — keeps prod- 
ucts fresher. 


Series 110 —ice crusher-slinger (4 models) for small 
shippers. 

Series 200 — (5 models) for heavy duty top-icing with 
snow-ice. 

Series 300 — for super-capacity, heavy duty. 

Series 400-—for super-capacity heavy duty service 
equipped with a self-contained chain feed- 
er—capacity six 300 pound cakes in 
90 seconds. 


LINK-BELT COMPANY 10,080 


Chicago 8, Indianapolis 6, Philadelphia 40, Atlanta, Dallas 1, Minneapolis 5, 
San Francisco 24, Los Angeles 33, Seattle 4, Toronto 8. Offices in Principal Cities. 








Link-Belt Portable Car Spotters can serve 








LINK-BELT Motorized CAR SPOT- 
TERS for simple, one-man operation. 


IN ADDITION TO CAR SPOTTERS 
AND ICE-CRUSHER SLINGERS 
YOUR ATTENTION IS CALLED TO 
THESE LINK-BELT PRODUCTS 


Link-Belt bearings are made without 
mountings in ball and roller types, 
and as pillow blocks, and cartridge, * 
flanged, take-up hanger or duplex 
units. Send for engineering data 


book No. 1775-A. 





How to select chain drives to operate on 
cast tooth sprocket wheels, is shown in 
this Link-Belt Book No. 1994, covering 
Link-Belt chains of malleable iron, 
Promal and “SS” steel types for power 
transmission. Send for it. 


LINK) BELT 





This 52-page book gives complete in- 
formation on the various Link-Belt 
power transmission accessories as in- 
dicated on the cover of the adjoining 
illustration. Send for it. Ask for Book 
No. 1997. 


Book No. 2057 covers the sizes of Link- 
Belt Silverlink roller chains and sprockets, 
normally carried in stock by distributors. 





Book No. 2045 covers the line of 
Link-Belt couplings of the flexible, 
flanged face and compression types 
for every industrial service. 







Book No. 1725 covers the sizes of Silver- 
streak silent chain drives normally car- 
ried in stock by distributors throughout 
the country. 


LINK-BELT VWolotized 


CAR SPOTTERS for Simple, One Man Operation 


three types and two sizes. One type 
with built-in motor—one type with 
separate motors, and a portable type. 


You can sell this money saving equip- 





anv number of locations 





Pulling flasks over live rolls in a foundry 


ment to practically all industries for 
moving cars and doing other back- 
breaking jobs. 


The sales job is made easy for you 
because of the outstanding advantages 
the L-B Car Spotter affords users. It is 
easy to operate —is safe — requires 
little maintenance and offers flexibility 
of operation. 


The L-B Car Spotter is made in 
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They are always ready for action — 
use no power when idle—end the 
need for back-breaking effort — do jobs 
easily and quickly — require only one 
man to operate. Cars can be moved 
up to loading or unloading platforms 
speedily and returned to service — 
production is speeded up — loads can 
be pulled in any direction and, with a 
properly arranged sheave system, 
around corners or other objects. 








in the 
HALLOWELL 


EYa>K | 


with interchangeable bits 






















The “Unbrako” Key Kit was designed to materially simplify and improve the use of 
Keys for driving our socket set and cap screws. It proved so handy, efficient and 


convenient that we re-designed it for all commercial use. | 

An indestructible, black plastic handle holds 9 interchangeable bits. The swivel ‘i 
chuck, in which the desired bit is inserted, Jocks in five different positions: straight ro cengpei a » 
.for direct drive, 45° and right angle for better leverage, and to do away with the which swivel chuck 
cork-screw antics endured in the effort to reach a difficult spot. 1-9 5 lina 


swung. 


These ideas “caught-on” because they spelled convenience! It is so much handier to 
have all screw-drivers and wrenches assembled in one space-saving kit, less than 7” 
long. Compact, rugged, versatile . . . another speed tool by the makers of the famous 
“Unbrako” products . . . every bit made of extremely high quality steel. 


In two sizes: 
No. 25 contains: seven hex, one Phillips, one slotted screw bit. 
No. 50 contains: six hex, two Phillips, one slotted screw bit. 


Some territory still open for reliable distributors. 





Easily managed, fits 





Write today for our attractive proposition. 


Sam a comfortably in hand 
Coy Bits are placed in hol- 
OVER 40 YEARS IN BUSINESS low plastic handle. 


STANDARD PRESSED STEEL CO. 


JENKINTOWN, PENNA. 8OX(EJEJ}- BRANCHES: BOSTON + CHICAGO - DETROIT + INDIANAPOLIS + ST. LOUIS - SAN FRANCISCO 
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J 
to Why A-C’s 
Smooth-Running Electrifugal P 
mootn-Kunning Electritugal Pump 
° © * © 
is the Finest of its Kind! 
TO MOVE volatile liquids such as 
gasoline, kerosene, naphtha from 
tank-car to storage tank, and into 
trucks—a large petroleum company 
depends on A-C Electrifugal Pumps. 
Try-out of first 15 pumps was so 
successful (big test: surge-shock 
when valves snap shut!), 100 units 
were ordered, more later re-ordered., 
Clue No. 1: One-piece shaft carries motor-rotor and pump- 
impeller on ball bearings—assures alignment and smooth opera- 
tion. Cast bronze sleeve shields it from liquid being pumped. 
! Electrifugal Capacities: 15 to 1600 
gpm—heads up to 500 feet. 
SQUEEZE PLAY CUTS 
PUMP SPACE 33% 
a 
dif. 
to 
rw CLUE No. 2: One-piece iron casting forms motor yoke, the 
bearing housing, pump bracket and feet—gives stability to entire How can hed —_ a pump and 
unit. Saves 33% space, lessens chance of strain on parts or piping. coulis Gblien, tet 7 cement 
oh F™ ENGINEERING adds up to quality and value—and 
3 that’s what Allis-Chalmers ‘‘Electrifugal” Pump now 
offers you! Entire unit is designed for efficient, depend- 
able service—gives you maximum protection against dan- 
gers of abnormal wear, leakage, corrosion, vibration. For 
further information call our nearby office, or write ALLIS- Blectrifugal Design sseuses slign- 
. CHALMERS, MILWAUKEE 1, WISCONSIN. A 1929 ment and smooth operation, cuts 
fits space 33% — gives you gues 
sad HEAR THE BOSTON SYMPHONY: Every Saturday Evening, American Broadcasting Co pumping efficiency for your money! 
= seneeeeniiieahasiiaiiaesesainienmminieaieatideelannimmmmeunie selina 
a 
ALLIS-CHALMERS PUMPS 
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THE ORDER OF Tht DAY 
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600 West Jackson Bovlevard, Chicago 6, Illinois 
Birmingham Boston Buffaio Cleveland Detroit Los Angeles Milwoukee New York Philadelphia 
Pittsburgh St. Lovis Solt Lake City San Francisco Toronto, Canada London, England 
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PORTABLE ELECTRIC SCREW DRIVERS AND NUT SETTERS 


TOPS IN DEMAND today are tools to speed assembly and cut unit costs. 


Surer, quicker, Bigger profits are ahead for the Thor distributor who pushes 


hard on electric screw drivers and nut setters. With Thor, you'll get the cream 


of this eager market because of sales advantages that competition can’t touch! 


THE MOST COMPLETE LINE 


First, there’s the completeness of the Thor line . . . 26 
different models to drive from the tiniest screws to heavy- 
duty nuts; plus scores of attachments to provide just the 


right combination of speed, power and control. 


UNEQUALLED ACCURACY IN OPERATION 


Adjustable clutches, invented and perfected by Thor, 
control precisely the tightness to which screws and nuts 
are driven. You can show customers positive time savings 


and better work. 


DEPENDABLE PERFORMANCE 


More Thor portable power screwdrivers and nut setters 
are in use today than all other makes combined—ample 


evidence of their dependability and long-life. 


RECOGNIZED LEADERSHIP 

Thor invented the first electric screw driver . . . has con- 
sistently pioneered in the development of assembly tools 
for every application. Long acknowledged as the leader, 
Thor has maintained its position through outstanding 
design improvements, superior craftsmanship and un- 


remittent sales promotion. 


Look Ahead... Get Ahead... Stay Ahead... with 


ONLY THOR 


WOLE 





DISTRIBUTORS SELL TOOLS 


PORTABLE POWER, 





FOR EVERY CUSTOMER'S EVERY JOB 
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Here is the 


PROTECTION 


Your Customers Want! 


Or course your customers get brighter surfaces, longer- 
lasting protection when they use aluminum paint. But, what 
about the difference in aluminum paints — why does one 
fortify the surface longer and reduce painting costs? It's 
the vehicle that makes the difference! 


. Permite Paints are made of an exclusive vehicle processed 
from synthetic resins and specially adapted oils and 99+% 
pure aluminum pigment .. . in America’s only plant designed 
especially for aluminum paint making. Aluminum paint 
specialists in this plant possess the finest facilities . . . have 
the single objective of producing perfectly balanced and 
stabilized aluminum paints. 


ECONOMICAL ‘ 






THE RIGHT PAINT 
Immediately READY TO USE 


Permite ingredients are meticulously weighed, heated and timed through their processing. Pigment and 
vehicle are combined to assure the multiple leafing that more effectively armors against moisture, heat 
and cold, smoke and fumes. And Permite Paints are ready-mixed — ready to use on opening the can. 


When it's truly economical protection your customers want .. . they want Permite Aluminum Paints —- 


for any surface, indoors or out. 


ALUMINUM INDUSTRIES, Inc., Cincinnati 25, Ohio 
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PRODUCTS OF: 


the 


RED 
ELASTIC 
COLLAR 


protects 
permanently 


the RED ELASTIC COLLAR — denoting an ESNA product — is 


om | = 
\ 


\ 


Whar happens when this Red Elastic Collar becomes part 
of a nut? The nut becomes an ESNA Elastic Stop Nut! And 
it provides permanent protection for any detachable or 
adjustable assembly. 

How? 

First, an Elastic Stop Nut locks in position anywhere on 
a bolt or stud. Every bolt can be precisely prestressed to 
carry its full load. Positioning devices can be adjusted with 
precision. Vibration cannot disturb these settings — because 
the Red Elastic Collar eliminates all play between bolt and 
nut threads with its full contact, permanent grip. 

Second, it prevents thread corrosion. Moisture is 
sealed out. Adjustment or removal is easy — any time. 

Third, it prevents thread damage. Full thread con- 


re — 


tact in the Red Elastic Collar keeps the metal threads firmly 
seated. Axial play caused by vibration or stress reversal is 
dampened. 

Fourth, it prevents seepage of liquids past bolt threads. 
Permits nut to be used as a sealing device. 

Fifth, it prevents maintenance waste. The Red Elastic 
Collar, which does not injure the bolt or its plating, per- 
mits repeated usage. 

Here’s a challenge: Send us complete details of your 
toughest bolted trouble spot. We'll supply test nuts — FREE, 
in experimental quantities. Or, if you want further informa. 

tion write for literature. Elastic Stop Nut Corporation 
of America, Union, New Jersey. Representatives and 
Agents in principal cities, 


ELASTIC STOP NUIS 


INTERNAL 
WRENCHING 


INSTRUMENT 
ae & MOUNTING 


GANG 


g SPiLINE ¥ CLINCH rere rel CHANNEL 


BLASTIC STOP NUT CORPORATION OF AMERICA 
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‘ini » plywood and wood- 

simor ids Machine Knvves. They buy the 

fe the Knives made of special Simonds 

—— ... then ground to precision flat- 
finish. 


ithe Simonds Kaife Specialist drop around to look over your cutting 


ote 


ness co assure uniformly accurate dimensions and 
Tell your dealer to have 


operations with all types BRANCH OFFICES: 1350 Columbia Road, 


of Knives. Or call the SIMONDS Chicpe 7k 416 W, Migheh Se, Les 


earest Simonds office. Angeles 14, Calif; 228 First Sc. San 
- Ba bli SAW AND STEEL CO Prancisco $, Calif.; 311 S. W: First Avenue, 
No Strings or O liga- " : Pordand 4, Ore; 31 W. Trent Ave, 


; ttach Spokane 8, Washingtos. Canadian 
tions a ed. FITCHBURG, MASS. Factory: 595 St. Remi St., Montreal 30. 


PRODUCTION TOOLS FOR CUTTING WOOD, METAL, PAPER, PLASTICS, ETC. 
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HOODOO SY.AONSRS! [laeeeabigll 
RECONVERSION 


With HELP OF NEW 
FREE AS KT! 


Guide to “How fo 
Take Reconversion 
Inventory” of Drives, 
Motors, Pumps 





"T 


America’s newest and widest line of V-Belts-- Allis-Chalmers’ 
Texrope olves problems that have hoodooed drives in 


almost every industry see what they can do for you! 


























Help in the big job of reconverting for 
peacetime production is now offered to 

lants everywhere by Allis-Chalmers 

fg. Co., its district offices and dis- 
tributors. To all who request it, we're 
sending the new ‘‘Reconversion Inven- 
tory Kit”, planned to speed the task of 
determining the condition of your ex- 
isting equipment — V-belt drives, mo- 
tors, and centrifugal pumps — which 
will be used in reconverted production, 


SUGGESTS PROCEDURE, 
STATES STANDARDS 


Used by foremen, maintenance men, 
and engineers, the Kit is a real time- 
saver... leads efficiently to probable 
trouble spots, helps clear them up. 
Gives bearing tolerances, resistance for- 
mulae, etc., in compact, easily-used form, 
Check List appraisal charts help deter- 
mine present and future condition of 
units inventoried. 


HOW TO GET YOUR KIT 

















| For your free Reconversion Inventor 
—— V-belts are available nation-wide through Kit, vail your nearest Allis-Chalmers 
llis-Chalmers Dealers and Sales Offices distributor or district office, or write 


Dept. 25, ALLIs-CHALMERS MFG. Co., 


iT PAYS TO AAS Milwaukee 1, Wis. 


eendnEonseNnnEndeaumumne 

















ba | 
H ALLIS-CHALMERS MFG, CO. : 
- . s Dept. 25, Milwaukee 1, Wis, ' 
¥ 
H Please send Reconversion Inventory } 
' Kit free of charge to: ' 
3 
YOUR V-BELT DRIVE HEADQUARTERS : ae 
: Address H 
: ' 
Texrope Super- . f; i " 1 
panies — ‘Allis Chalmers and ®. F. Goodsiche and are i sold pF. y by AC. ‘ Attn. of Mr H 
—— A euceeceeeessesenseesesesaasd 
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cut costs so consistently! 


To produce chips like these, drills must be pre- 
cision-made ... be accurately ground... have 
uniformly-dimensioned, uniformly-angled cutting 
edges, always with proper lip clearance. Obviously, 
that’s how Morse Drills are made. That’s why 
there’s less spoilage, less down-time... that’s 
why costs usually drop...when plants start 
using Morse Drills. Start using Morse Tools 


yourself! 


TO REDUCE COSTS, SPECIFY MORSE CUTTING TOOLS 







--eand you'll see why Morse Tools 











e « AS ALWAYS — THROUGH DISTRIBUTORS 


TWIST DRILL AND 
MACHINE COMPANY 


NEW BEDFORD, MASS., U. S. A. 


NEW YORK STORE: 130 LAFAYETTE ST. ©* CHICAGO STORE: 570 WEST RANDOLPH ST. © SAN FRANCISCO STORE: 1180 FOLSOM ST 
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- °° for Black & Decker HOLE SAWS 


Clean, round holes are needed on thousands of jobs in today’s modern- 
izing, building and rebuilding . . . in the shop and on the job. Jobs like 
laying new piping . . . changing wiring . . . installing new heating, 
refrigerating and air conditioning systems . . . putting new accessories 
on machines and automotive equipment . . . insulating plants and 
dwellings . . . without end. 





That’s why distributors who strike while the iron is hot will turn a 
quick, substantial profit on Black & Decker Hole Saws. These clean- 
cutting saws are made in 27 different sizes, in tungsten and high-speed 
steel, to cut absolutely round holes from 34"' to 4"' in any material 
a hack-saw will cut . . . a Jot faster! Drive them with Black & 
Decker or any other portable electric drill. 





Cut yourself a piece of this red-hot sales opportunity right now. 
Start the orders rolling today. The Black & Decker Mfg. Co., 


Sell Fine Tooth Tungsten Hole Saws For Shect . 
Metal, Steel, Porcelain and all thin material. , 617 Pennsylvania Ave., Towson 4, Maryland. 





0 Sell Coarse Tooth Tu 

RS mgsten Hole Saws For 

'D Wood, Fibre, Bakelite, Cast Iron and all LEADING DISTRIBUTORS EVERYWHERE SELL 
thick, coarse materials. 


Set Speed Stee! Hole Saws For Hard a : 
iY hans ond for longer life on production work. / MY, 


A. 





4.0% Dasher, 
LO) Ser come TOOLS 
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Increase Your Power Transmission Sales 






WHEN you can offer your customers as much as 
133% longer belt-life and less drive maintenance, 
you have a definite sales advantage that makes in- 
creased sales of power transmission equipment easier. 


The American Econ-o-matic Drive illustrated, powers 
a line-shaft operating a group of cotton linters. 


Until seven years ago, the line-shaft was powered by 
_a constant-tension drive with the 100 H.P. motor 
mounted on slide-rails. The drive proved troublesome 
—requiring new belts every three years. 
Installation of an American Econ-o-matic Drive 


solved this belt-life problem. Jt increased belt 
life 133%. Instead of requiring replacement after 


PHILADELPHIA 29, PA. 


VE... 
4216 WISSAHICKON # 


with 
AMERICAN 


only three years of service, the belt is still in good 
condition after seven years of trouble-free operation! 


American Econ-o-matic Drives provide this kind of 
low-cost, trouble-free drive operation because they 
match belt tension to the load. They harness 
the load-controlled torque reaction of the motor to 
increase and decrease Belt tension as the variations 
in the load require. 


Take the first step toward cashing-in on the sales 
advantages of American Econ-o-matic Drives. Write 
today for a copy of the American Econ-o-matic 
Drives Handbook—and ask about the American 


Drives franchise. 
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Fig. 1414 








The Powell Line of Bronze Valves for controlling inter- 
mediate steam, oil, water and gas is not an overnight 
development. Rather, it is a result of evolution through 
Powell’s 100 years of practical, scientific progress in the 
art of valve-making. 


Starting in the first generation with the celebrated 
“Star” Regrinding Globe Valve, invented and patented 
by James Powell, each succeeding generation of the Line 
has produced better and better valves. Today the na- 
tion-wide performance of Powell Bronze Valves definitely 
stamps them as “Valves with a Pedigree.” 


Fig. 375 





Fig. 1708 


Fig. 1414—125-pound Bronze O. S. & Y. Gate Valve with flanged ends. 


Fig. 600—125-pound Bronze Gate Valve with screwed ends, inside screw 
rising stem and screwed bonnet. 


Fig. 1708—200-pound Bronze Globe Valve with screwed ends, inside screw 
rising stem, union bonnet, renewable seat and regrindable, renewable wear 
resisting semi-cone plug type disc. 


Fig. 375—200-pound Bronze Gate Valve with screwed ends, inside screw 
rising stem, union bonnet and renewable wear resisting seat rings and disc. 


Fig. 150—150-pound Bronze Globe Valve with screwed ends, union bonnet 
and renewable composition disc. 


The Wm. Powell Co., Cincinnati 22, Ohio 


DISTRIBUTORS AND STOCKS IN ALL PRINCIPAL CITIES 
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““You Give Us More New 


Recent Goodyear adver- 
et + +} 





new “super” products 


Es, one of the big reasons why so many top- 

flight mill supply houses concentrate on 
Goodyear Industrial Rubber Products is the ever- 
widening market created by Goodyear leader- 
ship in product development. 


Latest example is Goodyear’s new Emerald Cord 
Air Hose now in distribution. Built on new prin- 
ciples, it is far more rugged and flexible, yet 
lighter in weight than any other hose of equal 
strength and inside diameters. Superbly resistant 
to oil, gas, heat, cold, sunshine and abuse, it offers 
plus sales advantages in many fields. 


So, too, does Goodyear’s new line of steel-cable- 
sinewed belts — transmission, conveyor and V — 
announced during the past year. All three will 
handle jobs impossible with any previous belting, 
opering new markets for distributors. 


4 


i 





These standout developments are only the van- 
guard of many more soon to come from the famed 
Goodyear Research Laboratory — products that 
will give Goodyear distributors a big edge in 
every industry. 


Add the high dollar volume per sale — the sub- 
stantial margin of profit — the specialized sales 
help of the G.T.M. — Goodyear Technical Man — 
and it’s easy to see why successful distributors 
rate the Goodyear line as one of their top-three 
profit-makers. 


If you are not satisfied with your present volume 
on rubber products, now’s the time to see if a 
Goodyear franchise in your territory is open. 
Write today to Goodyear, Akron 16, Ohio or Los 
Angeles 54, California. 


Emerald Cord, Compass—T. M.'s The Goodyear Tire & Rubber Company 
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e, © 44 
Sales Opportunities 
—say successful industrial distributors 


a a 


Fg 
53 


BUYERS ARE 

DIRECTED 
TO THE 

DISTRIBUTOR 


in every Goodyear 
advertisement 
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other things are 
tes give you = 


le makes @ 
_— its individual. 


—) 


Personal attention at the factory means 
better service to your customers. 

Threadwell advertising features the 

Threadwell distributor, builds business 

for you. 


SINCE 1902 


“TAPS OF DISTINCTION 


THREADWEILL TAP AND DIE COMPANY - GREENFIELD, MASSACHUSETTS, U.S.A. 


CALIFORNIA OFFICE, THREADWELL TAP & DIE CO. OF CALIF., 1322 SANTA FE AVE., LOS ANGELES 21 
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Morse Roller Chains are available in the full range of 
sizes, in single or multiple widths, and with standard or 
special attachments as desired. They’re rugged, long- 


wearing, precision-built to operate smoothly at top 


efficiency through long, hard service. No slip or power 
loss with these chain drives . . . it’s Morse for fine roller 
chains! MORSE CHAIN CO., Detroit 8, Mich., Ithaca, N. Y. 


ORSE rox and SILENT CHAINS 
SPROCKETS e FLEXIBLE COUPLINGS e CLUTCHES 
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Bronze Bearings 


An Extra Source of Profit 
for the Distributor... 


@ You make more profit per call when you offer a 
complete bearing service. In recent years, the trend 
among leading manufacturers has been toward a 
wider use of standard stock sizes in bronze bearings. 


They find many applications both in maintenance 
Catalogue work and on new equipment. The Johnson line of 
76 pages, lists and de- General Purpose Bearings provides them with a 
scribes the most complete complete range of sizes—over 850—machine 
Sleeve Bearing Service in finished, ready for immediate installation. Every 


the world. Write for your 


FREE copy. bearing is top quality cast in the best general pur- 


pose alloy available. 


Why not investigate the profit possibilities of 
Johnson General Purpose Bearings for your territory? 
Your inquiry carries no obligation. 


JOHNSON BRONZE 


SLEEVE BEARING HEADQUARTERS 
535. $. MILL STREET NEW CASTLE, PA. 
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In Our 


light product; 
We have — 














Lathe Gri : 
. nder, : Terr 
im some cases eee h Produced Erinding by u 
external Brinder. i 





Atlas lathes can be a tremendous help right now in small parts precision 

machining. Yet production engineers frequently think in terms of un- 

necessary, expensive special machinery. They will welcome sound ideas 

for adapting Atlas products to speed up and economize on their opera- 

tions. Send for a fresh copy of the latest catalog and get ready for new 

sales récords on Atlas tools this year. Atlas Press Co., 210 N. Pitcher St., 
‘ Kalamazoo 13D, Michigan. 


ATLAS PRESS CO. 
FA AmAIOO MICH, 
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CUTTING BITS, DRILLS 
REAMERS will be 























THe name "Celfor” is known and respected 
throughout industry. Celfor Drills and Reamers were the 
first products of Clark—first made in 1904 when this 
company was established; the first high speed drills to 
be made by the process of forging tungsten steel to shape 
and twisting while hot; tools recognized for 42 years of 
the nation’s industrial growth as good products by able 
craftsmen, using the finest tool materials to be had. 


Today the Celfor family is increased by addition of 


+ CARBIDE CUTTING TOOLS 


These new items complete the Celfor Line— 
completeness in keeping with its unsurpassed 
> quality that is a Celfor characteristic. 

* * * « 


As a good business man, always on the alert for ways to 
build and strengthen your business, you may see a stirring 
opportunity in the union of two sound reputations—your 
own and Celfor’'s. If this idea appeals to you, we'd like 
very much to hear from you. 





CELFOR DRILL DIVISION 


CLARK EQUIPMENT COMPANY 


BUCHANAN, MICHIGAN 
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Your Standard GATES VULCO ROPES 


Are Today OUJ-PERFORMING Any V-Belts 


Ever Built Before 





oe 
- 
Pay 
* 
"og 


Early in the war it was found 
that no V-belts then being built by 
anyone could stand the combat- 
service requirements of the Army’s 
tanks, tractors, and self-propelled 
big guns. For this unprecedented 
severity of service, Gates devel- 
oped and built V-belts far stronger 
and more durable than any V-belts 
ever built before—and here is why 
this fact is NOW important to 
YOU :— 


ae RR Re ta re 


and maximum production was one 
of the nation’s vital needs. 

That is why Gates has been able 
to pass on to you, day by day, 


Army V-belts has also been 
fs added, day by day, to the 


a quality of the standard 


GATE 


CHICAGO 6, ILL., 549 West Washington. NEW YORK CITY 3, 215-219 Fourth Avenue. 
LOS ANGELES 21, CAL., 2240 E. Washington Blvd. 
PORTLAND 9, ORE., 333 N.W. Sth Ave. 





Gates Vulco Ropes which 
have been delivered to you. 

Here is one of the very few in- 
stances in which improvements de- 
veloped primarily for military use 
were passed on immediately to you. 
Ordinarily, that could not be done. 
Gates V-belts were made an ex- 
ception because it was recognized 
that industry needed the best pos- 
sible V-belts in order to achieve 
the greatest possible production— 





DENVER 17, COLO., 999 S. Broadway. 
DALLAS 2, TEXAS, 1710 N. Market St. 


every V-belt improvement devel- 
oped for our armed forces during 
the war—and that is why your 
Standard Gates Vulco Ropes are 
today outperforming any V-belts 
ever built before! 





THE MARK OF SPECIALIZED RESEARCH 


THE GATES RUBBER COMPANY 


Engineering Offices and Jobber Stocks in All Large Industrial Ceaters 
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DETROIT 2, MICH. 223 Boulevard Bldg. 
SAN FRANCISCO 3, CAL., 170 Ninth St. 
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RAILWAYS 
ARE Streamlining 
THEIR SHOPS TOO! 
















(Above) MARVEL No. 9A Production 
Saw automatically cutting-off hol- 
low iron into staybolts; 1” x 9”, 
30 bolts to the cut. 





(Left) Cutting accurate lengths from 
314" steel tubing for spring and 
brake hanger bushings. 


Railway shops are “re-converting”, not to new products but to 
newer and more efficient methods. 


Today, in the Paducah shops of the Illinois Central. for ex- 
ample, much cutting-off work is being done with MARVEL 
No. 9A Production Saws that feed, measure and cut off identi- 
cal lengths automatically with no more operator attention 
than is required by an automatic screw machine. 


Operating “automatically”, the MARVEL No. 9A Saw illus- 
trated above, has cut-off as many as 300 pieces of 1” round 
staybolt stock in a single hour. Supervision at the Paducah 
shops tell us that the machine paid for itself in the first 30 days 
and has been piling up dividends ever since. These extremely 
accurate and fast saws are not limited to production cutting- 
off work, because at any point in a “run”, the automatic bar 
push-up can be dis-engaged, a miscellaneous cut made, and 
the production run resumed by merely re-engaging the bar 
push-up clutch. 


The MARVEL System of Metal Sawing comprises 9 different 
types of metal-cutting saws; provides the complete answer to 
most metal sawing problems. 


ARMSTRONG-BLUM MFG. CO. 


“The Hack Saw People" 
5700 Bloomingdale Ave. Chicago 39, U.S. A. 
Eastern Sales Office: 225 Lafayette St., New York 12, N. Y. 








No. 8 
Capecity: 18 x18 j 











Capacity: 18 x18 
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RASS Cylinders 


ee 


@ Perhaps nothing better illustrates Master's highly 

developed skill in producing the very finest in pad- 

locks than the precision-built, extruded brass cyl- 

inder. Engineered with the precision of the watch- 

maker yet sturdily built to withstand constant and 

rough use, this heavy piece of solid brass has been 

transformed into a protective device exact to a 

thousandth of an inch. Wartime use proves that 

it + will function smoothly in the steaming tropics and in the frozen wastes of the 

Arctic as well as on your customer’s garage door. The phosphor-bronze for 

springs and nickel silver for pin tumblers are the best that money can buy. 

The driving cam at the top is huskily designed in true Master style and incor- 

porates a special patented anti-pilfering feature. ® Master cylinders are typical 

of the quality built into every Master padlock — quality you will be proud to 

pass along to your customers. Special keyed-alike and master-keyed systems 

built to order. For lasting satisfaction, recommend Master padlocks. Sold only 
"@ distributors. 


cs ' Master Padlocks 


EVERY ONECAN OUTSIANDTING VALUE 


‘Master [ock Company, Milwaukee. Wis. *° Worlds Leading Padlock Manufacturers 
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ANNOUNCING 


LYONS Steel Lockers 


1. Recessed Handles 


3. Trouble-Free Hinges 


ad 





Yes! Lyon Steel Lockers are back on 
the job... 
clusive features that will give you a 


with many new and ex- 


decided edge in any locker-selling 
situation. 

Backing up your sales work on this 
new, outstanding locker line is Lyon's 
45 years of leadership in the locker 
industry ... plus consistent advertising 
telling your customers to get full 


4 


2. Rigid Frame 


4. Positive Latch 


details and prices from you. Live 
prospects for these new, distinctive 
Lyon Steel Lockers are schools, 
factories, offices, clubs, hospitals, 
department stores, local and state 
Governments, etc. 

Write today for prices, and details 
on minimum stock requirements for 
best sales development of your par- 
ticular territory. 


Wetal Products, lucorporated 


General Offices: 253 Monroe Avenue, Aurora, Illinois 
BRANCHES AND DEALERS IN ALL PRINCIPAL CITIES 
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How many profit 
items can you name 


..- that offer all the 
advantages of G-E Lamps? 








i Seo features like G-E’s 1946 advertising full color, to help them sell more lamps faster! 


setiiale etic alias SAMAR anal The result? An unexcelled profit-item that gives 
ever undertaken by General Electric. It includes 
you more and more sales advantages. That means 


fu a . . . . _ 
FeOnaEt See OF Seeing aapes ctemiecinn mage G-E Lamps are easier-to-sell. It means too, you 


zines, 125 big trad blications, p/ tion- 
- eer ee can start to call on dealers NOW. Urge them to 


er See RE, Yee OS Aner of take these 3 simple steps and make more sales: 


Charm—pushing lamps and lighting week after 
week over 125 stations that reach into homes 1. Tie-in with G-E national advertising by fea- 


everywhere. turing current G-E Lamps from the Post, Life, 


Time, etc. 
Take that total of 700,000,000 sales messages 


aimed at lamp buyers . . . and add to it a point-of- 2. Set up a mass display of G-E Lamps on the 


counter, in the window, or near the door. 
sale display program. A program that gives 


your dealers unique new G-E displays in brilliant 3. Check their lamp stocks for popular sizes. 


Shorter days mean longer burning hours at night—more reason to push 
G-E Lamps immediately. Every wired home uses lamps and needs re- 


placements. Are your dealers getting this business? 





the Lamps that Bring ‘em In... and Bring ‘em Back ! 
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“SEE YOUR RIM DISTRIBUTOR ...” 


RAYBESTOS 





A Statement of Distribution Policy for 


Raybestos-Manhattan’s Packings and Gaskets 


‘i PROVIDE American industry with the best possible service on packing 
replacements, it is the established policy of Raybestos-Manhattan to distribute 
R/M packings only through authorized distributors. 

All inquiries and orders, addressed direct to Raybestos-Manhattan offices, 
are immediately referred to the proper distributors. The only exceptions are 
orders from equipment manufacturers who require packing to equip machines, 
and who need special engineering services. 

This “exclusive” R/M policy results in marked benefits for the packing 
user and the packing distributor. 

To the packing buyer, this policy means there is an organization located 
close to his plant that stores a wide line of packings, knows their application 
thoroughly, and knows his problems and needs, as well. 

To the distributor, this policy means he can develop his packing business 
intensively and get a fair reward for the work and time he puts in. It’s an 
inducement to encourage him to know more about packings and about the 
packing problems of his customers. 

“See your R/M distributor . . .” This is, and always has been, the 
expressed policy of R/M. 


RAYBESTOS-MANHATTAN, INC. 


ASBESTOS TEXTILE AND PACKING DIVISION 
Manheim, Pa. + Bridgeport, Conn. * North Charleston, S. C. * Passaic, N. J. 
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Making aBig Hit 
— WithJobbers — 
— VERYWHERE 


Because of Policy: Our policy of 100% jobber distri- 
bution is not violated under any circumstances. 


Because of Product: Our modern, packaged line of 
high quality Gas Cutting & Welding Apparatus can be 
sold with absolute confidence. It’s fully guaranteed .. . 
combines reliability with universal application. 


Because of Jobber Cooperation: Our young, pro- 
gressive organization knows that its success depends on 
the success of Black Arrow jobbers. That’s why “JOBBER 
COOPERATION” is the basic, guiding policy for all our 
activities—not just a meaningless catch phrase. 


Because of Merchandising: Our program of national 
advertising and sales promotion helps Black Arrow jobbers 
- increase their business on the line. 


Our proposition seems to make a bit with most every jobber 
who investigates us. How about you? If you’re an estab- 
lished jobber seeking a new source of supply, please write 
today. Black Arrow may be just the kind of proposition 
you've always wanted in a line of Gas Cutting & Welding 
Apparatus. 


FORMERLY THE ALEXANDER MILBURN CO. 


PIONEERS IN GAS CUTTING AND WELDING APPARATUS SINCE 1907 
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His Experience HELPS YOU SELL! 


Here’s one of the 296 workers in the whole “Greenfield” or- 


Behind Every GREENFIELD Product.. 
ganization who have spent over 20 years making fine threading tools. lhc hen 


LARGEST MANUFACTURING CAPACITY 

To them, precision becomes second nature. They have learned ae ~ 
to “take for granted” an accuracy of workmanship that men with less 
experience cannot possibly equal. 


Such quality is your greatest selling aid. It is a guarantee of tT aR 
customer satisfaction that builds new business for you and gets repeat FIELD SERVICE MEN 


orders for you—year in and year out. It is one of the “plus values’’ you 
give your customers when you sell them a “Greenfield” tap, die or gage. 





ENGINEERING AND RESEARCH 


LEADING DISTRIBUTORS 
ir 


sRIREES Saseeeas 
GREENFIELD 


GREENFIELD TAP and DIE CORPORATION 
GREENFIELD, MASSACHUSETTS 
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THERE’S MORE PROFIT IN A COMPLETE LINE 


@ You won’t miss many chain orders... if you handle 
the Rex line of drive and conveyor chain belts, 

For Rex chains are manufactured in every available 
size and type... . a complete line that permits you to 


specify the right chain for every type of job. 


Whether it’s a slow-speed, light-load drive, a high- 
speed, heavy-duty drive, an elevator chain or what 
have you, there’s a Rex chain that will exactly fit the 
specifications. You'll never have the unhappy experi- 
ence of saying, “Sorry, I don’t handle that type 


of chain!” 


And, the Rex 444 catalog is a real sales help! It 
simplifies the task of chain selection and aids in proper 
chain application ... gives complete information on 
horsepower tables, chajn working loads, attach- 


ments, and many other valuable facts. 


CHAIN BELTS 
REX Berrie ok 


of MILWAUKEE 


Rex Chain Belt and Transmission Division, Rex Conveyor 
and Process Equipment Division, Milwaukee 4, Wisconsin. 
Baldwin-Duckworth Division, Springfield 2, Massachusetts 
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KEYSTONE SELECTOR 


tells what lubricant to use 
for every type of hearing © 
© under all operating 
conditions 


a 





ET’S one of the most This helpful chart is but one part of 
comprehensive charts of its kind ever _ the new revised Keystone Application 
published, and is based upon the com- — Guide which also contains authorita- 
bined experience of plant operators, tive information regarding recom- 
equipment builders and Keystone en- _..nded Inbricants and methods of 


gineers ... gathered over a period of application for leading makes of ma- 


han 62 , 
more than years chinery of all kinds. 


The Keystone Selector shows at a 
glance the proper oil or grease to use 
for each type of bearing, each kind of 
applicator, and for all operating con- 
ditions —dry, wet, hot, cold, acid, a copy of the Application Guide 

alkali, solvents, extreme pressure. with Selector. | 


A request on your firm’s letterhead, 
addressed to us or the Keystone Dis- 
tributor in your locality, will obtain 








TRADE MARKS REG. U. S. PAT. OFF 


SPECIALIZED KEYSTONE LUBRICATING COMPANY © EST. 1884 | 
LUBRICANTS 21st, Clearfield and Lippincott Sts., Phila. 32, Pa. 
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KEEP THE PACE FOR PEACE 


© PRODUCE MORE GOODS for peacetime require- 
ments—at a pace that accomplished the high production 
for war—means more work, more goods, more happiness 
for more people. In such an endeavor—in maintaining 
production at its highest level—good cutters continue .to 
play important roles. 
Brown & Sharpe Cutters—correctly designed, of se- 
lected steels and scientifically heat treated—give out- 
standingly fine performance. Styles and sizes for prac- 
tically every requirement, BS S8rown & SHarre Mra. Co. 
" Providence 1, R.1., U.S.A. 


CIITTED< 












SAVE WAYS tube duane 
by PARKER 








You'll save at every stage with Parker Tube * 
Couplings. Here’s why: 
INSTALLATION is simplified —because the parts are Parker Couplings are available in a wide 


self-aligning—and completely interchangeable, too. variety of types—in steel, brass, stain- 


less or aluminum—and in sizes from 
OPERATION with Parker Couplings will give you 76" to 174”, standard or heavy weight. 

: : You'll find complete information in our 
sustained, trouble-free service. The famous patented new catalog 201-C—yours for the ask- 
ing, from your jobber—or write direct 


design insures a pressure-tight, leakproof, vibration- 
“ to The Parker Appliance Company, 


protected joint. 17325 Euclid Avenue, Cleveland 12, 

2 Ohio. In Canada, Railway & Power 

MAINTENANCE j. a routine matter, easily accom- Engineering Corporation, Ltd., Mont- 
real, P. Q. 


plished—even in tight spots. You can disassemble a 


Parker Coupling so fast that servicing requires‘only a 


* 


few minutes of down time. 


THE PARKER APPLIANCE Co. 


CLEVELAN O ° eo $& ANG EtLe™E S 
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Trade this « 
this- <> ‘; save 


- () and« 


No more forcing of sheaves. Simple wrench operates 
Allis-Chalmers’ “Magic-Grip” — fastest mounting and 
demounting sheave on the market. Saves time, money. 




















SEE HOW QUICKLY, EASILY THIS NEW SHEAVE MOUNTS AND DEMOUNTS 


Sea een eeeeeeeeeeeeeeseeeeaq 


RECONVERTING? 


GET THIS 
NEW FREE KIT! 


To help you find out how your 
—— equipment will fit into 
uture production, A-C offers a 
new free ‘“Reconversion Inven- 
tory hay — Fact Sheets and 
Check Lists to speed your a 

praisal of V-belt awed electitc 
motors, and centrifugal pumps. 
— to all makes, Call your 
A-C distributor or district office, or 
write Dept. 00, ALLIs‘-CHALMERS 
Mrc., Milwaukee 1, Wisconsin. 





on smoothly because clearance is (It’s easy with this free-sliding 

provided by expanded bushing. sheave.) Then be ote three cap- 
There's no hammering — no forcing! screws; sheave is locked to shaft, grips 
Complete sheave and bushing unit comes /ike magic! No set screws to damage the 
intact—ready for quick, easy mounting. shaft, Write A-C for Bulletin B6310. 


1 Place sheave on shaft. Slides 1 Alignexactly, ising straightedge, 


Pesesesesesssssesesesesasessreesse 


A 1855 


Allis-Chalmers Texrope 


“MAGIC-GRIP” 
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The new comprehensive Catalog No. 80 of the Woodward, Wight & Co. Ltd. is the third 
Donnelley-compiled general catalog issued by this widely known southern distributor. 


A CAREFULLY COMPILED NEW GENERAL CATALOG WILL: 
MANY-SIDED % Present your present day products effectively 
% Strengthen and reinforce your salesmen 
SALES AID % Train personnel, including returning Gis 
% Help meet postwar competitive conditions 


The Donnelley compiling service brings you the results of forty years of 
specialized experience in building catalogs for leading distributors from 
coast to coast. 


R.R. Donnelley & Sons Company 350 East TWENTY-SECOND STREET, CHICAGO 16, ILLINOIS 
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STERLING SANDERS 


STERLING'S 
NEW 


ee 
~ % “2 
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Half-tone “cuts” of the 
Sterling 1000 Portable 
Sterling distributors are invited to use Electric Sander are available 


this new free advertising service. Print- '"'® ‘** 
ing “cuts” of the Sterling Electric and Air- 
Driven Sanders are available in “half- 
tone” in a size suitable for most catalogs. 


Write fer Folder! Half-tone “cuts” of the 


Sterling Air-Driven Sander, 
Model “E", are available in 
two sizes. 


A handy Sterling Advertising Folder 
shows printing cuts, gives copy sugges- 
tions for your catalog, and offers ad-mats 
for local newspaper advertising. No 
charge for this service. Write for Folder. 





STERLING TOOL PRODUCTS COMPANY 


384 £AST OHIO STREET, CHICAGO 11, ILLINOIS 
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ADVERTISING 





TUBING 
IS USED 


.. IMPERIAL 





HAS THE FITTINGS 


Whenever your customers use copper, steel, alu- 
minum or other thin-wall metal tubing, look to 
Imperial for the tube fittings! For in the broad 
Imperial line you’ll*find the right fitting for vir- 
tually every tubing connection job. There are 
over 1500 sizes, types and styles to choose from. 
And to speed tubing work Imperial has the tools 
to go with them—for cutting, flaring, bending, 
swedging, reaming, etc. A great combination 
that makes it easier to do faster and better work 
—means extra business for you. 


For All Kinds of Tubing . . . There are Imperial 
Fittings for use with all types of seamed and 
seamless metal tubing, including copper, alumi- 
num, thin-wall steel, Monel, stainless steel, etc. 


To simplify the selection of tube fittings 
Imperial recently published a series of 
Basic Data Sheets on tubing connec- 

tions. These sheets tell how to rec- 

ognize the various types of fittings 

—tubing with which each is used— 
typical applications — advantages 

of each fitting—and stock fittings. 
Large color illustrations show each 
fitting before and after assembly. 
Ask for Bulletin 345. For tools, 
ask for Folder 347. 






WHEREVER § =@cmm 











COMPRESSION FITTINGS 





Widely used for connecting gasoline, oil, vacuum 
and air lines and for other low and medium pres- 
sure applications because of their efficiency and 
simplicity. 


FLARE FITTINGS 





Make joints that will withstand high pressures 
and severe tensile pull without failure. Pioneered 
by Imperial. 


HI-DUTY FITTINGS 





Protect against vibration breakege. No flaring 
necessary. A 2-piece coupling — exceptionally 
easy to assemble. Extensively used on machin- 
ery, tractors, power units, general purpose work. 


FLEX FITTINGS 


a2 6} 


Ideal for applications where there is consider. 
able vibration, minor tube movement, or possi- 
bility of mechanical shock. Can be used in place 
of flexible lines in many instances. 


INVERTED FLARE FITTINGS 





Used for automotive and general purpose work 
—low, medium and high pressure. 


IMPERIAL 22\cr= 
ond Tube | Working Tools 


THE IMPERIAL BRASS MFG, CO., 511 South Racine Avenue, Chicago 7, Illinois 
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INDUSTRIAL RUBBER GOODS 


A year of remarkable history has just passed, 


in which the normal routine way of living for 


most every individual in many countries ofthe . 
world, was disturbed. Citizens everywhere 


were devoting their energies to war... to 


destroy, instead of to build. 
-.-.- AND NOW IT IS PRODUCTION FOR PEACE 














INDUSTRIAL 


RUBBER PRODUCTS 


that Quaker is making 
NOW for civilian use 


(PARTIAL LIST ONLY) 


Transmission Belting 
Agricultural Belting 
Conveyor Belting 
Elevator Belting 

Air Drill Hose 
Chemical Hose 
Creamery Hose 

Fire Hose 

Fuel Oil Hose 

Garden Hose 

Gasoline Hose 

Tank Car and Tank Truck Hose 
Sand Blast Hose 

Spray Hose 

Steam Hose 

Suction Hose 

Oil Suction and Discharge Hose 
Water Hose 

Road Contractors’ Hose 
Welding Hose 

Tubing 

Rod Packings 

Sheet Packings 
Gaskets 

Washers 

Pump Valves 

Moulded Articles 











This year is a fresh inspiration to guide us in 
peacetime endeavors. Quaker had no reconversion 
problem. The products of Industrial Rubber Goods which 
we manufacture are very similar, whether used for war 
industries or for peace industries. The paper work on 
cancellations of Government orders is just about com- 
pleted. Full scale production on civilian orders started 
August 17 and has been going on steadily ever since. 

Naturally we are making headway on our Backlog of 
orders. It still will be several months before critical raw 
materials will be available in quantities wanted. But we 
are making better deliveries on many items, especially 
on Fire Hose, Mill Hose and in Wrapped Construction 
Hose in sizes 3’ and larger. 

Our suggestion to the keen buyers, with an eye on 
the future, is to place their orders well in advance of 
requirements. This will insure getting your merchan- 
dise when desired. 

Anticipate your needs on Industrial Rubber Products 


and send your orders to Quaker NOW. 


“If there is a way fo get it done—Quaker will do it” 


QUAKER RUBBER CORPORATION 


PHILADELPHIA 24, PA. 
NEW YORK 7 + CLEVELAND 15 « CHICAGO 16 + HOUSTON |! 


Western Territory: QUAKER PACIFIC RUBBER COMPANY 
SAN FRANCISCO 5 « LOS ANGELES 21 
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WHAT'S BEHIND THE EMBLEM? 


CEMENTED #2) 


CARBIDES Q 
Pag O 
Riput 


To those on the growing list of Authorized Car- 
boloy Distributors, the emblem has behind it 
these important meanings .. . 


It means their direct participation in the ever- 
expanding market for cemented carbides. 


It’s their secure position in Carboloy’s plan for 
rendering better service at lowest cost. 


Behind the emblem are all Carboloy Company's 
facilities for backing up its distributors to the 
fullest, among them: 


@ Practical, down-to-earth factory train- 
ing for salesmen. 





@ Advertising and Sales 
planned for distributors. 


@ Active cooperation from Carboloy’s 
Field Service Engineers. 


Promotion, 


Users of cemented carbides know the emblem to 
mean two very important things. First, a broad 
range of local stocks of Carboloy Cemented Car- 
bide products. They have no need for costly 
overstocking of essential tools as insurance 
against emergencies. 


To users, the emblem also means ready avail- 
ability of local specialists in carbide applications; 
men who can be on the job in a jump if there are 
problems to be solved. 


CARBIDE USERS “IN THE KNOW” BUY WHERE THEY SEE THIS EMBLEM 
STANDARD BORING AND CUTTING TOOLS + STANDARD BLANKS + CENTERS * WHEEL DRESSERS * MASONRY DRILLS 


CARBOLOY COMPANY INC. 
11131 E. 8 MILE AVENUE + DETROIT 32, MICH. 





(TRADEMARK) 


CARBOLOY 


CEMENTED CARBIDE 





The Hardest Metal 


Made by Man ax 


alata 
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Brightboy’s 
FINISHING “‘FINESSE”’ 


Gives Your Customers 
Product - Quality, 
at Lower Cost! 


Cleaning, burring, finishing, pol- 
ishing are all achieved in ONE 
OPERATION, The soft rubber 


binder “cushions” the abrasive. 
All-in-one advantages of versatil- 
ity, close-tolerance control and 
“quality” finish combine to cut 
production cost. 


Brightboy’s advantages are 
YOURS as well as your cus- 
tomers’. Brightboy’s versatility 
assures large, constant, profitable 
sales. Brightboy’s attractive 
franchise proposition embraces 
territorial sales promotion and 
extensive advertising, and utilizes 
wide consumer recognition and 
appreciation of Brightboy as a 
pioneer product pre-eminently 
suited to today’s production re- 
quirements. Write now for de- 
tails. 


Brightboy STANDARD 


Favorite for burring, finishing and polishing 
on the widest variety of metals and metal parts. 


Brightboy FINE-TEX 


Smoother, finer texture for work on softer 
=~ . . . 

metals, producing special finishes and for ap- 
plications where the coarser wheel might not 
be suitable. 


Brightboy TUFF-TEX [Qui 
Tougher texture, for finishing hard metals. The 
tougher binder accents the abrasive action, yet 
retains the soft rubber cushion, finishing and 
pre-polishing in one operation. 


Made in 
WHEELS, BLOCKS, STICKS AND 
RODS IN 3 TEXTURES 


We / 


Ste us par Lad 


Brighthgy Industrial Division 
Weldog Roberts Rubber Co. 
NEWARK 7, N. J. 
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* By “hot-dipped galvanizing"—a hand process that 
provides the heaviest possible coating of zinc. 
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Comparative tests of Americano Phillips Screws with any other type 
rove: American phillips Serews always cost less to use. Here are some © 
the reasons: 

rive 


ut. Spiral and 
rop 


straight into tapered recess in 
are safe to use on 


tasier 
screw-head ee 
all jobs. N i 
Fast, Driving! nd driver 
cally into one straight driving unit St 
Driving is © ier. And screws are turned u 
flush the first time, every time. 

° a Work: No crookedly 
plit of burred screw heads. And 
an’t twist out, there are no slashes 
urfaces, 20 injuries to workers. 


American Phillips Screws save ao average of 


§0% in assembly time. 
sts increa 


Today, with assembly co 
he time saved ¢ 


no §$ 


American 
action today, 


AMERICAN sc 
PROVIDENCE 1, &. 4 
llinois Street 


1; 589 E.1 
02 Stephenson Building 





Chicago 1 
Detroit 2: 5 





t Thousands to Gain—and Nothing to L 
wHEN YOU CHANGE TO: 
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Bethlehem makes every type of Fastening (ijdsausi. 


52 


It’s as good as it looks 


It's a standard, run-of-mill machine bolt—a type of bolt that you 
probably handle day after day. It was selected at random from among 
thousands of machine bolts turned out daily by Bethlehem. 

But, take a good look at it. Notice the smoothness and uniformity of 
threads . . . the straightness of the shank . . . the accurately-formed, easy- 
to-grip head . . . its all-around look of ruggedness and dependability. 

Bethlehem Bolts are the kind of bolts your customers like. They're 
made to exacting specifications from high-quality steels by men who 
know bolt manufacture through and through. Over 3500 individual 
fastening items, running the full range of customer requirements, are 


currently being produced at Bethlehem bolt-and-nut plants. 


STEEL 
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One reason 


Trade Mark Reg. U.S. Pat. Off. 


achine Tools 





why your Delta-Milwaukee 


franchise stands for a safe, profitable in- 
vestment in inventory: 


Delta sells only through established 


trade channels and accepts no direct 


business... 


You know your interests are protected when you deal with 
Delta-Milwaukee. You get that assurance — in a definite 
statement — in the Delta Sales Policy. 


In black-and-white, Delta-Milwaukee proves it is on your 
side in the daily conduct of your business 


. by its policy of referring all direct orders for 
standard merchandise to dealers, for shipment from 
their stock. 


. by its policy of referring all inquiries from adver- 
tising and special mail campaigns to local dealers. 


Only in a few legitimate, clearly-stated exceptions — to 
preserve the best interests of Delta-Milwaukee products in 
competition with tools of other manufacture—does Delta re- 


serve the right to quote and sell direct. This, however, does 


not in any way prevent you from quoting on similar orders, 


Selling only through established trade channels is but one 
of the principles of fair dealing which for years have gov- 
erned the relationship of Delta-Milwaukee distributors with 
the maker of one of their most important lines. 


In addition, Delta offers a one-price proposition — the 
same to all mill supply distributors. And Delta distribution 
is selective — proportioned to local market potentials. 

It pays to do business with a company that gives you a 
clear and complete statement of its basic policy, to protect 
. avoid misunderstandings . . 


your interests .. .and enable you 


to operate with confidence on a sound and profitable basis. 
Concentrate on Delta-Milwaukee Machine Tools! 

THE DELTA MANUFACTURING CO. 

639B E. VIENNA AVENUE MILWAUKEE 1, WISCONSIN 


D-33 






















THE ANSWERS TO All YOUR NEEDS IN 
TOOL AND DIE STEELS... 


ODAY—and for a long time to come—the premium on pro- 


* HIGH SPEED STEELS duction cost-saving is greater than ever before. Match up each 

one of your machine operations with the tool or die steel that will 
* HOT WORK STEELS do the job faster, better, or with less “down” time. This new booklet 
* SHOCK RESISTING STEELS gives you complete information on the exceptionally large family 
* COLD WORK STEELS of Allegheny Ludlum Tool Steels—invaluable data on properties, 
* CARBON STEELS uses, selection and handling that every production man should have. 


* HIGH SPEED AND TOOL . 
STEEL FORGINGS wll for yo Soy. « « Address Dept. MS-38 


* CAST-TO-SHAPE 


-cwomeeoms | ALLEGHENY LUDLUM 


TO MEET ANY STEEL CORPORATION - General Offices, Brackenridge, Pa. 


REQUIREMENTS . 
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COILERS 


With SKF PILLOW BLOCKS 
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more working space 
greater accuracy 


DURO 6” Jointer offers many important advantages 


A low-cost Jointer that incorporates exclu- 
sive features and basic advantages not 
found in machines that cost much more. Has 
patented roller extensions giving effective 
table length of 60”—the greatest effective 
working length of any 6” Jointer. Fence can 
be set accurately for rabbeting with one 
hand—can be swiveled for smoother cuts in 
curley wood—and is mounted on rear table 
which eliminates dangerous gap over rear 
table. One piece steel combination cutter- 
head and shaft with machine-chip breakers 


assures greater accuracy, less vibration and 
easier adjustment of blades. New Departure 
Ball Bearings. Cuts to 42” depth on material 
6” wide. Has many other unusual features. 


v v v 


SEND FOR CATALOG—for full details and prices 
on the DURO 6” Jointer. Also lists specifica- 
tions and prices of complete line of DURO 
single and multi-spindle Drill Presses, Cir- 
cular Saws, Jointers, Routers, Shapers, 
Grinders, Lathes, Portable Electric Drills. 


DURO OOS 


MACHINE TOOL DIVISION 


DURO METAL PRODUCTS CO., 2680 N. KILDARE AVE., CHICAGO 39, ILL. 


ALSO MAKERS OF DURO HAND TOOLS 
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NEW PROFITS selling NEW PRODUCTS 


Every Progressive Plant 
is a prospect for 


IDEAL 
DUST COLLECTOR 


Executives of modera 
plants realize the need 
for removing abrasive 
dust, etc., from around 
machines. With IDEAL 
Dust Collectors you 
can offer them the 
greatest number of 
advantages such as: 
Powerful twin cyclone 
separators (with filter) 
—real cleaning power 
—500 cubic feet per 
minute—a completely 
enclosed unit —com- 
pact, easy to install on any machine—po need 
to relocate present machinery —safeguards 
workers’ health—inexpensive. 


PROMPT DELIVERY 


Write for Information and Prices on Complete 
Line of IDEAL Machine Tool Accessories « 


IDEAL PNEUMATIC TOOLS 


Build bigger volume and make more money through 
the fast growing demand for Pneumatic Tools. Sell 
the IDEAL “Air- Horse” Pneumatic Tools which 
offer new standards in light weight, in compactness, 
in perfect balance and in easy operation. Check into 
these selling features: — 


*Air-Horse” Pneumatic Hammer; a cool working tool 
— impossible to overload —3 Sizes—light, medium 
and heavy impact. Lightest riveting hammer weighs 
only 2 Ibs., 5 oz., and is only 55,6” long—built for fast, 
effortless, high-production riveting. Two handle styles 
— offset and grip. 


“ Air-Horse” Rotary File and Die Grinder, designed as 
a tool post grinder for internal grinding, finish die 
grinding and similar grinding. In machine shops it has 
many uses as a rotary file. This high speed, powerful, 
durable tool weighs only 16 ounces, handles wheels up 
to 1%" diameter. Collet chuck for 1,” shank, also sleeve 
collet for }4" or %.¢" shank, operates at 25,000 r. p.m. 


[Guy Ve 


Branch offices in principal cities © Consult your local telephone book 
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DEPENDABLE RUGGEDNESS 


112 TONS OF CRUSHED GLASS DAILY? 


EASY WITH A TOUGH BW HH BELT 


PROBLEM: To haul 112 tons of crushed glass 
esch 14-hour day — 365 days a year, and 
through drastic temperature changes. 
SOLUTION: BWH ‘‘Bulidog"’ Belting, of 
course! ; 

This rugged conveyor belting is made by 
the famous ROTOCURE process of continous 
vulcanization that insures stamina and ease 
of operation, regardless of how abrasive the 
load. This BWH belt has run continuously 
since July 7, 1942, and . . , at a lower main- 
tenance cost. 

Through 65 years of leadership in the in- 


dustry — BWH has pioneered the develop- 
ment of tough conveyor belts and other 
rugged products of dependability. Look to 
BWH for the solution to your tough problen:! 


HAVE YOU A JOB WHERE STAMINA COUNTS? 


Bring us your toughest problems . . . we're specialists 
in solving them. Consult your nearest BWH 
distributor, or write to BWH direct. 


Boston Woven Hose & RUBBER COMPANY 


Distributors 


WORKS: CAMBRIDGE, MASS... U. S.A. 


in All 


Principal Cities 


P. O. BOX 1071, BOSTON 3, MASS. 
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Muwavxee Industrial Brushes have gone far 








paust TOOls Oy OW and wide in application in recent years. Able assis- 
qoont nage whee! tance, so necessary in production for victory, was 
wor ores found in these “TOOLS” and they were quickly in- 
; ween" ducted for a host of jobs. 
“steal From this usage there has resulted a growth in appli- 
sw ~ cation that is cause for immediate recognition as 
“Twit ice Polishing . concerns sales for the new production era that is 
Piprushes wire Cu at hand. 
rsh oh Brushes During this period when business is adjusting itself 
ire Serateh Tyce Brushes to peace time work, we find our facilities pushed to 
Deli cy, beashe® the limit for MILWAUKEE Industrial Brushes. As fast 
Piete” + oe as we can we are striving to catch up on production 


so that we can once again serve you with the prompt- 
ness so characteristic of “MILWAUKEE.” 


] THE MILWAUKEE BRUSH MANUFACTURING CO. 
MILWAUKEE, WISCONSIN 











The Key to Industrial Brush Problems 


FLUE BRUGHES 





FLOOR BRUSHES - PUSH BROOMS - BENCH BRUSHES - FOUNDRY BRUSHES 
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UMI 


A manufacturer was cutting nine different types of 
steel and other metals, using the same kind of hack saw blade for 
each operation...and with very unsatisfactory results. Cuts ran 
crooked, teeth ait strip, and blades had to be changed every 
six hours. 


A Disstoneer*, called in for consultation, saw at once that, because 
of the nature of the work and the varying degrees of hardness of 
the metals, the strain on the blade was exceptionally severe. Obvi- 





ously a much tougher and stronger blade was needed... 


would stand upunder extra abuse. 
He recommended the use of 
Di-Mol hack saw blades—general 
purpose blades developed by 
extensive research and experi- 
mentation. 


The result was an immediate 
improvement. Operation was 
more satisfactory, cuts were 
straight and made more quickly, 
and on one tough alloy, the life 
of the blade was increased to 
eight hours instead of six, more 
on other metals—a saving of 
25% and upward in blades alone. 


Another clear-cut 
case of Dission 
leadership 


one that 


*DISSTONEER_. man who combines the 
experience of Disston leadership and sou 
engineering knowledge, to find the ie t tool 
for you—to cut wood, to cut poveal 8 ores er 
materials—and TO CUT YO T OF 
PRODUCTION—znot only on penal ano} 

on ordinary jobs as well. 





Instead of using hack saws, your 
metal-cutting may be done with band 
saws. If so, you will be interested in— 


DISSTON METAL CUTTING 
BAND SAWS 


If the materials you cut include thin 
sheet steel, aluminum, plastics or simi- 
lar materials, you will find many dis- 
tinctive advantages in Disston bard- 
ened throughout band saws. They stand 
up at high speeds, and can be resharp- 
ened by filing. For general metal cutting, 
at slow speeds, the Disston bard edge 
flexible back band saw gives excellent 
® service...and with maximum economy. 





HENRY DISSTON & SONS, INC., 223 Tacony, Philadelphia 35, Pa, U. S. A. 
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FOR YOU 


Disstoneer Advertising and Dis- 


stoneer Service are working 
steadily month after month to 
build up prestige for Disston 
tools and the Distributors who 
handle them. This advertisement 
appears in the February 16th 
issue of Business Week, the 
February 15th issue of Modern 
Industry, the February 14th 
issue of American Machinist, 
and the February issue of Mill 


and Factory. 


HENRY DISSTON & SONS, INC. 
223 Tacony, Philadelphia 35, Pa., U.S. A. 


Branches: Boston, Chicago, Detroit, Memphis, New 

Orleans, Seattle, Portland, Ore., San Francisco, 

Vancouver, B. C. Canadian Factory: Toronto. 
Australian Factory: Sydney, N.S.W. 
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Your reputation is at stake selling a prod- 
uct like a micrometer. So you prefer to 
handle a line commonly acknowledged 
to be ~- rank. 

How do you feel about bolts and nuts 
in this respect? Your reputation is just 
as much at stake — perhaps even more 
80. Because if you compare bolts and nuts 
with other products you carry — in fre- 





In Portland, Me., and Portland, Ore. 
- +. the identical quality 





quency of sale and annual dollar volume 
— you'll probably find they constitute 
a major item in your business. As such, 
they present more opportunity than 
many so-called “specialties” either to 

lease the customer or cause dissat- 
isfaction. 

That’s why so many distributors put real 
selling emphasis on bolts and nuts— hand- 


Select at random any RB&W EMPIRE Bolt from a distribu- 


tor’s stock. You can depend on that bolt being identical with 
one of similar specifications obtained from any RB&W dealer's 
stock. Clean-cut head; accurate, well-finished barrel; perfect 
threads — every one the result of hundreds of thousands of 
dollars invested in research and development work. 


customers. 








ling a quality line, RB&W EMPIRE, 
and merchandising that line, not as 
a commodity, but as a source of extra 
values in a vital manufacturing operation. 
Such distributors are getting the re- 
t business, and are strengthening that 
intangible, but very real, bond between 
customer and supplier that always re- 
sults from satisfactory performance. 





A Name Associated with Extra Values 


Purpose of this advertising is to make the name RB&W 
EMPIRE mean ezira value to your prospects and 
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Offices at Philadelphia, Detroit, Chicago, Chattanooga, Los Angeles, Portland 
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Keep skilled hands at skilled work—away from 
needless load-lifting—and watch your production 
climb! This is the easy, low-cost way to do it— 
‘handling materials “thru-the-air.” 


With modern P&H Zip-Lift Hoists to lift, carry, and 
place your loads, electricity does all the heavy 
work. Your workmen just press buttons, saving 
time and energy for real productive effort! 


CUTS PRODUCTION COSTS 


“Spot handling” around machine tools increases 
machine production. ‘Thru-the-air” handling from 
station to station eliminates aisle congestion—ma- 
terials move direct—without costly rehandling. 


A P&H Hoist Engineer will gladly show you how 
“thru-the-air” handling may be fitted to your par- 
ticular needs. Or, write for Bulletin H20-2. 
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General Offices: 
4538 West National Ave., Milwaukee 14, Wisconsin 
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One we CENTURY’S 4 Kinds of M 


dequate protection against practically any destructive 
atmosphere is assured by one of the four kinds of con- 
struction available on Century modern industrial motors. On 
your job, the right pro- 
tection for the vital parts 
of Century motors as- 
sures long life and trou- 
ble-free performance. 





@ TEFC—Protects Against 
Destructive Dust, Grit, 
Powdered Materials 


Prtection 


heric Hazards With 
otor Frames ....s2-. 














Form J] — General Purpose 
Application 


< 
Splash Proof Protection 


n addition, special Century insulation 

may be provided for installations where 
the atmosphere is heavily charged with 
corrosive or otherwise acid, alkali, or 
other destructive fumes. 


These protective Century motor fea- 
tures may be combined with a wide range 
of motor types and sizes to provide a per- 
fect combination for nearly any applica- 
tion. Century motors are built in sizes 


from 1/20 to 600 horsepower. 


Specify Century Motors on all your 
electrically powered equipment. Engi- 
neered to the functional characteristics 
of the machines they drive to assure top 
performance—Century Motors are a vital 
factor in producing a better product at 
a lower cost. 








A Explosion Proof 





CENTURY ELECTRIC CO. 


1806 Pine St. St. Louis 3, Mo. 
Offices and Stock Points in Principal Cities 
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When you buy Simonds Grinding Wheels, you avoid the unnecessary risk 
of chance selection. From thousands of combinations of grain, grade, struc- 
ture and bond, you can narrow down selection to wheels adapted to your 
job and to your equipment for maximum economy of operation, including 
low wheel cost. Whether you are dealing in roughing dimensions or the 
micro-inches of finishing, there is a Simonds Borolon (aluminum oxide) or Simonds 
Electrolon (silicon carbide) wheel to reveal new grinding efficiency for you. 


Through Simonds Abrasive Company distributors over a half century grinding 
wheel experience provides abrasive products and service backed by engineer- 
ing and ceramic skill proved by continuous experiment, test and inspection. 


in Siuends Alvadive' Contpuny 180 page Bete Gack teqaed quidence fer epeciietion of 
Grinding Wheels; Segments; Mounted Wheels and Points; Grains, Bricks and Sticks. A copy is 
available on request. 


eee : BSIMONDS 


came Mie, ABRASIVE CO. 


SIMONDS ABRASIVE CO. is a 
Division of 
SIMONDS SAW & STEEL CO. 
Other affiliated companies 


are Simonds Steel Mills and 
Simonds Canada Saw Co., Ltd. 





SIMONDS ABRASIVE COMPANY - PHILADELPHIA 37, PA. - DISTRIBUTORS IN ALL PRINCIPAL CITIES 
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PERFORMANCE 






QUALITY 


AND 


SPELL _ 


FOR YOU 


@ GORHAM Standerd 
fer the Commercial Field 


@ GORHAM M-40-8 
for Heavy Cuts in Herd Material 


Sxccptionat quality and outstanding per- 
formance have won nationwide recognition 
for GORHAM High Speed Steel Tool Bits. A 
reputation such as ours must be earned. We 
have consistently made and delivered a supe- 
rior product. Through long experience in the 
selection and heat-treating of metals, we have 
produced a bit that meets the mosf exacting 





GORHAM Germet 
for more Abrasive Materials 


requirements of tough production jobs. That 
is why more and more applications are being 
found every day for GORHAM High Speed 
Steel Tool Bits . . . and this means greater 
profits for YOU. Discuss with us now the attrac- 
tive sales possibilities in selling this well- 
known, widely approved line . . . GORHAM! 


GORHAM TOOL COMPANY 


14400 WOODROW WILSON AVENUE 


DETR OT. a, 


MICHIGAN 
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..» No. 1 in a 14-Point Program 
for Selling Socket Screws and 
Belt Fasteners 


Realizing that a Distributor Program 
can be only as successful as the policy on 
which it is built, Bristol promises in black 
and white: 

1. to assure distributors a reasonable 

profit. 


2. to widen markets and build turnover 
with aggressive advertising. 

3. to bill direct orders through the dis- 
tributor. 

4, to restrict the number of distributors 
in any market on the basis of its size 
and character. 

5. to back up distributors with the help 
of factory-trained salesmen. 

6. to supply all needed engineering data 
and promotional material. 





SEE THIS 
PRESENTATION 
This policy is devel- 
oped in detail in a 
presentation now being 
shown by Bristol Mill 
Supply Salesmen. Here you'll also see the Bristol 
“B-Line” which includes: two types of socket set and 
cap screws — a sales leader in BRISTO “Multiple- 
Spline”, fastest, easiest, tightest setting screw on the 








= 


LLL 


market, and a bread-and-butter staple in precision- 
made, tough-headed Bristol Hex; two lines of belt 
fasteners — an entree-maker in fast and true belt hooks 
with improved spacer cards, steady sellers in conveyor 
belt fasteners. 

A Bristol Mill Supply Salesman can _ speed 
through this presentation in a few minutes. Write 
for an early date. The Bristol Company, Mill 
Supply Division, 126 Bristol Road, Waterbury 91, 
Connecticut. 





THE BRISTOL “B-LINE” 
The Bee-Line to More Sales and Protits 
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FAIRBANKS 
PLANNED 
MERCHANDISING! 


Through a smooth-working policy of dealer cooperation . . . 
through constant industry-by-industry advertising in leading 
sales-producing publications, distributors are cashing in on 
Fairbanks Planned Merchandising! rs 

Ruggedly-built, the complete line of Fairbanks bronze, iro 
body and all-iron valves meets practically every valve need of 
industry. Fairbanks valves have something engineers look for 

. the extra —— margin that helps them operate 
satisfactorily under severe working conditions. - 

Fairbanks valves have something you look for . . . a nation- 
wide popular demand with which to gear your selling efforts. 
This demand has been built upon a record of seryice reliability 
of over fifty years. It has been stepped up by progressive 
merchandising policies. 


Write today for information about how your 
business can benefit by the fact that “American 
industry flows through Faitbanks Valves”. 


393 LAFAYETTE STREET, NEW YORK 3, N. Y. 


520 Atlantic Avenue, Boston 10, Mass. 
15 Ferry Street, Pittshurgh 22, Pa. 
748 M & M Bidg., Houston 2, Texas 
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-Here’s How Blackhawk Socket Wrenches 
SAVE 2 HOURS A DAY on this Job 





BLACKHAWK’S EXCLUSIVE COMBINATION OF 
FEATURES SAVE BOTH TIME AND MONEY 


NLY Blackhawk Wrenches combine all these features 

— sturdy, thin walls that let sockets squeeze into 
tight spots — clean, hot broached sockets for long life and 
less nut wear—patented thumb release Lock-On for extra 
safety—all the drives to serve the complete range of socket 
sizes—and a complete assortment of handles and accessories 
that build up into scores of combinations for extra utility. 


When you sell Blackhawk Wrenches you give buyers 
more for their money. 





A Product of BLACKHAWK MFG. CO., Dept. W1726, Milwaukee 1, Wis. 


Hlways Specify 


BLACKHAW 
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Dick Power TRANsMIssion EQuipMENT 





... THE Line THat SaArtIsFies 
For EssenTIAL ITEMS 


R. & J. DICK COMPANY Inc. PASSAIC, NEW JERSEY 


Wash 


San 


THe DEMAND 


IG volume with worth while profits are 
assured distributors who make DICK 
their source of supply for the essential items 
in power transmission equipment in the Dick 
Line. The reasons are based on the fact that 
these items are in demand by industrial 
users and meet specific requirements in 
power transmission. This demand is pro- 
moted by ability to standardize on tried and 
proved equipment which offers savings in 
power and maintenance. For example: 


Barry Steel Split Pulleys... the light weight. 
strong pulleys of welded construction which 
effect savings in installation and can be de- 
pended on for high efficiency and long- 
lived accuracy. 


Francisco, Cal. 


Chicago, III. 


Dick Rope V-Belt Drives . . . providing high 
efficiency, longer belt life and all-round sat- 
isfaction with a minimum of attention. Care- 
fully balanced and accurately machined 
sheaves assure smooth, carefree operation. 


Dick's Balata Belting ... of strong, durable, 
uniform construction, and applicable to a 
wide range of power, elevating and con- 
veyor requirements. This belting has long 
since proved itself in service to operate with 
minimum stretch and maximum efficiency. 
Furthermore, it can be used where water 
and steam are present, because it is immune 
to such conditions. 


Seattle, 
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“Tell me Bill... How did the Taylor Spiral Pipe come through?” 


It's been coming through with laurels for more than forty years! 


Those who know Taylor Spiral Pipe well, never cease 
to marvel at the rugged strength it possesses despite its 
light wall thickness. And there is good reason to marvel; 
for by any test it is the strongest type of pipe made. 

A 12-inch, 12-gauge length of Taylor Spiral was not 
crushed or perceptibly distorted by a 9-ton load. A 20- 
foot length of 12-inch, 10-gauge pipe, supported only at 
its center, did not buckle under a load of nearly five tons 
supported from its extreme ends. A 12-inch, 12-gauge 
pipe has a bursting strength up around 900 Ibs. per sq. in. 
So on all counts Taylor Spiral has greater strength than 
any other type of pipe of equal wall thickness. 

But too many pipe users fail to recognize this, or at 
least fail to do anything about it. For every service that 
doesn’t call for heavier pipe they continue to use Stand- 
ard Thickness as though it represented the low point on 
the scale of available pipe thicknesses—as though light- 
but-strong Taylor Spiral were not available. 


The fact is that Taylor Spiral Pipe has proved in hun- 
dreds of installations its ability to handle a large per- 
centage of the everyday piping requirements ordinarily 
assigned to Standard Thickness pipe. When used for 
services like those listed below its light weight saves 
money at every turn—cuts initial cost, shipping cost, 
erection cost, cost of supporting structures. In many 
cases the installed cost of Taylor Spiral Pipe is only 
about half that of the Standard Thickness pipe it so 
adequately replaces. 

Taylor Spiral for services like those listed below is 
made practical by the range of sizes and variety of fit- 
tings. Thicknesses range from 12 to 6 gauge; sizes from 
6” to 42”; joint lengths up to 40 ft. All types of end 
joints and couplings, all kinds of fittings and specials 
or fabricated assemblies, are produced by Taylor Forge, 
assuring a complete service and undivided responsibilty. 


TAYLOR FORGE & PIPE WORKS 


General Offices & Works: Chicago, P. O. Box 485 ” 

















New York Office: 50 Church St. * 


Philadelphia Office: Broad Street Station Bldg. 





SELL TAYLOR 
SPIRAL PIPE FOR: 


@ High and Low Pressure Water Lines 
@ Low Pressure Steam and Air Lines 
@ Steam and Diese! Exhaust Lines 

@ Vacuum and Suction Lines 

@ Blower Piping 

@ Sand and Gravel Lines 

@ Industrial Ges Lines 

@ Oil and Gas Gathering Lines 

@ Swing Pipe 
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Type “T” 
Compressed 
Air Purifier 





No. 10N Vertical 


Steel Receiver 
Steam Separator 





No. 12N Live 

Steam Horizontal 

Steel Receiver 
Separator 





Type “A” 
Vertical Steam 
Separator 





Type “E” Horizontal 
Steam and Air 
Separator 





T “PR” 


ast Iron 
Exhaust head 


; big Wright-Austin line . 
you a good margin of profit. 


Steam Traps, Steam or Oil Separators, Air Purifiers, 
Exhaust Heads, Strainers, Air Relief Traps, Boiler Trim- 
mings and other Steam Power Specialties . 
that enables you to build up a steady growing sales 
volume. We invite your inquiry. 













Type “BR” 
Horizontal Steam 
Separator 





Alarm 
Water Columns 


Blow shrill whistle 
when water reaches 
low or high danger 
level in boiler. Made 


for all sizes of boilers 
and all pressures. 





Type “— 
Oil Separator 
Self Cleaning 











Neon Illuminator 


Makes water level in 
gauge glass visible at 
a distance of 100 ft. 


“Cyclone” 
Galvanized 
Exhaust head 


Established Over 50 Years 


WRIGHT 2, 


316 W. Woodbridge St., Detroit 26, Mich. 
Distributors and Agents in ali Principal Centers 





SPECIALTIES 


You can always meet your customers’ needs regardless 
of type or size wanted if you are a Distributor for the 
. . and at a price that allows 


AUSTIN 


Electric Alarm 
For 


signal light or 
bell or horn, placed 
at any location, gives 


alarm for high or low 
water. Very. simple 
and dependable. Suit- 
able for all pressures. 


Water Gauge 


Vertical or inclined 
type for all make of 
Water Columns. When 
a glass breaks one pull 
on the chain from the 
floor instantly shuts off 
both steam and water. 


"Crescent" 
Weighted Trycock 


Absolutely non-leaking 
Double life due to re- 
versible valve and seat 
of special metal and 
easily accessible. Suit- 
able for any water 
column, 





Electric Boiler 


. the line 





Feeder 
maintains normal water level 












“Cub” Airxpel 
Bucket Steam Trap 





























“Master” Airxpel 
Bucket Steam Trap 
















“Cub” Airxpel 
Bucket Steam Trap 















































Inlet 


Outlet 


Inlet 





“Tuway” Strainer 
—straightway or 
angle 


“Combination” Float 
and Thermostatic 
Steam Trap 


Air Relief Trap 
Removes air 
from liquids 
under pressure 





“Victor” heavy 


uty 
Also Oil and Grease 
Trap 





“Emergency 
Float type for 
varying pressure 


automatically 
in boilers 
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EXPECT WITH 
WILLIAMS TOOL HOLDERS 
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YOU'LL FIND A WILLIAMS HOLDER for every regular 


operation on lathe, planer and shaper... each functionally 


designed for super performance . . . all built to withstand the 
rigors of continuous high production. 

For fast, chatter-proof, clean-cutting service, be sure to specify 
Williams Regular or Carbide Cutter-Bit Holders. 

Sold by Industrial Distributors everywhere 


J. H. WILLIAMS & CO., BUFFALO 7, N. Y. 
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SOLD THROUGH 
JOBBERS 


ANOTHER Projet Leader 


BMC Offset Screw Driver 
With regular and 
Phillips-head Bits 


For faster, easier work in close quarters. 
Either finger or lever turning. Strong, 
hex-wrench handle provides ample 
leverage for securely setting or remov- 
ing stubborn screws. Provides good 
visibility around screw hole. Tool-steel 
shank hardened at points of wear 
4" handle. 


3/16” — 1/4” — 5/16” 
Phillips: Point Nos. 1, 2,3 


Retoils for 65¢ each or 
Set of 3 for $1.50 





GET VOLUME PROFITS 
on this High Quality Tool 


For Factory, Farm, Home & Crafts Use 





At last—a wrench that gives a tight, slip-free grip—without fussy 
adjustment—on any shape piece that you can get hold of .. . nuts, 
studs, pipe, short, broken or irregular pieces. 


More than a ton gripping power . . . applied with one hand, and 
released with the flick of a finger. Has thousands of uses in factories, 
shops, garages ... on the farm... at home... or for hobby pursuits. 


It’s a tool of sturdy quality suitable for the finest mill-supply 
outlets, auto equipment or neighborhood hardware stores. Can be 
sold in quantities to individual plants for use as a wrench, plier, 
clamp or hand-vise. Ideal for positioning and holding small pieces for 
drilling, threading, bolting, riveting or welding. 


TWO SIZES 


No. 7—7'%s" long—retails for $2.75 
No, 9—8'2”" long—retails for $3.50 


WRITE TODAY FOR WHOLESALE SET-UP. Get in line 
for a steadily increasing volume of business on this new, general 
purpose tool. Backed by a comprehensive line of counter displays, 
dealer helps and national advertising. 


HIGH 


VALVES 
NNT AB ATTN Tet: 


OFFERED BY 


RFC --- 


WIDE VARIETY OF FITTINGS 
STANDARD MAKES! 


Large assortment of sizes, pressure 
classes and flanges to take care of 


many of industry’s needs. PRICED AT JOBBERS’ NET COST 


PRESSURE 








VETERANS: To help you exercise your WITH FURTHER DISCOUNT OF 15% TO 


“priority, special veteran service facilities 
are now available at our offices. 


JOBBERS and DEALERS 


GATE, GLOBE and PLUG_TYPE VALVES IMMEDIATELY AVAILABLE 
. . - SHIPPED ANYWHERE! ALL STANDARD MAKES AND OTHERS 


Write, wire or phone your requests to the nearest RFC agency listed below for more 
detailed information. Credit terms can be arranged. If your local office does not have 
all the materials you need, it will endeavor to locate them from other offices through- 
out the country. 


CONSTRUCTION /INANCE CORPORATION 


A Disposal Agency Designated by the Surplus Property Administration 
Agencies located at: Atianta + Birmingham + Boston « Charlotte * Chicago - Cleveland + Dallas * Denver 
Detroit’ > Helena + Houston - Jacksonville + Kansas City, Mo. + Little Rock - Los Angeles + Louisville 
Minneapolis + Nashville - New Orleans + New York + Oklahoma City - Omaha - Philadelphia 
Portiand, Ore. + Richmond + St. Louis + Salt Lake City - San Antonio - San Francisco + Seattle - Spokane 





177-1 
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(Glass Works 
Corning, New York 





gauge FE STE D 


for Temperature Shock 


Heated to a temperature of 425°F and 
then plunged into ice water! That’s the 
kind of resistance to sudden temperature 
shock you deliver when you sell Pyrex 
Gauge Glasses. 

But that is only one of the features of 
this durable gauge glass. Machine drawn 
accuracy that permits easy installatibn re- 
duces installation strains that result in 


breakage, remarkable resistance to the 
solvent action of steam or hot water, the 
hard smooth surface that resists abrasion 
or scratching—all are reasons why Pyrex 
Gauge Glasses create satisfied customers. 

Fill out your stock from the complete 
line of Pyrex and Corning Gauge Glasses 
now. Corning Glass Works, Corning, 


New York. 


“PYREX” and“CORNING" are registered trade-marks and 
indicate manufacture of Corning Glass Works, Corning, N.Y. 


“Ulex OAUGe WIASSES 
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Talk of the Trade a 


THE MAN TO KNOW: Shortages, even though they hurt, are good for a 
laugh, so far as O. W. Robinson (West Virginia Mine Supply Co., Clarksburg) 
is concerned. . . . He had business cards printed that indicated he was a 
masterman and could supply nylon hosiery, sirloin steaks, hotel accommoda- 
tions and a long list of other hard-to-get things. 


SELLING’S THE THING: Speaking of business cards, J. R. Siegel (Standard 
Industrial Supply, Springfield, Mass.) has a policy of having no titles on cards. 
. . . Everyone’s a salesman, he says. 





CORRECTION, PLEASE: When he received congratulations from a manufac- 
turer for having done business with him for 45 of the manufacturer’s 47 years 
in business, Bob Russell (J. Russell Co., Holyoke, Mass.) replied by pointing 
out that his firm had been a customer for 47 years and if the manufacturer had 
been more than an infant the date probably would have been earlier. . . 
J. Russell is 98 years old. 


_ ALL AMERICAN: T. S. McShane changed the name of his Omaha firm from 
the American Machinery & Supply Co., to T. S. McShane Co. for the simple 
reason that there were too many Americans around. . . . Every new company, 
he said, was named the American this or the American that and they all 
seemed to locate in the same area. 





NEW JOB: Harry Alcott who left his post at Riechman-Crosby Co., Memphis, 
four years ago to join the Air Transport Command, is back in civies and is 
selling for Lummus Cotton Gin Co. .. . Harry’s father, Richard, is vice-president 
and general manager of Riechman-Crosby. 


























& 
REMEMBER WHEN: P. M. (Pat) Klinger (Klinger-Dills, Dayton, Ohio) 
who is now sunning himself in Florida, is a charter member of Dayton’s 
Engineers’ Club. . . . Other charter members include the Wright brothers with 
whom P. M. Klinger used to race—on bicycles. . . . Pat’s daughter, Mildred, / 
is very much up on national and international affairs. . . . Her husband is an 
editorial writer and radio commentator. 
EXTRA CURRICULAR: T. Walker Lewis (Lewis Supply Co., Memphis) is | 
honorary chairman of the Memphis Round Table which promotes the program 
of the National Conferencé of Christians and Jews. Wu 
pro 
SEEIN’ DOUBLE: Norm Good (Clipper Belt Fastener) is the latest victim of bro 
Art Klebes’ (Smith & Klebes, New Britain, Conn.) system for making manu- will 
facturers’ men see double. . . . Art doesn’t use mirrors, though. . . . The firm T 
. . . Double talk 
employs identical twin blondes as stenographers. ain 
kept 
PROUD FATHER: W. W. Peacock (Charles C. Lewis Co., Springfield, Mass.) wert 
has two sons who achieved high rank in the armed forces. . . . One was a rep 
Marine major at 22 years of age. . . . The other entered as a buck private and theo 
is now a lieutenant colonel. <a 
thro 
STILL FRIENDS: R. E. McCorkindale (Chase & Coolidge, Holyoke, Mass.) T. 
and his son are still the best of friends although the latter is with Lewis Tracy, pira 
Boston supply firm. R. W. B. Like father, like son a pr 
whe: 
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The Jenkins Distributor gets the Reward 


WHEN industry’s many thousands of 
profit-pirating wornout valves are 
brought to book, Jenkins Distributors 
will share in the reward. 


They are the valves prematurely old 
from war’s overload, and old valves 
kept in service because replacements 
were hard to get. Beyond economical 
repair, they always waste money 
through excessive nursing and repairs 
- sometimes waste costly materials 
through failure at critical points. 

To help industry end this profit- 
pirating, Jenkins Bros. has developed 


a practical “Valve Retirement Plan”, — 


whereby a valve’s fitness for further 
service is quickly revealed. Simplified 
“score sheets” tell at a glance whether 


repair will be economical, or replace- 
ment is advisable. 

Jenkins advertising in all important 
publications read by industrial man- 
agement and by plant and building 
maintenance supervisors offers the 
“Valxe Retirement Plan” and spurs on 
the hunt for wornout valves. 

Jenkins Distributors collect the re- 


ward, in an increasing volume of 
replacement business. Watch for this 
Jenkins advertising. See how Jenkins 
works to shape up new valve sales for 
you... and keeps everlastingly at it! 


Jenkins Bros., 80 White Street, New York 
13; Bridgeport, Conn.; Atlanta, Boston, 
Philadelphia, Chicago, San Francisco. 
Jenkins Bros., Ltd., Montreal, London. 


LOOK FOR THIS DIAMOND MARK 




















rte te 
JENKINS VALVES 


For every Industrial, Engineering, Marine Plumbing-Heating Service ...in Bronze, 
Iron, Cast Steel and Corrosion-Resisting Alloys . . 


Sold Through Reliable Industrial Distributors Everywhere 





SINCE 1864 


. 125 to 600 lbs. pressure. 
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HEREVER PNEUMATIC TOOLS ARE 
USED OR PNEUMATICALLY OPER- 
ATED MACHINES, THERE IS NEED 
FOR AIR HOSE. PERHAPS THIS 
REPUBLIC 5-POINT POLICY WILL 
HELP YOU MAKE MORE SALES. 
IT HAS BEEN DOING THAT 
FOR TWENTY-THREE YEARS. 





This message is directed 
to the salesmen of Re- 
public Distributors from 
coast to coast. 
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W. F. CROWDER, Editor 


FEBRUARY, 


R. W. BARNETT, Managing Editor 


1946 


A New Crop 


NE OF THE OUTSTANDING developments of the first two or three 
post war years will undoubtedly be emergence of a new 
crop of distributors. The war took a heavy toll of whole- 
salers and retailers in almost all lines of business. According to 
the estimates of the Department of Commerce, there was a net 
disappearance of about 300,000 retail firms during the war years. 
During the same period, there was a net shrinkage of 30,000 
in the number of wholesale concerns. The ten-fold greater reduc- 
tion in the number of retail -firms was, of course, from a much 
larger total number, the pre-war totals being 1,600,000 and 145,000 
firms for retailing and wholesaling respectively. 

Over the next few years it would require the establishment of 
as many as 500,000 new concerns each year to build us back 
to the pre-war ratio of the number of outlets per thousand 
families. With the expected higher level of industrial activity 
and national income as well as the heavy deferred demand in 
the consumer durable goods lines, the actual number of new 
firms started might exceed this figure. These will represent the 
births. But we know from past experience that the “infant mor- 
tality” rate among new business concerns is extremely high. In 
retailing, for example, we know from various studies that 25 out 
of every 100 new concerns fail within the first year of operation 
and 40 out of every 100 will have closed their doors before the 
end of 24 months. Thus, while the birth rate will be high so 
will the death rate leaving a more modest net increase over the 
next several years until a basic equilibrium is established between 
the number of concerns in distribution and sales opportunities as 
measured by income and population. 

This is the picture for distribution generally. Old and estab- 
lished concerns will face a host of new competitors for a volume 
of business substantially in excess of the pre-war total. That is 
a fundamental tenet of our free enterprise system. Each man has 
the right to start a business of his own. He has the opportunity 
of being his own boss. And, of course, he stands the chance of 
losing his investment in time and capital. 

More specifically, what of the outlook for a new crop of in- 
dustrial distributors? There is little doubt but that in many 
centers of manufacturing new industrial supply firms will open their 
doors. The very atmosphere at the present time is filled with the 
contagion of enthusiasm for starting new businesses. One can 
hardly walk down any business block without seeing newly estab- 
lished concerns in distribution. The carryover and suggestion is 
natural to anyone with a background in industrial distribution. 
Why not start my own supply firm? This move is naturally of 
concern to established industrial distributors. They see a given 
volume of business split more ways. There is alsé the prospect 
that some of their lines may be shifted to the new firms. Not- 
withstanding the fact that the right to start a new business is 
inherent in our free enterprise system, there can be too much 
of a good thing. Volume can be spread so thin that all concerns 
end up in the red. Then too, the competitive pressures may be- 
come so intense that there is a deterioration of the whole price 
structure to the harm of all. 

The crop of new distributors in some considerable measure 
springs from the seeds of discontent sown by distributors them- 


selves. It often lays within the power of distributors themselves 


through corrective action to forestall the establishment of many 
potential concerns. Not all distributors are responsible for this 
discontent. But let’s face the facts, some of them are. Each 
distributor can look back over the last 20 years in his own trading 
area and see successful houses, established houses now, that 
were started because one or two or three salesmen in a house 
figured they could do better for themselves by starting their own 
businesses. Or he can see houses that have been started because 
a supplier or group of suppliers figured the existing outlets were 
not pushing their lines as they felt they should be pushed. In 
a major sense these are the sources of discontent that lead to 
the establishment of concerns in the field. There may be extenu- 
ating circumstances, but that’s the way a lot of firms are started. 

The salesman knows how much business he brings into the 
house. He also knows how much in the way of total dollar gross 
margin he is responsible for. And he also knows how much he is 
paid. If his compensation isn’t arranged so that he shares in 
the earning of the firm in relation to his contribution, he is apt 
to reason he can do better for himself. In like manner, the 
supplier has the sales performance records of all his distributors 
against which he can check any individual distributor’s perform- 
ance. To both the salesman and the supplier, the grass may 
look greener on the other side of the fence. 

In this situation, however, as is true in so many things, the 
other side of the fence may not be so desirable once you are 
over. The move needs thorough analysis before any jump is 
made. The salesman may be tops as a salesman, but there is a 
lot more to running an industrial supply house than just selling. 
The gross margin that is earned is far from clear profit. In the 
performance of all the functions and services a distributor is 
called upon to render, substantial expenses are incurred. A 
lot of management ability is required to organize the various 
activities of the firm so that after the expenses are paid there 
will be some net. Perhaps of prime importance is the need for 
adequate capital—a major factor in the operation of a supply 
house. The failure figures cited earlier clearly indicate that it 
takes more than desire and enthusiasm to make a success. 

And before the supplier jumps, a little self-analysis might be in 
order. Do you as a supplier have a constructive sales program 
and a definite policy for working with the distributor in the 
movement of your goods? It’s a joint effort. What have you 
done in the way of supplying positive, concrete sales assistance? 
Can you tell the distributor how much of your product he should 
sell in his area and back it up with facts? Or do you operate on 
the 10 percent-more-each-year theory? It’s been a long*time since 
perfection was universal. 

Yes, there will be a new crop of distributors. With the high 
level of business over the next few years, there will undoubtedly 
be a need and an opportunity for some new houses. And some 
new progressive concerns will crowd out some of the less alert 
by doing a better job. That is the way progress comes about 
in our type of economic system. But by facing the problem 
squarely and taking steps to remove the sources of discontent, 
existing distributors can do much for the trade and for them- 
selves to prevent the emergence of a rash of new and ill-conceived 
ventures that will be a source of instability for years to come. 
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Currently Important 


Reconversion 90% Complete 


AMONG ALL THE NATIONS of the world, no country has 
recovered so successfully from the war as the U. S. We, 
among all nations, have the strongest material reasons for 
hope in the future. Our goal of really full production, full 
employment and the maximum national income seems within 
our grasp. Labor-management disputes, however, threaten a 
serious set back to the attainment of this goal. Once they 
are settled, and we have weathered much more difficult times 
in the past, all indications are that full production and employ- 
ment can be achieved rapidly. 

Although shortages persist which tend to obscure in our 
minds the true picture, reconversion has been accomplished 
far more rapidly than was believed possible on V-J Day. A 
recent nationwide survey by the Committee for Economic 
Development (C. E. D.) gives a good overall picture of the 
progress that has been made. This study reveals that 
“employment in this country today is at the highest peace- 
time level in our history, despite current labor-management 
disputes. Approximately 52 million workers are now holding 
productive civilian jobs, and unemployment is only a frac- 
tion of that officially predicted at the conclusion of hostili- 
ties with Japan. This reflects more rapid reconversion than 
anticipated. In many areas reconversion is 90% complete. 

“Payrolls and individual earnings, which turned down- 
ward immediately after Japan surrendered, are now only 
slightly below wartime peaks and rising. Production of 
civilian goods is now 50 percent to 75 percent above July, 
1945, levels and is expanding rapidly. 

“With 52 million workers employed in productive jobs as 
the year closed, the number of unemployed was only about 
2,000,000 judging from official figures of the U. S. Census 
Bureau. The Census Bureau had estimated that unem- 
ployment in November was 1,710,000; In October, 1,550,000; 
and in September, 1,650,000. ; 

“Even though production of peacetime goods is now at an 
all time high, it must be expanded further if we are to 
achieve our employment goal. Jobs must be provided for 
several million still to come out of the armed services. Once 
we have attained a satisfactory employment situation after 
reconversion and demobilization have been accomplished, 
we must devote our full energies to maintaining it. It is 
one thing to attain a high level of employment; it is another 
thing to maintain it. 

“In industry the greatest impact of cutbacks has been 
felt by manufacturing and mining. Production in these two 
fields combined has fallen by about 20 percent since July. 
But when we eliminate war production from this total, the 
result is a picture of sharp expansion in manufacturing and 
mining for civilians. Industrial production for civilians has 
increased by at least 50 percent, perhaps as much as 75 
percent, since July. i 

“The performance is a tribute to the effective preparation 


made for the changeover by business, labor and government. 
Special commendation is due to thousands of communities 
across the nation which had bold, intelligent plans for action 
ready when the end of the war came. No one who remembers 
the worries of a year ago about contract termination and 
settlement, plant clearance and rearrangement, labor recon- 
version, and a hundred other complex problems, will think 
that the job was easy. The job has been well done.” 


Articles of Faith 


WE HAVE DEMONSTRATED that American industry has the 
physical capacity to produce goods that would give us a 
standard of living far in excess of anything we, or any other 
nation, have ever enjoyed. The speed with which the major 
job of physical reconversion has been completed is positive 
proof of the resilience and vitality of our industrial system. 
But in our efforts to solve the problems of human relations 
in a mass production economy, we have not made equal 
progress. 

Through the U. N. O., we are attempting to set up a 
system for the peaceful solution of differences between na- 
tions, but the same effort is not being devoted to the solu- 
tion of the differences of management and labor at home. 
Perhaps our best industrial brains have been devoted too 
much to the solution of the problem of production and not 
enough to the solution of the human equation. 

In this connection it is encouraging to see the statesman- 
like nature of a talk which Henry Ford II gave before the re- 
cent meeting of the Society of Automotive Engineers in Detroit. 
His statement is positive and objective. It is light without 
heat. He urged that six articles of industrial faith be adopted. 
They are well worth thoughtful study. 

1. That the job of American industry, management and 
labor is to make at lower and lower cost more and better 
products to sell for lower and lower prices. 

2. That the only way that job can be done is through 
understanding and sensible cooperation between management 
and labor. 

3. That the spirit of that cooperation must be a sense of 
joint responsibility. The public is the “boss”, not manage- 
ment or labor. Both labor and management must accept their 
share of responsibility to the public welfare and live up to 
their commitments. 

4. That mass production has demonstrated its ability to 
bring high wages and that higher wages can come only out 
of greater production and lower costs. 

5. That while no single human institution or industry can 
promise complete security because of the complexity of 
modern civilization, management and labor can work toward 
certain and more stabilized employment. 

6. That American industry should be a place of oppor- 
tunity, a place in which men and women can grow and 
develop into better jobs. 
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OST WAR PLANS for the construc- 
Pics of new buildings designed to in- 
crease the efficiency of industrial dis- 
tributing companies and to lower operat- 
ing costs are beginning to materialize 
for many distributors, including the 
Peoria, Ill., firm of Couch & Heyle, Inc., 
and the Los Angeles concern, Ideal Hard- 
ware & Supply Co. 

J. F. Bennett, president of Couch & 
Heyle, studied the problem of building 
ideal quarters for a distributing firm for 
several years and shortly before the war 
ended he ordered construction started. 
His ideals can be summed up in six 
points: 

1. The building must be constructed 











Plan view of Couch & Heyle’s new building nearing comple- 
tion in Peoria, Ill., showing arrangement of offices, display 


and laid out to minimize handling costs 
—not only the cost of getting materials 
into and out of the warehouse but also 
the handling in the warehouse. 

2. There must be a maximum of at- 
tractive display space and an adequate 
sales counter. 

3. There must be adequate and conven- 
ient space for auto parking. 

4. The building must be of durable, 
fireproof construction, capable of sup- 
porting virtually any desired floor loading. 

5. It must be strategically located in 
relation to the city’s wholesale trading 
center, 

6. There must be adequate, comfortable 
and pleasant office and working quarters, 


space, stock space, 
and other features. 


including rest room facilities. 

Peoria topography offers a choice be- 
tween flat and hillside locations. Mr. 
Bennett chose a hillside plot. He also ob- 
tained an adjoining plot 45 x 106-ft. for 
customer parking space. The location 
also is accessible by trolley and bus. 

The hillside location offered important 
advantages: The front of the building 
opens out onto the street with the first 
floor entrance at street level; the rear 
opens to a wide alley and railway spur 
with the basement, however, at the ground 
level, thus simplifying handling prob- 
lems for much of the stock arriving in 
trucks or railway cars may be stored in 
the basement until it goes out. 


elevator to second floor and basement 












With these advantages to start, Mr. 
Bennett was determined to build struc- 
turally the best warehouse that money 
could buy: He wanted steel, brick and 
concrete construction—no wood. (As a 
matter of fact, underwriters who have 
seen the new building estimate that within 
@ 25-year period Couch & Heyle will re- 
cover the cost of the building in fire in- 
surance premium savings, compared with 
the rate for the old building.) Heavily 
reinforced concrete floors were laid sup- 
ported by 14 large reinforced concrete 
pillars. The floors will carry far in ex- 
cess of their specified 350 pounds per 
square foot, according to Mehlenbeck 
Bros., the general contractors. 

The building is 160 x 60-ft., containing 
nearly 30,000 square feet of floor space 
in its two stories and basement. 

Particular attention was paid to ar- 
rangements for getting shipments into and 
out of the building. Running parallel 
to the alley and railway spur is a grad- 
uated ramp. It is constructed of rein- 
forced concrete and is built so that part 
of it will accommodate a freight car while 
toward the other end a gradual incline 
backs it up to truck level. 


Sliding Doors Helpful 


From the ramp, opening into the rear 
portion of the basement, is a large slid- 
ing door convenient to the order assem- 
bling and receiving department. To one 
side of this department is a chute (see 
photograph below) down which lighter 
items from the first and second floor may 
be sent. Right next to the order assem- 
bling and receiving department is a large 
hydraulic elevator which serves all floors. 
To get material to and from the elevator 
and chute, heavy flat trucks or lighter 
tote trucks will be used. 

The shipping and receiving department 
occupies about three-quarters of the 





J. F. Bennett, president of Couch & 
Heyle, Inc., Peoria, Ill., distributors 


rear portion of the basement. On the 
other side is a gas-fired hot-water boiler. 
Farther down, toward the front end, is a 
locker room, lavatory and shower stall 
for men employees. 

Wire rope, bolts and the like will be 
kept in the basement. Bins are being in- 
stalled for some of the stocks; the bal- 
ance will be kept in the original ship- 
ping containers until needed. For ex- 
ample, if four cases of bolts were re- 
ceived, only one would be opened for 
filling the bins. 
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J. W. Hartz, chairman of the board 
of directors of Couch & Heyle. 


On the first floor are the office, the 
display room, bins and shelving for 
faster-moving items and the sales coun- 
ter. The offices are separated from the 
rest of the floor by glass partitions and 
occupy one half of the building’s width, 
running from the front to rest rooms and 
stairway approximately 50-ft. back. The 
office and the rest rooms account for 
about one-quarter of the first floor and 
occupy one-half of the forward area. Op- 
posite the offices and separated by an 
8-ft. aisle is the display space. 










— 


Interior of almost completed build- 
ing which will house Couch & 
Heyle, showing part of the offices. 
The heavy supporting columns 
provide for heavy storing. 


Looking over some of the installa- 
tions designed for more efficient han- 
dling of merchandise is Mr. Bennett, 
Couch & Heyle president. At the 
right is a package chute and at the 
left are fireproof doors opening to a 
loading dock. 
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The side elevation drawing of Couch & Heyle’s new building, 
two stories and basement, with the latter leading out to a 


Mr. Bennett has some definite thoughts 
on getting maximum use from space de- 
voted to display. Eventually, the walls 
are to be covered with a series of glass 
cases framing displays of various smaller 
items. These built-in cabinets will be 
about 25 x 8-ft. in the front portion of 
the display quarters and will run about 
40 feet along one side, ending at the 
sales counter. Between the sales counter 
and the front of the building, which the 
counter will parallel, will be placed the 
larger exhibits. 


Front and side view of Couch & 
Heyle’s new building showing the 
parking lot on the right which will 
be paved. Note first and second 
floor auxiliary receiving doors. 


From rail to warehouse ér from ware- 
house to truck is simple as rear view 
of Couch & Heyle’s new building 
shows. Railroad siding and loading 
dock facilitate goods handling. Be- 
hind the doors is the lower end of 
the package chute. 





Back of the sales counter will be 
shelves for the fastest-moving lines such 
as cutting tools. Crossing the rear of this 
series of shelving will be another row 
of shelving opening toward the rear of 
the building. Back of this row will be 
several lines of shelves—all steel. 

Some of the stocks on the first floor 
will duplicate, but on a smaller scale, 
the stocks in the basemeni. This will be 
done to speed up city sales. But here, as 
in the basement and on the second floor, 
all similar or related items will be shelved 





loading dock and railroad siding. Metal sliding doors at the 
side permit loading there. 
























convenient to each other. 

The second floor will be used for stor- 
ing bulky, lighter objects, although it, 
too, will take a floor loading of more 
than 350 pounds per square foot. Mr. 
Bennett said that future expansion is ex- 
pected to more fully utilize this space. 


Upkeep Costs Low 


Maintenance costs will be very low be- 
cause of the building’s fort-like construc- 
tion. There is very little waste space 
overhead for ceilings are low—about 10 
ft.—and this, of course, cuts down heat- 
ing costs, too. The whole building will 
be connected by a communication system. 

With this modern, scientifically-planned 
building as a start, Mr. Bennett feels 
that Couch & Heyle will win maximum 
benefits from two other important moves. 

The first of these two moves concerns 
stocks. At present inventories are about 
as high as they were at any point during 
the war. But Mr. Bennett expects to 




































build them up higher, not adding new 
lines particularly, but making more rep- 
resentative and larger the stocks of pres- 
ent lines. In addition, two more sales- 
men will be added as the second step but 
without expansion of territory. This will 
mean smaller territories and more intens- 
ive calling on accounts. 

To meet the demands of this aggres- 
sive post war program, stockholders of 
Couch & Heyle late last year reshuffled 
the officer alignment: J. W. Hartz, presi- 
dent and treasurer, was made chairman 
of the board of directors; Mr. Bennett, 
formerly vice-president and general man- 
ager, was named president; two new 
officers were elected, K. E. Harmon and 
C. E. Broyhill, vice president and treas- 
urer, respectively, (both were employes 
of the firm); and, F. H. Habbinga was 
re-elected secretary. 

After the election, Mr. Bennett said 
his future plans are dedicated to one 
proposition: “To be the lowest-cost dis- 
tributor in the field.” He added that 
“adjuncts to this end are complete and 
adequate stocks and a live-wire sales 
staff to keep the turnover at an attrac- 
tive ratio.” 

With 40,000 sq. ft. of floor area, an 
additional 50,000 sq. ft. of paved yard 























Empty shell boxes, supported by 2-in. 
by 4in. frames were used as substi- 
tutes for steel stock trays during the 
war, augmenting 3,000 metal boxes 
~ in use. 


The machine and service shop of 
ideal Hardware’s plant is well 
lighted and spacious. At the right 
are screw machines, drills, etc., while 
at the left is the equipment neces- 
sary for preparing large tarpaulins. 





Ramp connecting main floor and mezzanine in Ideal Hardware’s warehouse 
simplifies movement of heavy stock. The truck can also go into a paved yard. 


and a machine shop of approximately 
5000 sq. ft., the new facilities of the 
Ideal Hardware & Supply Co., Los An- 
geles, embody modern ideas in ware- 
house construction. The building was 
adapted for one hundred per cent use 
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of labor and time-saving equipment. 

The company, which was organized 30 
years ago by J. W. Kreck, is now being 
carried on by his two sons, C. W. Kreck 
and W. F. Kreck, who are co-partners. 
J. W. Wackerman is office manager. The 
business as it now stands is one entirely 
of industrial hardware and supplies. Nuts 
and bolts are featured, with one of the 
most complete stocks of these items on 
the Pacific Coast. Cutting tools, me- 
chanics’ hand tools, pipe valves and fit- 
tings, rope, chain and cordage and iron 
and steel products and non-ferrous metals 
also are extensively stocked. A staff of 
six outside industrial salesmen and eight 
inside salesmen is maintained in Los 
Angeles, and in addition there are branch 
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offices in San Francisco and Portland, 
Ore. 

The new building is approximately 
square—one floor with wide mezzanine 
) completely encircling it. The offices, on 
the main floor and mezzanine, are lo- 
cated in one corner. The mezzanine is 
reached from the main floor by a ramp 
on one side, while the main floor, which 
is at truck-bed height above the yard, 
is reached by a motor truck ramp. Trucks 


at the regular truck platform, or, in 
cases“bf necessity, can be driven into the 
building. 

Inside, the heavy boxes and crates are 
handled and stacked mechanically. They 
are loaded on wooden pallets and are 





Heavy merchandise in crates and kegs is loaded on wooden pallets and stacked 
in tiers by fork tractor. A hydraulic floor jack is used to transfer large units. 





can, therefore, be loaded and unloaded ° 


handled anywhere in the building, and 
out onto the yard for that matter, by a 
fork truck tractor. Individual boxes and 
packages are run around over the main 
floor by a hydraulic floor jack and by a 
host of hand trucks and castered buggies. 

















Practically no lifting of heavy packages 
is required, and in front of the packing 
bench in the shipping department a 
roller conveyor is used to pass boxes 
back and forth with little effort while 
filling orders. 

The machine shop is devoted to two 










main service objectives—the cutting of 
special threads for threaded products by 
a battery of screw machines, and the 
making up of tarpaulins, bought par- 
ticularly by the contractor trade, by 
means of a full complement of cutting and 











sewing machines. 

Along the south side of the property 
at Leonis Boulevard and Boyle Avenue, 
in the Vernon Manufacturing District, 
are the tracks of the Los Angeles Junc- 
tion Railway, connecting with all trans- 
continental rail lines serving Los Angeles. 
The loading dock can accommodate four 
box cars at a time, while additional car 
loads can be stored in the paved yard 
area. 

Plans already are in progress to ex- 
pand the firm’s post war business to 
include electrically driven and hand op- 
erated devices as well as alloy shapes in 
the smaller sizes so often needed by the 
diversified industries in the area and for 
which the area promises a good market. 






































An idea borrowed from mass produc- 
tion—a length of roller conveyor. The 
conveyor in front of the packing 
bench speeds up and eases the job of 
filling orders at Ideal Warehouse. 
















A general view of Ideal Hardware’s 
spacious warehouse with the huge 
stocks of nuts and bolts in kegs on 
pallets stacked in center. Note the 
wide mezzanine which extends com- 
pletely around the floor and is reached 
via a ramp. 








PUTTING THE “TT” 


New York distributor succeeds in 


drawing 2,000 potential buyers to an 
industrial show throughintensive 


IN 


planning and careful organization 


ization provide the key to success 

in staging an industrial show was 
demonstrated recently when the Masback 
Hardware Co., New York, sponsored an 
exhibit that attracted some 2,000 poten- 
tial buyers in three evenings. 

An outstanding feature of the show 
was the employment of action in virtually 
every manufacturer’s booth. Both manu- 
facturers’ men and Masback officials 
agreed that a high level of interest was 
maintained by this practice of giving the 
visitors something to do or showing them 
equipment in use rather than merely set- 
ting displays. 

The decision to hold the exhibit was 
arrived at several months ago and it was 
decided then that the use of a hotel 
offered advantages over having the show 
in Masback’s own quarters. Conse- 
quently, space was obtained in the Henry 
Hudson Hotel. The second step was to ob- 
tain the cooperation of manufacturers. To 
do this W. F. McCloskey, display man- 
ager, and W. B. Sheehan, sales promo- 
tion manager, conferred with other com- 
pany officials and drafted a list of sources 
which Masback officials believed would 
profit by participating. That this belief 
was shared by the selected manufac- 
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Miss Louise Heintz awaits the next applicant for the new Masback 
industrial catalog. In the lobby background is a colorful catalog display. » 


turers became evident when replies to 
the invitations were received—every in- 
vited manufacturer accepted. 

Once the manufacturers had agreed 
to equip and man the exhibit booths, the 
distributmg company forwarded “In- 


structions for Exhibitors.” There was 
nothing left to conjecture. Complete de- 
tails were given as to when and how ma- 
terial should be shipped to the hotel, 
what time would be provided for the 
breaking up of displays at the conclu- 
sion of the show, where each exhibit 
would be located (a floor plan was in- 
cluded), and where and how hotel res- 
ervations could be obtained for out-of- 
town representatives. The floor plan for 
the hotel ballroom showed the complete 
arrangement of manufacturers’ booths 
identified by number, stage and lobby 
areas reserved for Masback displays, the 
refreshment section, the door prize dis- 
play, and entrances and exits. 


Miss Davidoff and H. C. Dilsizian, of 
Templeton, Kenly & Co. instructed 
visitors in the proper use of stereo- 
scopic viewers with three-dimensional 
pictures of the company’s products 
performing special tasks. 
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At the same time arrangements were 
being made with manufacturers, Mr. 
Sheehan also was busy inviting customers. 
A colorful invitation from the “House 
of Masback” was drawn up, the key- 
note of the message being that the war’s 
end inaugurated a new era in which serv- 
ice to customers, old and new, was Mas- 
back’s chief aim. 


Invitations Personal 


Masback’s salesmen were then advised 
of the names of the men to whom invita- 
tions had gone and as they called on each 
account they distributed personal cards 
of admission. As a clincher for good 
attendance, a postal card reminding po- 
tential guests of the date of the exhibit 
was sent out a few days before the 
opening. 

Memorandum pads, with the respec- 
tive manufacturer’s name printed at the 
top, and the Masback name at the bot- 
tom, were placed at each booth. This 
made it easy, Mr. Sheehan said, for any 

(Continued on page 236) 








H. L. Whitney, Nicholson File Co., sales director, 
(left) and H. E. Masback, executive vice-president of 
Masback Hardware, seem equally pleased with the 
surrounding hum of activity. 


Al Luechinger, Black & Decker Mfg. Co., demons- 
trates an electric hand tool and, judging by the ex- 
pressions of his audience, is doing a capable job of 
spellbinding. 


Sparks flying from an abrasive cutting wheel, oper- 
ated by E. Hurst, hold an engrossed crowd at the 
Bay State Abrasive Products Co. booth. 


W. F. McCloskey, display manager (left), and W. B. 
Sheehan, sales promotion manager, were largely 
responsible for the success of the exhibit. 
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Saiesman turned _ soldier. First 
Sergeant James Campbell in 1944 was 
concentrating on regulations instead 
of commissions. Here he’s in the 
uniform of a Military Police Escort 
Guard on prisoner of war duty. 


Out of the Army and back in 
civilian clothes, James Campbell 
studies up on Millis & Lupton in- 
dustrial supply catalogs. Catching 
up on new products and new lines 
was one of the chief concerns in 
returning to job. 


With co-worker Fred Rose (left) to 
abet him, Mr. Campbell resumes rela- 
tions with customers but via the 
telephone. Inside work for several 
months gave Mr. Campbell the op- 
portunity to question fellow workers 
on daily problems. : 
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12, 1942, James Campbell was 

rounding out eight years as an in- 
dustrial supply salesman for the Mills & 
Lupton Supply Co., Chattanooga, Tenn. 
The war interrupted his career at a 
point where he was beginning to feel he 
had reached his full capabilities as a 
salesman. With characteristic placidity, 
Mr. Campbell views this interruption 
without prejudice. In the Army, he met 
others whose business careers had been 
dislocated as violently as his and, so far 
as he is concerned, the idea that his ex- 
perience was unique and extraordinary 
is presumptive and vain. In short, he is 
convinced that his case is typical of most 


Bi ENTERING the Army on Dec. 
















REHABILITATION 


salesmen who were or still are in service. 

The problem of the returning service- 
man, much as it has been elaborated 
upon by psychologists, professional and 
lay, is no problem at all, according to 
Mr. Campbell. As he views it, the world 
does not owe him a living, only a chance 
to work at the job he likes most. Assured 
by Mills & Lupton that he could return 
to his job as salesman, Mr. Campbell was 
able to apply himself diligently to the 
task of becoming as good a soldier as 
possible. Mills & Lupton’s assurance en- 
abled Mr. Campbell to regard his original 
objective—to become as good a supply 
salesman as possible—as unaltered. Noth- 
ing he experienced during his stay in the 
Army caused him to change those plans. 

As to the apprehension prevalent 
among civilians that former servicemen 
will take undue advantage of their serv- 
ice in the armed forces, especially in sell- 
ing, Mr. Campbell feels this to be a re- 
flection on the basic good sense and ethics 
of the average veteran. Admitting that 
certain advantages do accrue from the 
circumstances of his having served in 
the armed forces, Mr. Campbell never- 
theless does not believe that former serv- 
icemen will deliberately make use of their 
status as veterans a means of gaining ad- 
vantage over rivals in business. He feels 
that the average salesman who served in 
the armed forces is pretty modest over 
his wartime accomplishments and far too 
interested in sound business relationships 
to utilize his patriotism in such a manner. 
The veteran’s own distrust of ostentatious 
patriotism, Mr. Campbell feels, would 
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work against his use of it as a tool for 
selling. Any salesman who has confidence 
in his ability to sell and service customers, 
will resent any implication that he would 
use such an appeal. In Mr. Campbell’s 
estimation, it is net a good substitute for 
reliable products and any salesman with 
experience realizes how fugitive are cus- 
tomers who have been sold, not on the 
merit of a product, but for some extrane- 
ous’ reason such as patriotism. It is his 
credo that sound selling makes satisfied 
customers and that is what he is after. 


Thought of Future 


Many servicemen had some chance to 
review their careers in business, said Mr. 
Campbell, and if they thought along the 
same lines as he did, he believes that 
most of them were concerned about the 
future. As most of them were more or 
less certain of their old jobs, this concern 
centered on the best way to improve their 
talents, techniques and abilities. This has 
not been peculiar to salesmen alone but 
has been a marked trend in the entire 
armed forces. The desire for self-improve- 
ment through educational opportunities 
offered by the armed forces, has been re- 
sponsible for a majority of reenlistments 
since the war ended. But while Mr. Camp- 
bell thought a lot about his job, there 
were few practical means of developing 
selling techniques available in the Army. 

The two years and ten months that he 
spent in the Army, Mr. Campbell said, 
were interesting and healthful but they 
did not contribute much to his selling 
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career. He received his discharge on Oct. 
12, 1945 and returned promptly to his 
job at Mills & Lupton, determined to 
find out how much had gone on during 
his absence. 

This, he learned, was plenty, even 
though he did not have to worry about 
ratings or restrictions, most of which 
were lifted or revoked before he had be- 
come a civilian again. 

At the time he went away, Mr. Camp- 
bell had handled about 150 accounts and 
sold industrial supplies to such plants as 
pencil factories, ore refineries, laundries, 
cement plants, chemical works, textile 
mills, tire cord manufacturers, sporting 
goods makers, plumbing and heating con- 


another lesson. 


Two years and 10 months in Army didn't 
change ex-First Sgt. Campbell's original 
objective of becoming top-flight salesman 


tractors, saw mills, work garment makers 
and to construction superintendents. on 
most of the eight huge dams which con- 
stitute the huge Tennessee Valley Author- 
ity hydroelectric project. It was a varied 
selling experience and one calculated to 
season an industrious young salesman 
into a veteran in that time. 

But things were different in the Army. 
Mr. Campbell is 37 years old now but, 
even at the age of 34 when he was put 
into uniform, he though basic training 
with the infiltration test was a bit too 
rugged for an individual of his age. 
Thereafter it was infantry drills and hikes 
with full packs and little or no time to 

(Continued on page 238) 





Another reason why Mr. Campbell 
was anxious to resume his career 


as salesman—his son, Nicholas 
Morgan Campbell. Their interest: 
the outcome of the Army-Navy 
football game, a description of 
which is coming in over the radio. 


A. T. Wright, superintendent of the 
American Cyanamid & Chemical 
Corp. plant in Chattanooga, wel- 
comes Mr. Campbell on one of the 
latter’s first visits since his return 
from the Army. Familiarizing him- 
self with what his old customers 
were doing or intended doing was 
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DISTRIBUTOR HOLDS OPEN 


White Supply Co., Waterbury, Conn., gives sup- 


pliers inside view of improved selling setup 


work between the manufacturer and 

his industrial distributor in the days 
ahead, Linford C. White, President, White 
Supply Co., Waterbury, Conn., recently 
held an open house for his suppliers to 
show them at first hand the fine points of 
his new controlled selling plan and the 
improvements in office and order routines 
which have recently been instituted to 
assure better and faster customer service. 
Mr. White, it will be recalled, was 
Chief, Distribution Branch of WPB dur- 
ing the war. Upon his return to his busi- 
ness, he began a detailed study of all 
aspects of the firm’s operations. That 
careful analysis has borne fruit and a 
number of improvements in his selling 
organization and office routines have re- 
sulted. As Mr. White says, “In the com- 
petitive market which arrived with V-J 
Day, the industrial distributor to survive 
must do a more effective selling job than 
ever before, he must also render a better 


RR vo THE IMPORTANCE of team- 


Three people in the White Organization handle all the 
paper work connected with incoming orders, purchasing, 
invoices, billing and perpetual inventory records. All 





Orders are then (2) passed 
to Miss Madeline M. Rakish 
for entry on the perpetual 
inventory records, pricing 
and purchase if need be. 





service, and do both at less cost.” 

The purpose of the meeting, aside from 
its very pleasant social aspects, was to 
show the manufacturers the job White 
Supply is prepared to do in moving their 
products on to the ultimate consumer. 
There was also an open two-way dis- 
cussion of what each manufacturer and 
White Supply, as the distributor, might 
do to improve the distribution of the 
various industrial equipment and supply 
items in which they were mutually 
interested. 

A number of the innovations adopted 
by White Supply were discussed, but two 
are of especial interest to industrial dis- 
tributors seeking methods for improving 
the efficiency of their operations: (1) the 
controlled selling plan and (2) simplifi- 
cation of office procedures. 


The Controlled Selling Plan 


In all selling the basic ingredient is 
human. Recognizing the need for tech- 










nical ability on the part of distributor 
salesmen, White Supply currently has a 
staff of three salesmen who have had 
engineering training and factory experi- 
ence. Frank Austin, who has been with 
White Supply for four years and was 
previously with the General Electric Sup- 
ply Corp. is sales manager as well as 
salesman. The other two salesmen have 
recently come with White Supply. Rus- 
sell C. Hitz is a graduate mechanical 
engineer and has had factory experience 
with the Bendix Corp., Self-winding 
Clock, Talon Fastener, and for the past 
five years has been with Carboloy work- 
ing on installations in the G. E. Pittsfield 
Works. Ernest D. Duhamel before join- 
ing White Supply got his technical fac- 
tory background with Frigidaire and 
Pratt and Whitney. Other salesmen will 
be added when men with the proper 
background can be located. 

Even the best salesmen to really maxi- 
mize their efficiency must have the proper 
house support and must have a sys- 
tematic selling plan to back them up. 
As Mr. White points out, “You can skim 
cream but you can’t get market pene- 
tration without a directed sales program.” 

The White plan has a number of 


incoming orders (1) pass over the desk of Daniel F. 
Sullivan, General Manager of White Supply where they 
are checked for specifications. 





Orders then (3) go to Miss 
Margaret McCaskill at the 
billing desk where invoices 
are typed out on an electric 
machine ready for mailing. 
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HOUSE FOR SUPPLIERS 
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White Supply for each account carries all the significant in- 
formation needed by the salesman. Note that items 4, 17 
and 21 have P;, Pz and Ps respectively enfered after the 
same of the, line, These. aia: ani ee 
lines for the salesman to push. : 
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features but it is based on two record 
cards which are kept for each customer. 
The first is a basic card which carries 
all the information on the account. The 
contacts and their official connections are 
shown and the distribution of advertising 
material is coded and is tied in with the 
addressograph files so that advertising 
material is sent only on the basis of the 
interest of the contact. 

Twenty-two major lines are shown and 
the extent of use is indicated by L 
(large) or S (small). The current choice 
of product by the customer is also re- 
corded and sales by quarters again indi- 
cated by L or S. At the bottom of the 
form is a special call report by months 
(7th to 9th months) and by major lines. 
Calls by manufacturers representatives 
are shown here as well as a record of 
hot spots to take manufacturers repre- 
sentatives on forthcoming visits. The 
back of this basic card is used for Car- 
boloy, which is handled individually, as 
well as for remarks about handling the 
various contacts. 

The second card is a running account 


of salesmen’s calls and follow-up informa- 
tion. Under “WHO” the initial of the 
person called upon is set down. On the 
basic card the initial opposite R. L. 
Brown, P.A., is A, thus A is entered on 
the card as the individual interviewed. 
This coding saves a lot of time in writing. 
Under “REP” is listed the calls by manu- 
facturers representatives, phone calls 
(PH), store calls, etc. 

The cards for all customers to be 
called on in a day are picked up by the 
salesmen each morning before leaving 
the office. They thus have a complete 
record of all the dealings with the cus- 
Important details are not left to 
memory. The cards are also available for 
the uge of manufacturers representatives 
who call on White Supply. They in turn 
are asked to fill out call reports on con- 
tacts they have made with customers so 
the results of their calls can be entered 
on the cards. 

To facilitate the speedy and complete 
recording of the results of salesmen’s 
calls, each salesman is provided with a 
portable Sound Scriber set. As soon as 


tomer. 
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the call has been completed and the sales- 
man returns to his car, he can dictate for 
a few seconds into the Sound Scriber and 
thus record promptly, and while his 
memory is still fresh, all significant de- 
velopments. This system relieves the 
salesman of the necessity of writing out 
reports but more important it gets the 
facts recorded on the spot. The Sound 
Scriber records are returned to the office 
and a girl transcribes the facts recorded 
on them to the proper customer card. 

The general manager of White Supply, 
Daniel F. Sullivan, also has a Sound 
Scriber set on his desk. After a phone 
call from a customer or after a personal 
call in the store, Mr. Sullivan dictates the 
substance of the inquiry on his set and 
again these queries find their way to the 
cards. Mr. Sullivan’s Sound Scriber is 
attached to his telephone to record in- 
coming inquiries of a long, detailed or 
technical nature, thus cutting down the 
chance for efrors. 

The ability to handle inquiries and or- 
ders promptly and accurately is the key 

(Continued on page 244) 
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POWER TRANSMISSION 


Here's an authoritative discussion of the three types of mechanical power 
transmission drives with some tips on which to recommend for a particular job 


designed or built uses mechanical 

power transmission equipment in 
some form or another. The most effec- 
tive machine and the most efficient elec- 
tric motor, or other prime mover, ever 
designed are both useless until some 
means of mechanical power transmission 
equipment js employed to bring them 
together. One without the other has no 
purpose and the only way this purpose 
can be achieved is through mechanical 
power transmission equipment. 

In spite of the wide application of 
mechanical power transmission equip- 
ment, no one drive has ever been evolved 
that can be universally used. Certain 
drives have characteristics that make 
them adaptable to one kind of service and 
others to another. There are many cases 
where there is no question which drive 
is best suited for a job but there are 


f= MACHINE that has ever been 


others where the salesman must know 


his drives to help customers select the 
right one. Drives and drive equipment 
are not complicated; salesmen can know 
enough about each to make it easy to 
give proper suggestions and recomenda- 


tions to customers. 

A buyer of mechanical power trans- 
mission equipment is not only a prospect 
for the main drive elements but also the 
accessories. Furthermore, all drive equip- 
ment requires certain maintenance items 
such as belt fasteners, belt dressings, 
lubricants, replacement parts (all of 
which over a period of time may amount 
to real money) and the account can, 
therefore, always be an active one. 

Drives can be divided and classified in 
many different ways, dependent upon 
their application and characteristics. It 
is not necessary for a salesman to be an 
engineer to sell them or to recommend 
them but he should know something 
about all of them and be able to tell 
where and how they can be used. 

All industrial drives can be divided 
into three general classes: 

1—Individual Motor Drives 

2—Multiple Motor Drives 

3—Modern Group Drives 


Individual Motor Drives 


The individual motor drive—one ma- 
chine driven by a single motor—has dis- 


tinct advantages for certain applications. 
The drive ordinarily consists of an elec- 
tric motor connected to its machine load 
through some type of mechanical power 
transmission equipment such as flat belts 
and pulleys, V-belts and sheaves, chains 
and sprockets, pinions and gears, etc. 
On some machines, particularly those 
using cutting tools operating at high 
speeds, the shaft of the motor may be 
made a part of the machine itself, the 
cutting tool being mounted directly upon 
it. In this latter case, the drive is said 
to be “direct”. Frequently reference is 
made to “direct drives” when actually 
“individual motor drives” are meant. 
A direct drive is invariably an individual 
motor drive, but an individual motor 
drive only in a few cases, is a direct 
drive. 

Individual motor drives should be rec- 
ommended for use on all machines which 
are in themselves movable such as cranes, 
hoists and portable power tools of all 
descriptions. Some of these machines 
can be driven by other means but the 
individual motor drive is preferable. 

Machines requiring extremely large 
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Modern Group Drive need not be installed overhead nor with all shaft- 
ing parallel, but may be easily erected to meet various problems of UNDER FLOOR 


machine location and materials handling. 
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FACTS 


Group drive of a number of punch 
presses, comprising a production unit, 
is here achieved by a single overhead 
motor and flat belt transmission. 


applications of power in comparison with 
other machines located nea:by also 
should be powered through individual 
motor drives. In this class are large air 
compressors, pumps, heavy metal stamp- 
ing punch presses, etc. 

Another application for the individual 
motor drive is in the case of special pur- 
pose machines having highly individual- 
istic operating and load characteristics 
which prevent their logical grouping with 
other machines located adjacent to them. 
Machines which are generally out of 
step with others in the production proc- 
ess should be individually driven. 

Individual machines which are located 
remotely from other machines and can- 
not be economically mechanically inter- 
connected, are likewise powered best 
through individual drives. 

Machines which are used infrequently 
and intermittently, even when located 
adjacent to other machines, are gener- 
ally more satisfactory when individually 
motor-driven. Machines requiring in- 
tricate and complex controls for quick 
starting and stopping, reversing, etc. 
should likewise be driven by individual 
motor drives. 


Multi-Motor Drives 


Some machines perform a myriad of 
inter-connected operations, more or less 
simultaneously, requiring multiple shafts 
or arbors running at different speeds and 
at almost every conceivable angle to one 
another. The practical operation of these 
tools calls for intricate, inter-locking con- 
trols that can best function electrically. 
The simple solution of the drive problem 
for them consists in the application of 
a separate electric motor for each shaft 
or operation and so tied together elec- 
trically or mechanically that the machine 
functions as a unit. The number of mo- 
tors required on each machine of this 


Individual motor drive, in which one 
machine is driven by a single motor, 
has distinct advantages for certain 
applications. 
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type may vary from two in the case of 
the simpler to a very large number in the 
ultra-complicated ones. 

While the multi-motor drive is used 
extensively in the machine tool industry, 
the drive equipment, both original and 
replacement, is generally supplied by the 
machine builder. Except in rare cases, 
it is therefore not necessary for the aver- 


age salesman to worry very much about 
this type of drive and the parts compos- 
ing it. 

While the multi-motor drive may be 


considered by some as being fairly com- 
plicated, it is, in reality, nothing more 
than two or more individual motor drives, 
mechanically or electrically inter-con- 
nected to operate as a single unit. Many 





of the drives comprising the units are of 
the direct type. 


Modern Group Drives 


In group drives, two or more machines 
are so arranged as to be driven from the 
same source of mechanical power. A 
Modern Group Drive differs from the 
old group drive in that the machines con- 
nected to it are arranged in smaller 
groups, usually in production units, the 
shafts are shorter and smaller in di- 
ameter, are driven at higher speeds and 
are supported by hangers carrying anti- 
friction bearings. The hangers are located 
to provide proper support for the shaft- 
ing at the pulleys where it is needed, 
and are bolted to steel stringers fas- 
tened to the ceiling to permit, where 
necessary, easy and rapid changes in 
location of machinery. It involves in its 
application practically every kind or 
type of mechanical power transmission 
*~uipment. 

Due to the diversity of loads of ma- 
chines in a group, the combined horse- 
power required to drive them is much 
lower—usually about 50 percent—than 
that required if they were individually 
driven. In small factories, where the 
“demand charge” is based directly upon 
connected horsepower, this saving is im- 
mediately apparent. 

Since Modern Group Drives require 





This view of an intricate straight-line production machine, with multi-motor 
drive, shows several of the many motors used as prime movers for various 


process stages. 


only a comparatively few larger motors 
with corresponding higher efficiency, both 
the cost per horsepower and the horse- 
power required are reduced. The cost 
per horsepower of electric wiring and 
motor controls decreases rapidly as the 
horsepower of the motor to which they 
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are connected increases. Wiring and con- 
trols for a few large motors consequently 
cost considerably less than that for many 
small motors. 

A higher power factor is generally an 
inherent quality of motors of higher 
nameplate rating operated at near rated 
load. Improved power factor pays both 
in the reduction of size of transformers 
and factory wiring required and in power 
bills in the form of rebates of penalties. 

The type of drive selected for any job 
should be the one by means of which 
the greatest quantity of a finished prod- 
uct of a specified quality can be produced 
per dollar of investment at the lowest 
operating cost. To arrive at the correct 
choice, it is necessary to get the facts 
and use these facts in choosing the best 
drive for the job. The salesman of me- 
chanical power transmission equipment 
should, therefore, familiarize himself with 
the characteristics of the different types 
of drives so he can help his customer 
not only select the best drive for a par- 
ticular job but also the one of the proper 
size. This service is appreciated by the 
customer and pays good dividends in the 
form of increased sales and profits to the 
seller. 


An example of individual motor drive 
is this circular shear, with power 
transmitted from a 1 hp. motor 
through a 2-in. flat belt. 

















H. Channon Co., Hibbard 
Spencer Bartlett division, 
will be established in own 
building 


HE H. CHANNON Co., division of Hib- 
T bard Spencer Bartlett & Co., Chicago, 

recently celebrated its 70th anniver- 
sary by putting last minute licks on plans 
for an expansion of business and a move 
into new quarters. 

C. J. Whipple, Hibbard president, said 
that there will be a physical separation of 
the wholesale hardware from the indus- 
trial supply business. The industrial ac- 
tivities will be housed in the large Hib- 
bard warehouse at 405 West Lake Street, 
bounded on its east side by the Chicago 
River and on the west by a truck ramp 
and railroad tracks. 

Reduced handling costs and emphasis 
on volume sales in unbroken packages are 
twin objectives of the expansion program 
which ‘calls for the largest and most com- 
plete inventories in Channon’s history, 
Mr. Whipple said. 

A. A. Beaufils, manager of the indus- 
trial department, and sales manager, al- 
ready has started to enlarge his sales 
staff in anticipation of the move, having 
added Frank Day, John Paco and Jack 


EXPANSION TO MARK 71 YEAR 





























A. A. BEAUFILS 


Tolley.to the inside sales force. Two more 
salesmen will be added in the near future, 
he said. Mr. Beaufils’ program contem- 
plates breaking in salesmen on the inside, 
giving them rounded training, including 
telephone sales work, before graduating 
them to outside sales. 

All of this activity looks good to the 
firm’s eldest employe, C. D. Viehoff, 77- 
year-old veteran who has been with H. 
Channon 42 years. He recalled the firm 
was founded in 1875 as a ship chandlery 
business by Capt. Henry Channon, a 










Cc. D. VIEHOFF 


colorful, seafaring Englishman. Later the 
emphasis switched to heavy machinery. 
Capt. Channon spent his early life at sea, 
voyaging in clipper ships around Cape 
of Good Hope in races to bring the first 
Australian wheat to the British market. 
In later years he sailed the Great Lakes 
as captain and then as owner of lumber 
schooners. 

H. Channon became part of the Hib- 
bard Spencer Bartlett family six years ago 
when the wholesale hardware firm ex- 
panded its industrial supply activities. 





Office Staff Has Own Cafeteria 





Miss Lucy Del Deo an office worker 
at Providence Mill Supply Company, 
Providence, prepares coffee in the 
company cafeteria for the staff’s 
lunch. Because the firm is located 
some distance from the city, W. C. 
Murphy, president, solved the eating 
problem by setting up a_ kitchen- 
cafeteria. 


Mrs. Norman Large does dish wash- 
ing after the office staff has finished 
lunch, for which there is never any 
charge. The girls in the office take 
turns at being responsible for pre- 
paring the daily lunches. 
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STOCKROOM 


_Stockroom layout and inven- 
tory control system at Williams 
& Wilson Limited, Montreal, re- 
duces handling costs and im- 





proves customer service 


done in a mill supply house usually 
reveals a short cut that will increase 
the speed of service and eliminate back 
tracking and unnecessary steps is the be- 
lief of Frederick W. Wilson, president, 
Williams & Wilson Limited. The system 
and layout of the stock room in the Mon- 
treal firm shows the results of careful 
thought and planning. 
The shelf space required to house 12,- 


Nene OF THE details of each job 





000 or 15,000 mill supply items normally 
covers a very substantial floor area. As 
shipments come in, the stock room help 
must walk all over the space in putting 
the goods in stock. And in the course of 
filling orders during the day, the whole 
area must be covered a large number of 
times. To cut down the distance walked 
by stock room attendants and thus to in- 
crease their productivity in terms of or- 
ders filled per day was the problem at 


Epicor? 


Williams & Wilson as well as it is in most 
supply concerns. 

In addition to locating fast moving 
items in the spaces where the shortest 
walks were entailed, another idea was 
adopted to cut down the time of order 
filling. Stocks were segregated in the bin 
space to provide for regular and over 
stock. This arrangement made it possible 
to condense on the shelves in small space 
all the stock from which orders are filled. 
All the regular stock is located in bins 
within the attendant’s reach. Over stock 
is stored above regular stock and at slack 
times attendants draw on it to replenish 
regular stock. 

This arrangement eliminates the need 
for an order filler climbing up a 12 or 
15 ft. ladder for an item from the top bin, 
coming down, moving the ladder, and go- 
ing up again at another spot for another 
item. It, of course, also reduces substan- 
tially the horizontal distance covered in 
the process of assemblying an order. 
Suppose, for example, it takes 24-in. of 
horizontal shelf space to house the com- 
plete stock of a given size file. By seg- 
regating the stock into regular (amount 
actually needed to meet order filling 
requirements in any short period, few 
days or week) and over stock (additional 
amount carried up to minimum inventory 
requirements) , it is found that only 12-in. 
of horizontal shelf space is required. This 
represents a 50 per cent saving in hori- 
zonal space. When this saving is multi- 
plied by thousands of items, tens of thou- 
sands of steps are saved in the course of 
a year. 


A. Moussette, head stock keeper of 
Williams & Wilson Limited, Mont- 
real, emerges from one of the bays 
in the firm’s well-organized and well- 
lighted stock room. Each bay is 
clearly numbered as is each shelf 
row and bin. 
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These are samples of (1) the special 
card used by Williams & Wilson for 
recording physical inventory count 
and (2) the perpetual inventory card. 
Both are imprinted from the product 
addressograph plate. Note the 
special card is perforated. When the 
bin count is made and entered, the 
card is torn in two, half remaining 
in bin and the other half going to 
the perpetual inventory clerk. 


The perpetual inventory control sys- 
tem at Williams & Wilson is tied in with 
stock control through the use of addresso- 
graph plates. Each stock item has its 
addressograph plate which is used to im- 
print the perpetual inventory control card 
and to stamp cards for physical inventory 
taking. (They are also used in the con- 
trol of purchases, inventories and sales 
between branches of the firm.) When 
not in use the plates are kept in cabinets 
at the ends of the bays where the items 
are located. 

At the time physical inventory is taken, 
a special card is run off on the plates for 
each item and then put in the bin with 
the stock. Since the cards for inventory 
taking and the perpetual inventory card 
for each item are imprinted from the same 
addressograph plate, there is no confu- 
sion arising from different people calling 
the same item by different names. Office 
help that might not otherwise be tech- 








HOLDERS-700!.-ARMSTRONG— 
CARBIDE, R.H. 7/8" X 1-7/8" 
X 10" SHANK, CUTTER ¢" SQ.- 
WITHOUT CUTTER - #T-4-R. 

































| | 






























































ee ete cee te 


























a 


ss HOLDERS-7001- ARMSTRONG- 
PS CARBIDE, R.H. 7/8" X 1-7/8" 
X 10" SHANK, CUTTER 4* $Q.- 





(TALLY) THIG MUST BE DUPLICATE OF STUB AND LarT in Bin 











' 
: 
: HOLDERS-T001—ARMSTRONG- 
CARBIDE, R.H. 7/8" X 1-7/8" F 
X 10" SHANK, CUTTER @* SQ.- 
WITHOUT CUTTER - #T-4-R. 


x SaiaimaL GouNT | 
oe 





cI 
Om Quantity Te 






























































= —<—1 oo spores fea 

= 
}— = T T x " 
=== SEES 





nically competent to take inventory can 
thus be used in this more or less mechan- 
ical system. 

All the help, office and otherwise, work 
one night, counting and recording the 
totals on the inventory cards. The cards 
are then severed leaving one half in the 
bin to indicate an item has been counted. 
The other half goes to the perpetual in- 
ventory clerk for checking. 

To save the time of management in 
tracking down discrepancies between the 
perpetual inventory records and the ac- 
tual count, standards have been set up for 
the guidance of the inventory clerk. 

1. If the discrepancy is less than 2 

per cent, the inventory cleck auto- 

matically adjusts the perpetual inven- 
tory records. 


Addressograph plates for all items 
in stock are kept in trays located in 
cabinets attached to the end of each 
bay. Plates are arranged in the same 
sequence as items appear on the 
shelves. Inventory cards are sorted 
into the boxes above the cabinet. 
Prior to inventory taking an im- 
printed card will be put in the proper 
item bin. 


Looking into one of the bays in the 
stock room, G. Gauthier, stock clerk, 
stands on one of the shelves of the 
movable conveyer that serves as 
steps to reach the over stock section 
of eath bin. The conveyer rolls back 
and forth in each bay on the troliey 
fastened to each side of the bay. 
While the conveyor can be used In as- 
semblying orders, its greatest use is 
in filling the shelves from incoming 
shipments and as a movable step- 
ladder. The shelves on the conveyor 
fold up to permit access to items in 
bins against the back wall. 


MILL SUPPLIES © FEBRUARY, 1946 


















































2. If the discrepancy is over 2. per 
cent, the card goes back for a recount 
by the stock keeper. 
3. If on recount the discrepancy is 
verified and is less than 10 per cent, 
the inventory clerk adjusts the per- 
petual inventory records automatic- 
ally. 
4. If the verified discrepancy is more 
than 10 per cent, the cards go to the 
management for investigation or o.k. 
The labor-saving innovations of Wil- 
liams & Wilson clearly point to the im- 
provements in internal efficiency which 
lie within the grasp of any industrial dis- 
tributer who will analyze the individual 
steps in any one of his operations and 
adopt the obvious short cuts revealed by 
that analysis. 
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Cancels One Order, 
Gets Much Larger One 





R. E. Overman, Jr., a salesman for 
the J. E. Dilworth Co., Memphis, 
believes in knowing equipment 
performance before selling it to a 
customer for whom it may not 
have been designed. 


R. E. Overman, a city salesman with 
the J. E. Dilworth Co., Memphis, can 
point to one instance where, because of 
his knowledge of the equipment involved, 
he “unsold” a customer, cancelled an or- 
der for a piece of air transmission equip- 
ment, yet several weeks later was called 
back to the plant and given an order 
twenty times greater in dollar value. 

“Some time ago,” Mr. Overman says, 
“I called on a customer who had com- 
plained about the delivery of an ‘after- 
cooler’. I discussed the problem with 
him, and asked permission to make a 
survey of his need for the equipment to 
see if I could help him. I found he 
didn’t need that particular item at all, and 
showed him why. The order had not been 
shipped so it could be cancelled without 
difficulty. I left him in a happy frame of 
mind and thought nothing more of the 
matter. 


100 


“Several weeks later, however, I re- 
ceived a call from him to come out to his 
plant and discuss his compressor require- 
ments, as he didn’t want to make another 
mistake. The result was that I sold him 
two large compressors, made a friend for 
my company, and a loyal customer to me.” 
Mr. Overman has found, in the process 
of his sales work, that many industrial 
buyers should employ consulting engi- 
neers before purchasing a good part of 
their equipment. In the absence of such 
competent authority, it is up to the indus- 
trial supply salesman to know as much 
as he can about what he is selling, and 
to be in a position to make a general sur- 
vey of plant needs, so that he won’t sell 
something that the customer can’t use. 


Manufacturers’ Men 
Are Real Sales Aid 





Buster Lyle, salesman in the Chat- 
tanooga branch, Noland Co., Inc., 
makes use of manufacturers’ rep- 
resentatives in all the lines he 
sells, including the valve he han- 
dies here. 


The most effective ally of the industrial 
salesman, selling as he does myriads of 
items in areas of diversified industries, is 
the manufacturer’s representative, ac- 
cording to Buster Lyle, 41-year-old sales- 
man of the Chattanooga branch of No- 
land Co., Inc., Newport News, Va. After 
17 years selling, six of which have been 
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with Noland, Mr. Lyle is convinced the 
industrial supply salesman can always 
learn and profit from the experience and 
assistance of a specialist, and the more 
association he can have with one the bet- 
ter for all concerned—the salesman, the 
distributor and the manufacturer. 

Like his customers, Mr. Lyle. who han- 
dles some 50 accounts in the outlying ter- 
ritory around Chattanooga, gets down to 
particulars. An industrial supply sales- 
man can know a lot about everything but 
not everything about any one item, and 
that is where the manufacturers’ men 
come in to the picture. Failure to take 
advantage of the experience and knowl- 
edge of these men is unpardonable, Mr. 
Lyle believes. 

Mr. Lyle likes to have a week’s notice 
of a factory representative’s arrival in the 
vicinity, and he then lines up his appoint- 
ments with customers who have bought 
that manufacturer’s product and who 
have problems the factory man may aid in 
solving. 


Attention To Talk 
Promotes Shop Sales 


William W. Warner, forty-two year old 
salesman for the Nelson Hardware Co., 
Roanoke, Va., has been selling hardware 
and industrial supplies for more than 20 
years and is convinced that some prac- 
tical application of elementary psychol- 
ogy is as valuable a sales tool as any sales- 
man can employ. In Mr. Warner’s book, 
overselling is just as great a fault as un- 
derselling and by the application of “ele- 
mentary psychology” or “a little common 
sense” the salesman can avoid either pit- 
fall. 

Mr. Warner’s experience has been that 
purchasers who have anything to do with 
the employment of the items you are 
trying to sell, know just as much, if not 
more about these items than the average 
salesman. ‘It is with these practical men 
that it pays to do more listening than 
talking. In fact, by listening more, the 
salesman may learn a thing or two about 
applications of any item. While convers- 
ing with a superintendent in charge of 

























William W. Warner, salesman for 
the Nelson Hardware Co., Roan- 
oke, Va., sees overselling as great 
a fault as underselling and advo- 
cates the application of common 
sense in selling. 


the construction of a pdéwder plant, Mr. 
Warner learned that several items he had 
never heard of would be required. By 
listening attentively he got enough details 
to report on them to the home office which 
hunted up the sources, assuring Mr. War- 
ner of additional business. 

The salesman sometimes can give in- 
formation on new products or ones not 
familiar to such purchasers but, again, 
he must sound them out as to what they 
know or don’t know about them. 

With purchasing agents or persons who 
are more or less remote from practical 
application of items, the salesman must 
convince them of the quality and effi- 
ciency of products. Underselling is more 
usual in such cases. However, many pur- 
chasing agents order on specifications 
from the shop men and alert salesmen 
seek these contacts whenever possible. 
By proving their products in practical 
demonstrations, they usually have their 
lines specified. 


Follow Up For Delivery 
Is Part of Order 


Tracing orders, and keeping his cus-— 


tomers advised on the status of the orders 
are the two most important things in 
keeping a customer happy, according to 
W. Q. Adams, who is known at the Riech- 
man-Crosby Co., Memphis, as “The 
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"The purchasing agent is out foday, but they keep hanging around” 





W. Q. Adams, salesman for the 
Riechman-Crosby Co., Memphis, 
believes in making every effort to 
follow up orders and is not con- 
tent until he knows delivery has 
been made. 
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Tracer”. He has been with the company 
15 years, the last five as a salesman, with 
headquarters in Clarksdale, Miss. 

Mr. Adams realized the importance of 
these two points when he was in the office 
and determined to do something about 
them when he became a salesman. And 
living 100 miles from his firm doesn’t 
stop him; he keeps tracing all orders 
until delivered. 

“I keep a notebook, and a record of all 
my orders; and I constantly check with 
the office, advising my customer how the . 
order is being handled,” he said. “So 
when he does call in, it is to place an 
order and not complain. 

“I keep him posted by mailing a penny 
postcard, phoning or visiting his plant. 
I tell him just what is happening to his 
order, and tell him the truth, so he can 
depend upon what I say. 

“I had an order for a special pulley, 
and got a shipping date of six months 
during the war. I advised the customer. 
When it got close to that time, I had the 
office check again with the factory and ad- 
vise me. I again posted my customer and 

(Continued on page 242) 

























































Here are some questions on 
reamers. If your 1.9. gets 
stuck in a hole, you'll find the 
answers on page 240 


QUESTIONS 


1. Can you identify the following ma- 
chine reamer parts with the keyed letters 
on the drawing? 


Land (or Blade) Margin 
Angle of chamfer Taper shank 
Cutter sweep Cutting lip 


Body 


2. Reamers are cut out for the specific 
job of (a) making holes in soft metal 
(b) cleaning out rusty or dirty holes (c) 
enlarging holes, round, straight, smooth 
and up to size (d) boring holes of diam- 
eter too great for ordinary twist drills. 

3. How do recommended operating 
speeds and feeds compare for a twist 
drill and a machine reamer of the same 
diameter, cutting the same metal? 

4. What is an expansion reamer? 

5. What is an adjustable reamer? 

6. In handling and storing reamers 
what two parts must be especially well 
protected ? 

7. What may happen if a reamer, cut- 
ting very tough or abrasive material, is 
out of alignment with the hole being ma- 
chined? 

8. The two most common reamer manu- 
facturing materials are: (a) carbide (b) 
high-speed steel (c) carbon steel (d) cast 
iron (e) wrought iron. 

9. What are the critical qualities of 
each of these materials as applied to 
reamer construction? 

10. Which material is preferable for 
extreme accuracy? 

11. Do reamers ever have spiral flutes 
or unevenly spaced flutes? 

12. A deep, small diameter hole is best 
reamed with (a) a short, large diameter 
reamer (b) a long, thin reamer which 
bends easily (c) a triangular reamer (d) 
a long reamer with unevenly spaced or 
spiral flutes. 


+02 



























13. What determines the size of reamer 
channels or flutes? 

14. In reaming holes drilled in ferrous 
metals with a reamer of 14-in. diameter 
or less, the amount of metal left for re- 
moval by the reamer should be approxi- 
mately (a) ex in. (b) % in. (c) % in. 
(d) 0.000003 in. 

15. If insufficient stock is left in a hole 
for removal by a reamer, the reamer may 
(a) fall through (b) jump out (c) wear 
excessively (d) break. 

16. If oil from the spindle runs down 
on a dry reamer in operation, which of the 
following will probably occur? (a) 
reamer will get slippery and fall out of 
the spindle (b) burning oil will choke 
the operator (c) the reamer will cut on 
one side only (d) metal chips will form 
a paste and pack in the flutes. 

17. Which is wider,—the margin of a 
machine reamer or the margin of a hand 
reamer? What is the usual range of 
widths fer each? 

18. Which type of reamer 
signed as a heavy stock 


is de- 
removing 
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tool rather than a hole-finishing tool? 

19. How is it used? 

20. How does the taper reamer’s con- 
struction differ from that of standard 
reamers? 

21. A reamer pilot (a) holds a reamer 
in alignment and supports it (b) steers 
it into the spindle (c) steers it into the 
hole (d) works in a stock room and has 
charge of all reamers. 

22. When the proper reamer is used, 
the ultimate smoothness of the hole being 
machined depends on (a) the care and 
patience of the operator (b) the depth of 
the hole (c) land width, finish and keen- 
ness of cutting edge (d) elasticity of the 
metal being machined. 

23. Which gives a smoother hole sur- 
face, a narrow land or a wide land? 

24. How large should a reamer pilot 
be? 

25. The greatest source of potential 
trouble with reamers is (a) keeping track 
of them (b) chatter due to lack of sup- 
port (c) using reamers too small (d) us- 
ing reamers too large. 


Sup 
the 

job « 
to cr 
war, 
man 










































































ter 








































































CALLING 


HEN A WAVE of influenza disabled 
W: considerable portion of the inside 

office staff of Tennessee Mill & Mine 
Supplies, Knoxville, Tenn., it aggravated 
the manpower shortage problem and the 
job of taking annual inventory. Seasoned 
to crises by similar experiences during the 
war, C. L. Nickle, president and general 
manager, and J. W. Ellis, vice president, 


Each container of small items such as 
small files must be opened and con- 
tents counted which J. R. Blair, dis- 
tracted for the moment, does. 


IN 


THE FIRST TEAM 


met the difficulty by calling in the out- 
side sales force to assist in the chore 
of counting and checking stocks. 

The simplified system of counting stock, 
marking totals on check sheets tacked 
to the bin or container holding the items 
counted, was a big help. Each time any- 
thing was sold out of a bin or container, 








Barney Kates, who sells in the 
Kentucky coal-mining territory 
for the firm, jots down the total 
on drills which he has just fin- 
ished counting. The cloth cap and 
denim were put on for the occa- 
sion only. 


J. W. Ellis, vice president of 
Tennessee Mill & Mine Sup- 
plies, and C. L. Nickle, presi- 
dent, look over shelves of items 
which have been counted and 
for which cards have been 
filled out and tacked to the 
Shelves. 


A busy threesome: E. O. Steele, 
(left) manager of the industrial 
supply department, works at 
totals; with back to colleagues 
is J. R. Blair, salesman, and in 
foreground, is Nathan O. El- 
more, pricing clerk and a key 
figure in the inventory-taking. 


the amount sold was deducted from the 
total on the card. On inventory date, the 
was collected 
and the final totalling and pricing was 


store closed, the cards 


made. The assisting salesmen took the 
chore lightly and remarked that doing it 
brought them up to date with what and 
where the firm had on hand. 


Double-teaming on the counting are 
Frank Faulkner (left), who jots down 
figures as C. H. Mynatt (right) reaches 
into a shelf. Both are outside salesmen. 









New England distributors 
and manufacturers meet in 
Boston, discuss plans and 
outlook for 1946 


that are members of the National 

Supply and Machinery Distributors’ 
Association and 100 New England manu- 
facturers and their representatives had an 
all-day conference in Boston, January 
15, to talk over their common problems 
and discuss their plans for peacetime 
operations. The conference closed with 
the 53rd annual dinner of the New Eng- 
land Iron and Hardware: Association. 

New England distributors had a lot 
of questions. They wanted to know spe- 
cifically about delivery prospects, order 


Piss EXECUTIVES of New England firms 


backlogs and the production schedules 
of their suppliers. Answers to these ques- 
tions were supplied in a roundup discus- 
sion by eight New England manufacturers 
who briefly and informally reported con- 
ditions in their industries. The distributor 
lines covered in the session were (1) 
socket screw products, (2) files, (3) elec- 
tric tools, (4) abrasives and grinding 
wheels, (5) vises, (6) hack saw blades, 
(7) cutting tools, and (8) bearings. 
Chairman of this joint meeting of dis- 
tributors and manufacturers was Robert 
H. Russell, J. Russell & Co., Inc., Hol- 
yoke. J. G. Geddes, H. K. Porter, Inc., 
Everett, Mass., was co-chairman. 

In order that distributors and their 
salesmen across the country may have 
the benefit of the very informative state- 
ments of these manufacturers, MILL 
Suppuies asked them to prepare a di- 
gest of their informal remarks. These 
highlights from their statements follow: 





Chairman and co-chairman of the joint roundup meeting stage informa- 
tive discussion ... Robert H. Russell (J. Russell and Co., Inc., Hol- 
yoke), and J. G. Geddes, (H. K. Porter, Inc., Everett, Mass). 
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SUPPLIERS REPORT 
ON DELIVERY PROSPECTS 


Socket Screws 


William A. Purtell, President, The Holo- 
Krome Screw Corp., Elmwood, 
Conn, 


“While I cannot speak for the socket 
screw industry, I am quite certain that 
manufacturers, because of expanded ca- 
pacity, can, and will, meet the country’s 
post war needs without difficulty. Much 
of the increased capacity which was used 
for the production of special war needs 
can now be used for the production of 
standard socketed articles. 

“For the past five years, the problem 
of both producer and distributor was not 
one of sales, but rather one of production. 
This, quite understandably, resulted in 
distributors purchasing products of some 
companies which ordinarily did not pur- 
sue a distributor policy.’ Further, these 
five years have created certain thought 
patterns and habit patterns which we may 
well reconsider in the light of what ap- 
parently is ahead of us. 

“For future advancement, the indus- 
trial distributor and the manufacturer, 
who channels his sales through the dis- 
tributor, are dependent one upon the 
other. I believe that, by April perhaps, 
our present industrial strife will be con- 
siderably lessened. Operation patterns 
will have been set and we will start off on 
a boom era which will last probably from 
18 months to two years. After this pent- 
up demand has lessened, our competitive 
situation will be more evident and we 
will all have to do some real planning and 
selling. Fortunately, this breathing spell 
of a year and a half to two years will 
permit us to get our respective houses in 
order so that we may plan together and 
work together for the highly competitive 
situation following. And, how can we do 
this? 

“Well, for one thing, we must all make 
some intelligent analysis of our respec- 
tive businesses. For example: In discuss- 
ing the future with some distributors, I 
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was astounded to find that sales exploita- 
tion had been, with some, haphazardly 
conducted. This isn’t true with all. Many 
distributors have directed their efforts 
intelligently and profitably but not all. 
One distributor, upon analyzing his sales, 
discovered that almost 90 percent of his 
volume was coming from 15 percent of 
his accounts. This was not occasioned by 
any one varticular account buying any 
extraordinary amount of any one partic- 
ular item. Evidently, in this and like 
cases, we, as manufacturers selling 
through only the distributor, were losing 
out on potential sales volume in that 
particular territory. 

“There is yet time for the industrial 
supply distributor and those selling 
through the industrial supply distributor 
to analyze and intelligently plan for sales 
exploitation together. In doing that, the 
manufacturer and the distributor can look 
to a future for expanded and profitable 
sales.” 


Files 
Harry L. Whitney, Director of Sales, 
Nicholson File Company, Provi- 


dence, R. I. 


“T have been asked to speak on condi- 
tions in the file industry, but I should 
like to make it clear that I can, of course, 
speak only for my company. I am confi- 
dent, nevertheless, that the conditions 
are practically identical throughout the 
industry. 

“T think I am safe in assuming that 















Executives of the National Supply and Machinery Distributors’ Associa- 
tion discuss Association activities . .. Russell C. Duncan ( R. C. Dun- 
can Co., Minneapolis), chairman, New Activities Committee; Eugene 
F. McCarthy (Beals, McCarthy and Rogers, Inc., Buffalo), president 
of the Association; and Ray C. Neal (R. C. Neal Co., Inc., Buffalo), 
chairman, Committee on Manufacturers’ Relations. 


the two subjects in which you distribu- 
tors are most interested are deliveries 
and the possibility of increased prices. 
Taking the latter first, a price increase 
on files is completely justified, and I be- 
lieve that there will be a price increase 
just as soon as we are able to get relief 
from present Government 
Industry prices have remained static for 
a period of years, tt virtually 


restrictions. 


everything contributing the cost of 
producing files has increased—taxes, 
labor, material, etc. A steel strike is im- 
minent, and it is needless for me to say 


New England distributors state their problems ... Robert J. Smith 
(Smith and Klebes, Inc., New Britain), and Stanley Sheldon (Chase, 
Parker and Co., Inc., Boston). ~° 
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that if steel production is shut off for any 
period of time we cannot continue to pro- 
duce files. 

In addition to these factors, certain 
practices have developed among distrib- 
utors which affected our efficiency and 
our costs. Possibly through force of ne- 
cessity many of you, as you secured or- 
ders, have passed them along to the man- 
ufacturer for direct shipment. To do 
this is disturbing as it increases our cost. 
Of direct concern to you is the fact that 
if this continues the industrial user will 
sooner or later object to paying you a 
profit for a service which you do not ren- 
der, and bring pressure upon manufac- 
turers to sell direct. 

“Our company throughout its history 
has been definitely distributor- 
minded, and I think that is true of the 
entire file industry. We believe the indus- 
trial distributor has a very definite and 
function, the principal one 


very 


important 
being provision of a local stock from 
which the can draw 
promptly. If, then, that principal serv- 
ice is not rendered by the distributor, the 


industrial user 


industrial user has considerable justifica- 
tion for objecting to pay for it. 

“The other practice which affects the 
manufacturer is the automatic expediting 
of orders, regardless of the urgency of 
the need. The automatic sending of fol- 
low-up letters often is without justifica- 
tion. For example, as a result of incom- 
plete records, follow-ups often are mailed 
out after the goods have been shipped 
by the manufacturer. These letters have 
to be answered with information secured 


(Continued on page 248) 




















































Practical applications of industrial 


supplies to pass on to customers 


for solving their production problems 





Pneumatic Machine Burrs Tube 
Quickly—One lever on this machine 
developed by Goodyear Aircraft Corp. 
controls an air cylinder and an air 
motor which clamp the work in place 
and start the cutter, to perform accu- 
rate tube burring in short order. A 
stud, fastened to the air motor housing 
and riding in a slot in the lever, con- 
trols the feed of the cutter. As the 
lever advances the motor, it also opens 
a valve, admitting air to the cylinder, 
thereby closing the tube-gripping vise. 
A trigger button is depressed by a stop 
bolted to the base, starting the cutter 
as the pilot enters the tube. After the 
profile fly cutter has rounded off the 
tube end, the lever is returned, stop- 
ping the motor and opening the vise. 
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Pneumatic Bender—Designed and used at 
Tampa Shipbuilding Co., Inc., for forming 
cable collars, this mechanism can be easily 
adapted for bending of wide range of rod, 
tube, and strip sizes. Illustrated in the open 
position, it makes any length of flat collar 
by changing the fulcrums, adjusting the 
horseshoe bolts, and slipping differential 
blocks on the two pins for various stock 
lengths and thicknesses. A few possibilities 
are double-hook straps, V-straps, rings, col- 
lars, and tube and rod bending of all types. 
Not shown is an air cylinder to furnish power 
to drive the horeshoe forward and close the 
‘two hook jaws around the form block. 
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Sanding Machine Deburrs Bushings—Time saving 
and uniform accuracy in the finishing of small bushings 
are afforded by this machine, consisting of two disks, one 
faced with emery cloth and driven at 2800 r.p.m. by a 
\4-h.p. motor through a V-belt, and the other grooved some- 
what like a cam, which remains stationary. Springs mounted 


at the rear of the stationary disk maintain the desired 
amount of pressure to keep the bushings in contact with 
the abrasive wheel. Bushings to be finished are fed into 
the magazine and work their way downward through the 
recessed path by gravity, even though the wheel is spinning 
in the opposite direction. 


Disk Holds Short Springs For Grinding—Almost con- 
tinuous grinding of short, heavy compression springs is pos- 
sible with this special disk holding arrangement, developed 
at the Newport Naval Torpedo Station. Springs io be 
ground are held by 31 studs of suitable size and strength 
fastened near the rim of the disk, and spring tension supplies 
the pressure for grinding as the holder disk rotates past 
the side of the motor-driven grinding wheel. Threaded 
collars on the disk shaft permit adjustment for different 
spring lengths, and one collar is spring-loaded to eliminate 
the possibility of play in the disk. When springs have been 
ground on one end, they are reversed with a collar behind 
them so that they can be accurately ground to size. 








Semi-Automatic Retracting Thread 
Cutter— Instantaneous retraction of a _ lathe 
cutting tool at any predetermined point in the 
carriage travel is provided by this assembly, de- 
signed for the production cutting of threads to 
a shoulder. The body is bolted to the compound 
and the toolholder is held in cutting position 
with the spring plunger which fits a hardened 
bushing at the rear. With a finger bolted to the 
ways in correct position, the complete tool will 
advance until the stop arrests the plunger. The 
tool is snapped out by a spring to the distance 
conirolled by the stop nut as soon as the plunger 
leaves the bushing in the tool holder. 
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NEW PRODUCTS 


With sales possibilities 





Files And Hones 
For Carbide Tools 





NEW FILES AND HONES permitting the 
dressing of carbide cutting tools with- 
out removing them from the machine are 
now on the market. They contain a 100 
concentration of diamonds in a new metal 
bond. The bond enables them to retain 
a flat surface throughout their service 
life. As a result, the tools sharpened do 
not become grooved. The file shanks are 
made of drill rod stock, while the hone is 
mounted on a lucite base. Available in 
240, 320, 400 and 600 grit, the files meas- 
ure 6-in. long, 14-in. wide, and <¥-in. 
thick. The hone comes in 400 grit only, 
and measures 3-in. long, 34-in. wide and 
14-in. thick.—W endt-Sonis Co., Hannibal, 
Mo:—Miut Supptutes February 1946. 


Boring Chuck 
Adaptable 


A NEWLY MARKETED boring chuck per- 
mits the operator to center drill, bore a 
hole or holes, and then drill again with- 
out removing the boring chuck., When 
drilling is required, the operator just re- 
moves the boring bar, brings the chuck 
to dead center by moving the adjusting 
screw back to the end of travel and set- 
ting to zero; the chuck is then ready to 
receive the drill chuck which is held in 
place by two holddown screws. After 
drilling is completed, the drill chuck is 
removed and the boring bar again in- 


1u8 





serted. Construction consists of only four 
hardened, ground and lapped parts. The 
shank is alloy steel hardened and drawn 
to a Rockwell 45-50. The manufacturer 
says that the lack of gibs or moveable 
jaws, together with the boring chuck’s 
construction, eliminates vibration.—De 
Soto Tool Co., Detroit 1—Mit Supp ies 
February 1946. 


Spherical Bearings 
High Load Capacity 





A Two-Piece self-aligning bearing, said 
to have an extremely high load capacity, 
has been put on the market after enjoy- 
ing success in warplanes during the past 
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few years. Made from a one piece bronze 
outer race into which is pressure-inserted 
a hard chrome ‘plate steel ball, the spheri- 
cal bearing can be used wherever align- 
ment is costly or impossible to attain, or 
where rigidity is at a premium. It is rec- 
ommended to manufacturers of equip- 
ment or engines using self-aligning bear- 
ings or rod ends with self-aligning bear- 
ings installed —Halfco Products Co., Los 
Angeles.—Mit Supp.ies February 1946. 


Lifting Bar 
With Roller 





lull mnt 





A NEW LIFTING BAR with which one man 
can lift as much as a 5-ton load has been 
put on the market. The manufacturer 
terms it the only lifting bar with a hard- 
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PRODUCT PAGE NO. MAIN FEATURE MANUFACTURER 
Files and Hones 108 For Carbide tools Wendt-Sonis Co. 
Boring Chuck 108 Eliminates vibration De Soto Tool Co. 
Spherical Bearings 108 High load capacity Halfco Products Co. 
Lifting Bar 108 Hardened steel roller Arnolt Motor Co. 
Live Center 109 No overhang Samuel S. Gelber Co. 
Speed Vise 109 Balanced precision grip Grand Specialties Co. 
Carbide Tool Grinder 271 Uniform reciprocating action E. F. Hager & Son 
Lift Truck 272 Separate lift handle Market Forge Co. 
Solder Flux 273 No corrosive residue Superior Flux Co. 
Water Ejector 273 Drains air systems National Pneumatic Co. 
Cut-off Wheel 275 Cotton fiber bonding Bay State Abrasive Products Co. 
Gage Kit 275 For small shops DoALL Co. 
Heat Calculator 277 Determines radiation Heat-O-Meter 
Solid Reamer 279 Scoring or galling reduced Super Tool Co. 
Flexible Tubing 279 Non-collapsible Warner Bros. Co. 
Bright Dipping 281 Non-hazardous Waverly Petroleum Products Co. 
Pulsing Drive 281 Single knob control Yardney Engineering Co. 
Soft Hammers 283 Perfectly balanced Gregory Tool & Mfg. Co. 
Check Valve 285 Uses synthetic rubber Grove Regulator Co. 
Surfaceduct 285 Maximum wire capacity National Electric Products Corp. 
Hand Trucks 287 Light in construction Northrop Gaines, Inc. 
































ened steel roller for extra leverage and 
ledges for safe gripping. It can be fur- 
nished with three styles of interchange- 
able toe plates: notched, for prying up 
spikes and lag bolts and getting under 
heads and corners; straight-edged, for 
lifting and moving; straight-edged with 
rubber coating, to prevent scratching of 
enameled or finished surfaces. There are 
two sizes, a 5 ton capacity size and a 1 
ton size. It is recommended for use in 
relocating machinery—Arnolt Motor Co., 
Chicago.—Mit Supp.its February 1946. 


Live Center 
No Overhang 


HAVING THE SAME general dimensions as 
a standard dead center, a newly marketed 
live center has no overhang. The spindle 
is made of alloy tool steel hardened to 64 
Rockwell and is precision ground. The 
shank is hardened and ground both in- 
ternally and externally for perfect fit. 
The tool has both ground thrust-type rol- 
ler bearings and ground radial roller 
bearings. The anti-scoring concentrated 
lubricant is designed to withstand pres- 























Speed Vise 


Trigger Release 





A NEW SPEED VISE, set and closed by push- 
ing the free jaw into position and tight- 
ening with a handle, and released by 
pressure of thumb or finger on a trigger, 
sures greater than 50,000 lbs. A Neo- has been developed. The free jaw slides 
prene seal protects against damage by on a ratchet screw and two precision 
abrasive materials and retains the lubri- guide rods and tightens with a turn of 
cant for the life of the center, which, the handle. It is said to open instantly 
says the manufacturer, has a life expect- to full 3-in. when trigger is released. The 
ancy of 3,000 hours fully loaded.—Samuel manufacturer claims the vise to have a 
S. Gelber Co., Chicago 6—Muu Sup- balanced precision grip at all points, 
pLies February 1946. (Continued on page 271) 
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Using color to identify stock, further uses for second tier storage space, 
tips for shelving and counter service, and a method for storing pipe 


Color Speeds 
Stock Selection 


The metal-lined drawers containing 
the drill stock of the Factory Supplies 
Co., Rockford, IIl., are identified not only 
with stock number and size, but also by 
color. Each drawer has a colored tab on 
which is printed all data pertaining to the 
drills within, and the color of the tabs in- 
dicate the type of cutting tool at a glance. 
Stock clerks can quickly locate the posi- 
tion of the drill desired by color, and then 
select the right size. 


R. C. Lenburg, treasurer, and B. O. 
Schmaling, president and general 
manager, Factory Supplies Co., Rock- 
ford, Ill., examine some of the stock 
in the supply firm’s cutting tool in- 
ventory. 










Here are two additional examples of the use 
of a second tier over regular stock bins for 
storage. At the right paint and hose is stocked 
high at Van Horn & Son, Inc., New Orleans. 





a 





In the establishment of Owen-Richards Co., 
Birmingham, Ala., heavy items such as sprocket 
wheels of all sizes are stored on the floor and 
lower wall with a large stock of shovels above. 
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Concrete pipe wells are located near the threading machines operated 
by the Mid-States Industrial Corp., Rockford, Ill. They are 9-ft. wide by 
6-ft. deep and are serviced by an overhead crane. 


Large-Scale Pipe 
Storage In Wells 

Being a large-scale handler of pipe 
ranging from 14-in. to 12-in. in diameter, 
the Mid-States Industrial Corp., Rock- 


ford, Ill., was forced to find an efficient 
means for removing the pipe from railway 


Wooden Shelving 
Is Flexible 


The new wooden shelving arrangement installed by the War- 
ner Hardware Co., Minneapolis, was designed for flexibility. 
The individual shelves may be adjusted to virtually any desired 
vertical height. A series of 7-ft. 2 x 4 uprights, each slotted 
at 6-in. intervals, form the basic framework for the shelving. 
The uprights are equi-distant. Thus, l-in. angle irons cut to 
uniform lengths may be fitted into the slots, front and rear, the 
bottom part of the “L” forming the rests for wooden shelving. 
The angles are drilled so that small wood screws may be used 
to hold them firmly in place. Separators are made of sheets 
of 18-gage galvanized iron bent at the center to form a 90-deg. 
angle, and they are set in on top of the shelves, or thay be used 


to subdivide single shelves. 


Douglas Carlson, manager of the supply department, 
Warner Hardware Co., Minneapolis, handles a support 
and separator used In the new shelving arrangement in 


the Warner warehouse. 
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freight cars and storing it until needed by 
the supply firm’s customers. The pipe ar- 
rives at the company’s railroad siding and 
is picked out of the cars by an overhead 
crane which swings out over the track 
with a magnet. The crane then deposits 
the pipe, according to size, in a series 
of concrete wells 9-ft. wide and 6-ft. deep. 


Divided Counter 
Prompts Telephone Orders 


A practical idea in connection with the 
call counter, that of dividing it into two 
separate parts marked by signs, is con- 
vincing customers of the American Whole- 
sale Hardware Co., Long Beach, Calif., 
that they should telephone their orders 
in advance. The part of the counter near- 
est the door is for general pickup where 
representatives of industrial customers 
call for merchandise not previously or- 
dered. The back part is devoted to items 
ordered in advance for pickup. The strik- 
ing difference between the two is the fact 
that customers who telephoned ahead can 
generally go up to the second counter and 
find their orders already packed and wait- 
ing, while the casual customer who just 
drops in must wait while his material is 
taken from the shelves, checked and then 
packed. The saving in time soon becomes 
apparent to customers, and the saving to 
the distributor is in the fact that he is 
not doing a retail business at wholesale 
prices when items are ordered in advance. 





Should it become necessary to stack more 
than one size in an individual well, the 
different sizes are separated by uprights. 
The distributing firm maintains its own 
pipe threading machines which are fed 
by the crane from the wells. This assures 
customers a wide choice of pipe sizes and 
rapid service on threading. 






















































Distributor finds 





SERVICE INCLUDES 
INVENTING 


West Coast supply man answers customers’ com- 
plaints about dull saws by inventing a device 
for sharpening and setting of saws by “amateurs” 


the rule rather than the exception 

in many industrial plants as well as 
on construction jobs, R. O. Clark, head 
of Clark Equipment Co., Los Angeles. 
determined that as a distributor he should 
offer a service to correct the condition. As 
a result he put his inventive ability to 
work and now is selling a combination 
saw filer and hammer which he has man- 
ufactured for him. 

On investigating the problem, Mr. Clark 
found that sawing into nails or other 
metals was frequent and then the saw 
would be either put out of commission 
or so dulled that it worked at low effi- 
ciency. The amateur saw filer, he ob- 
served, usually has no means for holding 
the saw and is even more helpless when 
it comes to setting the teeth. Saws set by 
amateurs, Mr. Clark found, usually have 
one or more teeth out of line, forcing 
them to do all the work. The result is, 
Mr. Clark said, that the saw gets a black 
eye and often the salesman gets in bad 
through no fault of his own. 

The tool designed by Mr. Clark weighs 
only five pounds and will go into a tool 
kit. It enables his saw customers, who 
are able to handle a file with any degree 
of skill, to keep all saws sharp and up to 
good cutting efficiency. When it comes to 
setting the teeth, striking the hammer 
bends the tooth over an “anvil”, making 
any predetermined set accurately. 

The device consists of a cast frame with 
2 longitudinal slot. On one end is a vise- 
like attachment by which it can be fas- 
tened in a vertical position on a tool 
bench or table. The saw is put on an ar- 
bor, which slides in the slot. 


("ten THAT dull wood saws were 





As a holder for circular saws, 
R. O. Clark’s simple gadget to 
help customers keep saws in con- 
dition is clamped to a bench or 
even a chair top. It holds the saw 
steady but also allows it to be 
easily turned, tooth by tooth. 





For setting saws, the tool is put 
on a level surface, the saw arbor 
adjusted in the slot so that the 
tooth rests on a slightly downward 
slanting “anvil”. By hitting the 
“hammer” a light blow the tooth 
is set at the correct angle. 





Customers Deserve Tributes Too 


Wuen Orcit Bros. & Co., Memphis, 
Tenn., cast about for a subject of a trib- 
ute in its house organ, Orgill Lines, it 
picked Mayor Joe M. Tucker of Ripley, 
Tenn., owner of The City Lumber Co., a 
good customer of Orgill Bros. However, 
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it was not for these considerations that 
the tribute was paid but for the Mayor’s 
participation in civic and patriotic duties 
and the all-out service rendered by his 
family—five boys and one girl. The five 
sons—Captain Matthew Tucker, Joe M. 
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Tucker, Jr., Captain Landrum S. Tucker, 
Warrant Officer Marshall M. Tucker and 
Lt. John R. Tucker—and the son-in-law, 
Lt. Charles H. Lee, husband of Mayor 
Tucker’s only daughter, saw active service 
with the armed forces. 








WORLD'S LARGEST MANUFACTURER 
OF BRUSHES FOR INDUSTRY 





has heen added to the world’s leading family of best-performing brushes 



















HE outstanding performances of Osborn brushes—whether they be 
Master Wheels or Monitors or Disc Center Sections—have won the 
plaudits of the industrial world. 
Now a new performer has been added to the Osborn lists—a power 
brush like none you ever saw before! It’s called the SITUFT. It was devel- 


, oped by Osborn engineers in the last months of the war—and it literally 


performed miracles of production. 

The Situft is built on an entirely new principle of wire suspension. It 
can do jobs no other brush (in some cases, no other tool) could ever 
do before. Its cost is almost unbelievably low—17¢ per brush—yet it 
has saved thousands of dollars in production costs—cleaning, deburring 
and surface finishing internal, hard-to-get-at places. A complete tool crib 
kit containing one each of all 12 sizes (%4” to 1%”) and 2 holders costs 
$2.85. You ought to have one. Kits and open stock available from your 
local Osborn distributor. 


THE OSBORN MANUFACTURING COMPANY 


5401 Hamilton Avenue Cleveland, Ohio 
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Area 


North 
Atlantic 


South- 


North 
Central 


Western 


Pacific 





Nov. 
Dec. 


Nov. 
Dec. 


Nov. 
Dec. 


Nov. 
Dec. 


Nov. 
Dec. 


Sales 
Indi- 


cator 
251.5 
237.0 


262.5 
220.9 


205.8 
185.4 


284.0 
314.0 


263.6 
198.3 


Orders 


per 
Sales- Volume 


per 


per Day Salesman 


18 
16 


19 
18 


19 
16 


13 
12 


10 
6 


$12,400 
11,830 


$16,740 
12,420 


$11,670 
10,980 


$11,300 
12,490 


$9,830 
6,740 


Size of 
Average 
Order 


$26.35 
29,35 


$29.33 
25.43 


$25.30 
24.60 


$43.20 


46.60 


$23.25 
34.42 


Orders 
per 
Work- 
ing 
Day 
93 
82 


113 
110 


cae 2. A RoE Pe. oO oom 1. E S 








THE SALES INDICATOR for the final month of 
1945 dropped to 216 and reached its lowest point for 
the year, as did the average order of $27.35 and sales- 
man’s volume of $10,790. The salesman averaged 16 
orders per day, and the overall average of orders 
received per working day was 88. 





(Seporotion 
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Jon. Feb. Mor Ape May June July Aug. Sept Oct. Nov, Dec. 
average for year) 
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MEMORANDUM 
Remember that existing obsta- 
cles to production that cause 
delays in shipments to indus- 
trial distributors and their 
customers cannot last forever. 
Oster is optimistic regarding 
the eagerness of Americans to 
“get going” on the big job of 
full-scale production to meet 
the needs of a war-weary world. 








a 


on 





The Oster "RAPIDUCTION" pictured above is one of 
three models in this line of high speed, high production 
pipe and bolt threading machines. No. 6-A has a stand- 
ard range of I!/,” to 6” pipe and a bolt range of |” 
to 4”. No. 8 (illustrated) has a standard range of 2!/,” 
to 8” pipe. No. !2 standard range is 3!/,” to 12” pipe. 


Among the many important features of Oster "RAPIDUCTION" 
machines is the single, easily adjustable die-head which, with 
one set of holders, covers the entire range of each machine. 
A single set of high speed steel dies 





Oster “Rapiduction" floor-type threads all sizes of American and A. P. I. 
Eg mockinen’ Mode. mctgn ted Standards, where the pitch and taper 
are the same. 
ae From the big "RAPIDUCTIONS" to the 
No. 422 "Power Vise Stand" (illustrated 
srechines designed for. maintenance at right) the Oster line of power thread- —_— Nie. 422 “Power Vise Stand” con 


and production threading. Two sizes. 


al 


Oster Ne. 300 Series general pu 


° ° “ verts hand tools to power tools for 
ing machines and related equipment __ threading, cutting, reaming pipe. 


offers an exceptional range of selec- 
tivity to meet practically every pipe 
threading requirement. 






threading machines with revolving No. 502 "Pipe Master,” the lowest 
dle-head gad ~ wae type vise. priced complete, portable power 
pipe machine on the marke 


‘i 


No. 542 "Rapiduction Junior with No. 572 “Rapiduction Junior" “ 

revolving die-head and open type floor type power pipe machine No. 53! "Tom Thumb,” rotary die- No, 562 "Tom Thumb," another 
vise. Handles wide variety of equipped with revolving die-head head type designed for threading Oster portable power pi e machine 
threading work, and open type vise. bolts, rods, studs, pipe, accuracy. 





, etc. gned for speed a 





vr 





for faster, better threadingaa™ 


THE OSTER MANUFACTURING COMPANY, 2041 EAST 61st ST., CLEVELAND 3, OHIO, U. S. A. 
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Nazi Abrasive, Bearings 
Industries To Go 


Among the former Nazi industries 
scheduled in the Foreign Economic Ad- 
ministration’s report for absolute and per- 
manent elimination include plants pro- 
ducing abrasives, antifriction bearings, 
electric items except elements in domes- 
tic radios and heavy trucks. Business 
Week, commenting on the report, says 
few spectacular developments which 
would have an immediate effect on world 
business should be expected from the first 
meeting of the United Nations Organiza- 
tion. The publication also states that the 
FEA recommendations for the industrial 
and economic disarmament of Germany 
are significant. 


Electrical Appliance 
Production Estimated 


An estimate of industry production of 
electrical appliances for 1946 was pub- 
lished in Electrical Merchandising in its 
January issue. The survey, which includes 
the 1945 output, discloses estimates by 
manufacturers based on reasonable sup- 
ply of all materials and fairly satisfactory 
labor conditions. The realization of the 
production levels is entirely dependent on 
events in the national labor field. As they 


stand, they are conservative in the face, 


of accumulated need and demand indi- 
cated by any ordinary expectation. 
Manufacturers hope to make between 
3,200,000 and 4,000,000 refrigerators, 
800,000 to 900,000 ranges, 250,000 to 500,- 
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000 water heaters, 500,000 home freezers, 
2,000,000 to 3,000,000 washers, 225,000 to 
1,000,000 ironers, 12,000,000 to 20,000,- 
000 home radios and 2,000,000 to 2,500,- 
000 vacuum cleaners. 


Surplus Hardware 
Placed On Sale 


Priority claimants, large and small dis- 
tributors, retailers and hardware dealers 
were offered more than $1,500,000 worth 
of hardware items, declared surplus by 
the Army, in a nation-wide sales program 
by the Reconstruction Finance Corp., in 
January. All the material—leather belt- 
ing, shovels, single bit axes, adjustable 
heavy pipe wrenches, mattock picks, bolt 





INFLATIONARY 
PRESSURE 


FIRST YEAR AFTER V-3 DAY(AUG. 1945 - AUG. 1946) 


@~ TOTAL 
Goods AND 

SERviceEs 

Se AVAILABLE 
$101 

$? BILLION 


é ¥ F: 









INDIVIDUAL 
SAVINGS* 


$145 BILLION 


ACCOUNTS® 
BILL 


INDIVIDUAL 
INCOME 


$123 BILLION 


& 

TOTAL SPENDABLE 

MONEY AVAILABLE 
$313 BILLION 


*UP_ SINCE 1939 
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clippers—is in new condition. 

Included in the sale were 24,174 ft. of 
leather belting, 300,000 shovels, 110,050 
single bit axes, 460,000 adjustable heavy 
pipe wrenches, 483,653, mattock picks and 
20,000 bolt clippers or wire cutters. All 
figures were approximate. About half of 
the leather belting is 583 in. wide, the 
balance being 38 in. wide. The shovels 
have D handles and include both round 
and square points. The axes are 4 lbs. 
in weight and are of high grade forged 
steel. The pipe wrenches come in 8, 10, 
14, 18, 24 and 36-in. lengths. The bolt 
cutter weighs about 5 lbs., is over 21 in. 
long and has insulated handles. 

The sale was conducted through the 
consumer goods regional offices main- 
tained by RFC in 11 cities. 


Industrial Peace 
Termed Necessary 


Brig. Gen. Leonard P. Ayres, vice pres- 
ident of the Cleveland Trust Co., in a 
survey of business conditions in January, 
announced that clearing up labor-manage- 
ment discord was a “formidable under- 
taking” that Congress should expedite to 
relieve a situation “becoming rapidly in- 
tolerable”. On the basis of preliminary 
information, Gen. Ayres said, industrial 
production stopped its decline and made 
a vigorous recovery last November. Vir- 
tually every industry gained, with the out- 
put of bituminous coal showing the great- 
est advance. Some industries, he added, 
increased their production to levels higher 
than those of July, before the war’s end. 
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PyYRAMIDING LABOR STRIFE, with its ac- 
cumulation of lost man-hours, injects 
so much uncertainty into the production 
outlook that it is impossible to predict 
or plan for the passing of the present 
serious industrial slump. The settlement 
of strike issues in major industries in- 
volves the setting of exceedingly impor- 
tant precedents in wage policy, and upon 
these precedents the immediate future 
of all industry largely depends. 
Production indexes for January will 
be substantially lower than in December, 
as the combined effects of hesitancy on 
management’s part to make commitments 
and the repurcussions of the steel strike 
make themselves felt throughout the econ- 
omy. Four out of every ten industrial 
workers, it has been estimated, depend 
either dirgctly or indirectly upon the 
steel industry for their livelihood. As 
pointed out in Mitt Suppuies for Janu- 
ary, the iron and steel production compo- 
nent constitutes 1] percent of the total 
index of the Federal Reserve Board. But 
the effects of steel shortages do not stop 
there. Any prolongation of the steel strike 
would drastically retard all manufactur- 
ing and in so doing, would obviously 
curtail the operations of industrial dis- 


tributors. Manufacturing plants across 
the country are the customers of supply 
firms. 

The downward trend of both the total 
production and durable manufactures 
indexes was temporarily arrested in No- 
vember, after a steady decline since Feb- 
ruary, 1945. Indications of recovery in 
November were due to increased produc- 
tion of durable producers’ goods rather 
than consumer, or non-durable, goods. 
December figures, however, revealed an- 
ether drop in all three indexes, thus 
counteracting the gain of the previous 
month. 

Although there is a wide divergence of 
opinion among those largely responsible 
for labor relations as to how present prob- 
lems may best be met and solved, there 
is little doubt that the nation’s industry 
faces its greatest opportunity for accom- 
plishment. Seldom, if ever, has it been 
possible to look forward so confidently to 
demand for goods as it is today. But, 
until it is realized that only through pro- 
duction and the promotion of stability 
and order can gur economy regain its 
soundness, the aggravated demand will go 
unsatisfied and the danger of inflation 
will continue to grow. 


The consensus of government sources 
indicates that strikes in vital industries 
will not be long-lived; that the eventual 
result of strike settlements will bring 
general wage increases of between 15 
and 20 percent; that prices will be ad- 
justed upward in many, but not all, in- 
dustries; and that a proportionate rise in 
living costs is inevitable. Also forecast 
is modification and extension of price 
controls beyond the middle of the year. 

The total flow of income payments to 
individuals has held up remarkably well 
despite the changes that have taken place 
in the economy since V-J Day. Losses in 
one segment of the economy have been 
offset by gains in others. This has misled 
many persons into believing that serious 
economic adjustments are not taking 
place. In late 1943, factory payrolls com- 
prised nearly 30 percent of total national 
income payments. In October, 1945, they 
constituted less than 15 percent. Although 
this violent re-apportionment of national 
income payments is largely attributable 
to the rapid return of a peace time distri- 
bution of the labor force, it also signifies 
the increasingly important role being as- 
sumed in the labor market by non-man- 
ufacturing, trade and service, industries. 











1935-39100 
375 


325 


275 
250 
225 
200 
175 


125 
100 
75 
50 


1929°30 "31 "32 "33 °34°S5 "36 °37 





"39°40 ‘Al "42 "43 44°45 


JFMAMJJASOND JFMAMJJASOND 


1944 1945 








MILL SUPPLIES © FEBRUARY, 1946 











NO. 8_. lig 


tool, but preci 
throughout. 
18,000 r.p.m. ' 
Ibs. 6 oz. 1/20 


NO. 4 —Pe¢ 


smooth handlin 
into tight quart 
Speed: 15,50 
Weight, 7% Ib 


@ Carry 
you on 
countles 
every pl: 
showing 
men in 
uestion 
umore 
extra sal 
an easy f 
weight h 
morning 
ence it 








0 =< tO 
w 


"Se ‘“s ee 
S 
NO. 8... light weight 
tool, but precision built 
throughout. Speed: 
18,000 r.p.m. Weight, 2 
Ibs. 6 oz. 1/20 h.p. 
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PRODUCTION 


MAINTENANCE 


NO. 4 —Powerful, 


smooth handling, yet gets 
into tight quarters easily. 
Speed: 15,500 r.p.m. 
Weight, 7% Ibs. % h.p. 





@ Carry a Dumore Hand Grinder with 
you on every call. You'll uncover 
countless sales possibilities in almost 
every plant. Just by having it with you, 
showing it to eaegp agents and 
men in the shop, answering their 

uestions and telling them what a 

umore can do—you'll add dozens of 
extra sales to your weekly volume! It’s 
an easy matter to slip a compact, light- 
weight hand — in your case every 
morning, and when you see the differ- 
ence it makes in your sales volume 


Heres How 


you'll never make a call without one. 
Powerful, light, and well-balanced, 
Dumore Hand Grinders have the “feel” 
that appeals to men who know tools. 
Their versatility ranges from occa- 
sional maintenance work to heavy 
three-shift production. The men you 
call on will recognize quality at oo 
they see it! Take a Dumore on your 
next call and give them a chance to 
buy. The Dumore Company, Tool 
Division, Department, TB31 Racine, 
Wisconsin. 


SEND FOR “HERE’S HOW!” 


yy ® A powerful new Dumore 
N * » sales help! Seventy-five fully 
illustrated case studies demon- 
strate production short cuts... 
Duc wicté GRADING simplified operations . . . new 
applications ... new markets. 
Write for “ Here’s How!” today. 
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NO. 10 — 1 soo: win 


double the power of the 
average hand grinder. 
Speed: 22,000 r.p.m. 
Wt. 2 Ibs. 15 oz. 1/10h. p. 














IN THE BEGINNING 


oO) DESTROY THE ROMAN WARSHIPS THAT BESIEGED SYRACUSE IN 
25 B.C., ARCHIMEDES, FAMED INVENTOR, DEVISED A SORT OF 
CRANE, CONSISTING OF A GIGANTIC IRON HAND WORKED BY CHAINS, | 
PULLEYS AND LEVERS, WHICH GRASPED THE SHIPS BY THEIR PROWS LIFTED \ fii 
THEM CLEAR OF THE WATER AND LET THEM DROP BACK INTO THE SEA. 4} 
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ERATED DERRICKS Ree 
AND CRANES, UTILIZING THREE, NEE 4 
FINE AND MORE PULLEYS, WERE USED Sz 
BY THE ANCIENT ROMANS TO HOIST 
HEAVY LOAOS AND-TO BEACH SHIPS. TREMEN- 
BF DOUS HOISTING MACHINES WERE EVEN INSTALL: 
@ EO IN THE IMPERIAL PALACES OF ROME! 
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THE EARQIN 1880's THIS 
DUTCH TYPE CRANE WAS POPLILARLY USED 
‘TO LOAD. AND UNLOAD SHIPS. IT WAS Pow- 
ERED BYA GIGANTIC TREADMILL, HOUSED 
IN A SHED, AND ITS IG COULD RE SWUNG 
THROUGH THREE-QUARTERS OF A CIRCLE, 






Pe 


OF THIS TYPE OF PIONEER 
OVERHEAD TRAVELLING CRANE OF THE 1680's 
AND 1890'S HADA SELF-CONTAINED STEAM EN- 
GINE COMPLETE WITH BOILER, TANK AND 
CYLINDERS, WHICH WAS OPERATED BY A 


MAN STANDING ON THE PLATFORM. 
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ts_a Cinch 
with a Adjustable 


HOLE CUTTER 





. This ad is 
a 
Publications i in national 


trial and metal iene Seneral indus. 


On-the-job adjustment Cuts clean holes in pipe, Cuts plastics, hard fibre, Passing up ing fields. You are 

is easy . . . quickl curved surfaces! Transitel de nee ‘aad Gees ©Pportunities if hoes 
fi ork Cutters, 

°F information on the on 

ine. 





One Clark Cutter replaces many fixed radius tools 
and cuts accurate, clean holes quickly in boiler plate, pipe, 
plastics, hard fibre, stainless steel, Transite. 4 models cover 
variable expansions from ¥%” to 5”. Thickness capacity from 
thin sheets to 1” stock. High speed 
blades may be resharpened repeat- 
edly. Taper shanks are heat- 
treated, pilots are hardened and 
ground, and are removable for 
lead drills. 


For complete information call your 
Clark Cutter Jobber or write Dept.MS-2 








This Clark Cutter Set cuts 
holes from %” to 3”. 


Packed complete in wood rans (Ce) cores Abihes tei. 9: eel 


box, No. CD-3, $54.00. 2” to 3%". 


9330 SANTA MONICA BLVD + BEVERLY HILLS, CALIFORNIA 
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Elmer Havens Dies, 


Hunter & Havens Founder 


Elmer Hawley Havens, a well known 
figure in the political and community life 
of Bridgeport, Conn.,- and president of 
Hunter & Havens, Inc., died on Jan. 15 
at Bridgeport Hospital. He was 82 years 
old. 

A life-long Republican of the old guard 
type, Col. Havens nevertheless was in 
direct opposition to his party on many 
occasions, and walked out many years 
ago. He supported and voted for the So- 
cialist mayor on six election days. 

Mr. Havens’ honorary title of Colonel 
was given him by Connecticut’s Governor 
Lilley in recognition of his 25 years on 
the school board and 15 years on the 
library board. It was during his presi- 
dency of the school board that three high 
schools and several other educational es- 
tablishments were erected. 

In 1944, Col. Havens was honored with 
Edward P. Bullard, president of the Bull- 
ard Co., when a city trade schodl was 
dedicated by Governor Baldwin as the 
Bullard-Havens Technical School. The 
head of Hunter & Havens liked to recall 
that through the many years of holding 
office for the city and in the Republican 
party, he never held a position of salary. 
His service started in 1891 as alderman. 

He is survived by five daughters, Mrs. 


Howard Stone, Mrs. Garner Birdseye, 


Mrs. Dwight Priest, Mrs. Eleanor Brown, 
and Mrs. H. Livingston Morehouse, and 
eleven grandchildren. 


New Warehouse 
For Ensworth 


L. L. Ensworth & Son, Inc., Hartford, 
expects to complete its new steel ware- 
house within several months. This build- 
ing is 300-ft. long, single story, and will 
contain the latest equipment for the 
handling and storage of steel stock. 
W. V. Starkie, vice-president of the sup- 
ply firm and manager of the steel de- 
partment, expects to cut handling costs 
in the new building. 
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Harris Pump & Supply Co., officials and employees, and representa- 
tives of Carboloy, Inc., Precision Grinding Wheel Co., Whitman & 
Barnes, National Tool Co., attended an announcement dinner held by 
the Pittsburgh distribution firm at the Pittsburgh A.C. 


Harris Pump Announces 
New Line At Dinner 


Officials and employees of the Harris 
Pump & Supply Co., Pittsburgh, and rep- 
resentatives of the Carboloy, Inc., Pre- 
cision Grinding Wheel Co., Whitman & 
Barnes, National Tool Co., and Staples 
Tool & Engr. Co., were feted at a dinner 
held by the Pittsburgh industrial distribu- 
tion firm recently. 

It was announced at the dinner that 
Harris Pump & Supply, specialists for 
almost 50 years in industrial supplies 
and plumbing and heating equipment, 
was named distributor for Carboloy Co., 
Inc., for Pittsburgh Western Pennsyl- 
vania, Eastern Ohio adjacent to Pennsyl- 
vania and Northern West Virginia and 
that Mark A. Kelly, manager of the Har- 
ris tool division, would be in charge of 
all carbide sales. Pierce Frauenheim 
will be full time carbide specialist. 
Eleven other Harris men are graduates 
of the Carboloy schools at the Detroit 
plant. 

Harris men attending the dinner were 
Messrs Frauenheim and Kelly, R. L. Wat- 
son, Jr., J. Skowronek, F. J. Noel, J. E. 
Hindes, Jr., R. F. Moline, J. R. Siegrist, 
Jacob Kuhn, H. F. Brenholts, L. L. Bren- 
holts, F. A. Haring, J. S. Nichol, J. J. 
Bothwell, H. J. Skowronek, F. T. Me- 
Guire, V. J. Bulik, T. H. Hubbard, F. W. 
Robertson, H. E. McGoff, F. N. Bailey, 
R. E. Muirheid, R. J. Doherty, H. J. 
Ekedahl, K. C. Provance, P. J. Marzano, 
T. P. Dillion, H. W. Graff, H. A. Aller, 
H. W. Nist, P. E. Bunting, W. A. Mut- 
schler, Wylie E. Irwin, F. H. Griffith, 
E. E. Green, H. L. Jones, G, L. Penny, 
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C. G. Donaldson, G. A. Friedrich, D. W. 
Garvin, R. J. Sembower and K. G. 
Roesler. 

Also present were C. R. Dennis, Pre- 
cision Grinding Wheel Co.; K. R. Beards- 
lee, J. E. Weldy, A. F. Dobbrodt, R. R. 
Preston, A. E. Boot and H. C. Jacob 
of Carboloy; H. Lacock and C. W. Krue- 
ger, Whitman & Barnes; D. M. Hallier, 
National Tool Co., and W. E. Berry and 
F. J. Hennard, Staples Tool & Engr. Co. 


Globe Machinery 
Expands Sales Force 


During recent months, the Globe Ma- 
chinery & Supply Co., Des Moines, has 
added seven salesmen to its personnel 
and will soon add three more, according 
to C. W. Helstrom, sales manager and 
acting manager. O. W. Barnes and C. 
P. Breheny, two of the new men, are 
working out of the home office, while 
the other five are working in the ter- 
ritory surrounding the reecntly opened 
Moline, IIl., branch. 

Mr. Helstrom says, however, that the 
Des Moines territory is not to be ex- 
panded, but will be covered more in- 
tensively, and that the supply firm is not 
going in for new lines, wishing instead 
to carry a complete inventory on all lines 
presently carried. 

Mr. Barnes joined the Globe sales 
force in October after receiving his dis- 
charge from the Army Air Force where 
he was a meteorologist, while Mr. Breh- 
eny was formerly a storekeeper for the 
Navy Air Force. 
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HEWITT RUBBER 


of Buffalo 
Job-Engineered Industrial Hose. Belts.Molded Goods 


QUALITY RUBBER PRODUCTS FOR INDUSTRY FOR 86 YEARS 


HETHER you are located in town 

or out, your Industrial Supply 
Specialist will provide you with the 
equipment you need to operate at 
peak efficiency. When you need 
steam hose, ask your Industrial 
Supply Specialist to explain how 
Hewitt Job-Engineered Steam Hose 
will save you money and cut down 
maintenance and repair time. You’ll 
find that he will recommend Hewitt 
Monarch where high steam pres- 
sures and temperatures are encoun- 
tered ... Ajax as your best bet for 
general service requirements . . 
and for low-pressure steam or hot- 
water wash-up purposes, he will 
suggest Hewitt Conservo. 

e 

Specify “Hewitt” for quality industrial 
rubber products. Phone the Hewitt dis- 
tributor listed in the Classified Section 
of your telephone directory ... or write 
to Hewitt Rubber Corporation, 240 
Kensington Avenue, Buffalo 5, N. Y. 
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... cutters that can be depended 
upon even under the toughest dress- 
ing operation conditions. Because 
Vincent cutters are made of a special 
analysis steel, and because they are 
heat treated by the exclusive Vin- 
cent Process in aur own plant— 
one of the country’s largest and 
most complete heat treating shops— 
they always have the exact degree 


of hardness required for this type of tool. 


Regularity in dressing and trueing grinding 
wheels saves not only the wheels but produc- 
tion time as well. When you sell Vincent- 
Huntington Dressers and Cutters to your 
customers, you provide them with the tools 
which do maintain maximum grinding wheel 
efficiency. Information on the complete line 


ig yours for the asking. 


124 


PROOUCES 















W Use 


1 
Whee}, 1 we pentane en 









Dresser, 
Ver 2y. 





MILL SUPPLIES © FEBRUARY, 1946 








N. C. Good Assigned 
To New England 





Norman C. Good, right, New 
England representative for the 
Clipper Belt Lacer Co., Grand 
Rapids, discusses product litera- 
ture with E. C. Sullivan, Sullivan 
Tool & Supply Co., Hartford. 


Norman C. Good has added New Eng- 
land to his territory for the Clipper Belt 
Lacer Co., Grand Rapids. Mr. Good 
also represents his firm in the metropoli- 
tan district of New York. He made his 
first trip through the new area last 
month, when he called on distfibutors in 
Hartford and New Britain. 


Mark Lyons, Jr., Heads 
McGowin-Lyons Suppy Co. 


Mark Lyons, Jr., has succeeded his 
father as president of the McGowin- 
Lyons Hardware & Supply Co., Mobile, 
Ala. Mark Lyons, Sr., who will continue 
as chairman of the board of directors, 
proposed to the directors that he be re- 
lieved of the duties of president. 

The new president has been with the 
firm since 1929, when he started as an 
order clerk. He, subsequently became a 
salesman and was named assistant treas- 
urer-secretary in 1936. He has been exec- 
utive vice-president since 1941. 

Mr. Lyons, Sr., had been head of the 
supply concern since 1927 and has been 
chairman since 1937, succeeding the 
late J. F. McGowin. 


Pidgeon Heads 
Buyers Group 


James Pidgeon, purchasing agent for 
the Pidgeon-Thomas Iron Co., Memphis. 
has been named to fill the unexpired 
term of Max Wells as president of 
the Memphis Association of Purchasing 
Agents. Mr. Wells, J. E. Dilworth Co., 
has joined the sales force. 

















bia THREAD MILLING CUTTERS 
Multiple thread milling cutters are usually - 
made as wide as the portion to be threaded. 
This permits threading to be completed in one 


revolution of the work. When sharp "V” 
threads are to be milled, “staggered tooth” 
cutters are recommended. 

For all types of thread milling cutters, you 
are assured accurate work at minimum cost 
when you specify NATIONAL tools—the 
National choice. 
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'|NATIONAL 


TWIST DRILL AND:TOOL COMPANY 


ROCHESTER, MICH., U.S.A 
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wrapping each and every Grobet Rotary File 
in orders too small to ship in special all-purpose 
storage boxes.* This wrapping assures that the 
files will arrive in perfect condition—sealed 
against scratching—sealed against the elements. 

This special Grobet wrapping, a long desired 
protection for “loose” shipments and small stock 
handling is another reason for buying GROBET 


A special tough adhesive paper is now used for 





IMPORTERS OF CROBET SWISS FILES 


Cut, Ground Cut and 
Hand Cut for work on 
hard and soft metals, 
wood, rubber, plastic. 
Send for Catalog R. 


. «» “The Complete Line” of Rotary Files in Mill 









Plante: New York ¢@ Chicage * Los Angeles 











GROREX 











Since 1812 


























iii 


OVER 500 SHAPES AND SIZES 


You will want this complete catalog of some 5,000 
different sizes, shapes, and cuts of the Original 
Precision Made GROBET SWISS FILES made of 
chrome steel for higher cutting speed and dur- 
ability. 


ASK FOR CATALOG BF, also request catalog BM 
of files and saws for filing machines. 


GROBET FILE’ CO. OF AMERICA 
421 Canal Street New York 13, N. Y. 
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Major Wimberly 
Returns To Firm 





FELTON WIMBERLY, JR. 


After serving four years with the Army 


| Ordnance Department, Major Felton 


Wimberly, Jr., has returned to Wimberly 
& Thomas Hardware Co., Birmingham, 
Ala., as vice president. 

Prior to receiving his commission in 
Ordnance, Major Wimberly had been 
connected with Wimberly & Thomas for 
a period of ten years. During the war 
he served as contracting officer én charge 
of negotiation of Contracts for artillery 
ammunition, bombs, small arms and other 
munitions for an ordnance procurement 
distriet. 

Wimberly & Thomas Hardware Co., 
established in 1885, has enjoyed a sub- 
stantial growth as the industrial resources 
of its distributing territory developed. 
Commensurate with the South’s indus- 
trial expansion during the war, Wimberly 
& Thomas plans further additions to its 
plant and personnel in the immediate 
future. 


Buffalo Supply Forum 
Elects New Officers 


The Buffalo Automotive & Mill Sup- 
ply Forum elected the following officers 
during its recent annual meeting: Wil- 
liam McBride, Unit Parts Corp., presi- 
dent; Leonard Stenzel, H. D. Taylor Co., 
vice-president; John Stock, Unit Parts 
Co., secretary-treasurer; and Rex Wes- 
terling, Hartfield Healy, Inc., chairman. 

The Forum enters its ninth year with 
a membership of over 75 and expects to 
have a membership of at least 100 in the 
near future. The men comprising the 
group are chiefly mill supply specialists 
and automotive parts experts. 














ARMSTRONG Setting-up and Hold- 
down Tools are Standard Equipment 





A set of ARMSTRONG Setting-up and Hold-down Tools is standard 
equipment for the operation of milling machines, shapers, planers 
and drill presses. Every shop requires T-Slot Bolts, Nuts and Washers, 
Planer Jacks, Non-Skid Jacks and Strap Clamps. ARMSTRONG has 


them all—a complete line for plus sales. 


Because ARMSTRONG Setting-up and Hold-down Tools are the 
standard, most tool buyers will order these tools from a distributor 
who is known to sell ARMSTRONG “Across the Board” —from the 
distributor who catalogs, stocks and sells all ARMSTRONG lines. 


ARMSTRONG BROS. TOOL CO. 
“The Tool Holder People” 


Eastern Whse. & Sales: 199 Lafayette St., New York 12, N. Y. 
Pacific Coast Whse. & Sales Office: 1275 Mission St., San Fr i 3, Calif. 

















OL Are Used in Over 96% of the Machine Shops and Tool Rooms 
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CHICAGO GP ancmounres wnets ) 
Millions of whirling abrasive wheels, trained 
in war's tough school of precision finishing, 


room, aboard ship, on production line. And 
—they're all set and eager to tackle civilian 
goods, now that peace machinery is singing 
again. 

Whether it's removing burrs, smoothing edges, squaring surfaces 
so accurately that the finish can be measured in micro inches, or 
cut-off work—there's a Chicago ready to do a top-ranking job 
for you. 


VITRIFIED GRINDING WHEELS with a 50-year pedigree. Up to i F 
in diameter.in various abrasives and bonds including the famous FV Bond. 


MOUNTED WHEELS. The largest assortment made with a shape and 


abrasive to take care of every internal and external finishing job. 


CUT-OFF WHEELS. All types and sizes. Now offered with the sensa- 


tional new special-formula RT Bond (rubber or resinoid). 
—DISTRIBUTORS— 


This advertisement is appearing in leading industrial publications. 
Write for Catalog and Engineering Survey Forms helpful in solving 
your customer's grinding problems. 


Send coupon for Illustrated Catalog 


CHICAGO WHEEL & MFG. CO. 
1101 W. Monroe St., Dept. MB, Chicago 7, Ill. 


Half a century of ialization has established our reputation as 
® iho Smell Wheel Pocple of the Industry. 





Send Catalog. Interested in [] Grinding Wheels [] Mounted Wheels 
( Cut-off Wheels [] Send Test Wheel. See.......... 





Sesesesesesesaesm 
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each doing a prime job in laboratory, tool | 





Joan Williams, Agnes Bennett, 
Audrey Mavor and Jean Christie 
accept vitamin pills from Mar- 
garet Matthews. This is a daily 
procedure at Williams & Wilson, 
Ltd., Montreal. 





Distributors Honored 
For Atomic Bomb Work 


Two industrial distributors are among 
the 100 companies, universities and re- 
search organizations to share in the 
Seventh Award for Chemical Engineering 
Achievement for their contributions to 
the atomic bomb project, according to 
S. D. Kirkpatrick, secretary of the 
Awards Committee and editor of Chem- 
ical & Metallurgical Engineering maga- 
zine which sponsored the award. The dis- 
tributors who were picked to receive the 
award scroll are A. G. Stoughton, presi- 
dent of Midwest Piping & Supply Co., 
Inc., St. Louis, Mo., and N. C. Poe, Jr., 
president of Poe Piping & Heating Co., 
and Poe Hardware & Supply Co., Green- 
ville, S. C. 

Among others to receive awards are 
Walter Geist, president, Allis-Chalmers 
Mfg. Co., Milwaukee, Wis.; W. S. Car- 
penter, Jr., president, E. I. du Pont de 
Nemours & Co., Inc., Wilmington, Del.; 
Dr. Zay Jefferies, vice president, General 
Electric Co., Schenectady, N. Y.; W. C. 
Carter, president, Link-Belt Co., Chicago, 
Ill.; George N. Jeppson, president, Nor- 
ton Co., Worcester, Mass.; Lewis B. 
Swift, president, Taylor Instrument Co., 
Rochester, N. Y., and H. H. Roggs, vice- 
president, Westinghouse Electric Corp., 
New York City. 

Mr. Krikpatrick stated that with the 
cooperation of Maj. Gen. Leslie R. Grove, 
executive officer in charge of the Man- 
hattan District, and Col. Kenneth R. 
Nichols, district engineer, the recipients 
of the award were selected for their 
significant contributions to the research, 
development and engineering phases of 
the atomic bomb project. All are prime 
contractors of the Manhattan District 
and will receive the award scroll in New 
York City on Feb. 26, during the Exposi- 
tion of the Chemical Industries. 


















THE FAILURE OF 


“FACT-FINDING” 





uthority to appoint fact-finding boards to deal 

with nationally important labor disputes. Most citi- 

zens would like to see some reasonable and objective 

solution of the industrial strife that now is disrupting 

reconversion. Unfortunately, the record of the “fact- 

finding” procedure indicates that any claim of impartial- 
ity for this process is a gross misrepresentation. 

The Administration bill would authorize the President 
to appoint such boards in cases certified to him by the 
Secretary of Labor. Each board would report to the 
President “its findings of fact and such recommendations 
concerning the dispute as the board deems appropriate.” 
Its facilities and staff would be provided by the Secre- 
tary of Labor. The bill provides for an interval of not 
more than 30 days known as a waiting or “cooling off” 
period during which it would be “unlawful” (though 
no penalties are specified) for anyone to promote or 
encourage work stoppages. 

Because the Administration did not wait for Congres- 
sional action upon its proposal, but appointed a number 
of fact-finding bodies to deal with current emergency 
cases, we have been afforded at least a partial preview 
of how the procedure may be expected to work out if 
laws establishing it are passed. 

If the reports handed down by the fact-finding panels 
in the General Motors and oil disputes may be regarded 
as representative, it can be stated conclusively that 
Government-appointed “fact-finding” boards will con- 
cern themselves to only a minor degree with the estab- 
lishing of facts. A far greater share of their effort will 
be concerned with the speculative business of forecast- 
ing future output and production efficiency and apprais- 
ing the “ability to pay” of the companies involved. But 
the predominant emphasis will be placed upon framing 
recommendations for settling the disputes in line with 
announced Government wage-price policy. 

In short, the procedure essentially will be one of reg- 
istering with the public a government opinion as to 
how far wages may be raised in the cases at issue with- 
out raising price ceilings. Both the General Motors and 
the Oil Panels stated, in quite explicit terms, that this 
was their conception of the job assigned them. 


“Fact-Finding” in Auto and Oil Disputes 


As the General Motors Panel phrased it: “This board 
subscribes to, and has been guided by, the _ national 
wage-price policy” — which it summarizes as calling for 

wage increases to maintain take-home pay at wartime 
levels, to the degree possible without inflationary price 


MS te 
a 


rises, 

The Oil Panel was even more forthright in the state- 
ment of what it was supposed to do. “In the judgment 
of the panel,” it declared, “the earnings of the workers 
must be as high as is consistent with both the mainte- 


nance of the stability of the price structure and the 
provision for reasonable returns to the owners of indus- 
try.” In other words, prices and the return to investors 
are to remain fixed, with labor entitled to an ever- 
increasing return up to the limit of what the traffic 
will bear. 

Having thus outlined their respective conceptions of 
the job, each panel proceeded to carry out its mission, 

The Automobile Panel recommended that General 
Motors increase its basic hourly wage rates by 19% 
cents, which amounts to about a 17% per cent increase 
on the company’s average hourly wage of $1.12. The Oil 
Panel recommended an 18 per cent increase in basic 
hourly wage rates, or an additional 21 cents to the 
average wage rate of $1.20. 

The General Motors recommendation was based al- 
most exclusively upon the Panel’s calculation that a 194 
cent raise would keep weekly take-home pay equal to 
that earned in 1944 when the work-week averaged 45.6 
hours. The calculation turned on an estimate of what 
the effective work-week was likely to be in 1946. 

The Oil Panel’s recommendation appears to have been 
based on a more complex but no more conclusive ac- 
counting. After calculating that the maintenance of July 
1945 take-home pay after 40-hour shifts were restored 
would require a 22 per cent increase in straight-time 
hourly wages, it recommended that an 18 per cent in- 
crease be made. It accounted for 9% per cent of this 
by noting that this was needed to cover cost-of-living 
rises, and explained that the rest was justified by a 
combination of factors including loss of premium over- 
time pay, higher productivity, and settlements already 
negotiated. Since the Panel gave no indication of the 
weight given to these several factors, it may not be 
unfair to assume that the last-named was given pre- 
ponderant importance, since 18 per cent was the increase 
already granted in collective bargaining by Sinclair and 
certain other oil companies. 


Higher Pay Without Higher Prices 


Both panels stated that the pay increases recom~ 
mended could be met without raising price ceilings, but 
neither documents its case on this score with very 
conclusive “facts”. 

The Oil Panel confined its observations on this ace 
count to the statements that only one company in its 
group had pleaded “inability to pay” and that the 
industry was in a generally profitable position during 
1943 and 1944. 

The Automotive Panel stated that, under a number 
of assumptions about the 1946 operations of General 
Motors which it believed to be valid, the Company 
would have higher earnings than it had in 1941, its 
previous record year. It specifically stated that its 
findings in the case were not applicable outside the 













































automobile industry, but it recognized that the General 
Motors settlement would more or less determine the 
settlements of other automotive companies. It stated that 
it had not been able to arrive at a clear conviction as 
to the ability of other auto makers to pay similar wage 
advances, but it dismissed the issue by observing that 
they could expect to operate at full capacity in 1946, and 
that this should provide savings to offset the increased 
wage expenditures. 

From the management point of view, one of the most 
serious limitations in the panels’ procedure was their fail- 
ure to deal with any of the Company claims put forward. In 
ordinary collective bargaining the demands of both sides 
are advanced and concessions in one direction are traded 
for concessions in the other. Here, although the compa- 
nies involved had insisted upon their need for guaran- 
tees against contract violations and wild-cat strikes, and 
for other union concessions, nothing but the wage issue 
was considered by the “fact-finding” bodies. The Gen- 
eral Motors Panel specifically recommended that the 
wage increase of 19% cents be granted, but that other- 
wise “the status quo prevailing before the strike be 
restored by the reinstatement of the 1945 contract be- 
tween the parties.” Handled thus, fact-finding becomes 
indeed a wholly one-sided exercise. 

Both panels accepted, quite uncritically, the general 
position taken by Government spokesmen that wage 
increases are inflationary only if they are directly trans- 
lated into price advances. It should be obvious that all 
wage increases add to the inflationary pressure, if made 
at a time like the present when consumer purchasing 
power far outstrips the volume of goods and services 
available to satisfy it. ‘ 


“Fact-Finding” Dodged in Steel and Rails 


It is ironic, too, that even while the Automotive and 
Oil Panel groups were holding the “government policy” 


offered a price increase of approximately $4.00 a ton on 


without price advances. 

Much the same general conclusion — that the “facts” 
are controlling only if they support a substantial wage 
— is sustained by the history of the administra- 
tion of the Railway Labor Act of 1926, often cited as a 

of how “fact-finding” by so-called 
Boards of Presidential appointees has served 
prevent strikes on the railroads, It is true that reports 
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ost all of the 31 Emergency Boards appointed to 
look into threatened railway strikes in the 20 years 
since the act was passed have provided the basis for a 
settlement of the disputes in question. The fact — a real 
fact — remains, that in 1941 and again two years later 
the wage adjustments found appropriate by Emergency 
Boards in major railway labor disputes were revised 


tion tie-up. When the “facts” did not indicate a large 
enough wage increase to satisfy the union and the Ad- 
ministration, the “facts” went out the window. 

It would be irresponsible to deny the importance of 
finding some tenable solution of current disputes that 
threaten to completely disrupt the reconversion process. 
But upon the evidence of experience, “fact-finding” 
boards cannot be expected to operate according to the 
common conception of their function — as agencies de- 
signed to sift out for the public an objective and signifi- 
cant weighing of the facts behind conflicting claims. 


Without Principles Facts Mean Little 


Facts, if they are assembled upon a sufficiently parti- 
san basis, can be made to document almost any case 
one wishes to establish. The major difficulty in mar- 
shalling facts to resolve wage disputes is that there are 
no agreed-upon principles to determine the levels at 
which wages should be set. In the absence of such 
principles, it is inevitable that “fact-finding” boards, 
appointed by the Administration, manned largely by 
those who helped develop and administer Administration 
wage policies, and depending for technical assistance 
upon Administration Departments, will serve merely to 
implement Administration wage policy. 

If Government means to reassert its wartime authority 
to fix wages—an objective specifically disavowed by 
the President and seemingly wanted by no one— it 
should accept the responsibility directly, rather than 
operate to that end through “fact-finding” boards which 
are i aac in theory, but which cannot be so 
in 

The failure of the brand of “fact-finding” now utged 
upon Congress by the President is evident. Therefore, 
we must look for a solution along other lines. 

What is needed is for labor and management to agree 
upon the principles that should govern the determina- 
tion of wages under free collective bargaining. When 
such agreement is reached, then and only then, can 
fact-finding become an objective and useful instrument 
for settling wage disputes. 
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HOISTS—HAND AND ELECTRIC -~ 


Yale Spur-Geared Chain Hoists—“‘from 


Yale Midget King Elec- 
tric Hoist is the ideal 
economical, light-duty 
power hoist for speedy 
handling of many pro- 
duction and mainte- 
nance tasks in large and 
small plants. Hook and 
trolley types. 








Yale Hand Lift Trucks are 
ruggedly built for long life— 
provide easy lift, easy roll, 
easy steer—take the shorter 
hauls at a fast clip. Wide 
Jels and capaci- 

nt handling of 

skids, skid bins, and pallets. 


hook to hook a line of steel”—permit 
guick and safe lifting and spotting with 
little effort, but maximum efficiency. 
Supplied with trolleys for use on over- 


head track. 


@ You can sum up the whole Yale line of hoists in two 
words: quality and performance. Two words with sales 
value that’s hard to beat! 

Yale Spur-geared Hoists enable workers to lift, lower, 
and spot heavy loads safely “in jig time”... permit them 
to avoid effort-wasting rehandling .. . give them more 
time for actual production, 

Yes, Yale performance enables lifting and shifting jobs 
to be done quickly and efficiently, and Yale quality assures 
long-life, trouble-free operation, There's slenty of proof 


—thousands of Yale Hoists are giving “crackerjack” 
service in thousands of plants throughout the country. 


Tell your prospects all about these agen “safety 


first,” cost-cutting production tools. Yale quality and 
verformance will net you a lot of satisfied customers and a 
nies income. So sell the money-making Yale line... the 
line of least resistance! 

The Yale & Towne Manufacturing Company 
4530 Tacony Street Philadelphia 24, Da. 


MATERIAL HANDLING MACHINERY 


CUTS PRODUCTION COSTS.. 


TRUCKS—HAND LIFT AND ELECTRIC 


. SAVES TIME... SAVES EFFORT ... PROMOTES SAFETY 


KRON INDUSTRIAL SCALES 
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"On-The-Job" Training 


Opportunity to train veterans under G. |. Bill of Rights offered to distributors 


RECENT LIBERALIZATION of subsistence 
allowances and other regulations of the 
Servicemen’s Readjustment Act of 1944 
(The G.I. Bill of Rights), plus the access- 
ability of sufficient funds to the Veter- 
ans Administration to implement the “on- 
the-job” or “in-service” features of the 
bill, is of direct interest to the industrial 
distributor who may be planning on ex- 
panding or revamping his personnel 
organization for the future. Because of 
the numerous and divers aims of the G.I. 
Bill of Rights, the “on-the-job” training 
provisions of the legislation have been 
obscured somewhat. Some distributors, 
hewever, have already acquainted them- 
selves with the requirements permitting 
an employer to participate in the pro- 
gram and are now training veterans for 
responsible positions within their own 
organizations. Other distributors, faced 
with the problem of attracting promising 
and responsible young men to the in- 
dustry, may study the possibilities of the 
bill with advantage. 

All distributors, large and small, are 
eligible to participate in the “on-the-job” 
training program, A firm can set up a 
program to train one veteran or several. 
The number of trainees to be taken on is 
determined by the firm and by the facili- 
ties it can provide for their training. Al- 
most any job, in which a schedule of train- 
ing can make a veteran more employable, 
may have an “on-the-job” program set 
up. In the case of an industrial supply 
firm, veterans can be trained for such 
positions as assistant sales manager, 
assistant buyer, salesman, office manager, 
warehouse foreman, chief stock clerk or 
department head, under the provisions of 
the act. Reliable, experienced help is 
scarce and “on-the-job” training offers 
the distributor an opportunity to acquire 
and train mature employees whom he 
otherwise would be unable to hire at the 
low wages paid while learning. The 
subsistence allowance paid to the veteran- 
trainee by the Veterans Administration 
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Gen. Omar N. Bradley 








H. V. Stirling 


These men are responsible for the administration of the Servicemen’s 
Readjustment Act and assisting the veteran with “on-the-job” training. 
Gen. Bradley is Veterans Administrator. Mr. Stirling is Assistant Admin- 
istrator for Vocational Training, Rehabilitation and Education. 
Gen. Erskine heads the Retraining and Reemployment Administration. 


Maj. Gen. G. B. Erskine 


Maj. 








increases his total income to the amount 
he can expect to earn after completing 
his training. 

Briefly, the “on-the-job” training pro- 
visions of the G.I. Bill of Rights provide 
the veteran with an opportunity to train 
for a trade or position in civilian life by 
offering him a subsistence allowance 
while learning or training. He must be 
employed by a firm which has drawn up 
a detailed plan of training that has been 
approved by a designated state agency, 
such as a department of labor, board of 
education or otherwise. The subsistence 
allowance—$90 maximum for married 
veterans and $65 for unmarried veterans 
—is paid to him by the Veterans Admin- 
istration as long as his salary is under 
what he may expect to earn when he has 
completed his training. 

BENEFITS TO EMPLOYER The 
chief benefits to the industria] distributor 
from participation in the veterans’ “on- 
the-job” training program are: 

1. He makes available to himself and 
to the industry, a better type of employee 
since the subsistence allowance permits 
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a mature person to take a job with op- 
portunity at a low salary. 

2. The training provides manpower 
source for jobs requiring special knowl- 
edge or skills, or both. 

3. The training may include supple- 
mentary courses at any approved institu- 
tion of learning without additional cost 
to the distributor. The Veterans Admin- 
istration will pay for courses related to 
the job if such courses are not paid by 
the employer ordinarily to 
learners. 


civilian 


4. It provides a starting point for a 
systematized job training program for 
distributors who have carried on without 
a plan in the past. 

5. An “on-the-job” training program 
distinguishes the firm as giving concrete 
aid to returning veterans, thus broaden- 
ing its claim on further good-will. 

The law’s purpose is to provide the 
veteran with “further education and 
training,” and it must not be construed as 
a rehabilitation act, rehabilitation being 
provided under Public Law 16. Neither 
is it an employment act. The “on-the- 














WOOD SCREWS - MACHINE SCREWS + STOVE BOLTS + CARRIAGE BOLTS 
LAG SCREWS + CAP SCREWS + MACHINE BOLTS + SEMI-FINISHED NUTS 
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CASTLE NUTS + SQUARE NUTS + WING NUTS + SHEET METAL SCREWS + SET SCREWS 
PHILLIPS SCREWS + COTTERS + RIVETS - TACKS + NAILS + SPOKES + NIPPLES 


Your Most Complete Fastener Line — 
with Dependable “National” Quality 


As a hardware buyer you must deal with many sources of supply, 

at best. To the extent that you can simplify by concentrating pur- 

chases, there is an obvious advantage to you in doing so. 
“National Screw” not only makes all the staple fasteners listed 

above—(the only manufacturer with such a complete line )—but also 

produces many special 

items. By standardizing on 

“National” for fasteners, you 

gain the dual advantages of 

simplified buying and de- 

pendable quality. 


THE NATIONAL SCREW & MFG. CO., CLEVELAND 4, 0. 
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job” training provisions, as far as they 
apply to industry, provide opportunity 
for further training in preparation for a 
job requiring special knowledge or skills. 
The program has been liberalized by 
drawing a distinction between “on-the- 
job” training and the more formal type 
of on-the-job training for young appren- 
tices. In many states apprenticeship 
training is rigidly regulated for certain 
trades by law and a more liberal inter- 
pretation of “on-the-job” training was 
necessary to give the provisions of the 
act greater flexibility. However, it 
should be pointed out that the purpose of 
the act is to provide opportunity for train- 
ing, and since “training” involves teach- 
ing according to a plan, mere provision 
of opportunity to learn while working is 
not considered a “training program” 
under the law. 


SETTING UP A PROGRAM The 
steps involved in putting an “on-the-job” 
training program into operation are rela- 
tively simple. The distributor wishing 
to establish such a program should find 
out, through the Veterans Administration 
office in his area what state agency (De- 
partment of Labor, Board of Education 
or otherwise) has been designated to 
pass on the. training program. The dis- 
tributor then obtains from this agency an 
application blank, fills it out and returns 
it to the agency. Upon receipt of the 
application, the state agency will send a 
representative to discuss the program, or 
help set one up if none has been outlined 
in the application. The representative 
will also inspect the facilities for carrying 
out the program and make his report to 
the state agency. On the basis of the 
representative's report, the agency ap- 
proves, rejects or suggests revisions. No- 
tice of the agency’s action is then sent to 
the employer-trainer and to the Veterans 
Administration. 

Once the program is approved, that 
program may be entered upon by any vet- 
eran who is entitled to “on-the-job” train- 
ing in that field. The veterans are ad- 
vised of the positions by the Veterans 
Administration. 

Sometimes a short tryout period of 
training may be thought desirable 
where actual contact with a trade is the 
best way to determine whether or not the 
veteran should undertake this training in 
preparation for the job. 

It will be seen that setting up the train- 
ing program, since it must meet with 
the approval of the state agency, is an 
important item. The law does not expect 
that perfect, complete and proven pro- 
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TRAINING OUTLINE AND PROGRESS RECORD 


VETERANS TRAINING PROGRAM 

















for In-Service Training 
Place of Talat ee ay Goo Trainee__7090PB 3B. Saith 
Address of Training iliac Occupational Obj. Saleonen 
a - Date Seared —__*_ 
Period of Training, 36 —_Months Date C P leted 


Show progress as follows: | | M done [<] % done [Al % done [x] completed 






































B. Stock Inventories 


7. Stock Cost. 
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A. Counter Orders 





B. Phone Orders 





C. Salesmen's Orders | 














D. Assembling Orders = e% 

BE. Pricing Orders ‘i 
& ¥. Catalog Use ~~. 
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H, Arrangement For Delivery | 








Item Topics of Training Program 4 Item Topics of Training Program 4 
No. Subjects, Jobs, Operations £ No. Subjects, Jobs, Operations € 
1|_ Receiving Stock ITI | Knowledge Of Stock 
A. Purchase Order A. YVamiliarity With Stocks 
B. Check Inventories | B. Makee & Brands 
ta. =~ STEEN i— ee . # 
C. Stock Distribution < | C. Bunctions of Products 
D. Stock Storage } D. Application of enmeness | 


11 Taking & Millirg Orders N 




















E. Substitutes 





Iv) Customer Contact 





| 4. Display Of Goods 


| Be Verdal Description 








| C, Written Description 





D. Description of Use 





B. Alternates. 


























Company Supervisor of Training. 











Sample of training outline and progress record of a veteran-trainee 
kept by an employer with an “on-the-job” training program. It is 
shown on demand to a representative of the Veterans Administration 


checking on veteran-traineés. 


grams of training can be set up in all 
cases. However, some fundamentals of 
a good program are required: 

1. The job objective should be definite 
and clearly stated. Since the amount of 
subsistence allowance a veteran can re- 
ceive depends to a large extent on the 
difference between his learning wage and 
the wage he may expect when he has 
completed his training, it is important 
that his objective should be known. For 
example: if the beginning wage of an 
inexperienced buyer is $80 a month, and 
the wage for an experienced buyer is 
$170 a month, a married veteran training 
for the position, may receive from the 
Veterans Administration a maintenance 
allowance of $90 a month, the maximum 
allowance for a married veteran. This 
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allowance makes his total income equal 
the pay he may expect when his training 
is completed. An unmarried veteran in 
the same learning situation can receive 
only $65 a month, the maximum allow- 
ance for an unmarried veteran. As the 
learner's pay increases, his subsistence 
allowance decreases proportionately to 
keep his total income the same as the 
pay he may expect to get when his train- 
ing is completed. 

2. A competent individual should be 
designated to supervise the program and 
to report on the veteran’s progress 
through it. This person is the point of 
of contact with the Veterans Administra- 
tion and should be familiar with the vet- 
eran’s work and progress. The approved 

(Continued on page 138) 














lev 
sl 
St 


es 





able Drilling 
pall Press Work 


Sell This ee 
Tool for 


BOTH! 


Here’s a sales story 
that will help you sell more Van Dorn 
4” Standard Electric Drills in plants and 
shops of every kind: 


As a portable tool, it drives twist 
drills up to 14”, wood augers up to 
1”, and Hole Saws for cutting clean, 
round holes up to 34” diameter in 
any material a hacksaw will cut. And its 
compact construction, minimum spindle 
offset and horizontal spade handle come 
in handy on work in close quarters. 


< 
a — 


What’s more, mounted in a Van Dorn 
Drill Stand, the same 14” Standard Drill 
makes an accurate drill press—with 6-1 
leverage to put on the pressure, or for a 
slow, smooth feed on delicate work. 
Stands are made for bench, post or ped- 
estal mounting. 


The Saturday Evening Post next month, 

and industrial publications this month, tke Standord 
carry this 14” Standard Drill story. Van DOM 'e ectric Dril 
Better check up on your prospects now. ea 

Van Dorn Electric Tool Co., 717 Joppa 

Road, Towson 4, Maryland. 


For Power Specify , 
Other Drills he 
Drill Stands 


(DIV. OF BLACK & DECKER MFG, CO.) 
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progress records are simple and easy to 
maintain. 

3. There should be a reasonably ac- 
curate time-limit set for the completion 
of training, since the veteran has a defi- 
nite time allowance according to his 
period of military service and needs to 
know whether or not he may reasonably 
expect to complete his training within 
that time. If more time is likely to be 
required, he will want to take that into 
account in reaching a decision as to 
whether he should undertake the train- 
ing. 

4. Proper training facilities such as 
equipment, opportunity for practice, etc., 
should be available. Special equipment 
needed by the veteran, and not furnished 
civilian learners by the employer, will be 
provided by the Veterans Administration. 

5. Provisions should be made for pro- 
viding knowledge of such subjects as 
science, mathematics, English, etc., when 
required, Such means as_ vocational 
courses, correspondence courses, exten- 
sion courses, evening schools, instruction 
furnished by the employer, reference 
beoks, reading assignments, etc., are 
recommended. 

6. The program should be outlined in 
terms of a series of learning experiences 
and practice projects such as should re- 
sult in*the knowledge and skills and 
understandings which are the objectives 
of the training. This is for the mutual 
benefit of employer and employee who 
will know just what is involved and just 
how much of it has been covered at any 
time. The help of the representative of 
the state agency approving the program 
can be of value to a distributor who has 
no training outline. 

7. Regular hours should be provided 
for the training program since reports of 
attendance and progress must be made 
to the Veterans Administration and since 
only through regularity of training and 
experience can any good results be 
achieved. 

8. Wages for the learning period 
should be definitely stated for the rea- 
sons listed in the comments on job objec- 
tives. 

9. Progress records should be kept to 
serve as a basis for required reports to 
be made to the Veterans Administration. 
They are the best evidence of good faith 
in carrying out the training program. 

LEARNING STEPS ANALYZED In 
addition to the information the distributor 
would be required to give in the applica- 
tion blank (see list above), an elabora- 
tion of the training is necessary. A 
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Required Information 


Questions asked on application for start- 

ing “on-the-job” training program. 

1. Name of Company? 

2. Address? 

3. Nature of Business? 

4. Number of Years in Business? 

5. Individual in Charge of Training: 
a. name, b. position, c. qualifica- 
tions: (1) General education, (2) 
Vocational training, (3) Experi- 
ence; d. Is training his primary 
duty, e. Other duties? 

6. Are facilities and equipment ade- 
quate for training? 

7. Is there a well-developed training 
program for skill training and re- 
lated instruction? a. How long has 
it been operating? 

8. What is the occupational objective 
of this training program? 

9. Length of training period? 

10. Working hours per week? 

11. How is the trainee’s time divided be- 
tween: a. Instruction in related sub- 
jects?....%. b. Instruction and 
practice for skill development? 

a. 

12. What steps are taken to make rea- 
sonably sure that those who enter 
this program are qualified to under- 
take it? a. Is there a trial period? 
(1) How long? 


13. Trainee’s wages during training 
period: a. At beginning?....per 
hour. b. At end?....per hour. 

14. Journeyman’s wages in this same 
classification?....per hour. 


15. Will a progress record of each 
trainee be available for inspection 
by the Veterans Administration? 

16. How many veterans can be accepted 
for this program at one time? 

17. Signature of company representa- 

tive. 





series of learning steps for any particular 
job are incorporated into a progress 
record. As an example, the series of 
learning steps in the training of an indus- 
trial supply salesman might be: 

1. Receiving stock: (a) purchase 
erder, (b) check inventories, (c) stock 
distribution, (d) stock storage, (e) stock 
inventories, (f) stock cost. 

2. Taking and Filling Orders: (a) 
counter orders, (b) phone orders, (c) 
salesmen’s orders, (d) assembling orders, 
(e) pricing orders, (f) catalog use, (g) 
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packaging for delivery, (h) arrangement 
for delivery. 

3. Knowledge of Stock: (a) familiar- 
ity with stocks, (b) makes and brands, 
(c) functions of machine tools and pro- 
ducts, (d) application of products, (e) 
substitutes. 

4. Customer Contact: (a) display of 
goods, (b) verbal description, (c) writ- 
ten description, (d) description of func- 
tion of merchandise, (e) alternates. 

5. Supplementary Reading: Maga- 
zines and books on salesmanship and 
marketing suggested by the distributor. 

6. Related courses: English, mechan- 
ical engineering, public speaking, mark- 
cting, salesmanship, etc. 

As far as the employer is concerned, 
the working arrangement is the same as 
with any civilian learner. If the em- 
ployer has sufficient cause, he may 
dispense with the veteran’s services as 
unsatisfactory or incompetent, explaining 
the circumstances to the state agency’s 
representative or to a representative of 
the Veterans Administration who may 
investigate the dismissal. The value of 
keeping progress reports is indicated 
here. 

VETERAN’S PART A veteran may 
secure entrance to on-the-job training in 
the field of his choice by either of two 
channels. He may be an employee of a 
ompany with an approved plan or he 
may persuade his employer to establish 
one for approval. Or else he may com- 
municate with one of the Veterans Serv- 
ice Centers of the Retraining and Reem- 
ployment Administration of which Maj. 
Gen. Graves B. Erskine, USMC, is head. 

At present, the veteran is entitled to a 
vear. of training for the first 90 days of 
service with the armed forces and year 
for year of service, including the first 90 
days. Thus, if a veteran served two 
years, he is entitled to three years of 
maintenance allowance while training on 
the job. The time during which a 
course may be initiated has been extend- 
ed from two to four years after discharge 
or end of the war, whichever is later. 
The time limit for completing the course 
has been raised from seven to nine years 
after the end of the war. The age limit 
has also been removed. Any eligible 
veteran now may receive one year of edu- 
cation or training, plus additional educa- 
tion (up to a maximum of four years), 
for total length of service. He need not 
have been under 25 years of age when he 
entered the service. nor need he show that 
his education was interrupted by war 
service. 














Oiler using a MODEL No. 7190 
Alemite Electric Power Gun in a 
large rayon mill in South Caro- 
lina. The textile industry, with 
its many complicated machines 
finds this new Alemite gun ideal 


for safe, positive lubrication. 


PORTABLE ELECTRIC 


POWER GUN 
fae fection / 


@ The textile industry is just one field where the road is wide open for 
the new Alemite No. 7190. No plant in any industry is too large or too 
small to enjoy its benefits. 


Look at all these sales points! —It’s a 25-lb. capacity grease gun with 
a heavy-duty 12 h.p. electric motor. Just plug in and start greasing. It 
delivers fast, positive high pressure lubrication with all types of lubricants 
that seek their own level. 


Easily rolled anywhere. Big, heavy-duty Bassick wheels make it easy 
to move about on rough floors. The unit comes equipped with 12-ft. 
electric cord, high pressure hose, and a conttol valve with hydraulic 
coupling. It’s a beautiful package to sell. Make friends and add to your earn- 
ings by telling your customers about ALEMITE PORTABLE ELECTRIC GUNS. 


ALEMITE 


Firat in Modern Lubrication 
1886 Diversey Parkway, Chicago 14, Illinois 
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Bevond the Shadow 


DISPLAY... 
DISCUSS... 
DEVIONSTRATE... 
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OUR experience has shown you 

it is a sound policy to recommend 

quality products. There is no better 
way to create customer confidence... build 
steady, profitable repeat business. 


Abrasive products by CARBORUNDUM 
are favorably known throughout industry. 
Wherever abrasives are aan ...for metal... 
for plastics...for wood...in plants of pros- 
pects and customers, CARBORUNDUM 
is a recognized and respected name. 
Recommended to this large market, these 
products are a profitable item that add to 
your reputation for handling only the best. 


When you feature and sell abrasives by 
CARBORUNDUM, you are backed up by 
a smooth working organization of expe- 
rienced experts. On big jobs involving un- 
common technical problems, our Abrasive 
Engineers are prepared to analyze and sug- 
gest the most practical solution. Familiar 
with grinding problems and latest abrasive 
developments, they render a definite serv- 
ice to your customers... build confidence 
in you as a supplier. 

At the same time, scientists and techni- 
cians are at work in our large modern 
laboratories. It is here that new products 
and uses are developed...and “‘pretested.” 
It is here that old conceptions and ideas 
are revised. It is here that abrasives by 
CARBORUNDUM are subjected to the 
experimentation which often results in 
important advances in grinding and fin- 
ishing practices. 


Nationally advertised to your trade... pro- 
ven in the field...favorably recognized by 
industry...soundly serviced—these prod- 
ucts provide the solution to satisfying your 
customers. They can help build business 
profitably. 


We think you will agree they are worth 
featuring...that they can be recommended 
with real confidence. The Carborundum 
Company, Niagara Falls, New York. 


CARBORUNDUM 


TRADE MARK 
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© 
° be Mine Losers 


IN CASTER- SELLING 





1. What Size of Wheel? 


A question you'll be hearing more often nowadays is: ‘“What size of caster 
is best for my rolling equipment?"’ The correct answer is not always easy, 
because each individual case depends on such variable factors as: type and 
condition of truck, nature and maximum weight of load, type and condi- 
tion of floor, type of wheel, rate of speed, etc. 

Therefore, the first step in answering a customer is to get this prelimi- 
nary information from him. Your questions, intelligently put, will show 
a knowledge of casters and a concern for his satisfaction that will inspire 
confidence. 

Next, refer to the load rating charts in Bassick’s Truck Caster catalog. 
And remember — a wheel-size rated above the estimated maximum load is 
most advisable, because trucks are often overloaded, and... 


THE LARGER THE WHEEL, 
THE EASIER EQUIPMENT WILL ROLL! 

















Sell casters as an investment! Explain how it always pays to buy better 
and larger casters because their longer life, greater floor-protection and 
operating economy far outweigh the slight difference in initial cost. 
Bassick Casters, the world’s largest line, give you unequalled opportuni- 
ties for supplying the right caster for every. job. 

THE BASSICK COMPANY, Bridgeport 2, Conn., Division of Stewart- 
Warner Corporation. Canadian Division: Stewart-Warner-Alemite 


Corporation of Canada, Ltd., Belleville, Ont. 


making more il 
of Casters-* 


= making caster 
ANY (6, de wer 
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Cutting Tool 
Specialist Optimistic 





J. W. Hill, president of the Hill 
Tool & Supply Co., Rockford, Ill., 
looks over a large drill taken 
from his drill stocks. 


Business for 1946 looks good to J. W. 
Hill, president of the Hill Tool & Sup- 
ply Co., Rockford, IIl., specialists in 
cutting tools. Mr, Hill bases his opti- 
mism on the speedy comeback orders 
staged following V-J Day and the fact 
that machine tool builders have a sub- 
stantial backlog of orders to fill. Rock- 
ford is one of the principal machine tool 
centers. 


Walter Gussenhoven Dies, 
U. S. Rubber Manager 


Walter Gussenhoven, former genera] 
manager of the mechanical goods divi- 
sion, United States Rubber Co., New 
York, died at his home in Ridgewood, 
N. J. on Jan. 21, after a lingering illness. 
He had been associated with the rubber 
company for 47 years, and was 68 years 
old. 

Mr. Gussenhoven went to work with the 
firm in 1899 as a tire salesman in New 
York, was transferred to Chicago in 1913 
as a mechanical goods salesman, and be- 
came manager of the branch three years 
later. In 1927 he was appointed general 
manager of the mechanical goods divi- 
sion. 

He is survived by his wife, Maude How- 
ard Gussenhoven, and a son, Walter H. 
Gussenhoven, a representative of Gen- 
eral Motors Corp. in Mexico City. 
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EASIER TO SELL 


Because... 





Easy to get on... Easy to get off 
Yet always tight on the shaft 


A 60-second demonstration will tell practically 
all a prospect needs to know about WORTH- 
INGTON QD SHEAVES. Their simple 2-piece 
construction makes handling so effortless that 
your customer will readily understand why they 
have become the standard of the industry. 










EASIER TO SELL 


Because kes 





this manual makes 
V-drive selection easy 


THE WORTHINGTON MULTI*V-DRIVE MASTER 
MANUAL Offers you V-drive information logically 
and conveniently organized. Its simple, accurate 
data will make it easy for your prospects to select 
the right drive in 3 minutes by the watch. 














EASIER TO SELL 


Because... 





your efforts are supported by 


THE WORTHINGTON MARKET PENETRA- 
TION PROGRAM which includes: 


1, convincing advertisements in leading trade 
papers; 

2. blanket distribution of Manual and follow- 
up mailings; 

3. broadsides, folders, blotters carrying your 
imprint and a mailing plan that simplifies 
their use; 

4. personal support of Worthington salesmen 
and engineers. 





MILL SUPPLIES © FEBRUARY, 1946 


A WORTHINGTON 
MULTI-V-DRIVE FRANCHISE 
IS AN EASY SOURCE 
OF PROFIT 


With a product that sells itself, a manual that 
makes drive selection easy and a program that 
supports your selling efforts, you'll gather a 
profitable harvest from your protected territory 
when you have a Worthington Multi-V-Drive 
Franchise. Write for more reasons why there's 
more worth in Worthington. Worthington Pump and 
Machinery Corporation, Merchandising Division, 
Harrison, N. J. 
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PACEMAKER IN WIRE PRODUCTS Te 7 
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to make your buyers QUALITY-CONSCIOUS 


ComPe TIT10N ... 


Put this canny character down on your 
list of Roebling selling helps. We’re in- 
troducing him in advertising to empha- 
size a timely point: that besides main- 
taining production, American industry 
today must keepcosts down. And Roebling 
promotion will remind your customers 
constantly that it takes a quality product 
to do both—like Roebling Wire Rope! 


It’s part of the Roebling policy of 
strengthening its distributors’ position 
... giving them every possible advantage 
against the field. For in these times espe- 
cially, a fair share of the business you 
expect won’t come automatically. 


JOHN A. ROEBLING’S SONS COMPANY 


Here’s how ROEBLING helps you sell 
With Dominating, Forceful Advertising in key 


business papers . . . big, double pages in color that 
keep the story of Roebling leadership before more 
than half a million users, specifiers and buyers of 
wire rope and fittings. 


With Experienced Engineering Assistance that 
turns many a knotty technical problem into repeat 
orders from satisfied customers. Roebling wire rope 
engineers know a wide range of rope-operated in- 
stallations . . . and can give your buyers the kind of 
advice that lengthens rope life. 


With Strategic, Sectional Warehousing conve- 
niently located throughout the country, enabling you 
to nail those orders where quick delivery is a must. 
Stocked to serve you at all times, they’re an important 
factor in the reliability of Roebling service. 


TRENTON 2, NEW JERSEY «+ Branches and Warehouses in Principal Cities 








“Blueclad” 
Wire Rope 
Clamps Wire Rope Clips 


BLING - 
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“Blueclad” 
Galvanized 






























Every Year There Is An Increasing Demand for Weinberg 
& McKee Photo Offset Printed Catalogs 





SAMUEL HARRIS CO. 
Chicago, Illinois 

R. C. DUNCAN CO. 
Minneapolis, Minnesota 

HOUSH INDUSTRIAL SUPPLY CO. 
Evansville, Indiana 


STANDARD EQUIPMENT & SUPPLY CO. 


Hammond, Indiana 

PHILLIP & EASTON SUPPLY CO. 
Wichita, Kansas 

IOWA MACHINERY SUPPLY CO. 
Des Moines, Iowa 

PULVER MACHINISTS SUPPLY CO. 
Chicago, Illinois 


NEAL & BRINKER CoO. 
New York City, New York 

CLEVELAND TOOL & SUPPLY CO. 
Cleveland, Ohio 

TRIPLEX SUPPLY CO. 
Milwaukee, Wisconsin 

INDUSTRIAL SUPPLY CO. 
Salt Lake City, Utah 

BARRETT HARDWARE CO. 
Joliet, Illinois 

CENTRAL RUBBER SUPPLY CO. 
Indianapolis, Indiana 

TRACY, ROBINSON & WILLIAMS 
Hartford, Connecticut 

BALDWIN SUPPLY CO. 
Indianapolis, Indiana 

KASPER & KOETZLE, INC. 
Brooklyn, New York 

HARRIS PUMP & SUPPLY CO. 
Pittsburgh, Pennsylvania 

GALIGHER CO. 
Salt Lake City, Utah 

HARRIS IRON & SUPPLY CO. 
Memphis, Tennessee 

LINDQUIST HARDWARE CO. 
Bridgeport, Connecticut 

HARPER FOUNDRY & MACHINE CO, 
Jackson, Mississippi 

LEWIS SUPPLY CO. 
Memphis, Tennessee 

PERTH AMBOY HARDWARE CoO. 
Perth Amboy, New Jersey 

R. C. NEAL CO., INC. 
Buffato, New York 

MACHINISTS TOOL & SUPPLY CO. 
Los Angeles, California 

McCONKEY-DOCKER & CO. 
Phoenix, Arizona 

HART INDUSTRIAL SUPPLY CO. 
Oklahoma City, Oklahoma 

PRODUCTION TOOL & SUPPLY CO. 
St. Louis, Missouri 

JONES & AUERBACHER, INC. 
Newark, New Jersey 

WALTER A. CARR CO. 
San Francisco, California 

FUCHS MACHINERY & SUPPLY CO. 
Omaha, Nebraska 

GLOBE MACHINERY & SUPPLY CO. 
Des Moines, Iowa 

BARRETT-CRISTIE CO. 
Chicago, lllinois 

COGGINS & OWENS CO. 
Baltimore, Maryland 

METROPOLITAN SUPPLY CORP. 
Los Angeles, California 

HINERY SALES & SUPPLY CO. 

Dallas, Texas 


A. V. WIGGINS CO. 
Syracuse, New York 
THE BALBACH CO. 
Omaha, Nebraska 
MECHANICAL SUPPLIES CO. 
Cincinnati, Ohio 
WM. H. TAYLOR CO. 
Allentown, Pennsylvania 
RAILEY MILAM, INC. 
Miami, Florida 
STACY SUPPLY CO. 
Springfield, Massachusetts 
CRAMER HARDWARE CO. 
North Tonawanda, New York 
TERRE HAUTE HEAVY HARDWARE 
Terre Haute, Indiana 
M. D. LARKIN CO. 
Dayton, Ohio 
HARTFIELD-HEALY CO. 
Buffalo, New York 
CROSBIE CO. 
Washington, D. C. 
MIZE SUPPLY CO. 
Waynesboro, Virginia 
INDUSTRIAL SUPPLY CO. 
Richmond, Virginia 
CLARK HARDWARE CoO. 
Jamestown, New York 
PEDERSEN BROS. CO. 
Chicago, Illinois 
PATRON TRANSMISSION CO. 
New York City, New York 
McCRACKEN, R. 8. & SONS 
Philadelphia, Pennsylvania 
WARNER HARDWARE CO. 
Minneapolis, Minnesota 
TOOL HARDWARE & SPORTING GOODS CO. 
Detroit, Michigan 
MORRIS ABRAMS, INC. 
New York City, New York 
OLIVER ABRASIVE & TOOL CO. 
Buffalo, New York 
ABRASIVE MACHINE & SUPPLY CO. 
Newark, New Jersey 
J. T. WING & CO. 
Detroit, Michigan 
YARROW INDUSTRIAL SUPPLY CO. 
Philadelphia, Pennsylvania 
STAR MACHINERY CO. 
Seattle, Washington 
AIRCRAFT STEEL SUPPLY CO. 
Wichita, Kansas 
W. T. WEAVER & SONS 
Washington, D. C. 
PACIFIC TOOL & SUPPLY CO. 
Oakland & San Francisco, California 
MID-STATES INDUSTRIAL CORPORATION 
Rockford, Illinois 
STANDARD-SHANNON SUPPLY COMPANY 
Philadelphia, Pennsylvania 
THE F. HALLOCK COMPANY 
Derby, Connecticut 
THE WARREN COMPANY 
Troy, New York 
THE FAETH COMPANY 
Kansas City, Missouri 
BARRON MILL SUPPLY CO. 
Cedar Rapids, Iowa 
STANDARD BATTERY SUPPLY CO. 
Waterloo, Iowa 
TRANTER MFG. COMPANY 
Pittsburgh, Pennsylvania 


® Tools Made of HIGH SPEED STEEL. are priced in red. 
® Nationally Advertised Lines are tied up with manufacturers adver- 


tising by use of their trademarks. 


¢ Action illustrations demonstrate the use of many products. 
e Every catalog is printed from New Plates. 





610 W. VAN BUREN ST.. 
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WEINBERG & MChEE, Inc. 


CHICAGO 7, ILL. 
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WwW. J. Anderson, president and 


general manager, Chattanooga 
Belting & Supply Co., Chat- 
tanooga, answers a_ telephone 
query on a belting problem. 








Loeffiers Open 
New York Supply Firm 


Frank, John and August Loeffler have 
established the American Transmission 
Co. at 51 Bleeker St.. New York. The 
firm, which opened for business on Nov. 
1, is in the process of stocking a gen- 
eral line of transmission equipment. 

Frank and August Loeffler were for- 
merly associated with the power trans- 
mission equipment firm of Carl A. Mil- 
ler & Co., New York, and have had a 
background suitable to the operation of 
a distributing firm in the transmission 
field. John Loeffler, recently honorably 
discharged from the Army, has a seven- 
year training in installation and opera- 
tion as a foundation for his present ac- 
tivities. 


Pittsburgh Screw 
Promotes Smith And Toby 


Robert McNeal Smith, who has repre- 
sented Pittsburgh Screw & Bolt Corp. in 
New York and adjacent areas for several 
years, has been named district sales man- 
ager, with headquarters in the Interna- 
tional Building, New York. 

Thomas Toby, formerly New York dis- 
trict sales manager for the company, has 
been appointed Eastern manager of sales, 
with offices in Philadelphia. Mr. Toby, 
recently discharged from the Navy with 
the rank of lieutenant, served for approxi- 
mately three years with a bomber squad- 
ron. 








Gap DRAIN COCKS 


In addition to drain 
cocks Weatherhead 
plants make all types 
of fittings, valves, flex- 







ible hose assemblies 
and other parts for 
these industries: 


AUTOMOTIVE 
* 
REFRIGERATION 
* 
RAILROAD 
* 
MARINE 

*%, * 
“OW Ban 
2 EQUIPMENT 
a Of 2 
: ROAD MACHINERY 
* 
DIESEL 
* 
L. P. GAS 
* 


APPLIANCE 
MANUFACTURERS 


Look Ahead with €)) To meet all modern machinery specifications, 
Weatherhead Drain Cocks have been improved 
to include shut-off, straight and angle bib, ground 
. plug and two and three way types. Also in a com- 

e | t e r Fad a plete range of sizes and thread connections. Sim- 


plified, sure grips, smooth functioning stems, 








THE WEATHERHEAD COMPANY, CLEVELAND 8, OHIO easy installation advantages are but a few features 
ae that characterize our extensive line of drain cocks 


for all purposes. For literature or information, 
write or phone any Weatherhead branch office. 











BRANCH OFFICES: NEW YORK + PHILADELPHIA + DETROIT + CHICAGO + ST, LOUIS + LOS ANGELES. 
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Complete metal cutting instruc- 
tions are given in this FREE 
VICTOR Metal Cutting Hand- 
book. Send for a copy today. 


OR SAW W( inc., Middletowr 


POWER iIACK SAW BLADES 


CUT 
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VICTOR 


LA/ ’ Anr<« 
SAW RLADE 








John Cox Advanced 
By Marshall Tool 


John B. Cox, sales manager, Mar- 
shall Tool & Supply Co., Los An- 
geles, is proud of the New Mar- 
shall catalog under his arm. Con- 
taining 700-pages, it is the seventh 
of a line beginning with a four- 
page folder. 


John B. Cox, formerly a sales engineer 
for the Richle Supply Co., Saginaw, 
Mich., until joining the sales force of 
the Marshall Tool & Supply Co., Los 
Angeles, some months ago, has been 
made sales manager of the California 
industrial supply firm. Mr. Cox credits 
his present knowledge and know-how to 
the expert tutelage of Ernst Richle. 


Harry B. Royer Dies, 
J. & L. Manager 


Harry B. Royer, manager of warehouse 
operations for the Jones & Laughlin Steel 
Corp., died in New York City on Jan. 6, 
at the age of 64. Born in Pottstown, Pa., 
Mr. Royer began his life-long career in 
the steel industry as an employee of the 
McClintic-Marshall Corp. He later com- 
pleted his education at the Rensselaer 
Polytechnic Institute, Troy, N. Y., where 
he was graduated in 1912. 

Mr. Royer went with the National 
Bridge Works as manager and then be- 
came president. In 1936 he negotiated 
a merger of the National Bridge Works 
with the Jones & Laughlin Steel Corp., 
and took his position with the enlarged 
organization. © 

A former president of the Rensselaer 
Society of Engineers, Mr. Royer belonged 
to the New York Athletic Club and the 
Pennsylvania Society of New York. He 
is survived by his widow, the former Lucy 
March; a son, Richard M., in the Navy, 
and a sister, Mabel Royer. 
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DOWNTIME REDUCED 


COSTS CUT... 


In ferchangeable Parts 


Maintenance men find their job made easie, and 


©Perating efficiency Stepped Up by Lunkenheime, 
interchangeablity of parts. 


























In Servicing the Bronze “Renewo" ®nd Iron Body 
% errenewo" Valves —borh regular and Plug types 


—only one Stock of Parts is required. Ajj Parts 
(except bodies and bonnes ti 


* same and fit each Other Perfectly, 


Chemical & Metallurgical ae 
Paper Industry & Paper Wor 
California Oil World 
Factory Management 
Textile World * crater 
Sugar * Oil & Gas Journa 
Southern Power & Industry 
Power Plant Engineering 
Manufacturers Record 
Petroleum Engineer 
Petroleum Refiner 
National Engineer 
Mill & Factory 
Power 














Repairs Gre more quickly and easily made, ordering 
and handling are simplified. @ result; Lower 
Maintenance cost and low ultimate Valve cost, 









Lunkenheime, pibgate?changeabitin, is fully illus. 
trated and described in Circular No. 567. sk your 
Lunkenheimer Distributor fora SPY, oF write direct, 













made. The labor, tj * any 
valve Maintenance is cut 
down! 


° SAVE THIS WAY, TOO! e 


For Severe throttling Service, q regular ty; 

© converted into q Ug type, Y simply chang. 
ing the Seat and disc, Without taking the valve 
line, 
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Get your complete cap screw re- 
quirements now in TOUGH TRIPLEX 
quality. This includes Flat, Fillister, Button and 
Hex heads. All diameters up to 1 in. Lengths up 
to 8 in. Don’t overlook the importance of free- 
running threads in saving assembly time. That’s 
a plus value you get with TRIPLEX toughness. 
WE MAKE IMMEDIATE SHIPMENT FROM 
STOCK ON MANY SIZES. 


Write for new wall chart. It’s the 
handiest buyers guide you ever saw. 


THE TRIPLEX SCREW COMPANY 
5307 GRANT AVENUE CLEVELAND 5, OHIO 


THREADED 
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Bronx Hardware 
_Set for Expansion 


The Bronx Hardware & Supply Co., 
New York, has put into effect a long- 
range expansion program. The program 
calls for a seven point development along 
the following lines: Market research, 
product research, streamlining of opera- 
tional procedures, departmental reorgan- 
ization, refinement of personnel selection 
and training methods, modernization and 
expansion of facilities, and creation of 
a specialty sales division. 

The addition of Bernard N. Cullen to 
the staff as advertising and sales promo- 
tion manager is a major part of the pro- 
gram, according to I. J. Biltchik, vice- 
president of the distributing concern. 

The specialty sales division is headed 
by Charles Deutch, well known in metro- 
politan supply circles. The division will 
operate in the field through sales engi- 
neers who possess specialized technical 
knowledge and experience. 

“The fundamental factor in the solu- 
tion of this industry’s problems,” says 
Mr. Biltchik, “is the highest refinement 
of customer service. Failure te take 
this basic factor into consideration will 
jeopardize the solution of our problems.” 


Maloney And Heller 
In New England 


Raymond M. Maloney, who has been 
with the Corbin Screw division, Ameri- 
can Hardware Corp., New Britain, Conn., 
since 194] as foreman of the multiple 
spindle automatics, has been made north- 
east sales representative for screw ma- 
chine products and contract jobs of a 
special nature. 

Carl M. Heller, formerly with the Pratt 
& Whitney division, Niles Bement & 
Pond, Hartford, has completed training 
at the Corbin plant and will sell the 
firm’s standard products in the northeast. 


Crump, Glen, Chandler 
Advanced By Carboloy 


Harry Crump, recently assistant to the 
vice-president, Carboloy Co., Inc., De 
troit, has been advanced to chief tool 
sales engineer. A. E. Glen, formerly 
sales engineer for Carboloy in special 
die applications, lias taken charge of the 
newly created die sales division. G. M. 
Chandler, sales engineer in the Chicago 
district since 1937, has been appointed 
assistant to the vice-president in charge 





of sales. .. 











UMI 


Every plant in your territory 








PALMETTO 


High-Pressure 
Folded Asbestos 
Gaskets 
Asbestos Metallic 
Sheet Packing 


Asbestos Metallic 
Gasket Tape 


NOW 
AVAILABLE 











-- @ profitable prospect for 


PAL MET T O eacanes 


PALMETTO Packing Distributor stocks contain the correct packing for 
every service need and are drawn upon by large and small users all over 
the world. . 

Packing users purchase their requirements from PALMETTO Distributors 
to gain the advantage of quick delivery of quality packings and to secure 
their emergency and regular needs without having to carry an excessive 
inventory. 

Industrial supply salesman find the PALMETTO line profitable to sell 
because it has consumer acceptance, it is complete, yet easy to under- 
stand; because their customers stay sold and send in repeat orders. 

Your customers are interested — you can serve their packing needs. 


Write today for complete information. 


GREENE, TWEED & CO. 


Bronx Bivd. at 238 St., New York 66, N. Y. PLANTS: New York, WN. Y. & North Wales, Pa. 


& 
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Guer 800 STOCK SIZES 
OF BRONZE BUSHINGS 


With over 800 sizes of bronze bushings and over 450 sizes of machined bar 
stock, the Shook line offers you the opportunity to fill the needs of your trade 
completely. By carrying Shook bushings and bar stock you will also be sell- 
ing products of the highest quality fashioned from Shook 664, an 
improved alloy which offers an unusually high compressive strength yet 
sacrifices none of the other desired bearing characteristics. They are machined 
to unusually close limits which makes installation easier and faster. 


-Quality of product is not the only reason distributors like the Shook line. 
Shook’s strong advertising support, helpful field engineering service and 
cooperative sales policy are other reasons why you should look to Shook as 
your source of bronze bearings. 


Complete story in Catalog 45. This highly informative catalog gives full 
particulars on Shook products. Write for it today or, better yet, ask our 
representative to call. 


8B-110A 


SHOOK BRONZE 





Ww 
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Two-War Man 
Heads Sales 








Cc. E. TUCK 


C. E. Tuck, who came out of the re- 
cent war with the rank of colonel, and 
now manages sales for Vallance, Brown 
& Co., Ltd., Hamilton, Ont., devoted al- 
most nine years to soldiering during the 
last 30 years. After serving in the first 
World War for three and a half years, 
he returned to the Canadian Army when 
that country declared war and worked 
out an additional five and a half years’ 
stint. 


Western Machinery 
Moves Branch 


The Los Angeles branch of the West- 
ern Machinery Co., San Francisco, has 
been moved from 3649 South Santa Fe 
Ave. to temporary quarters in the build- 
ing of the Chicago Pneumatic Tool Co., 
657 South Santa Fe. Hilton J. Black- 
burn, manager of the branch, is looking 
around for considerably larger quarters 
to take care of the office’s growing busi- 
ness. 


75th Anniversary 
For Upson-Walton 


The Upson-Walton Co., Cleveland, 
celebrated its 75th anniversary on Feb. 1. 
The company’s manufacturing activities 
have more than doubled during the past 
ten years, according to officials, and it 
is expected that the firm, originally es- 
tablished to serve the Great Lakes marine 
trade, will enjoy a highly productive 
future in the manufacture of wire rope, 
tackle blocks, clips, sockets, shackles, 
and other accessories. 



























we... With 
CAST IRON 
COUPLINGS 


i 



























































There’s no charge for 


U 


“OLD TIME 




















Built-In Type “B"’ Coupling—A leather disc Type ‘‘E’’ Coupling—Steel, rubber- 
QUALITY” ——i° "66 6hC hla 
Fans, pumps, small gear reducers and other machines During 89 years of service to industry, Wood's prod- 
developing medium to light loads, can be smoothly ucts have established a reputation for 
and efficiently direct connected to electric motors by skillful design, correct selection of 
the Wood's Type ‘‘B"’, or ‘‘disc’’ type flexible coupling. materials and careful machining. The 
This well proportioned, strong, long wearing coupling, result is dependable, trouble free 
takes care of any reasonable misalignment of shafts. performance. 
It permits shafts to float endwise, without restraint. Send for further information re- 
Special oil or water resistant discs are available for garding Wood's flexible couplings 
conditions where those elements are present. and other Wood's power transmission 
_. For heavy shock loads, particularly for Diesel and equipment. LONG LIFE 
! gas engine drives, Wood's Type ‘‘E" flexible coupling LINE 
is highly recommended. Power is transmitted through 
steel pins in self-lubricating bronze bushings, cush- WOOD'S PRODUCTS 
ioned in rubber. Affording flexibility in qll directions, FOR POWER TRANSMISSION 
compensating for end float of motor shaft, this cou- Pulleys — Clutches — Hangers — Pillow Blocks 
pling acts as a shock absorber and insulator between Couplings — Bearings — V-Belt Sheaves 
the two shafts. and Complete Drives 





DEALERS: Now is the time to investigate the profitable Wood's line. Some good territory still available. 


T. B. WOOD’S SONS COMPANY, CHAMBERSBURG, PENNA. 


BRANCHES BOSTON, MASS NEWARK, N. J PITTSBURGH, PA CLEVELAND, OHIO DETROIT, MICH HOUSTON, TEXAS 
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FOR THE 


EXTRA SAFETY 





-in TAYLOR MADE CHAINS 


@) Taylor Made Alloy Steel Sling Chain is used 
GPR extensively throughout the steel industry 
== for it has twice the safe working load of low 
carbon steel or wrought iron chain. Every link is care- 
fully inspected and every chain thoroughly tested be- 
fore it leaves the factory. That’s why it’s fast becoming 
a must with production men everywhere who demand 
safety from chain. And there’s no charge for this extra 
Taylor Made safety. Write today for literature or phone 
your mill supply distributor. 


873 
§.C. TAYLOR CHAIN CO. 


BOX 509-M-2 © HAMMOND, INDIANA 
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William D. Winger has joined the 
sales force, the L. A. Benson Co., 
Inc., Baltimore distributor. He 
was associated with the Ameri- 
can Hammered Piston Ring divi- 
sion, Koppers Co., Baltimore, for 
the past 20 years. 








Five New Members 
For Hansen-Yorke Club 


Having completed their 25th year with 
the Hansen & Yorke Co., Inc., New York 
distributing firm, Conrad Breiby, Al Bun- 
ning, Joseph Helburg, Edward Murphy 
and Frank Schorr joined the company’s 
Twenty-Five Year Club during an anni- 
versary dinner. The Club now boasts 
ten members and expects to double that 
figure during the next few years. The 
supply firm is now in its 28th year of 
business. 








W. A. Marsteller has been made 
general advertising manager, 
Rockwell Mfg. Co., Pittsburgh. He 
was formerly a vice-president of 
Edwards Valves, Inc., a subsidiary 
of the Rockwell organization. 











A NICHOLSON FLAT SECOND CUT FILE (shown at right) is being used above in filing a punch die 


Dirs, jigs, fixtures, gauges, trips, holders, spindles —the close toler- 
ances to be worked out by hand mean extra-careful selection of files 
... Second Cut files instead of Coarse or Bastard; Smooth instead of 
Second Cut; Swiss Pattern or Special Purpose instead of Regular; etc. 


The mill-supply man who can offer the customer a guiding hand in 
recommending The right file for the job invariably puts himself in a 
favorable position for the order when the requisition for files goes to 


the purchasing agent. 


Nicholson is always ready to help the mill-supply house or repre- 
sentative in supplying “the right answer” when there’s a particularly 
knotty filing problem to be solved. For Nicholson is an establishment 
where the study of special file requirements is as much a service as the 


manufacture of files itself. 
v 


e pore 
XOLSy NICHOLSON FILE CO. * 42 ACORN ST., PROVIDENCE 1, R. I. QP 
"eg meee 


> haw 4 (In Canada, Port Hope, Ont.) 
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WESTERN 
SOCKET 
SCREWS 


Offer you profitable sales 
that are now growing rapidly 











Nearly every metal working industry in your area is a good pros- 
pect for Western Socket Cap and Set Screws — because the de- 
signers of products know these days that they’ve got to streamline 
their products to meet the coming competition. 


Sell them these Western flush-to-surface fastenings and you 
make money — while saving it for them. 
For they can cut their manufacturing costs 
because the extra heat-treated alloy steel 
strength of these socket screws permits 
them to use fewer of them, which saves 
assembly time and expense. 


Don’t overlook such profitable sales — 
write today for Western’s latest catalog! 











Western Automatic 


Machine Screw Company 
722 Lake Ave., Elyria, O. 






Precision Screw Products, Parts and Assemblies Since 1873 
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Murphy Joins 
Deckert Supply 





Loyola J. Murphy learned so much 
about mill supplies through buy- 
ing them for a hospital that he 
joined the sales force of the 
W. D. Deckert Co., Dubuque. 


L. J. Murphy, who formerly bought 
many items from industrial supply firms 
in Dubuque in his capacity as engineer 
of the Mercy Hospital, has joined the 
inside sales force of the W. D. Deckert 
Co., Dubuque. According to Mr. Mur- 
phy, when the supply firm inv'ted him 
to become an employee, it seemed the 
most natural thing in the world to step 
behind the counter from in front of it. 


New Firm Formed 
To Make Hoists 


The Lisbon Hoist & Crane Co., Lisbon, 
Ohio, an outgrowth of the Wright File 
Co., has been formed to manufacture a 
complete line of electric cable hoists. 
The new company is the outcome of a 
situation that developed during the war 
when the Wright concern, finding it im- 
possible to buy an electric hoist for its 
ordnance work, designed and built*a 
cable hoist which, according to the manu- 
facturers, accomplished more than pre- 
viously designed lifts. 


Boston Pulley 
Incorporates 


The Boston Pulley & Shafting Co., 
Boston, distributors of power transmis- 
sion machinery throughout New Eng- 
land, has become a corporation and 
elected the following officers: H. G. 
Tondreau, president; John P. Sweny, 
secretary, and Thomas E. Toomey, for- 
mer proprietor of the concern, treasurer. 
There will be no change in company 
policy. 














a ERE are five recent develop- 
ments of the Norton research 
laboratories. Each of them means 
better grinding for your customers 
—more production, lower costs, or 


both. 


57 Alundum Wheels for cylindrical 
and centerless grinding and for tool 
grinding 

B-5 Resinoid Wheels for foundry 
and weld grinding 


Vitrified Bonded Diamond Wheels 
for carbide grinding 


Open Structure Wheels when an 
especially cool cutting action is 
necessary such as surface grinding 
and tool grinding 


Norflex Wheels for deburring and 
polishing operations. 


NORTON COMPANY" 


Worcester 6, Mass. 
Behr-Manning, Troy, N. Y., Is a 
Norton Division 
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* Today, before making definite plans 
for yournew catalog, find out about 
CUNEO CATALOG SERVICE. 


This service includes the complete job. 
We are printers with a specially 
organized, equipped, and manned 
CATALOG DEPARTMENT that takes 
the entire load of preparation off your 
shoulders. You get cooperation that 
saves your time and eliminates the 
many bothersome details of compiling 
a catalog. 


Take the step now and get in touch 
with CATALOG HEADQUARTERS. 








Cermak Road at Canal © Chicago 16, Illinois 


MILWAUKEE ¢ PHILADELPHIA « NEW YORK ¢ SAN FRANCISCO 
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Roy Hughes Opens 
Supply Business 


Roy W. Hughes, for“ten yeats super- 
intendent of reclamation, Caterpillar 
Tractor Co., Peoria, has opened his own 
business as a dealer in industrial sup- 
plies with offices in the Commercial Na- 
tional Bank building. Mr. Hughes was 
runner-up in the Republican race for 
nomination for mayor of Peoria last year; 
and conducted a highly successful tin 
salvage campaign in the area during the 
war. 


Founder of Erie Supply 
Dies In Cuba 


Bainbridge Doty Folwell, who organ- 
ized the former Erie Mill & Supply Co., 
Buffalo, many years ago, died recently 
in Havana, Cuba, at the age of 62. Be- 
fore his connection with the supply field, 
he had been purchasing agent for the 
old Susquehanna & Buffalo Railroad. 
Mr. Folwell was forced to leave Buffalo 
some years ago because his health de- 
manded a warmer climate. His wife and 
two sons survive. 


Colemere Leaves 
Peden Iron 


Hollis E. Colemere, formerly vice-pres- 
ident and sales manager of the Peden 
Iron & Steel Co., Houston, and a member 
of that distributing firm for 30 years, 
has bought the Watts Hardware Co., 
San Antonio. 

His son, H. E. Colemere, Jr., recently 
returned after three and a half years in 
the Army Air Force, will be associated 
with him in the business. 








i 


Ralph M. Rush has returned from 
duty with the armed forces and 
is now store manager for the 
Stacy Supply Co., Springfield, 
Mass. 




















GEORGE ELLIS QUOTES A CUSTOMER: 
















conventional drill we have tested by 3 to 1” 


That’s what one of our customers said about 
SHANKLESS Roll-Forged Drills. It’s typical of 
what they all say. Some are attracted by the 
20% to 25% lower price—some by the better 
performance. But they almost always end up 
by standardizing on 


C REPUBLIC Service Engineer 


When you sell a trial order of SHANKLESS 
Roll-Forged Drills, you are very likely to 
make a permanent customer. It will pay you 


to know the complete story of SHANKLESS. r ee | 
Send for our Manual S-4. 


\\\\ Republic 


ALSO MAKES OVER 100 
DIFFERENT TYPES OF 
CONVENTIONAL HIGH SPEED 
AND CARBON STEEL DRILLS 









Republic Drill & Tool Co., MS2 
322 South Green Street 
Chicago 7, Illinois 


Please send me a copy of your new Manual 
which gives the complete story of Republic’s 
‘‘Shankless”’ drills. 


SEs. 4c 604268 Cokie wate bite eh ae Os a6 ce cuca kate 









*Registered at U.S. Patent Office ry 
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at the Sea cteelf! 


Scientists have made many guesses as 
to how long the seas of the world will last. 
Some think they will last forever. There 

is little guessing, however, as to how 






BRASS 





long Harper non-ferrous and stainless 
fastenings will last. . they will iar 
outlast the assemblies in which they 
are used. Even in corrosive chemicals 
they will outlast common steel because 
Harper Everlasting Fastenings 
are made exclusively of Brass, 
Copper, Naval Bronze, Silicon 
Bronze, Monel Metal or Stainless 
Steel and will not rust or corrode. 






BRONZES 


COPPER 
MONEL 


STAINLESS 
everlasting 


fastenings 
A stock of over 5000 different types and 


sizes of bolts, screws, nuts, washers and other 
standard items assures fast delivery of your orders. Specials 
are engineered and produced from raw materials on hand 
for speedy fabrication. Ask for our 120-page 4-color catalog for 
easy reference. 


THE H. M. HARPER COMPANY 


2622 FLETCHER STREET + CHICAGO 18, ILLINOIS 


e 
Branch Offices 
NEW YORK CITY + PHILADELPHIA 
LOS ANGELES, MILWAUKEE 
CINCINNATI « HOUSTON 


HARPER 


Cui AYO 


Representatives in principal cities 
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Eleven Men Return 
To Toronto Supply Firm 





The A. R. Williams Machinery 
Co., Ltd., Toronto, can boast of 
eleven veterans in its organiza- 
tion. 


With the return of eleven veterans, the 
A. R. Williams Machinery Co., Ltd., 
Toronto, has recovered its peace time or- 
ganization. The men in question are: 
G. McKee, W. Cooper, F. Atkins, W. 
Lewis, E. Millson, C. Stillie, P. Stewart, 
K. Plummer, R. Wark and J. Jory. 


Williams Hardware 
Splits Accounts 


After analyzing each account, the Wil- 
liams Hardware Co., Minneapolis, has 
classified them into two groups: those 
worth calling on and those not worth a 
salesman’s visit. The first group was 
subdivided, as to frequency of calls and 
when to call, etc. The non-productive 
group is solicited by mail on the basis 
of a preference list. When any of this 
group shows an indication of becoming 
“alive”, it is taken off the mail list and 
given to a salesman. 

“As you know,” says Harry W. 
Howard, sales manager of the supply 
firm, “it has been estimated that the aver- 
age salesman faces his prospects only 23 
hours a week. This being so, it is essen- 
tial that he spend most of his time with 
productive accounts.” 


Navy Veteran 
To Manage Lakeside Tool 


Paul Conn, who went into the Navy 
nearly three years ago as a seaman sec- 
ond class and came out recently as chief 
machinist’s mate with several engineering 
accomplishments to his credit, has been 
named manager of the Lakeside Tool 
Corp., Chicago, subsidiary of the LaSalle 
Engineering Co. 

Mr. Conn, who was instrumental in 
speeding up repair methods for our sub- 
marines in the Pacific, will have direct 


charge of the machine ship. 











Headquarters for the 


MOST COMPLETE LINE 


of DROP FORGED STEEL 
VAS FITTINGS & FLANGES 


ar ay 
. 


V OGT provides one convenient, economical 


source of supply with the most comprehensive 
line of drop forged steel piping materials any- 
where available to industry. Here will be found 
everything needed for the safe and efficient 
control of oil, steam, water, air, gas, and am- 
monia at high or low pressures and temperatures. 
More drop forged steel Valves, Fittings 
and Flanges are made by Vogt, and deservedly 
so, because Vogt makes them better! 
HENRY VOGT MACHINE CO. 


INCORPORATED 


Louisville 10, Ky. 


Branch Offices: NEW YORK e¢ PHILADELPHIA 
CLEVELAND e CHICAGO e« DALLAS 


DROP FORGED STEEL VALVES, 
FITTINGS ann FLANGES 
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When ta nine ton 
warehouge ownemp 


bp, garage, 
or anyone 


with loaigs to liftQby hand, tell 
them alout Bags > Chain 
Blocks. Rell then} ; an 81-lb. 


a 2-ton 
ow one 


‘Budgit’ { Ghain Bld s 

load w itl perfect i 

man ca i pick # a ) 81-lb. 
‘Budgit’ tarry it from one load- 
lifting jolyto anotfier, hang it up, 
and lift tte load.jW 


) 
















Explagp how tthe superior 
mechanic@ featul tes of ‘Budgit’ 
Chain Blogks made this possible. 
How all shafts, Abt just the load 
shaft, arg\suppprted on anti- 
friction be¥rings,) How the load 


mpl te separate unit 
like those| temp ipyed in electric 
hoists — ergs fs in grease in a 
sealed hous & does the entire 
mechanism. ‘f ain that the load 
chain is rolltype and will not 
stretch, stiffen, or bind — that it 
may be lengthened or shortened, 
in the field, without special tools. 
Explain about the safety features, 
the hooks and how they operate, 
and all the other superior features 
of ‘Budgit’ Chain Blocks that 
make them steady, reliable per- 
formers under all conditions. 


You'll convince him that there’s 
nothing like a hand-operated 
‘Budgit’ Chain Block for lifting 


heavy loads. 


“mi BUDGIT™ 
i Chain Blocks 





MANNING,MAX WELL & MOORE, INC. 


MUSKEGON, MICHIGAN 
Builders of "Shaw-Box' Cranes, ‘Budgit’ and 
"Load Lifter’ Hoists and other lifting specialties. 
Makers of Ashcroft Ga Hancock Valves. 
Consolidated Safety and Relief Valves and 
‘American’ industrial instruments. 
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Charies W. Ogren, (center) office manager, Hawley Hardware Co., 


Bridgeport, Conn., was honored at the firm’s annual dinner. 


Here J. 


Henry Stagg, Jr., president, gives him a watch and purse on his 
50th anniversary with the firm. Dwight E. Stagg, secretary, looks 


on from left. 





New Cordes Head 
Plans Streamlining 


George Poetzer, president of the Cordes 
Supply Co., Milwaukee, since the death 
of Roy Cordes last summer, plans a new 
warehouse as part of a long-range pro- 
gram toward eventual revamping and 
streamlining of all sales and inventory 
practices. The firm’s present warehouse 
will be turned over to stocks of heavy 
equipment such as machinery and heavy 
plumbing and heating equipment. A 
Monorail will be installed overhead and 
aisle space will be rearranged to permit 
the loading and unloading of trucks in- 
side the warehouse itself. 

While this expansion is underway, 
work on a far-reaching plan for sales 
and inventory control is progressing, says 
Mr. Poetzer. But this latter work must 
proceed at a slower pace. 

“I am convinced that there is much 
room for improvement in both our buy- 
ing and selling practices.” he said. “Im- 
provement is not merely a matter of 
stocking more of what we sell easiest. 
It is a matter of a careful, complete 
analysis of our sales and services, and 
this must be done not only by lines, but 
by accounts, as well. To get at this 
matter so that we will have a scientific 
approach to mapping out our future 
course, we are making a month to month 
analysis of sales. Records of the past 
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few years are of little value because of 
the inflated nature of our business.” 

“Once we have a complete record in 
hand, we can then move to revamp not 
only our sales techniques, but to stock 
those items we should stock, but do not 
now, and to discontinue lines which do 
not justify themselves.” he said. 


Welding Association 
To Award Prizes 


A total amount of $2,000 is to be 
awarded for outstanding papers dealing 
with resistance welding subjects during 
1946 by the Resistance Welder Manufac- 
turers’ Association. A wide choice in 
subject matter has been allowed in or- 
der to assure eligibility to all papers cov- 
ering worthwhile and significant achieve- 
ments in the field. 

Prizes of $750, $500 and $250 will 
be awarded for the best papers from an 
industrial source, the subject matters of 
which are concerned specifically with re- 
sistance welding. There are no restric- 
tions on the scope; they may deal with 
redesign, improvement in design, re- 
search, new procedures, etc. Another 
category is restricted to university sources 
with a prize of $300. 

Papers entered should be sent to the 
American Welding Society, 33 West 39th 
St., New York 18. 




















a°: .. BAY STATE’S NEWEST SALES-BUILDER 


Diamonds i in an Improved Vitrified Bond 


A Bay State research achievement — an improved 
vitrified bond that holds diamonds in a stronger, 
more rigid structure. Providing faster, cooler grind- 
ing of super-hard substances, this new development 
broadens the field of usefulness of diamond- bonded 
abrasives — and also their selling field. 

In every respect this newcomer is well qualified to 
join Bay State’s celebrated list of fast selling, quality- 
plus leaders... Resinoid and Metal Bonded Dia- 
mond Wheels... ‘‘Koolpore’’ Green Grit Wheels 

. Portable Snagging Wheels, with exclusive safety 
features . . . ‘““Bayflex’’ Wheels, for safer, faster cut- 
ting ...and many other important achievements 
for specialized and general grinding. 








There’s a wide open market for the broad range of 
types and sizes of this ultramodern diamond abrasive 
combination — particularly in connection with the 
rapidly growing use of cemented carbides. We’re 
covering this expanding field with extensive adver- 
tising in foremost metal-working publications. 

Together with Bay State’s reputation for consist- 
ent top performance, these factors add up to a 
bright future for the New Bay State Vitrified Dia- 
mond Abrasives — and a host of new sales oppor- 
tunities for Bay State distributors. 


BAY STATE ABRASIVE PRODUCTS CO. 


12 Union Street, Westboro, Mass. 


ABRASIVE PRORNCTS 


GRINDING WHEELS 7 HONING AND SUPERFINISHING STONES (@ PORTABLE SNAGGING WHEELS 











AND POINTS 


MOUNTED WHEELS | i) CUT-OFF WHEELS (f INSERTED-NUT DISCS AND CYLINDERS () 
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PARKER-KALON 


SOCKET SET SCREWS 


Parker-Kalon — cooperating with Landis Tool Co. - 
has adapted centerless thread grinding — the process 
once employed only for producing screws used in 
the finest precision equipment -—to quantity pro- 
duction of P-K Set Screws. 

Made from hardened stock, with the character- 
istic smoothness and distinctive bright appearance 
of a ground finish, these new screws are as different 
from ordinary set screws as night and day! 


: Something o> in Socket Screws 
that will Sell on Sight! 


bith. wl 
“Ze, — fa 


SOCKET HEAD CAP SCREWS 


Another Parker-Kalon “first”, the Size-Mark is an 
exclusive feature sure to be welcomed and appre- 
ciated by every socket screw user. The correct size 
of each screw can be seen at a glance. Together with 
the Gear Grip, which prevents slipping and fum- 
bling, the Size-Mark gives P-K Socket Head Cap 
Screws a double feature that will save hours of 
time and trouble. 
HU. 8. Patent No. 126,409 








eae 


b fore 


Colorful, interest-compelling 
spreads and pages in 14 leading in- 
dustrial magazines that reach every 
possible prospect for Socket Screws 
-with a continuous follow-up of 
full pages. 


A handy chart that gives all im- 
portant dimensions of Socket Head 
Cap Screws, Set Screws, and Strip- 
per Bolts at a turn of the dial. Sup- 
plied to P-K Distributors for cus- 
tomers, 


Compares cut thread and Ground 
Thread Set Screws with striking ef- 
fect — also includes Size-Marked 
Gear Grip Cap Screws. Supplied to 
P-K Distributors for salesmen to 
leave with prospects. 


UNIQUE 


fle") 


Four-page mailing piece with novel 
imprint of distributor’s name at top 
of front page over announcement of 
new Socket Screws. Mailed FREE 
by Parker-Kalon in Distributor’s 
Addressed Envelope. 


—backed by with the Industry's 


Biggest-ever Promotion Program! 


sa 


: COLORFUL 


NEW 20-PAGE 


An entirely revised edition of the 
P-K Socket Screw Catalog includ- 
ing complete information on the 
Ground Thread Socket Set Screw 
and the Size-Marked Gear Grip 
Socket Head Cap Screw. 


Opens to 8-page size with fully illus- 
trated description of both new P-K 
Socket Screws. Imprinted with Dis- 
tributor’s name and address for 


mailings and salesmen’s use. 
ern 


Will be sent by P-K to Yhousands 
of prospects to uncover leads for 
P-K Distributors. 


PROMOTION BY 


P K offers Socket Screw Distributors 
; these 4 9X 


1, Geound Thsat 2, Sige Martod 
3. mn Dist a eitting ene 4 
istri 
eer at front he field! pon ay dif 
ews . 
arson between ns bony Set Parker 


t » stock the ue 
— Jods “92D Varick St., New York 14, N. ¥ 


The metered-mail indicia on all 
envelopes mailed by Parker- 
Kalon will advertise the new 
Socket Serews. 





Au Unbeatable Coubiuation 


DOCKSON TURRETYPE HELMETS are recognized 
throughout the trade as the finest in light, sturdy, 


rivetless construction. Moulded from one seamless 
sheet of heavy, shock-proof fibre these helmets are the 
last word for comfort, safety and long years of service. 
They are available with DOCKSON standard head- 
gear, or with the famous, quick adjusting ‘Number 
Four’’ headgear at small additional cost. 

ALL DOCKSON TURRETYPE HELMETS are equipped 
with scientifically correct BAUSCH & LOMB Welders 
plates—not just colored glass but scientifically com- 
pounded flawless plates which offer the utmost in pro- 
tection against harmful rays. 

The Model 1450 Helmet above is only one item in 
Dockson’s fine line of Better Built Welding and Safety 
Equipment. Write for our complete catalog and prices. 


Maluminum Casting Flux 


For Brass, Bronze, Aluminum and Iron « Allows lower 

uring temperatures «¢ Makes metal more fluid 
Kee eeps ladles clean « Eliminates Oxides « Eliminates 
Dross losses ¢ Produces castings easier to machine 
and polish at low cost. 

This. Flux is just what you’ve been looking for. It's 
easy to use, non-poisonous and contains nothing to 
contaminate your castings. Hundreds of foundries 
swear by it. Used successfully by Government and 
recognized foundries for over 25 years. Write for 
samples and descriptive folder. 


Rohe @weok, Maelo cel oF Wares, 
3839 Wabash . Detroit 8, Mich. 
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Stanley Sheldon, sales manager, 
Chase Parker & Co., Boston, re- 
ceives a surprise visit from his 
daughter, Janet, who has been 
stationed in Washington. 





Louis Porter Dies, 
Yale & Towne Director 


Louis Hopkins Porter. legal authority 
in the fields of taxation, trade mark 
rights, and trade associations, and gen- 
eral counsel and a director of the Yale 
& Towne Mfg. Co., Stamford, died on 
Jan. 18 from a heart attack. He would 
have been 72 in March. 

Mr. Porter prepared for college at 
Andover and was graduated from Yale 
in 1896, where he stood fifth in his class. 
He was admitted to the bar in New York 
in 1898. Aside from his connection with 
Yale & Towne, Mr-Porter was also gen- 
eral counsel and a director of the Alpha 
Portland Cement Co., Hans Rees Sons, 
Inc., and the Atlantic Gulf & Pacific Co. 
He was also a trustee for several public 
and individual trusts. 

He was a member of the American Bar 
Association, New York State Bar Asso- 
ciation, the Association of the Bar of the 
City of New York, the University Club, 
the Yale Club, the Uptown Club, and the 
Woodway Country Club in Stamford. 

Mr. Porter is survived by his widow, 
Mrs. Ellen Hatch Porter; two daughters, 
Louise Hoyt Porter and Mrs. James R. 
Arneill, Jr.; a son, Louis H. Porter, Jr.; 
two grandsons, and a granddaughter. 


Says Farm Country 
Is Selling Ground 


Farmers, particularly those operating 
the larger, well-mechanized establish- 
ments, are becoming increasingly im- 
portant as customers for industrial sup- 
ply firms located in country areas, says 
Fletcher Glick, president, Glick Supply 
Co., Marshalltown, Iowa. Slow deliveries 
from -manufacturers, however, are still 
an important factor in holding sales 
well below the potential demand, he says. 




















When he asks for a 
SPECIAL 
PURPOSE 
FILE... 








WHEN YOUR CUSTOMER asks you for a special pur- 
pose file . . . for aluminum, brass, stainless steel, 
plastics or any other material ... it pays you to 
recommend a Heller NUCUT. For then you are giv- 
ing him the finest file that money can buy. 

Far-sighted distributors tell us that it pays equally 
well to recommend other Heller files at the same time, 
too. Suggest other types, other cuts, other sizes. For 
your customer may well find that he has need of more 
than one file when you remind him of the many 
available Heller files in both American and Swiss 
patterns. Remember the ground-from-the-solid and 
hand-cut Rotary files, too! 

Above all, always tell your customers how 
HELLER files cut more, more easily and quicker . . . 
cut clean, deep and true. Every Hellef file gives them 
longer, better service, more filing for their money. 

Ask us what types of HELLER Files you should 
stock to meet your customer's needs the best. 


HELLER BROTHERS COMPANY 
America’s Oldest File Manufacturers —Good Tools Since 1836 


Newark 4, New Jersey * Newcomerstown, Ohio 
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Flat File 
for Aluminum 





POR BRAS 









Half-Round File 
for Brass 










Fo 
R PlastiCy 





Half-Round Bastard 
for Plastics 















Flat Bastard 
for Stainless Steel 
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HYDRAULIC JACK 


has many different industrial applications 















There are many time and labor- 
saving industrial uses for a Hein- 
Werner Hydraulic Jack. It’s a 
real “jack-of-all-trades.” For ex- 
ample, illustration above shows 
a 30-ton capacity jack being used 
as a wheel puller to remove a 

‘big pulley from a stone crushing 
machine. 


Other uses for one of these 
jacks include lifting heavy loads, 
moving machinery, pressing 
gears, pinions or bushings. 

The complete line of H-W 
Jacks includes models of 3, 
5,8, 12, 20, 30 and 50 tons 
capacity. 


Write us for details 


HEIN-WERNER MOTOR PARTS CORP. 


WAUKESHA, WISCONSIN 
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A. C. Rowen, president and gen- 
eral manager, Bond Supply Co., 
Kalamazoo, has inaugurated a 
program for building up the firm’s 
sales force. 








Brecht Heads 
Church Fund Drive 


William A. Brecht, president of the 
Hajoca Corp., Philadelphia distributing 
firm, has been appointed chairman Of the 
Conwell Citizens’ Fund Committee which 
is raising $200,000 to rebuild the interior 
of the Grace Baptist Temple in Phila- 
delphia. The church is to be renamed 
the Russell H. Conwell Memorial Church, 
in honor of Dr. Conwell, who was pastor 
of the Temple and founder of Temple 
University and Temple University Hos- 
pital. The Conwell Memorial will have 
a chapel in which persons of all religious 
faiths may worship. 


New Supply Firms 
In Buffalo 


Laverne A. Fowler and John T. Burns 
have purchased a three-story building at 
262 Oak St., Buffalo, for use as a sales 
office and warehouse. A new partnership, 
they will act as factory-mill agents. 

Eldred B. Deegan will operate the 
newly established Iroquois Tool Supply 
Co. at 1807 Elmwood Ave., Buffalo. 


Change In 
Masback Name 


Masback Incorporated is the new name 
of the Masback Hardware Co., Inc., New 
York. The change was made, according 
to E. R. Masback, president of the 71 
year old firm, to provide a broader per- 
spective for plans of future development 
within the organization. 























What's the “Good Word” behind this sign? 


ri n by radio—in frequent messages on the 
heard over 62 CBS stations on a 
ip. It reaches them via the printed 
aents appearing in the leading magazines read by 
and i in mailing pieces and other helps avail- 
pty s eee co-operation. 
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FOR SAFETY SELL 


qt Le ®& Ox 7 





AN UNBREAKABLE HANDBLADE 


THE SAFETY HAND BLADE SENSATION 


SAFETY. Hazards and accidents of sawing are eliminated 
by the use of this Safety Hand Blade. 


AN ACCEPTED "LENOX" DEVELOPMENT. An exceptional 
saw made of Molybdenum High Speed Steel that has the 
back of the blade annealed so as to make it unbreakable, 
and the tooth edge hardened for durability. Has all the 
cutting qualities of the standard Molybdenum High Speed 
Blade. 


ADVANTAGES. May be used under all awkward sawing 
conditions, or by inexperienced men, with complete satisfac- 
tion and fast cutting speed. : 


BREAKAGE ELIMINATED. Inasmuch as this is an unbreak- 
able’ blade it will withstand hard usage, even misuse, with- 
out shattering. Sharp twists and kinks, which are the main 
reason for saw breakage, are absorbed without damaging 
this blade. 


LENOX Has The Right Blade 
For Every Job 


LENOX BLADES are made 
to meet the demands of 
Metal Cutting Men who ac- 
cept no excuses, whose 
standards are results. If you 
have customers who demand 
the sort of performance that 
only quality can give sell 
them the right blade for 
their job from the complete 
LENOX LINE. 





“THE BLADES IN THE PLAID BOX" 


AMERICAN SAW & MFG. CO. SPRINGFIELD 1, MASS. 
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Horner Advanced 
By Allen Company 





Willis D. Horner 


Willis D. Horner has been appointed 
field sales manager for the Allen Mfg. 
Co., Hartford. For the past ten years 
Mr. Horner has represented Allen in 
metropolitan New York, Connecticut and 
New Jersey, where he became well known 
to industrial supply distributors and mem- 
bers of the trade. In his new position, 
Mr. Horner will coordinate the activities 
of Allen district representatives and work 
closely with supply firms in promoting 
sales. He will maintain headquarters in 
the Allen home office. 


Bithers Joins 
Manufacturers Supply 


A. J. Bithers has joined the sales staff 
of Manufacturers Supply Co., Grand 
Rapids, Mich., Mr. Bithers. was formerly 
assistant purchasing agent at Jarecki Ma- 
chine Tool Co., and later salesman for 
Hayden Supply Co., both of Grand 
Rapids. 

Harry Idema has returned to the com- 
pany after serving nearly four years in 
the U. S. Marine Corps, in which he was 
a first lieutenant. 


Collins in Field 
For Ajax Coupling 


James F. Collins has been appointed 
field engineer and sales representative, 
Ajax Flexible Coupling Co., Inc., West- 
field, N. Y., in the New England area. 
He will make his headquarters in Boston. 
Mr. Collins succeeds George C. Ewing, 
who found it necessary to resign because 
of failing health. 




















One big advantage in selling the Deming line of pumps 
and water systems is the exceptionally wide range 
of selection available from ONE dependable source. 


It takes a wide variety of pumps to meet the require- 
ments of most plants. Both from the customer's view- 
point and certainly from the distributor's viewpoint, 
the COMPLETENESS of the Deming line eliminates many 
time-taking details. 


But even more fo the point is the advantage of con- 
centrating responsibility for pump performance in an 
organization prepared to back up its products 100%. 
Sell Deming and you sell dependable pump performance. 


& 


PUMPS AND WATER SYSTEMS 


The Deming Company - Salem, Ohio 
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SIDE SUCTION 
CENTRIFUGALS 





DOUBLE SUCTION 
CENTRIFUGALS 





SELF-PRIMING 
CENTRIFUGALS 





TWO-STAGE 
CENTRIFUGALS 





DEEP WELL 
TURBINE PUMPS 





CONDENSATION 
RETURN UNITS 





PISTON PUMPS 





MINE DEWATERING 
PUMPS 





TRIPLEX PUMPS 





VERTICAL 
SUMP PUMPS 





CELLAR DRAINERS 





ROTARY PUMPS 





OSCILLATING 
PUMPS 





HIGH PRESSURE 
PUMPING UNITS 





SHALLOW WELL PUMPS 


[ALL Te FES) 





JEP VYPE PUMeES 





DEEP WELL PUMPS 
(ALL TYPES) 





COMPLETE 
WATER SYSTEMS 





FORCE PUMPS 





HAND PUMPS 





SPECIAL SERVICE 
PUMPS 





Angular Misalignment: 
Falk Steelfiex design per- 
mits a rocking and sliding 
action that accommo- 


dates angular misalign- 


ment while transmitting 
power with no lost mo- 
tion or backlash. 


Parallel Misalignment: 
Movement of the grid in 
the lubricated grooves 


accommodates the mis- 
alignment while still per- 
mitting the grid-groove 
insoseiciell action to absorb shock 
and dampen vibration. 


Free End Float: The grid 
slides freely in the lubri- 
cated grooves, permit- 
ting free end float of the 
driving and driven mem- 
bers. End float may be 
restricted where desired, 


All this... and Torsional 
Resilience Too! 


Falk gives you, in the Steelfiex Coupling, 
a plus-value coupling. Through the grid- 
groove design, the Falk Coupling trans- 
mits power with minimum loss because of 
angular and parallel misalignment, and 
with free end float where desired. At the 
same time it provides torsional resilience 
that absorbs shocks, dampens vibration, 
and cushions even severe peak loads. 
How this works is summarized briefly at 
the right. 


IT ALWAYS 


How the grid-groove design works 


Fig. |: Into two identical hubs, 
grooves are cut in a precise arc, 
with radius and length propor- 
tional to the size of the coupling. 
Fig. Il: These grooves provide a 
snugly fitting slot for the chrome 
steel grid member. Fig. Ill: 
Grooves provide a curved bear- 
ing surface for the elastic grid 
member, permitting it to bear 
on the grooves in proportion to 
the load. Fig. IV: Under light 
load the grid member bears 
only at the outer edges of the 
hubs, transmitting power through 
almost the entire length of the 
grid rung. Fig. V: Under normal 
load, the increasing load auto- 
matically shortens the span of 
the grid by increasing the bear- 
ing area used. Fig. Vi: Peak 
loads use almost the entire 
curved bearing surface, but the 
grid member still flexes and 
continues to provide the tor- 
sional resilience that transmits 
power smoothly and efficiently. 





PAYS TO CONSULT | C | 
| YL 
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STEELFLEX COUPLING 
with the grid-groove design 
that makes sales for you 


An exclusive sales story 


The performance story on these couplings is unex- 
celled. They offer the buyer ample flexibility to 
} compensate for misalignment, over a very long 
service life. And, in addition, this design offers 
torsional resilience—the ability to absorb shocks 
and dampen vibration, to a very marked degree. 
That means long bearing life. And it means more 
and more Falk Steelflex Coupling sales in the 
plants you call on. 


Well promoted, well advertised 


The Falk Steelflex Coupling has been promoted 
for a number of years. Its story of performance 
and long life has spread. Falk advertising ap- 
Pears in monthly trade and technical magazines 


reaching more than half a million readers. Falk 
Engineering literature and service are recognized 
for their outstanding excellence. And Falk policies 
have established an outstanding reputation for 
honesty and fair dealing. It is easier to sell Falk 
products than to “unsell’’ them! 


The Falk line meets all coupling 
requirements 


Falk offers 33 sizes in 13 types of Falk Couplings 
to meet all coupling requirements. Get the details 
on the type F, for horizontal and vertical use; the 
type FT controlled torque model; type HH for high 
speed use; type BW brakewheel; and others in 
the Falk line. Write Falk for details of products 
and jobber franchise. It will pay you! 


THE FALK CORPORATION, MILWAUKEE 8 WISCONSIN 


For over fifty years precision manufacturers of Speed Reducers ...Motoreducers ... Flexible Couplings... Herring- 
bone and Single Helical Gears . .. Heavy Gear Drives . . . Marine Turbine and Diesel Gear Drives and Clutches... Steel 
Castings ... Contact Welding and Machine Work.—District Offices, Representatives, or Distributors in Principal Cities. 


| a °\ | a GOOD NAME IN INDUSTRY 
\ ceil) 








get tomorrow INTO FOCUS 


NE WAY TO FIND OUT what tomorrow has in store is to wait and see. 
There's a better way—Look NOW! 
Industry is examining its plant equipment—discovering crisis 
spots that need first attention, determined ready tb compete 
in fast-stepping postwar competition. It’s a ‘‘must.” 


That's your opportunity—and ours. An opportunity 
to be useful—and to profit by it. An opportunity to 
provide practical, proved ideas that your customers 
can use to their advantage—and yours. 
Now’s the time—not tomorrow: NOW! 


You'll find “FACTS about Anti-Friction 
Bearings’’ exceedingly helpful in talking to 
customers. Be sure that your men always carry 
a copy. And also—how are your bearing stocks? 
Better check now. 





If you need engineering assistance, it’s available 
from 20 Ahlberg branches, write for nearest location. 





3026 WEST 47TH STREET 
CHICAGO 32, ILLINOIS 









> 
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Passenger-car tire carcasses are made at 
the rate of one every two minutes—with- 
out skilled labor—by a new semiauto- 
matic machine, five times as fast as man- 
ual methods and twice as fast as other ma- 
chines. The tire is built around a rotat- 
ing cylinder, tread material being 
dropped into position from overhead rolls. 


Voids or discontinuities in plastic objects 
could be located by a peacetime modifica- 
tion of the nonmetallic mine detector. It 
might also be valuable in plant protec- 
tion or machine safety installations, since 
it can, when adjusted off resonance, de- 
tect personnel or vehicles in motion at 
ranges up to 100 ft. 


In building a 90-mi. welded-steel natural 
gas pipeline between Santa Barbara and 
Los Angeles, novel construction ideas in- 
cluded equipment for cleaning and wrap- 
ping pipe after field welding, unsupported 
spans up to 420 ft. long across canyons, 
and a narrow sheepsfoot roller which com- 
pacted trench backfill. 


Amateur photographers can develop color 
prints and transparencies with a new dye 
transfer process, involving three triple- 
step processes to produce a color trans- 
parency, positive matrices, and the final 
color print. 


Fabric-covered, vs-in. thick, absorptive 
cardboard lining was used for forms at 
Norfolk Dam at total cost of 12¢ per ft. 
Backing the absorptive material with non- 
absorptive lining produced better sur- 
faces at a saving of 3%%¢ per ft. over di- 
rect application on wood sheathing. 


To keep garages free of monoxide fumes 
when car motors are running, 21/-in. cor- 
rugated flexible hose is lipped over ex- 
haust pipes and connected to a carry-off 


















































WALKER-TURNER 


Machine Tools are 
accepted throughout 














industry as 
soundly-engineered, 





cost-cutting 
production boosters. 




































W-T RADIAL 
ts CONSISTENT ADVERTISING CUT-OFF 
\ MACHINE 
. @ To keep users and prospects repeatedly con- Geued naters 
scious of the cost-cutting performance of W-T deeper cuts with 
& Machine Tools, W-T advertising appears regu- smaller blades. 
e larly in a large, carefully selected group of pee age Aha 
e- industrial publications. Scores of thousands of $374.50 with 2 or 
at W-T Machine Tools back up this publicity with 3 H.P. motor. 
on-the-job efficiency. 
al 
d CONSISTENT DISTRIBUTOR’S POLICY 
Re @ For many years the W-T Distributor policy has 
p- been ironbound insurance against unfair and 
d indiscriminate price-slashing. W-T products are W-T BAND SAW 
| : cates 14” and 16” models. 
Ss, ee _ “ — Distributors on a Sede speeds 200-8900 
n- Sriehy SNTOrCeS PIce PONcy. S.F.M. Price: $127.50 less 
base and motor(14” model). 
CONSISTENT PROFITS! 
or 
ye @ Protected territories, volume sales, and rigid 
e- enforcement of prices sum up to consistent profits ~ 
S- F and lasting satisfaction for Walker-Turner soy ae Oa aihibenenairens 
l Distributors. 12 models, 1 to 6 spindles, Drills te center of 
. hand or power feed. Drills 62” circle. Speeds: 
+ a in steel, 1” in cast iron. 110 to 8300 RPM. 
peeds 260 to 5200 R.P.M. H il ° 
m WALKER-TURNER COMPANY, INC. Price: $275.00 (foor model, anieamaaen. 
at PLAINFIELD, N. J. pewer feed) less motor. Price: $352.50, 
& less base and 
ft. Prices slightly higher W. of Rockies motor. 
N- and in Canada. 
i 
es 
yr DRILL PRESSES — HAND AND POWER FEED e RADIAL DRILLS 
x. METAL-CUTTING BAND SAWS e POLISHING LATHES © FLEXIBLE SHAFT MACHINES 
off . 6 RADIAL CUT-OFF MACHINES FOR METAL © MOTORS e BELT & DISC SURFACERS 
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d—Well Advertised 


Price 
Favorably °! ves and Hooks 


“AMERICAN” Blocks, Shea 





We have manufactured a wide selection of Blocks, 
Sheaves and Hooks for many years, for our own 
requirements and those of a list of leading manu- 
facturers of excavators, shovels, cranes, etc. In recent 
years we have begun marketing these items for re- 
placement and miscellaneous use—through selected 
distributors. We make two qualities—for regular 
and extra-severe services. Products are advertised, 
prices are competitively advantageous, dealers re- 
ceive a good margin of profit. Write for complete 
information. 


AMERICAN 


HOIST & DERRICK CO. 


St. Paul 1, Minnesota 


SAN FRANCISCO 
(manufacturers of Crosby Clips) 


CHICAGO NEW YORK 
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pipe leading to a suction-fan vent system. 
The synthetic rubber hose is resistant to 
oil, gasoline and heat. 


At the plants of a large airplane manu- 
facturer, foremen have their titles in col- 
ored letters across the backs of white 
coats or shirts. “General foreman” is in 
blue, “foreman” in red, and “assistant 
foreman” in green to match color inserts 
on identification badges and to save time 
for executives and new employees. 


Of the members of the Association of 
National Advertisers, 65% plan to intro- 
duce new products in 1946. 





Among the largest thus far con- 
structed is this giant crankpress, 
weighing 625 tons, built for Russia. 
Its 80 x 315-in. bed can accom- 
modate two sets of auto-chassis 
dies, producing two side frames 
every 10 sec. 


A loudspeaker, powered by compressed 
air controlled by an electromagnetically 
actuated modulating valve, has been heard 
as far as 18 mi. Operating at 20 to 25 
psi. of air, it dissipates 15 to 20 w. of 
audio power. 


A baby jet engine, recently unveiled, is 
light enough to be carried by a man, yet 
packs a power output of 275 lb. thrust— 
equivalent to 275 hp. at a speed of 375 
mph. Designed to propel an Army buzz 
bomb, the engine might be adapted to su- 
percharging, deicing and, with addition of 
a propeller, to powering planes. 


Government scientists, in collaboration 
with a leghorn, have produced eggs with 
tough, nonporous shells which resist 











hatever your bearing 
requirement, you can 
get today’s finer Bunting Cast 
Bronze Bearings and Bars. Hun- 
dreds of Authorized Distributors, 
leaders in their territories, can 


supply you from stock. Ask your 
Distributor for Catalog. The 
Bunting Brass & Bronze Company, 
Toledo 9, Ohio. Branches in 
principal cities. 


BRONZE BEARINGS x BUSHINGS PRECISION BRONZE BARS 
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BETTER ref taylan 
ask for the 


BEST BLADE 


and that’s the, / 


HACK» 
SAW BLADE 


STAR 


A master tool for industrial workmen — plant electricians, plumbers, main- 
tegance men, garage mechanics, and even for the handyman householder. 





The Star “Moly” * High-Speed Steel blade is recommended for jobs where , 


speed and accuracy must be combined. The Star Unbreakable Special Flexible 
blade is ideal for all-around cutting where toughness and a certain flexibility 
are important. 








METAL CUTTING 
Get your copy of this pocket-size booklet on Metal 
Cutting. You will appreciate the practical sug- 
gestions on the selection, use, and care of hack 
saw blades. 


*T. M. Reg.—Blades bearing the name “MOLY” are made 
only by Clemson Bros., Inc.,. and affiliated companies. 


CLEMSON BROS., Inc., Middletown, N.Y. 


Mokers of hand and power hack saw blades 


frames, metal cutting bond saw blades and 


the Clemson 0-17 lawn mochine 
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breakage, evaporation and heat. They 
remain edible after two weeks of hatch- 
ing heat—twice the resistance of ordinary 
eggs. 


Electronic ovens will be installed in some 
new bakeries to kill mold on bread by a 
five seconds’ exposure of each loaf. No 
damage is done to the bread, and it is 
estimated that the treatment, if univers- 
ally adopted, would save some 15,000,000 
loaves each year. 





Rated at 50 


and 100 w. and 
equipped with vibration-resisting 
filament, this incandescent lamp 
is specially designed for marine, 
power plant and industrial equip- 
ment service where there is con- 
stant jar or vibration from heavy 
or highspeed machinery. 


The retina of the human eye, when freed 
of the eye lens in cataract operations, is 
highly sensitive to ultra-violet or “black 
light”. In tests, some 70-year-old patients 
read all lines of charts in a room dark to 
normal eyes. 


Heating an eight-room house with only 
one stoking of coal per week is the feat 
of a smokeless automatic furnace. As 
must as 700 lb. of coal are put in a cen- 
tral magazine, from which up to 500 lb. 
may be burned before refueling. Coal 
drops from the magazine onto the grates 
of more than three times usual area. 


Special flight devices—not rockets—have 


| attained speeds of 1,400 mph. in experi- 


mental runs. At that speed, friction 
causes skin temperature to rise more than 
400 deg., so engineers are studying air 
conditioning for outer skin. 


Smail permanent magnets arranged in 
parallel use less magnet material to pro- 
duce a given field strength in an air gap 
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gear your drives to more efficient power 
tra n smi SSIONn Every Condor V-Belt has these 8 Points of Balance engineered into it— every 


Condor V-Belt is designed to give you more efficient power transmissien, 
greater production and added profit through longer service life. And every 


8 Points of Balance Condor V-Belt does just that. 

Stout, tough pre-stretched Whipcords carry the load smoothly, and are 
Sieeiteaih tenet eonmit the Strength Members that fortify the FLEXLASTICS in which they are 
Uniferm flexibility. embedded. The FLEXLASTICS dissipate the heat of internal friction and 
Maximum resistance to structural high-speed flexing while providing a cushioned, smooth-running V-Belt. 


da Condor V-Belts are only one of the many MANHATTAN Products in which 

Meniuum twestien. FLEXLASTICS, with engineered and correctly placed Strength Members, 
7. High resistance to side wear. deliver added service. There are Paranite-G.O.P. Oil-Proof V-Belts with the 

Correct lateral reinforcement. same scientific principle embodied in their construction, but with G.O.P. 
These 8 Pointe are correctly embodied FLEXLASTICS throughout for service where oil or excessive temperatures 
page Bens age Rigen exist. The Non-Spark Feature for guarding against danger of fire, explosion 
V-Belt is Hmited by excessive stretch. and hazards from static is restricted but will be ready for your post-war use. 


‘Write now for Condor V-Belt Bulletin 6868 B. 


Condor Belts will be made in the red color when this is again possible. The term FLEXLASTICS is 
an exclusive MANHATTAN trade mark. Only Manhattan can make FLEXLASTICS. 


be: LK AYBESTOS-MANHATTAN, 1n 
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Wide margin of strength. 


















TAKE A GOOD LOOK 
Zuality speaks for itself! 


CHICAGO “Safety Pivs” line 





Make any test you like... use a magnify- 


ing glass—a ‘‘mike’’—or a thread gauge includes: 

. and the accurate, uniform quality of Socket Head Cap Screws 
Chicago “SAFETY PLUS” Products will > eee Sat Gavews 

. tripper Bolts 

still speak for itself. — Head Dog Point Set 

Behind this self-evident quality are 73 Fee Pines 
years of specialized production experi- Keys for ‘Safety Plus” 
ence in the manufacture of the finest . siaagnal - 


threaded products. 
Let this experience help you solve 

: : : Hexagon Head Cap Screws 

problems involving the design, assembly epaah tient di Dukes ten 


or manufacture of any products requiring crews 
: Headless Set Screws 
+ 
fas a, Fillister Head Cap Screws 
Specify Chicago “SAFETY PLUS” Products Flat Head Cap Screws 
Taper Pins 
° Milled Studs 
Semi-Finished Hexagon 
Nuts 


These Fine Products are sold it 
only thru Authorized Distributors 


Complete line includes: 











THE CHIcaGo Screw Co. 


ESTABLISGHED 1872 


1026 SO. HOMAN AVENUE CHICAGO 24, ILL. 
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than do conventional single or series 
magnets, and therefore offer weight and 
space advantages in aircraft and other 
instruments. 


A spherical self-aligning bearing, used in 
military planes, consists of a hard chrome- 
plated steel ball with a hole for a shaft 
through its center and a one-piece bronze 
outer race press-formed around the ball. 
Since the ball projects beyond the race, 
misalignment of 10 deg. causes no trouble. 


In 1945, fire destroyed more property in 
the U. S. than was ruined in England 
during the first two years of the German 
blitz. Fire loss was $442,877,000, or 10 
percent over the previous year, 33 percent 
over 1933. 


To permit 240 B-29’s to take off per hour, 
huge North field built on Tinian Island 
in the Marianas has four parallel 8,500-ft. 
coral runways surfaced with asphalt. Sev- 
eral miles of taxiways are incorporated, 
plus hardstands between runways to re- 
duce taxi distances. Unobstructed dis- 
tances at each end of runways is 12 mi. 


Pressure casting has produced the larg- 
est aluminum rotors, 30 in. in dia. and in- 
corporating rotor laminations and cast- 
aluminum windings. 


a 





A low-bed semitrailer developed 
by the Army Engineers for haul- 
ing heavy construction units. 
Large-dia. low-pressure tires on an 
articulated bogie go over rough 
spots easily. A hydraulically 
operated collapsible gooseneck 
(right) becomes a full-width ramp, 
and the trailer end is supported 
by a hydraulic jack. 


Very fine sizes of anthracite are being 
compressed and extruded as pellets for 
burning on travelling grate stokers. Pel- 
lets use up coal dust from froth flotation 
and silt. 


Rewound with silicone insulation and im- 
pregnated with silicone varnish, a motor 
driving a centrifuge has lasted a year, 
twice the life span before treatment, 
which protects against organic solvents, 
moisture and overload heating. 


A multiple-arc welding process for alumi- 
num alloys, especially the difficult-to-weld 
high-strength ones, utilizes two carbon 
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LUBRICATION 


IS INDUSTRY’S 
PRIME ESSENTIAL 
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The “all-out production of the war 
period has not only proven the impor- 
tance of proper lubrication but has effec- 
tively demonstrated the superiority of 
LUBRIPLATE Lubricants. Even the most 
confirmed skeptic must admit that when 
two surfaces do not touch, there can be 
no appreciable wear. The separating film 
of LUBRIPLATE is tougher. That is why 
LUBRIPLATE Lubricants impart longer life 
to shafts, bearings, and gears. LUBRI- 
PLATE has qualities not possessed by 
conventional lubricants. 
























LUBRIPLATE es 
Lubricants definitely — 
tion and weer toam re ai 
They lower power costs an “ - 
long the life of equipment “ ~ 
infinitely greater degree. pois 
PLATE arrests progressive 


LU BRIPLATE ¥ 
Lubricants protect ee - 
against the destructive act — 
rust and corrosion. This feo sm 
alone puts LUBRIPLATE teed 

front of conventional lubric 


LUBRIPLATE 


ly eco- 
bricants are extreme! 
yore for reason thet on 
sess very long life and “stay 
oe properties. A little LuBRi- 
PLATE goes @ long way. 








Write for a booklet, ‘The LUBRIPLATE Film", 
written especially for your industry. 
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SALES 
SIMPLICITY 


The industrial supply salesman is a 
busy man. He has no time to give a 
line that is loaded with complexities 
and trouble. The manufacturer of 
LUBRIPLATE Lubricants appreci- 
ates this fact and has*kept constantly 
in mind the importance of convenience 


in selling. 


The LUBRIPLATE line has always 
been of utmost simplicity for the rea- 
son that with relatively few products 
of varying types and consistencies, a 
very wide diversity of lubrication re- 
quirements can be satisfactorily met. 
As proof of this, refer to the six 
LUBRIPLATE numbers listed in the 
right hand advertisement on this page. 
It is a proven fact that practically all 
general lubrication needs can be prop- 


erly handled with these few products. 


We fully realize that the average in- 
dustrial supply salesman is loaded down 
with a vast amount of catalog matter 
referring to the many lines he has to 
handle. But with LUBRIPLATE he 
has got the whole selling story and all 
other data complete with recommenda- 


tions in one thin booklet. 


To further simplify the selling of 
LUBRIPLATE the _ advertisements 
that appear on this page get into 
practically every, plant where ma- 
chinery is used because they regularly 
appear in over thirty trade journals 
devoted to all principal industries. In 
addition, our highly trained and coop- 
erative district service engineers are 
on’ the job with your company at 
regular intervals to help you build up 


your LUBRIPLATE sales volume. 


_If your house does not regularly 


handle LUBRIPLATE Lubricants, 
ask your sales manager about them. 


Maybe the territory you cover is open. 
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LUBRIPLATE 


THE MODERN 
LUBRICANT 


THERE 1S A LUBRIPLATE PRODUCT 
FOR YOUR EVERY NEED 
LUBRIPLATE represents one of the most 
important advancements in lubrication in 
many years. It possesses characteristics 
not found in conventional lubricants. In 
addition to superior lubricating qualities 
it prevents rust and corrosion. The adop- 
tion of LUBRIPLATE by practically all im- 
portant industries and the Army and 
Navy is indeed a record of achievement. 
LUBRIPLATE is available in a number of 
fluid and non-fluid densities to meet 

every operating condition. 



























FOR YOurR 
MACHINERY 


Ne. 

ten. mine for general Oil type lubrica. 
sight feeds and bottle eller , 
Ne. 


i oo ie as ih fn rena 
pare es in most types of endheoma 
Peed reducers). 5 


Ne. 107—One of 
'yPe products the most popular grea 
Pressure gun oo’ copes! 9PPlication ro 


BALL BEARING— 
This j 
pine a 4 lubricant that hes con Lupa. 
end roller bearings run of bell 
30 oe? RPM and @ speeds 
degrees F. ‘omperatures up to 
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Write for a beoklet, ‘The LUBRIPLATE Film"’ 
written especially for your industry. 


and one metallic electrodes to produce 
five arcs in interconnected ac. and dc. cir- 
cuits. It permits easy control and concen- 
tration of heat, making it possible to butt- 
weld aluminum sheet as thin as 0.016 in. 
without insert-gas shielding or backup 
strip. 





A new all-aluminum, refrigerated, semi- 
trailer has semi-monocoque structure to 
save 51 percent of weight. There is no 
separate chassis, stringers being inte- 
grated with floor and skin. Rubber and 
air springs serve also as shock absorbers. 


Tool-steel tubing, from which drill and 
liner bushings can be made without bor- 
ing, is now available in sizes from 1 in. 
to 15 in. O. D., with a wide range of wall 
thicknesses. 








After repeated combings and blendings, 
the “sliver” is coiled into cans, ready 


to be spun. A giant drag-line which scoops earth in 


strip-mining operation, walks instead of 
rolls when it moves. The 350-ton diesel- 
powered monster moves on pontoon-like 
“shoes” 27 ft. long and 5 ft. wide. It bal- 
ances on a round center leg 26 ft. in dia., 


Goop RopE- 
takes two 7-ft. steps a minute. 
Pro duced only b Y aro 098: Woven-glass tubing, varnish-impregnated 


to prevent cracking, is now available as 


Cc o ns t a n ft TAY a tc * fu I n Loa S g a high-dielectric insulation for electrical 


conductors. It has low moisture-absorp- 
tion factor, is resistant to heat and acids, 









Engineers may specify rope qualities; but only true craftsmanship 1s nafiected by transformer ils, thinners, 
can assure those specifications in the product. At the H & A mill, gasoline, and tetrachloride. 
rope fibres are lubricated, combed, softened, blended, spun and A sky writing company now offers adver- 


tisers a choice of colors, line drawings 
and luminous inscriptions. Evidently the 
sky is no longer the limit. 


laid entirely by modern automatic machinery. But it is the constant 


watchfulness of trained employees, under whose eyes each in- 





dividual process is conducted, that makes certain every foot of 





H & A Rope will uniformly meet required specifications. The in- 
heritance of more than seventy-five years of craftsmanship has 
much to do with the fine reputation of H & A cordage. The H & A 
trademark, whether onthe 
famous H & A “Blue Heart” 
Manila Rope or on other 
H & A brands, is a definite ; 
assurance of both quality and 
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value. 
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Dealers and jobbers are invited to 
write direct for trade information 
on the compiete H & A Ine of Rope, 
Twine, Packing, Oakum, etc. 





Entering the new cold room of a 
large rubber company, this opera- 
THE leleled’4a.| & ALLISON Ore).. 8-0. b 4 . tor wears an electrically heated 
suit to protect him from tempera- 
tures as low as —90° F., induced 
° MINNEA NN for the testing of various rubber 
products for industry. 








Spinners of Fine Corduge Since 18649 


XENIA.OHIO 








182 MILL SUPPLIES © FEBRUARY, 1946 











@ There's 4 CLEVELAND Reamer for every job. 
And every reamer that carries the trade- 
mark can be counted upon to finish the maximum 
number of holes at minimum cost: For peak 
performance always specify CLEVELAND 
Twist Drills, Reamers, Screw Extractors, Arbors, 
Mandrels, Sockets Mills and Counterbores- 


Telephone yOUR EA 5 4 A. FIRST! 


peg EVERYWHERE 
E READY TO SERVE YOU 


cy ee 
ue 
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by selling them 
“AMERICAN SWISS” | 
Files 


“AMERICAN SWISS” Swiss Pattern Files are easy to sell, and produce automatic and 
profitable repeat orders, because tool and die makers and machinists all over the country 
have long known their superior qualities for accurate and intricate filing work. 


A single trial will convince any of your customers that these precision tools... 
made by Swiss pattern file specialists with forty-five years of experience . . . will enable 
them to do faster, better work at less cost. Users report to us that they save 25% and more 
in filing operations because of their uniformly clean, sharp filing edges and longer life. 


Investigate these profit-makers. Write for complete information. 






AMERICAN SWISS FILE & TOOL CO. 
ELIZABETH 1, N. J. 


ASK FOR THEM ONLY BY THIS NAME 
bg THE BEST ig 
NOU CAN 


| 25 Years Ago 


| new location at 550 Third Street. 








SWISS PATTERN FILES 


MILL SUPPLIES © FEBRUARY, 1946 


184 





In the opinion of A. G. Ruddell, pres- 
ident of the Central Rubber & Supply 
Co., Indianapolis, the prime requisites 
of a good salesman are knowledge, tact, 
and industry. Mr. Ruddell has started 
a plan for taking his salesmen to manu- 
facturers’ plants to learn how the supply 
company’s lines are made. 

A. E. Rockwood has left the Cutter & 
Wood Supply Co., Boston, and is now 
with the Butts & Ordway Co., Boston. 

The Barnes & Irving Co., Syracuse, is 
planning the erection of a new two-story 
building to cost $100,000. 

The Vonnegut Machinery Co., Indian- 
apolis, has moved into a new fireproof, 
reinforced concrete building. Large ex- 
panses of window allow light to both 
floors, and the entire first floor is devoted 
to displays of the company’s lines. 

The Lewis Mill Supply Co., Helena, 
Ark., which commenced operations in a 


| small warehouse in 1919, has moved into 


‘a new three-story structure affording 36,- 
000 sq. ft. of floor space. 

Clemens Vonnegut, vice-president of 
the Vonnegut Hardware Co., Indianapolis, 
died on Jan. 18. His death resulted from 
an automobile accident in December. He 
was the oldest son of the founder. 


10 Years Ago 


The Hercules Equipment & Rubber 
Co., San Francisco, has moved into its 
The 
building, recently remodeled and afford- 
ing 16,000 square feet of floor space, is 
provided with a large shipping platform 
on a railroad siding. 

Campbell Hardware & Supply Co. is 
the new name of the former Campbell 
Hardware Co., Seattle. The company, a 
consolidation of the old Loggers Supply 
Co. and the Seattle Marine Supply Co., 
found the change in name necessary be- 
cause of its swing to industrial supplies. 

In a letter to patrons, J. H. Martin- 
dale, president of the Van Camp Hard- 
































For high speed machine 
tools and equally fast sales 


You'll find Gilmer Round Endless Belts 
a fast, steady, year ’round seller and one of 
the most profitable belts in your line. Their 
exceptionally fine service record is one rea- 
son. Their almost unlimited number of ap- 
plications is another. These include high 
speed drills, hammers, tappers, saws, valve 
refacers, light woodworking machinery, etc. 


Gilmer Round Endless Belts are built 
in a continuous no-splice structure, which 
maintains effective tension and eliminates 
vibration. Each cord is embedded in a spe- 
cial compound and held firmly in position 
after belt is vulcanized. Tough jackets pro- 
tect inner structure, and being bias-cut, 
make the belts extremely flexible and suit- 
able for quarter-turn, mule, serpentine, and 
cross drives. Supplied in all standard sizes. 


Full particulars will be gladly sent to 
you upon request. 


L. H. GILMER COMPANY 


Tacony, Philadelphia 35, Pa. 
Division of United States Rubber Company 
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Aeroquiz 
DISTRIBUTORS! These uses of Permacel 
Industrial Tapes are advertised in na- 
tional magazines. Remember them 
when you pay a call on an aircraft com- 
pany. Every one ts a potential source 
of steady, repeat business for you. 


What aviation advance is based on the idea of the toy gyroscope ? 
every industry can use Permacel Industrial 
Tapes in many ways. And once a purchas- 
ing agent buys this line from you, he'll 
keep on buying it! 


The “automatic pilot,”’ which flies a plane 
on a straight and level course. In making 
automatic gyroscopes, Permacel electrical 
tape is wrapped around each coil. Almost 





What keeps a propeller from “icing up” ? 
De-icing fluid is sprayed on its leading 
edge. Before blades are coated with this 
fluid, Permacel paper masking tape is ap- 
plied to ensure an even coat. Aircraft com- 
panies use roll after roll of Permacel paper 
masking tape—a constant source of good 
profits for you! 








Which is the shorter flight — 

New York-London? London-New York? 
New York-London. Returning, winds use 
up time and fuel. In building planes, Per- 
macel eloth tape protects fuel-line open- 
ings. This tape has hundreds of uses. And 
it’s just one of many Permacel tapes—just 
one of many se/ling opportunities for you! 


What are some other uses 

of industrial tapes ? 
Permacel Industrial Tapes are used to help 
speed production and cut costs wherever a 
job requires masking, stencilling, sealing, 
holding, identifying, protecting, insulat- 
ing, packaging, or reinforcing. The uses of 
Permacel Industrial Tapes are endless — 
and so are the profit possibilities. Get be- 
hind this fast-selling line now! 


Permacel INDUSTRIAL TAPES 


INDUSTRIAL TAPE CORPORATION > NEW BRUNSWICK, N. 
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“PERMACEL™ REG. U.S 
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ware & Iron Co., Indianapolis, announced 
the company’s sixtieth anniversary and 
thanked them for their business. 

William F. Behlau has been appointed 
sales manager, in charge of telephone 
orders and quotations, Alden Supply Co., 
Philadelphia. Mr. Behlau had been with 
the Casanave Supply Co., Philadelphia, 
for the past ten years. 

V. A. Hanson of the Power Transmis- 
sion Council addressed a special meeting 
of the sales force of George F. Motter’s 
Sons Supply Co., York, Pa. Mr. Han- 
son’s talk on transmission problems aug- 
ments the supply company’s series of 
sales conferences on transmission equip- 
men and kindred lines. 


Harper & Mcintire 
In Ninetieth Year 


This year the Ottumwa, Iowa, mill 
supply firm of Harper & McIntire Co. 
enters into its tenth decade of existence. 
The firm has seen good and bad business 
cycles come and go, and now, according 
to S. H. Harper, president, the future 
looks brighter than ever before. More 
specialized demands of industry and agri- 
culture, plus the need for fast, efficient 
service, makes the position of industrial 
supply firms more secure than ever, he 
believes. 








Changes In 
Dilworth Organization 


Max Wells, formerly purchasing agent, 
J. E. Dilworth Co., Memphis, has been 
transferred to the sales organization as 
industrial engineer. He has been with 
the firm since 1936, and succeeds W. H. 
Allen, Jr., who has been made sales 
manager. 

G. R. McCalla, a recently returned 
service man and former manager of the 
Dilworth branch in Vicksburg, Miss., has 
been made purchasing agent. 


James Fox 
Leaves Navy 


James C. Fox, treasurer of the Fox 
Bros. Hardware Co., Pine Bluff, Ark., is 
back with his company after several years 
in the uniform of the Navy. He had been 
stationed in Washington, D. C. 














U.S. INSTRUMENTS Tell The Truth 


|= NEW U. S. GAUGES have radical improvements, offered for the first 
time to industry! Precision accuracy retained as always—but func- 
tional styling by one of the country’s outstanding designers, in 
collaboration with our own engineers, has produced a complete line 
of gauges infinitely superior . . . in appearance. . . in readability... 
in sturdy construction. 

Notice the colors, the visibility of graduations, the pleasing lines. 
Inspect the individual working parts and you will see the product 
of years of good engineering and research effort, resulting in longer 
life under adverse operating conditions, and incorporating higher 
quality and durability. 

These significant advances are important to. you as a user! For 
years, 6 out of 10 manufacturers of original equipment have specified 
U. S. Gauges. This ratio is bound to grow. 


UNITED STATES GAUGE, SELLERSVILLE, PA. 
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as, | MAY be a funny-looking guy but I'm 

proud of my physique . . . my head is 
SPURRED for efficiency ... my body is ELECTRI- 
FIED with strength and energy . . . my arms and 
legs are POWERFUL and UNTIRING and I can 
do ail your LIFTING and PULLING jobs with 
an ease that is astounding . . . now that I’ve 
finished the job for Uncle Sam I’m ready to work 
for you... Ask my boss about the thousand and 
one jobs I can do for you and what a help I'll be 
in the post-war period.” 

















to you. 





COFFING HOIST COMPANY 


RATCHET LEVER HOISTS - SPUR GEAR HOISTS - ELECTRIC HOISTS 
LOAD BINDERS - DIFFERENTIAL HOISTS - TROLLEYS 


DANVILLE, ILLINOIS 
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you'd like our 
latest bulletins 
we'd be glad 
to send them 











I. P. McConkey, owner of Mc- 
Conkey, Docker & Co., Phoenix 
distributing firm, takes pride in 
the fact that his company has 
continued to carry the lines of 
five major industrial supply man- 
ufacturers since 1919. 





Fairmount Tool 


Improves Plant 


The Fairmount Tool & Forging Co., 
Cleveland manufacturer of many types 
of wrenches and other tools, has just 
completed the installation of new equip- 
ment and machinery with the view of add- 
ing volume and quality to its products. 
New electronic devices, never before used 
in the forging industry, have been set up 


| in connection with the new equipment, 





and new production control methods in- 
stalled. 

J. E. Funk, formerly president and 
general manager, Henry & Wright Mfg. 
Co., Hartford, has been made general 
manager of Fairmount, Ernest Spuhler 
is now general sales manager, and Leo 
V. Anthony is assistant sales manager. 








Sheridan McClelland, a 38 year 
veteran of the Stanley Works, 
New Britain, Conn., has retired as 
district manager of the Cleveland 
office. 

















SPEED UP 
SCREW DRIVING 


aud other Production Yobs! 


Give every worker the right tool for the job— 
and you'll see efficiency go UP and costs go down! 
In screw driving operations, for example, you 
can get fop-speed production with /ess fatigue by 
using ARO Pneumatic Screw Drivers selected 
especially for a specific job. ARO builds ’em right 
for accurate, rapid, trouble-free performance in 
a broad range of capacities. Each tool small in 
size and light in weight in relation to its big 
power. The ARO line also includes precision- 
built tools for such specialized operations as drill- .- 
ing, ut-setting, grinding, and countless other... yy uu i wail 
‘production jobs. Write for catalog. The Aro = /ong.’s” diameter. Capacity No. 1 to No. 6 screws. Fully automatic 
Equipment Corp., Bryan, Ohio. ~no manual throttle. Starts automatically when pressure is applied. 


~~tx. , PNEUMATIC 
“. TOOLS 


\~ 
i 


> 
a i 
@’ ).. Fe 4s. 
NEW Aro Medel 3020—capacity No. 4 
to No. 10 screws. Adjustable clutch. Oper- 
. tig ator selects speed up to 2500 R. P. M. 

: i Weight only 1% lb, Overall length 8". 

Model 22PAH Pistol Grip Screw Driver — 
with adjustable clutch. Capacity }4”. . '  JOBBERS: Your territory may still be 
BAA Ny , open. Wire or write for our proposition, 
Model 106 Impact Wrench. 4" capacity. 
Reversible. Ideal for recessed beads. 
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KLEINS 


built for your 
































You can’t sell Klein pliers to every- 
one who comes into your store, 
but you will find that your best 
customers—men who know and 
appreciate fine tools—will be satis- 
fied with nothing less than Kleins. 

You will want a stock of these 
famous tools.to serve your best 
trade as soon as you can secure de- 
liveries. The demand for these 
quality tools is so great that you 
may not be able to get stocks 
you want immediately, but keep 
them on your “want” list—your 
order will be filled as soon as 


possible. 


201 N. E. Klein’s fa- 
mous “streamlined” 
‘Side Cutting Plier. 
Made in four sizes, 
6, 7, 8 and 9 inches, 


Foreign Distributor: International Standard 
Electric Corp., New York 


This book on the care 
and safe use of tools 
will be sent on request. 


301 Klein Long Nose 
Plier. The long reach 
of the jaws permits 
getting into difficult 
places. Made in 6 and 
7 inch sizes. 


242 Klein Oblique 
Cutting Plier (heavy- 
duty pattern). A very 
useful tool that cuts 
close. Length 6 inches. 






Since 1857 


Mathias TEIN 


3200 BELMONT AVENUE CHICAGO 18 


& Sons 
Chicago, WN.US A) 


ILLINOIS 
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Edward L. Norman (right), presi- 
dent and treasurer of the Nor- 


man Supply Co., Norfolk, Va., and 
friends after a fishing trip on 
Oregon Inlet, N. C. Mr. Norman 
hefts a 35 pounder, the biggest 
catch. 








Richardson Turns 
To Wholesale 


With the occupancy of its new build- 
ing at Third and Trinity Streets, the 
W. H. Richardson Co., Austin, Texas, 
distributing firm, closed out the retail 
end of the business and concentrated en- 
tirely on wholesale trade. Richardson is 
enlarging inventory, and will soon put 
on two additional outside salesmen. 


Gilbert Rejoins 
Link-Belt 


Joseph J. Gilbert, who recently re- 
turned from the Army Sanitary Corps 
with the rank of lientenant-colonel, has 
assumed the position of sales engineer, 
sanitary engineering division, Link-Belt 
Co., Chicago. Mr. Gilbert, except for al- 
most’ five years in the Army, has been 
with Link-Belt for the past 15 years and 
has designed equipment for water, sew- 
age and industrial waste treatment plants. 


Ellsworth In Detroit 
For Tube Turns 


Jack Ellsworth, former assistant dis- 
trict manager, midwest territory, Tube 
Turns, Inc., Louisville, has been put in 
charge of the new Detroit office. Mr. 
Ellsworth was a member of Ford’s me- 
chanical and structural engineering staff 
in Detroit and Pittsburgh, and was asso- 
ciated with the Ellsworth Pipe & Sup- 
ply Co., Milwaukee, before joining Tube 
Turns in 1940. 
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CLEVELAND 76 Qa FASTENERS 


... turn from Demand to Supply—your supply 


From the demands of war equipment for our tough high carbon 
heat treated cap screws and special fasteners we gladly turn to 
the requirements of normal manufacturing. These same fasteners, 
made with precision by the Kaufman Double Extrusion Process, 
are flowing into peaceful channels of trade. More than 90% of 
our capacity went to war. It was good enough to earn for us the 
Army-Navy E. But we welcome the renewal of giving service 
to our distributors with our improved and increased facilities. 
Send us your inquiries for Cleveland Top Quality Fasteners. 
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CLEVELAND 
Top Qualdiy 
FASTENERS “has 


MADE BY THE ORIGINATORS OF THE KAUFMAN PROCESS FOR GREATER STRENGTH AND ACCURACY 
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ey: | Out About This 
REVOLUTIONARY 
NEW PIPE COUPLING 


Your pipe user customers will welcome the news about Naylor’s 
new Wedge-Lock couplings illustrated’ and described in the 
Naylor Catalog just off the press. These connections revolu- 
tionize pipe coupling—save time, work and money and offer 
your customers advantages never before possible. A hammer 
is the only tool required to assemble or disassemble them. 


Better check into the possibilities. 


Write for your copy of the 
new Naylor Catalog today NAYLOR PIPE COMPANY 
General elilte 
1253 EAST 92ND STREET + CHICAGO 19 ILLINOIS 


New York Office 
350 Madison Avenue 





NAYLOR LOCKSEAM 
SPIRALWELD PIPE 


New York 17, N.Y 
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Edward E. Bogart has been 
treasurer of the Chase & Cool- 
edge Co., Holyoke, Mass., dis- 
tributing firm, for 53 years. Must 
know the books rather well by 
now. 





Caterpillar 
Promotes Four 


Dr. L. A. Blanc. W. L. H. Doyle, C. R. 
Maxwell and C. R. Schad have been pro- 
moted to assistant directors, Caterpillar 
Tractor Co., Peoria. Dr. Blanc is in 
charge of physical, combustion and metal- 
lurgical projects; Mr. Doyle is super- 
visor of special investigations and gen- 
eral research projects; Mr. Maxwell is 
in charge of diese] engine, combustion 
systems and fuel injection development 
projects, and Mr. Schad is in charge of 
duties of organization, personnel and op- 
erational activities. 






















E. B. Pool is conducting a new 
type of valve research work for 
Edwards Valves, Inc., East Chi- 
cago, Ind. He was formerly with 
the Chrysier Corp., as mechanical 
and experimental engineer. 














In 1870, before the introduction of labor- 
saving, time-saving, modern equipment, ex- 
cavation work was tedious and slow. 


ANY of your customers use air hose. 

Therefore, it should interest you to 

know that Thermoid has developed air 
hose that stands up better against heat A modern jack-hammer crew gets things done 
and oil... to pulsating pressure... to cuts in a hurry with Thermoid Air Hose. 


and bruises...to the abrasion of being 


dragged over jagged rocks. THE THERMOID LINE INCLUDES: Transmission Belting « 
F.H.P. and Multiple V-Belts and Drives « Conveyor 
Belting - Elevator Belting - Wrapped and Molded Hose 
« Sheet Packings - Industrial Brake Linings and Friction 
Products - Molded Hard Rubber and Plastic Products. 


Thermoid’s leadership in producing superior 
air hose is typical of Thermoid’s leader- 
ship since 1880, in the design and manu- 
facture of all kinds of hose and belting 


for power transmission and materials 5 

handling. Consultation with a Thermoid 

representative may develop ways to help Ih ermoid 
you improve your customers’ processes 

and reduce their production costs. For Rubber 


them and for you — It’s good business to 





do business with Thermoid. 


Contributor to Industrial Advancement Since 1880 
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eo NEW LINES 


“Jaken ou by 
TRAP LEADER 7 4 
IN SUPPLY HOUSE DISTRIBUTORS 


SALES 








C. H. Tiebout & Sons, Inc., Brooklyn, is 
distributing the products of the Porter- 
Cable Machine Co. 


Dehler Bros. Co., Louisville, is handling 
the pneumatic tools of the Aro Equip- < 
ment Corp. : 


Harris Pump & Supply Co., Pittsburgh, 
is stocking the compounds and sol- 
vents of the Gaybex Corp. 


Muth-Richards Co., Seattle, is distribut- 
ing the motor control equipment of 
the Allen-Bradley Co. 


Bruce Co., Inc., Fort Smith, Ark., is 


stocking the portable pneumatic tools 
of the Aro Equipment Corp. E 
a 





a las : Charles C. Lewis Co., Springfield, Mass., 
: ] i Oe oe 10 is distributing the products of the 

;, ‘ Memo YOU Simonds Saw & Steel Co. : 
ia LINE OF | | 


THE ‘NEW 
e MR. DISTRIBUTOR Walter Weber Co., Los Angeles, is now 


COLLETS AND FEED FINGERS FOR ‘ handling the hand tool lines of the ) 
<—=Write Forsberg Mfg. Co. | 


BROWN & SHARPE MACHINES: TODAY 


IMMEDIATE DELIVERY FROM STOCK. 









. 

5 
* 
¥ 


Corneliussen & Stakgold, Inc., New 
for discounts York, is handling export sales of the 







































The addition to the Precision line of . crucibles, lubricants and paints of the 
collets and feed fingers designed for © and complete Sentghy t Crucible C 
use in Brown & Sharpe machines gives » : . oop ROR N SURES LM. 
pOuiatiaiehiable’ souice Sor spetdiie information 
' delivery .. . And as always, the Pre- / W. S. Nott Co., Minneapolis, now han- 
> papalilren aie econ dles the electrical equipment of the 
“fee of selected steels, uniformity in | Remember, Reliance Electric & Engineering Co., 
Rare pe ee rn the abrasives of the Macklin Co., the 
> ‘quali and hei trigger. accuracy.» * ae ah products of the Morse Chain Co., and 
aS: ae 4 ea ee 4 deed Bao of the leath@r belting of Alexander Bros. 
\\ L/ ee) ee PRECISION 
3 collects and 
ee ee A Correction 
pees only through 
owe. wetiaii’. ‘Sour the industrial An erronous list of lines taken on by 
om distributor. the Kelley-How-Thomson Co., Duluth, 
were listed in the December issue of 
4 It spells Mitt Suppiies. The company has taken 
GENERAL DIE STAMPING COMPANY on the air controls of the A. Schrader’s 
Sb alesiabie: ; : . we i= acl PROFITS Son, Division Scoville Mfg. Co., the trans- 
ae RONEN at Oy a been a for ' mission equipment of the Link-Belt Co., 
you: and the fire detecting and extinguishing 
NY J \ units of the C-O-Two Fire Equipment Co. 
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You hit the | 


ack Ait 


with 


FF-NORTON 


ACKS 


Write for a supply of effective 


You pile up extra profits when 
Duff-Norton sales promotional 


you stock and sell Duff-Nor- 


ton Jacks. Your salesmen add material—it’s free! 


E B0us Slectris to, 
Phe nk Foundry & tacks a i ; 
y Shipeuss 0. OR extra dollars to every. order 
‘ idine Ca ra : 
a ‘ K F ; 
PY, Enesreertne Lone, Ok uae by checking the customer’s 
r Mag es P 
ow ok Jack requirements. 
0M) Troy dorks OK 7 
\t oe eat ; ' The husky power and easy 
Me lntier co, Oi 3. operation of every one of the 
MMecturi ng Co, cK 
Tube 413 ae 





wide line of Duff-Norton Jacks 
_ Itag Co, means satisfied customers and 
added business—it means hit- 


ting the Jack Pot for you! 


DUFF-WORTON 
JACKS 


MILL SUPPLIES © FEBRUARY, 1946 





(F IT'S WORTH BUILDING...IT’'S WORTH SAVING 


A SONNEBORN PRODUCT 


for every building construction and maintenance need 


Are you equipped, today, to fill what- 
ever need a customer may have for pro- 
tecting his building equipment surfaces 
against the effects of wear and weather? 

The Sonneborn line of “Building 
Savers” gives the distributor — from a 
single source of supply — a wide variety 
of products for building construction and 


maintenance (see chart)— each one a 
profit-maker in itself and a strong recom- 
mendation for sales of the others — for 
every type of building. 

Cash in on this ready-made market for 
profitable sales in your territory. For 
details of the Sonneborn ‘Building 
Savers”’ franchise, write Dept. M12. 


St TS see nee Sn 
Racine as a 





. WAXES * 


ye COATINGS 


KX TURES 


proTect! 


ORTAR ADM! oi 
poor COATIN 


BUILDING PRODUCTS DIVISION 


L. SONNEBORN SONS, INC. 


88 Lexington Avenue, New York 16, N. Y. 
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pyc: J. Peter, left, and J. T. Murphy, 
two of the partners in the Ander- 
son Machine Tool Co., St. Paul, 
step out into the cold very briefly 
to have a picture taken. 


Surprise Party 
For Oscar Iber 


One day last month, Harry J. Cogs- 
well and E. Philbin de Got, Chicago- 
Latrobe Twist Drill Works, Chicago, 
dropped in to Oscar Iber’s office at the 
O. Iber Co. with several large packages. 
They rapidly set up a big bifthday cake, 
topped it off with a huge red candle. Mr. 
Iber hadn’t been giving his 55th birth- 
day much publicity prior to the arrival 
of the Chicago-Latrobe president and dis- 
trict manager, but after that the whole 
office made a celebration of the day. Mr. 
de Got was 48 years old on the same 
day, and Mr. Iber pointed out that, be- 
tween them, he and the district manager 
were celebrating 103 years of birthday. 


Foundry Equipment 
Shifts Sales Staff 


The American Foundry Equipment 
Co., Mishawaka, Ind., has shifted several 
of its older sales representatives and 
taken on new salesmen. A. H. Freeman, 
with the firm since 1918 and recently 
sales engineer in the Detroit area, now 
represents American in Milwaukee. Ver- 
non S. Spears, formerly serving the north- 
ern part of Indiana, has had his territory 
enlarged to cover almost all of the State. 
Charles E. Ludwig, with the company 
since 1935, has charge of the new Buffalo 
territory. The new salesmen are Donald 
E. Matthews in St. Louis, Joseph F. Un- 
derway in Houston, Robert A. Campbell 
in Toronto, G. R. Bryant in Detroit and 
John N. Harper in Pittsburgh. 














Jalloy is a new steel developed originally by 
J&L as tank armor. It is a steel designed 
for action, to meet stresses, heavy shocks, 
and to resist the forces of abrasion. Its great 
strength makes possible radical changes in 
design and affords substantial reduction in 
weight. Its welding, forming and forging 
qualities are excellent. Jalloy responds to 


heat treatment with exceptional uniformity. 


& LAUGHLIN STEEL GORPORATI 


PITTSBURGH 30, PENNSYLVANIA 
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IN YOUR HANDS 
2 Laughlin Sales Clinchers 


Customers quickly get the idea when you show how the action of Laughlin 
“Fist-Grip” Safety Clips on wire rope is like the natural closing of your 
fist — how the identical saddles and flat sides hold the rope firmly with 
even pressure everywhere, in contrast .to the uneven, crushing grip of 
ordinary U-bolts. And when you explain that Laughlin ‘‘Fist-Grip” Clips 
go on faster, can’t be put on backwards and that 3 of them do the work of 
4 U-bolts — you’ve got unbeatable sales arguments. 





Your hand, too, can give a graphic picture of how Laughlin Safety Hooks 
operate. Your thumb is the safety feature — the easy-action stainless steel 
spring latch that allows a 25%-40% wider throat opening, and Jocks the 
load. The latch also acts as a warning signal: if it doesn’t snap back it 
means overcrowding; if it opens outside the hook it means the overloaded 
hook has started to spread. Greatly reduced risk is an unequalled sales- 
getter, and to this you can add Laughlin’s rugged, drop-forged, heat- 
treated-steel construction. 


Exclusive features like these give you the edge over competition. You'll 
find plenty of them in the whole fast-moving Laughlin line. The Thomas 
Laughlin Company, Portland 6, Maine. 


Laughlin Protects the Distributor 


JAUGHLIN §6@ 





THE MOST COMPLETE LINE OF DROP-FORGED WIRE ROPE AND CHAIN FITTINGS 
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George Gade In 
Chicago Standard Office 





Harold F. Gade, vice-president 
of the Standard Pressed Steel 
Co., Jenkintown, Pa., greets his 
son, Lt. George A. Gade, who has 
returned to Standard after more 
than three years in the Navy. 





George A. Gade, recently discharged 
from the Navy with the rank of lieuten- 
ant, has returned to the Standard Pressed 
Steel Co., Jenkintown, Pa., and is working 
with J. C. Blackmore, Chicago district 
manager. While with the Navy, Mr. Gade 
saw duty in Africa where he was Naval 
Liason Officer to the Free French, and in 
Australia as Assistant Naval Attache. He 
estimates that he has traveled more than 
80,000 miles by air, train and ship. 


Year Saw Changes 
At Heim's Supply 


During the past year, Heim’s Machin- 
ists Supply Co., Rockford, Ill, made 
three important personnel changes. O. H. 
Riess, formerly an expediter for another 
distributing firm, was made manager, 
and R. E. McCartney and Elmer Skoumal 
joined the sales force. Mr. McCartney 
had been a shop man specializing in 
heads and fixtures, while Mr. Skoumal 
was a purchasing agent for a machine 
tool manufacturer. 


Firth-Sterling 
Transfers Stenger 


William H. Stenger, formerly repre- 
senting Firth-Sterling Steel Co., in the 
New England district, has been appointed 
Pittsburgh district manager, where he suc- 
ceeds Lloyd R. Clowes, recently made 
assistant general sales manager of the 
company. 

Prior to joining Firth-Sterling, Mr. 
Stenger served as technical superintend- 
ent with U. S. Rubber Co., as production 
engineer with P.&W. Aircraft Co., and as 
engineer with North Bros. 
































16171819207 
| i nara 
Wildl 


In every shop, in every plant you call on, much metal cutting 
must be done by hand. Here, just as in power sawing, Atkins has 
the right tools for the job—“Silver Steel’’ Hand Hacksaw Blades. 
Show your customers and prospects that shop men equipped with 
these blades are bound to do better work at lower time and 
tool costs. Tell them that tough, keen teeth that take a deep 
bite of metal at every stroke... blades that stand up and need 
less changing... are points that make a good workman better. 


Decide now to promote “Silver Steel” blades at every 
opportunity. It pays! 


E. Cc. ATKINS AND COMPANY 
402 S. Illinois St., Indianapolis 9, Indiana 
AND DEALERS THE WORLD OVER 


Makers of Getter Saws for Every Cutting Gob 
POWER AND HAND BLADES e¢ MILLING SAWS e SEGMENTAL COLD SAWS ¢ METAL CUTTING BANDS 
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| CASTERS 








Phe Le, led fot et for PAQHCE 


Darnell. Dependa- 
bility assures Sav- 
ings, service, safety, 
speed. A caster or 
wheel for every use. 


DARNELL CORP. LTD. 
LONG BEACH 4. CALIFORNIA 
60 WALKER ST... NEW YORK 13. N Y 
36 N CLINTON CHICACO 6. ILL 
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Don G. Mitchell has been named 
executive vice-president of Syl- 
vania_ Electric Products, iInc., 
New York. He joined Sylvania 
as vice-president in charge of 
sales in 1942. 


Brewington Buys 
For Higginbotham Branch 


J. P. Brewington. formerly with the 
San Antonio Machine & Supply Co., San 
Antonio, Texas, has been made buyer 
for the new Waco branch of the Higgin- 
botham-Pearlstone Hardware Co., Dallas. 
The branch, once the building of the for- 
mer McLendon Hardware Co., will be 
managed by J. W. Barnes, who was as- 
sociated with the parent company’s 


Dallas office. 


Arthur Jones Retires, 
Treat Hardware Head 


Arthur E. Jones, president of the 86- 
year-old firm, the Treat Hardware Corp., 
Lawrence, Mass., has retired after hav- 
ing headed the distributing company 
since 1918. He joined the Treat organi- 
zation in 1909. Mr. Jones is a member 
of the Rotary Club and a director of the 
Lawrence Chamber of Commerce. 


Lehr And Evanson 
Join Buyer Group 


The Purchasing Agents Association of 
Cleveland has two new members in Ed- 
win A. Lehr and Elroy C. Evanson. Mr. 
Lehr is purchasing agent for Joseph T. 
Ryerson & Son, Inc., and Mr. Evanson 
has done the buying for the Ohio Pipe 
& Supply Co. since August. 1944. 





It's a well known fac? that metal bolts and screws stretch, under constant 
service and temperature changes. If they didn't, lock washers, lock nuts 


and lock fastenings of any kind would be unnecessary. 


Diamond G Spring Lock Washers . . . scientifically designed with CON- 
TROLLED TENSION .. . assure unfailing spring tension PLUS thrust washer 
action. They permit full tightening of bolts and screws, and lock themselves 


against vibration, shock and excessive wear. 


Specify Diamond G's today! Samples on request. Write for illustrated folder 
including new ASA and SAE specifications on Spring Lock Washers. Prompt 


delivery assured on all orders. 


GEORGE K. GARRETT CO., INC. 


1114 MORRIS BLOG, 1421 CHESTNUT ST., PHILADELPHIA 2, PA. 
MANUFACTURERS OF 
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OTHER DIAMOND G PRODUCTS: Flat Wash- 
ers, Stampings, Springs, Snap and Retainer 
Rings, and Hose Clamps. 












































% Marquette has done it 
again! Look at the outstanding features in 
these New Model Marquette Welders. 
Model 262 C has built-in capacitor for high 
power factor. Larger reactance transformer 
for improved welding characteristics. Im- 
proved voltage ratios for faster arc striking. 
Telnic Bronze (new copper-nickel alloy) plugs 
and sockets in high amperage heat stages 
doubles current carrying capacity. Front 
panel designed for greater convenience. 
Generous use of new ell alloys reduce 
eddy current losses and increase transformer 
efficiency. Larger wheels and truck mount- 
ing for easy mobility. All Marquette Weld- 
ers are fully equipped with no extras to buy. 
Ranges: Model 26! and -261 C, 20—200 
amperes; Model 262 and 262 C, 20—275 
amperes. 


SELL THE BEST . . . SELL MARQUETTE 


LOOK TO MARQUETTE FOR LEADERSHIP 


MARQUETTE WELDING EQUIPMENT SOLD EXCLUSIVELY 
RU THE NATION'S LEADING DISTRIBUTORS 





REGISTERED U.S, PAT. OFFICE 


EQUIPMENT 


MARQUETTE MFG CO INC 





A. J. Bohrer, buyer for Farwell, 
Ozum, Kirk & Co., St. Paul, fore- 
casts a broadening farm market 
for industrial distributor items 
due to farm mechanization. 



















A.C_ ARC WELDERS - ELECTRODES 
GAS WELDING And CUTTING EQUIPMENT 
MINNEAPOLIS 14. MINWN ACETYLENE GENERATORS - ACCESSORIES 
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Metal Working Plants 
Plan Huge Expenditure 


A survey of 411 plants reveals that 
metal working concerns plan a machine 
tool investment of almost 38 million dol- 
lars, according to American Machinist. 

“An analysis of products manufactured 
shows 65.8 percent will concentrate on 
improving their present line; 21.7 per- 
cent will change or add a new product. 
Reasons given for the acquisition of new 
machine tools are: to cut costs, 83 per- 
cent; to give additional capacity, 58.7 
percent; to tool up for a new type of 
work, 29.1 percent; to obtain better qual- 
ity, 55.2 percent; for replacement, 37.2 
percent; to secure closer limits, 22.1 per- 
cent, and to improve efficiency, 7.6 per- 
cent,” the article says. 








Paul. L. Goldstrohm has been 
made general manager, Lewis 
Pump Co., Philadelphia, factory 
representatives of the Geo. D. 
Roper Corp., pump division, Rock- 
ford, Ill. 
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An OTC GRIPOMATIC 
PULLER plus an OTC Puller 
Attachenpet is 
notion for this 
ond many other 
pulling jobs. The 
knife edges of 
attachment fit 
behind close-fit- 
ting gears, etc, 
taking the strain. 


MAINTENANCE a 
TOOLS r 


The 
FRANCHISE is a 


Valuable Asset for Distributors 


The OTC line is a “natural”’ for Industrial Distributors. 
It is non-competitive. It is nationally advertised, well 
known, widely accepted. The OTC PULLING SYS- 
TEM is recommended by The Anti-Friction Bearing 
Mfrs. Assn., Inc., and individually by Hyatt, M-R-C, 
New Departure, Timken and SKF for removing and 
installing bearings. 

A large active demand already exists—a tremendous 
pent-up demand is waiting for more OTC Tools to be- 
come available and an even greater market is ready 
to be developed in the years ahead. The OTC Distrib- 
utor Selling Plan is set up to make the most of this op- 
portunity. . 

The enlarged OTC Factory is catching up with the 


rapidly-increasing peace time demand for OTC 
TOOLS. Distributors’ stocks now available. 


OWATONNA TOOL CO. 


312 CEDAR ST. OWATONNA, MINN. 


€ 


ro 
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William Kuba Dies, 
Hawley Hardware Man 


WILLIAM J. KUBA 


William J. Kuba, manager of the sup- 
ply department, Hawley Hardware Co., 
Bridgeport, Conn., died in St. Vincent’s 
Hospital, Bridgeport, on Jan. 11 after an 
illness of three months. Mr. Kuba was 
well known in the hardware and indus- 
trial supply field, having been connected 
with the business for 30 years. He started 
with the old Tee, Hawley Co., which was 
sold to the American Hardware Co., and 
had been with Hawley Hardware for the 
past 13 years. 

He is survived by his widow and three 
ehildren. 


Bearing Manufacturers 
Have Steel Stockpile 


Production of ball and roller bearings 
will not be immediately halted by a 
steel strike, according to the Anti-Friction 
Bearing Manufacturers Association. 

“The industry has a $10,000,000 stock- 
pile of raw bearing steels, which should 
last from 30 to 45 days,” said H..O. 
Smith, executive secretary. “Only 4 of 
the 34 member companies are themselves 
involved in labor difficulties, and the re- 
maining firms can build up a fair backlog 
of ball and roller bearings while their 
steel supply lasts.” 


Wailes Dove Bought 
By Koppers Company 


The common stock of the Wailes Dove- 
Hermiston Corp., Westfield, N. J. has 
been purchased by the Koppers Co., Inc., 
Pittsburgh. Wailes Dove-Hermiston will 
continue to operate as a separate organi- 
zation with the same management in the 
manufacture of bituminous coatings for 
the protection of iron and steel against 
corrosion. 





EFORE the War, our own organiza- 
tion in the Philippines selected the 
pick of the crop of manila fibre. They 
bought, graded, and packed the fibre 
which was made into the famous CO- 
LUMBIAN TAPE-MARKED PURE 
MANILA ROPE. Naturally, the war 
destroyed that organization and its fa- 
cilities as a working unit. 
Today, we are busily rebuilding that 
organization and its facilities under the 
most extreme difficulties and Pure Manila 


TAPE-MARKED 


Pure Mania Rope 


fibre under the Columbian label will be 
among the early ship cargos of fibre 
from the Islands. We cannot now tell 
you just when this will occur nor how 
soon Columbian Tiape-Marked Pure Ma- 
nila Rope will again be available. We do 
want to assure our customers that we 
are bending every effort to hasten the 
day when it will be plentiful enough to 
supply the great need for a high-quality, 
completely dependable rope. We believe 
that that day is not far off! 


COLUMBIAN ROPE COMPANY 


320-50 Genesee St., Auburn, “The Cordage City,” New York 
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Experience gained over the past seventy 
years has been applied in the development of 
JACKSON products to make them sturdy, de- 
pendable and long-lived. JACKSON products 
offer the outstanding advantages of having 
been time-tested and proved under practically 
every service condition. There are no “weak 
sisters’ in the Jackson line. 


From one source of supply it is therefore possi- 
ble to meet all requirements of your industrial, 
railroad, contracting and road-building custom- 
ers. These users have supplied the proving 
ground from which has grown their preference 
for JACKSON products. The preference on 
which alert distributors are building wider and 
bigger business. 








JACKSON MANUFACTURING CO. 
HARRISBURG, PA. 
Est. 1876 
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Charles E. Moore, sales manager, 
Moore Bros. Machinery Co., Ltd., 
Montreal, and a son of one of the 
founders, was a_e captain of 
ordnance during the war. 





Service Men Return, 
Lewis Buys Property 


W. C. Pace, H. M. Bradfield, T. G. 
Miller and Herbert Hill have returned 
from the armed forces to the Lewis Sup- 
ply Co., Memphis. Mr. Miller and Mr. 
Hill are connected with the supply firm’s 
Helena, Ark., branch. 

The Lewis Supply Realty Co. has pur- 
chased the one-story building occupied 
by the Lewis Diesel Engine Co. in Mem- 
phis. The building will be used for a 
manufacturing plant in connection with 
the diesel power field. 








Maxwell A. Goodwin, lately a ma- 
jor in the Army Service Forces, 
has returned to his position as 
manager of the Chicago office, 
Clark Tructractor, division of the 
Clark Equipment Co., Buchanan, 
Mich. 
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DeE-STA-CO 
PRODUCTS 


Greater satisfaction to your customers 
* Liberal Profit for YOU 


De-Sta-Co mS) STOCK 


Steel or Brass ¢ 12 Standard Thicknesses 
from .001 to .015 


Made from selected materials, rolled to precision limits. 
Carefully oiled to resist rust and stains. All stock is 
clean and free from burrs or ragged edges. De-Sta-Co 
is the finest shim stock available. 


Two convenient sized packages: (A) contains twelve: 
sheets of assorted thicknesses, .001 to .015, each sheet 
measuring 6” x 12”, and each identified to indicate 
thickness. (B) contains a roll measuring 6” x 120”, with 
thickness indicated every six inches of its length. These 
packages allow ease in storage—prevent waste and 
damage to stock. 


De-Sta-Co 


A PRECISION PRODUCT 
Essential for close tolerance work. 
Used for fitting piston, valve tappet 
clearance, spark plug gaps, for 
inspection and production work 
where accuracy is vital. 


12” lengths + 2” wide 
Rounded on Both Ends 
14 standard thicknesses from .0015 











(A) Sheets 6” x 12” 





(B) Rolls 6” x 120” 

























thru .015. Every piece identified 
to indicate thickness. Each piece 
packed in «#moisture-proof cello- 
phane envelope; 12 pieces of a 
thickness to a co. isplay carton 
containing ten boxes of most pop- 
ular thicknesses now available. 


25-Foot Rolls 
Also supplied in 25-foot rolls packed 
| in clear plastic case. 


De-Sta-Co 
ARBOR SPACERS 


For fast, accurate spacing of Milling Cutters, 
Gang Saws, Slitters, etc. 


Thicknesses .001 to 3” 
| 20 Standard Sizes from Ye" to 4" __ 

















SHIMS 


For Gears, Bearings, etc. 

















‘Detroit STAMPING Co. 


Finished Products Division 


An old-established institution with a record 
of more than 30 years’ continuous operation 


332 MIDLAND AVENUE ° DETROIT 3, MICHIGAN 
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Paula Hoddeson Heads 
Walker-Turner Advertising 


r iw 


+. 


MRS. PAULA S. HODDESON 


Mrs. Paula S. Hoddeson, newly ap- 
pointed manager of advertising, Walker- 
Turner Co., Inc., Plainfield, N. J., be- 
lieves distributor sales promotion mate- 
rial and printed sales helps can be im- 
proved by making personal calls out in 
the field among distributors and users. 
Ever since joining the company it has 
been her contention that, inasmuch as she 
likes machinery, she wants to know every- 
thing about its design and applications, 
what users think of it, and how distribu- 
tors sell it. 


Brindley Active 
In City Planning 


On the theory that any assistance 
given to already established businesses 
in LaCrosse, Wis., and any aid in at- 
tracting new business to the city is the 
best way to increase his own business, 
T. H. Brindley, president and general 
manager of the W. A. Roosevelt Co., La- 
Crosse distributors, is working with the 
city fathers and business leaders on 
future planning. For the past several 
months, the men have been active in a 
campaign to bring new and diversified 
industries into the area, and are count- 
ing on the long-term trend toward de- 
centralization to aid in their efforts. 


Ginter Now Aro 
Vice-President 


C. W. Ginter, who has been associated 
with the Aro Equipment Corp., Bryan, 
Ohio, since its organization 16 years ago, 
has been appointed vice-president. His 
duties will be to further the development 
of all tools and lubricating equipment, 
the handling of all patents, and the con- 
struction and changes of all buildings. 
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I Your Industrial Buyers 


/ Are always on the lookout for ways to increase 
output without cutting quality. They are reading 
this advertisement in leading trade papers. You 
can profit by featuring Corbin Screws to this 
interested audience. 











a Zé 
° ante pee 


« 


If all screws were exactly alike you could buy ’em any- 


where and use them blindfolded. But keeping screws alike 


calls for never-ending vigilance. Here at Corbin we change 
dies before they are worn. We keep our saws and cutters 
sharp, and maintain very thorough inspection. 

That’s why we recommend Corbin Screws — Regular 
Slotted or Corbin-Phillips — to any manufacturer who 


would like to get more assembled parts per hour. 





HAtCHOREeUTONTOTTIC ACES 


“You can. reach 
for a Corbin Screw 
blindfolded— 
and get a good one 
every time!” 


SST-! 
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RAIN K AIR: VULCANIZED 


WATERPROOF WORK CLOTHING 


210 


THE 8 


STEPS 


RAINFAIR: Quality 


START HERE 





LABORATORY CONTROL 






All materials are triple-tested; by skilled 
be’ 3 before 
before 


\ 


For heavy-duty garments, tons of pressure from 
heated calender rolls drive a ‘‘friction base"’ 
through the fabric. Rubber, calendered on 
reverse side, will not peel. 





ti plied; and finally, 
fabrics ae a into garments. 


CALENDERING 





CUTTING 
r 
i 


we 


Master patterns assure perfect matching of 
all parts; cost-cutting production methods, by 
use of special machines, cut many thicknesses 
of fabric simultaneously, give utmost economy. 


VULCANIZING 


Vul isi b 


V through action of heat 
and wn bey **weld’’ parts into single, 
sturdy, waterproof unit. Uniform vulcanization 
is produced by scientific control. 





Throughout these eight steps, only expert crafts- 
manship and best materials are used to produce 
Rainfair-Vulcanized Work Clothing. And, Buna-S 
makes them better than before the war. 
you sell workwear under the Rainfair Label, you 
offer the finest product possible. Write for details 


of profitable franchise. 


MILLING 


te 
Under expert supervision, chemicals are added 
to the rubber, imparting toughness, color and 
proper aging qualities, by milling under pres- 
sure of heavy steel rolls. 


COATING 
BP Eta 


Rubber-spreading machines work ‘‘adhesion 
base"’ into fabrics for jeans and sheeting 
coots . . . setting a new high for adhesion of 
rubber to fabric. 


MAKING 


Garment seams are carefully placed by hand, 
after application of a special cement, and 
then rolled down. This produces a 100% 
waterproof seam that won't come apart. 


INSPECTING 


, 


Ag OD> ( j 


Although checked ot every step, Rainfair 
garments ore carefully inspected for quality 
and workmanship before shipping. Seams, 
hems and gum strapping must be tight. 


When 


RAINFAIR, INCORPORATED e DEPT. 56-B © RACINE, WIS. 
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Although generally thought of as a 
man’s job, Mrs. Hazel Welch has 
experienced no difficulty with tele- 
phone sales at the Chandler & 
Farquhar Co., Boston. 





E.I.T.A. Elects 
New Officers 


At a recent meeting of the Electric 
Industrial Truck Association in New 
York, Gordon J. Berry, vice-president of 
Electric Products Co., Cleveland, was 
chosen president for 1946. F. J. Shepard, 
Jr., of Lewis-Shepard Sales Co., Bos- 
ton, was elected vice-president. 

Retiring president E. W. Allen of Thos. 
A. Edison, Inc., presented advertising 
plans for 1946 which were approved. 


Baker And Brandon 
Back With Fones 


Robert Baker, recently a colonel in the 
Army, and Benton Brandon, also honor- 
ably discharged from the armed forces, 
have returned to the Fones Bros. Hard- 
ware Co., Little Rock, Ark. 











Huston Brown has been elected 
president and sales manager of 
the Joyce-Cridland Co., Dayton 
manufacturers of lifting equip- 
ment. 

















With Customary Attention to Small but Impor- 


tant Details — Jacobs Again Produces an Out- 
standing Aid to Efficient Drilling Operations! 


This modern development in design of Adjust- 


F— ADAPTER ASSEMBLY ag 





~ ae 
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+3 
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Chucks provides a quick, convenient and sure 
means of compensating for variations in drill 
length. It interchanges with existing Morse Taper 
adjustable adapters and eliminates the need for 
Morse Taper arbors. Jacobs Production Chucks 


able Adapter Assemblies for Jacobs Production screw directly into a threaded hole in the adapter. 


An arc-shaped slot extending partly 
through the depth of the nut and open- 
ing into the bore of the nut locks the 
nut at any position on the adapter 
when set screw is tightened — similar 
to a brake-shoe on a railway car 
wheel. Cannot cause scoring or dam- 
age to threads. An exclusive feature 
with this Adapter! 

Chuck screws directly into threaded 
hole of adapter to make a single, solid 
unit. 


| 
' 


new Jacobs Production Chucks is also a prospect 
for the new Adjustable Adapter Assemblies. Write 
for details today. The Jacobs Manufacturing 
Company, Hartford 2, Connecticut. 


Made in three sizes, any one of which will, with 
seven Rubber-Flex Production Chucks, take care 
of all drill sizes from 14, to %4¢. 4 

Every plant which uses; or is a prospect for, the 


PosT 
THE NATIONAL STANDARD FOR,{WAR PRODUCTION 
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FOR EVERY NEED! 


International makes chain for every 
need: industrial, marine, farm, auto- 
motive. What's more, our manufac- 
turing and service facilities are com- 
plete in every detail, and our engi- 
neers are ready to help solve any 
unusual chain problems. 
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Karl N. Ladner, president of the 
Chas. F. Ladner Hardware Co., 
St. Cloud, Minn., believes that 
industrial distributors will  re- 
ceive a good volume of business 
in specialized tool lines as a re- 
sult of the pressure on industry 
to reduce production costs. 


Haas’ Sons Return 
To Strauss & Haas 


Malcolm and Earl Haas, recently re- 
turned from duty with the Navy, have 
returned to civilian life and are work- 
ing with their father, Edgar Haas, Sr., 
at Strauss & Haas, Inc., New Orleans. 
Malcolm Haas is in the purchasing de- 
partment, and Earl is in the stock room 
and on the sales floor. 


Lowe Back With 
American Manufacturing 


James J. Lowe, who retired with the 
rank of lieutenant after four years of 
active duty with the Navy, has rejoined 
the sales staff of the American Mfg. Co., 
Brooklyn. In addition to field sales work, 
Mr. Lowe will direct the concern’s adver- 
tising activities. 


H. B. Scott, manager of the supply 
department and purchasing agent, 
Garrett Supply Co., Los Angeles, 
died on Dec. 1. He had been with 
the firm since its inception in 
1936. 





A GOOD NAME IN FASTENERS 


Sizes and Types 


Your Customers Wa™! 


Oliver bolts, cap screws, rivets and other fasteners 
are produced by modern, precision manufacturing 
methods, under strict quality control. They are 
accurate to size, cleanly threaded, well-formed. They 
meet your customers’ most exacting specifications. 

You make no mistake in standardizing on OLIVER 
Industrial Fasteners! 
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%& High speed milling pro- 
duced exceptional finish on 
this master com. 


* Milling %” slot in die 
block. Running speed was in- 
creased 30% on this job. 


PUTNAM 4.-Szecd END MILLS 


HIGH SPEED operation is the test of 
end mill quality. That is where Putnam End Mills prove 
best. In every type of milling operation—rough cutting of 
the toughest steels . . . intricate contour cutting . . . high 
speed finish milling—tests proved that Putnam End Mills 
not only could be run at greatly higher speeds, but stood 
up longer than other end mills. Thus production is speeded 


up; milling costs reduced. 


Putnam End Mills are preferred by those in charge of pro- 
duction, the men who operate the machines, and buyers 
alike. For that reason they specify not just “end mills,” 
but “Putnam End Mills.” 


This preference, plus Putnam’s complete line—over 800 
standard end mills of practically every type and size—and 
fast, dependable delivery from distributor and factory 
stocks, make Putnam a “natural” in sales volume .. . a 
profitable line for Putnam Distributors. 


‘Se. PUTNAM TOOL COMPANY 


\ 2981 Charlevoix Ave. . Detroit 7, Michigan 
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William H. Hill, Jr., has returned 
to the White Supply Co., Water- 
bury, Conn., after serving in the 
Air Corps as a second lieutenant. 





Nutt? And Lawrence 
Take New Crocker Posts 


Frank E. Nutt and A. M. R. Lawrence 
have been advanced by the Crocker- 
Wheeler Electric Mfg. Co., division of 
Joshua Hendy Iron Works, Ampere, N. J. 
Mr. Nutt has been named assistant sales 
manager, while Mr. Lawrence succeeds 
him as manager of the firm’s Washington 
office. Both men have long backgrounds 
in the electrical field; Mr. Nutt with 
the General Electric Co., and Mr. Law- 
rence with Westinghouse. 


Koppers Company 
Retires Two Executives 


C. J. Ramsburg and H. B. Kirkpatrick 
have retired from their respective posi- 
tions of vice-president, research division, 
and manager of the Koppers Building, 
with Koppers Co., Inc. 

Mr. Ramsburg, a member of the Cor- 
nell University class of 1899, joined the 
H. Koppers Co., Chicago, a predecessor 
of the present company, in 1913. A 
graduate of the University of Illinois, Mr. 
Kirkpatrick had been associated with the 


| company since 1912. 


Bowser Purchases 
Torrington Line 


Exclusive manufacturing rights, to- 
gether with all current parts and finished 
units of Torrington lubricators have been 
acquired from the Torrington Mfg. Co., 
Torrington, Conn., by Bowser, Inc., Fort 
Wayne, Ind. The newly purchased line 
will be manufactured in Fort Wayne and 
distributed through the regular Bowser 
system. Replacement parts and service 
will be available in industrial centers. 

























dust and dj * Smooth 
rt, Equi : 
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if the saving of man hours or the paring of pro- 





duction and distribution costs mean anything in 
your business, you can now benefit from the 
advanced design of Northrop Gaines materials 
handling equipment. In Northrop Gaines Air- 





light hand trucks, wheels, casters, and flat beds 


Northrop Goines Airlight products are available you will find exceptional strength and durabil- 
now. Your Northrop Gaines field engineer will 
gladly give you the inside facts on this cost-cut- ity, light weight and smooth action. 


ting equipment. Or write today for complete 
details. Address Northrop Gaines, Inc., Dept. MS-2. 


NORTHROP A GAINES, INC. 


1985 East 16th Street, Los Angeles 21, California 


Northrop Gaines Airlight products are guaranteed for life against 
defective workmanship aid materials 
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In pumps, valves, traps, meters, burners, 
cookers, lubricators, etc. —a little foreign 
matter can cause serious damage. It is wise 
economy and sound practice to install strain- 
ers ahead of them to protect the equipment, 
to save maintenance costs, to eliminate shut- 
downs. Kieley & Mueller makes all types and 
all sizes of strainers for you to sell for every 
Steam, gas, water, oil or chemical applica- 
tion. They are correctly engineered to assure 
maximum flow with minimum pressure drop, 
and are designed for easier cleaning. And 
they are correctly priced to give you a worth- 
while margin. 


Type 330, at top, is made in 1/," to 18” sizes, 
with strainers of bronze, monel metal or 
48-8 stainless steel. Below are “Y” strainers, 
type 340, available in 1/," to 6” sizes. 


We can fulfill your strainer requirements 
with immediate shipments from stock. Write 
for catalog 66-C which covers “Y,” basket, 
straight flow, and offset strainers. 


HIELEY & MUELLER, tc. 


MANUFACTURERS OF PRESSURE AND LEVEL CONTROLS SINCE 1879 
2003 - 43rd STREET « NORTH BERGEN, N. J. 


66 YEARS OF CONTROL PROGRESS 





216 


MILL SUPPLIES © FEBRUARY, 1946 











Watkins Joins 
American Swiss 


Cc. FRED WATKINS 


C. Fred Watkins, recently released 
from the Army with the rank of captain 


after four years in the service, has been * 


appointed traveling factory representa- 
tive for the American Swiss File & Tool 
Co., Elizabeth, N. J. 


Reib Returns 
To Gates Hardware 


P. F. “Scotty” Reib, formerly in the 
purchasing department of the Gates Hard- 
ware & Supply Co., Tulsa, before enter- 
ing the Coast Guard, has returned to 
the distributing firm as assistant to 
Frank Brooks, Gates sales manager. 





L. Everett Foulkrod, Jr., recently 
discharged after more than three 
years’ service with the Army, has 
been made eastern sales repre- 
sentative, Star Brush Mfg. Co., 
Inc., Boston. 
























































Extra Copper Plus Molybdenum Makes Toncan Iron 


oF Lut 


Rust attacks, then destroys, sheet metal parts. 





But such products can be given longer life by 
making them from Toncan Iron—the material 
that says “Stop” to rust and means it. 





Here is the secret of the stubborn rust-resistance 
of Toncan Iron. It’s made from highly refined 
open hearth iron. To give it extra rust protec- 
tion, twice as much copper is added as is con- 
tained in copper-bearing steels. Molybdenum 
is included to further increase the effectiveness 
of the copper and to refine the grain structure. 
As a consequence, Toncan Iron offers the great- 
est rust-resistance of any ferrous material in its 
price class. Moreover, this rust-resistance—uni- 
form throughout the metal—is unaffected by 
all types of fabrication. 

Whenever you want a material with 
high rust-resistance, it will pay 





you to remember the longer service 
and low fabricating costs of Toncan 
Copper Molybdenum Iron. 


REPUBLIC STEEL CORPORATION 


GENERAL OFFICES e CLEVELAND 1, OHIO 
Export Department: Chrysler Building, New York 17,N.Y. 

















This advertisement 
appears in the fol- 
lowing publications: 
AMERICAN ARTI- 
SAN, ARCHITEC- 
TURAL FORUM, 
ARCHITECTURAL 
RECORD, ENGINEER- 
ING NEWS-RECORD, 
THE IRON AGE, SHEET 
METAL WORKER, STEEL. 











TONCAN IRON 
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YOU DON’T USE A SLEDGE 





There was a time when machine 
tools had to be heavy to be 


accurate but modern engineer- 


ing and manufacturing methods 
have changed that. Today, the 
fully equipped shop has its 
big lathes for big work, and 
SHELDON S-56 Precision 
Lathes for small parts. With ac- 
curacy that will hold the closest 


= 


From 
any angle, 
a better 
lathe. 


tolerances and the stamina to 
stand up to continuous high 
speed operation, these smaller, 
handier, moderate priced lathes 


are cutting the cost of and in- 


creasing the hourly output of 
small turned parts. 





SHELDON MACHINE CO., INC. 
4232 N. Knox Ave., Chicago 41, U.S.A. 
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H. J. Wepplo, manager of the 
supply department for Gardner 
Hardware Co., Minneapolis, is 
putting his reference library in 
order in anticipation of moving 
into a one-story structure to be 
built in the rear of present quar- 
ters. 





Moser In Field 
For Norton 


John L. Moser has been appointed ab- 
rasive engineer for northwestern Pennsy]l- 
vania and southwestern New York for 
the Norton Co., Worcester, with head- 
quarters in Erie, Pa. He succeeds R. W. 
Crawford, who has become president of 
the Erie Mfg. & Supply Co., an Erie dis- 


tributing company. 


New Salesman 
For Gierston Tool . 


Robert E. Coleman has joined the sales 
staff of Gierston Tool Co., Buffalo, and 
will handle special tooling problems of 
reconversion, as well as the company’s 
complete line of standard cutting tools, 
abrasives, and factory machinery. 








J. C. Gilliam, Chattanooga branch 
manager, Hajoca Corp., talks with 
W. D. Blake, Hojoca salesman 
who was with the Allis-Chalmers 
Mfg. Co., Milwaukee, for 15 years. 








Wiese 


Both standard types of belt lac 
Tals B each in all sizes, assure the 
best possible belt lacing for 
every flat power transmission 
and conveyor belt applications 

siielalelelaelPacmola Me sictl clare melale 
Wiregrip for extra strength 
maximum = flexibility safe 
AelAelilals Mel ale Mele Samet ololildelitela 


and long life 


TEELGRIP 


Flexible Belt Lacing 


a yy 
nn OGRE, , LEXGRI 
AA, Round Belt Couplings 


ae Marry / 


2 types for round belts 
FLEXGRIP Round Belt 
Couplings and SUREGRIP 
Round Belt Hooks 


Belt Cutters, Lacers, Lac 
ing Machines, and STEEL 
GRIP and CHAJNGRIP 
Wheel Pullers 

Write for Catalog 


ARMSTRONG-BRAY &CO. 


"The Belt Lacing People”’ 
CHICAGO 30 U.S.A. 


MILL SUPPLIES © FEBRUARY, 1946 





MILL SUPPLIES © FEBRUARY, 1946 





wenort \’ sonis 


CARBIDE TIPPED CUTTING TOOLS 


A wide range of tools of all types to 
meet a variety of needs. 


G. F. Sondraker, left, and Ted More quality sales features per tool. 
Cain, right, both of the Chamber- They're better, therefore more saleable. 
lain Co., Los Angeles, discuss the 
supply situation with Harold 
Spurgeon, western representative 
for Henry Disston & Sons, Inc., 
Philadelphia. 


W-S Tools are easy to stock, easy to 
find, easy to identify. 


Every tool protected with molded plastic 
tip easy to remove and replace. 


() 
Goodridge and Thorpe Se Leading publications carry. Wendt-Sonis 
Join Moorlane o ads where they count the most. 


J. Lee Goodridge and Ray Thorpe have 
joined the sales force of the Moorlane Generous discounts assure you of a 
Co., Tulsa distributing firm. Mr. Good- liberal profit on W-S line. 
ridge was formerly with the Jones & 
Laughlin Supply Co., Tulsa, and Mr. 
Thorpe came to Mociiane from the Cities 


3 s 3 Write for the full story about this finer line of carbide tipped 
Service Oil Co., Bartlesville, Okla. 


cutting tools today... it's the line you're looking for! 


Nicholas And Parks 
Leave Machinery Sales 


J. W. Nicholas and Robert R. Parks, 
former manager and assistant manager 
of the Machinery Sales & Supply Co., 
Dallas, have resigned their positions after 
many years with the distributing firm. 
They have not announced their future 
plans. 


WENDT-SONIS COMPANY, HANNIBAL, MISSOURI ‘ 
F 


‘eae 


John Ten Broek, treasurer and Branch Warehouse: Long Beach, California fi 
sales manager, A. L. Holcomb BORING TOOLS © CENTERS © COUNTERBORES © SPOTFACERS © CUT-OFF 

TOOLS © ORILLS © END MILLS ¢@ FLY CUTTERS © TOOL BITS @ 
Cen “Srene’ Sash eet: aver MILLING CUTTERS © REAMERS © ROLLER TURNING TOOLS © SPECIAL TOOLS 
customer requirements at the ——— 


city order desk. 
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standardize on 


- 


An always-item for your 
customers. Fire protection is 
a profitable business .. . 


Still greater customer awareness of Pyrene fire extin- 
guishers is being created by a forceful campaign of ad- 
vertisements in leading trade and consumer magazines. 
For more and better fire extinguisher customers sell the 
idea of quality and service — standerdization on the 
complete line of Pyrene Fire Equipment For Every Hazard, 
including — 





























Pyrene Quart size Vo- 
porizing Liquid type 
for all classes of fires 
in incipient stage, es- 
pecially fires in flam- 
mable liquids and 
electrical equipment. 


Heavy duty Pyrene 
Vaporizing Liquid 
air pressure extin- 
guisher 2 quart 
size. Special nozzle 
provides either 
solid stream or fan- 
shaped spray with 
temporary shut-off. 
Open valve to 
operate. 























Pyrene Heavy duty 
galion size Vapor- 
izing Liquid extin- 
guisher. Discharged 
by air pressure 
without pumping 
by opening valve. 
Throws continuous 
stream. For all 
classes of incipient 
fires. 





Pyrene Foam type 
extinguisher devel- 
ops 22 gallons of 
free-flowing foam 
that smothers fire in 
oils, gasoline, tar, 
wax, paints, lacquer 
and other flam- 
mable liquids and 
ordinary combus- 
tible solids, 




























furenc Hlanufacturing Compan! 


NEWARK 8 NEW JERSEY 


the C-O-Two Fire Equipment Co 
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R. A. Donberg (left), sales man- 
ager and manager, industrial de- 
partment, Mid-States Industrial 
Corp., Rockford, Ill., discusses 
policy with the distributing firm’s 
president and general manager, 
Charles W. Litsey. 





Cleary Returns 
To Texoma Supply 


James M. Cleary has returned to civil- 
ian life after three and a half years in 
the Navy and resumed his position in the 
sales department of the Texoma Supply 
Co., Tulsa. Mr. Cleary, who enlisted 
with the rank of ensign, spent several 
years in the Aleutian theater and left 
the service a lieutenant. 


Dilts Returns 
To Southern Supply 

James G. Dilts has received his dis- 
charge from the Army and is. back with 


the” Southern Supply Co., Dallas, as 
head of the purchasing department. 








Harold R. Eicher has been made 
sales manager of the industrial 
equipment division, Master Elec- 
tric Co., Dayton. He was as- 
sistant to the president before 
his appointment. 














UMI 









The Hinges of 
Hell Could 
Get No Better 
Heat Treatment --- 


A red line appears on the chart of 
an instrument ... a tempering 
furnace at New Britain is under au- 
tomatic control! That red line re- 
cords the fact that we are heat treat- 
ing some Hand Tools exactly right 
for your customers . . . right to the 
precise degree of heat—right to the 
split second of time—and, right to 
make the _ finest alloy steel 
TOUGH! 


You know it takes certain alloys 
and careful machining to make 
good Hand Tools. But, it also takes 
exact heat treating to develop the 
highest ultimate strength of the 
steel. Here, on two counts, New 
Britain Hand Tools are outstand- 
ing. First, because the steel that 
goes into New Britain made Tools 


Legit iis Hed To Ta ale money 


is carefully selected, inspected, 
etched, tested and examined inside 
and out. Second, because heat treat- 
ing at New Britain is an exact 
science — controlled, as is every 
major operation in this huge plant, 
down to the last degree and second. 


The entire Line of New Britain 
Hand Tools is a natural for YOU. 
These famous Tools have won 
their reputation for toughness and 
the ability to “take it” the hard way 
—IN SERVICE! Ask to see the 
New Britain Hand Tool Line. Once 
your customers have handled one 
of these fine Tools, theyll want 
them all—they’re that good! The 
New Britain Machine Co., New Bri- 
tain, Conn. 





The Army-Mevy “8” Peasant, with aan, 
fies ever Mew Britain's plants, signette 


tng ovtetanding production of machine 
foots, aircraft engine parts and projectiles 





SREATER STRENGTH © BETTER FIT 
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A SALES PLUS 


»EXCELLENCE OF DESIGN 
AND WORKMANSHIP 


®@ Socket Set Screws 


® Socket Head 
Cap Screws 


®@ Socket Head 
Stripper Bolts 


@ Socket Screws— 
Daredelet Thread 


® Socket Screws Keys 


® Socket Pipe Plugs— 
Cold Drawn or Alloy 
Steel 


®@ Square Head Set 
Screws—Alloy Steel 


@ Studs—Cold Drawn 
or Alloy Steel 


®@ Tool Post Screws 
—Alloy Steel 


@ Headless Set Screws 
—Cold Drawn 





BLUE DEVIL Products have a very high 
standing in industry for their quality, 
strength, and toughness. There is a very 
good reason .. . they are completely 
cold-formed from high-grade alloy steel 
¥ and properly heat treated to the exact 
degree of toughness, in our modern elec- 
trical furnaces. Every piece turned out 
) is uniform—every piece a perfect fit, The 
sales potential of BLUE DEVIL Screws 
, | has no limit, therefore it is up to the dis- 
an tributor to be ready with adequate stocks 
: S} and to be fully versed in the uses and 





applications of these Socket Screws. Our 
strict adherence to precise manufactur- 
ing methods and close inspection of all 
materials keeps BLUE DEVILS in the Big 
Sales Class at all times. Let us send you 
pertinent facts! 


MFT MOCK -Y NBCU TIP 


4445 N. KNOX AVE. CHICAGO 30, ILL. 


TOTO TTT 
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R. B. Forman, left, and W. J. 
Deloge handle the _ telephone 
orders in the industrial supply 
division of C. S. Mersick & Co., 
New Haven. 





Leitz Hardware 
Drops Retail Sales 
Officials of the Leitz Hardware & Paint 


Co., Minneapolis, reveal that the firm’s 
business is now exclusively wholesale. 
Since dropping their retail activities, they 
estimate that 80 percent of sales are 
made to hardware dealers for resale and 
the remaining 20 percent to institutions 
and factories. The firm concentrates on 
builders’ hardware, heavy hardware, 
paints and varnishes, and industrial sup- 
plies. 


Margaret Burke Buying 
For San Antonio Supply 


Margaret M. Burke has been made 
purchasing agent for the San Antonio 
Machine & Supply Co., Waco, Texas. 
Miss Burke is doing a very competent 
job, according to members of the trade. 








The sales counter at the Tarr, 
McComb & Ware Commercial 
Co., Kingman, Ariz., combines 
display with storage. The dis- 
tributing firm counts mines and 
general contractors among its 
customers. 
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Heaving decks and hastily laid, perforated landing mats were 
tearing to pieces the tail-wheels of Navy fighters and bombers. 
Flight operations were being retarded. Tremendous stocks of 
spares had to be maintained. Thousands of man-hours and 
plane-hours were being lost because tail-wheel replacements 
had to be made after a few landings. 


Needed —rush!—a tail-wheel that could stand up against ter- 
rific impact, heavy loads, knife-sharp edges and abrasive 
surfaces. The Navy enlisted the services and rubber know-how 
of Thermoid-Grizzly. The Tread-Lock Tail-Wheel developed 
by Thermoid-Grizzly solved the problem, outlasted previous 
types of tail-wheels literally 100-to-1. 


Patented “Breather” Holes in 
the casting allow the rubber to 
expand under pressure and con- ‘ ‘ ‘ ; 
tract when the pressureisremoved. industrial use, is now available for new equipment and for 

replacements. For further information, write for the folder 


“Industrial Wheels”. Thermoid-Grizzly Wheel Sales, Chicago, Ill. 


The same, tough, war-proven Tread-Lock Wheel, adapted for 


Patented Lifetime Self-Lubrica- 
tion System. Hour-glass design 
forces grease centrifugally to the 
sealed, precision-built bearings, 
which are lubricated for life. 


Variety of Sizes. Standard sizes, 

are 6”, 8”, 10” and 12”. Special Pa 

sizes can be made to order. Fit 

all standard size axles. nh ermol = G r ' y | yA y 


Cut-Resistant Tread stays true, 


easy to push or pull. Silent. W tH E 3 L S A L t g 


DIVISION OF THERMOID COMPANY, WRIGLEY BUILDING, CHICAGO 11, ILLINOIS 
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DAYTON USES FACTORY TO REACH 


“MEN WHO INFLUENCE THE PURCHASE OF DAYTON V-BELTS”... 





DISTRIBUTORS REPORT DAYTON ADVERTISING 
IN FACTORY PRODUCES RESULTS 4 - 





Mr. J. D. Hershey, Advertising Director of the Dayton Rubber Manufacturing Company states that, 

“FACTORY MANAGEMENT AND MAINTENANCE is a must oh the Dayton V-Belt schedule." He reports that his 
company has found, “that the editorial and advertising. pagesjof FACTORY MANAGEMENT AND MAINTENANCE 
are read and studied by the men who influence the purchase of Dayton V-Belts”’. 

Dayton Rubber Manufacturing Company is one of the many leading manufacturers who are using 

FACTORY regularly to reach the important plagt operating men in all manufacturing industries — 

men rated by industrial salesmen as the most vitgl men to be sold. This strong and regular support 

of distributor selling helps lower sales ¢osts and saves the time of distributor's salesmen. 

Mr. Hershey also points out that Dayton Rubber Manufacturing Company has been a consistent user 

of FACTORY since 1931, “because according to our distributors, it produces results”. 

FACTORY is read by more plant operating men in the manufacturing industries than any other business paper 
7 because it carries more editorial and advertising pages devoted to industrial education — 

how to produce better profiucts at lower costs. We shall be glad to send you 

a copy of the current issue of FACTORY so you can see for yourselves the kind of interesting editorial 


and advertising information that is reaching your best prospects and customers 









in the manufacturing industries. 


ADVERTISING FACTORY 
IN FACTORY SHOWS HOW 
HELPS YOU SELL TO TO MANAGE MEN AND 
INDUSTRY MACHINES 
TO SAVE TIME 
AND MATERIAL 














4 Tae Dayron Rusper Manvuractunine Company 


FACTORIES AND GEWERAL OFFICES 





Dayjlon 1, Ohio 


Deceaber 51, 1945 





Mr, T. W. Van Winkle, 


Detroit 26, Michigan 
Dear Van: 


Factory Management and Maintenance is a must on the Dayton 
V-Belt schedule. 


In directing our campaign to the operating men in manufac- 
turing industries, we find that the editorial and advertising 
pages of Factory Management and Maintenance are read and 
studied by the men who influence the purchase of Dayton 
V-Belts. 


Since our first Dayton V-Belt ad appeared in September 1931, 
we have been consistant users of your publication because 
according to our distributors, it produces results. 


Sincerely yours, 








FACT 


MANAGEMENT & MAINTENANCE 


A McGrow-Hill Publication, 330 West 42nd Sfreet, New York 18, N.Y 


GM rlenceALlo 
SLING CHAINS 


boast service records 
as long as your arm 


Ask any plant executive or safety engineer who has 

used CM Herc-Alloy Sling Chains...their experiences An expanding sales program 
will prove the reasons why that once they are put forces R. G. Botham to be espe- 
cially vigilant with inventory at 
the Wisconsin Foundry & Ma- 
chine Co., Madison. 


on a job they “stick.” In fact, CM Herc-Alloy Sling 
Chains shipped years ago are still in service 


The patented Inswell electric welded links and a 


ThiilslehMold-Meolmal-1dee Viloh mm lolaultlesi-1- Mm aiiime Mi -taltit e 
Sid tale bis of 125,000 Ibs. per Tolvlolg -mlalas a safety Goddard, Michell 
lnctor of .150%: compared to GAaiery alin Head Cutting Tool Group 
seldom, if ever, requires annealing E. A. Goddard, general manager, God- 
dard & Goddard Co., Detroit, was elected 
president and R. G. Michell, president, 
Eclipse Counterbore Co., Detroit, named 
vice-president of the Cutting Tool Man- 
ufacturers Association at the organiza- 
tion’s second annual meeting. Mr. God- 
dard succeeds W. G. Robbins, Carboloy 
Co., Inc., Detroit, while Mr. Michell suc- 
ceeds O. L. Bard, Michigan Tool Co., 
Detroit. 


foMmalelalel lim 2-11 gale) elmelile 
miele) Mal -i¢ Met wei lale me aalelig 


ah Meili -tialele Mehi rigi alale) 


Caraway Advanced 
By Peden 

J. J. Caraway has been made sales 
manager of the dealer division. Peden 
Iron & Steel Co., Houston. Mr. Caraway 
has been with the company for 22 years 
and is well known in the Texas territory. 


COLUMBUS=MchINNON 


CHAIN CORPORATION De Gr cae 


(Affiliated with Chisholm-Moore Hoist Corporation)" ager of distributor sales, Carbo- 
GENERAL OFFICES AND FACTORIES: 120 Fremont Ave., TONAWANDA, N. Y. loy Co. Inc., Detroit. He has 


been assistant to the vice-presi- 
SALES OFFICES: New York, Chicago and Cleveland Scie ke Gant Chins ooue, 
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IT’S EASY: 


SELECTING tirrr) SOLID END 
MILLS... THE SUPER WAY! 


DESIGNED 
to do the job right . . . Super’s Standard Solid 
End Mills are carbide tipped with proper grades 
of carbide metal, carefully selected to do the 
best job on the material you wish to machine. 
Be sure to select the proper tool for the job... 


DO THIS TODAY 


. . . Write to Super Tool Company for the 
special folder, showing prices, specifications 
and proper speeds and feeds to use on every job 
. » . on every metal where solid end mills are 
used. This information is supplied in detail... 
With Super ¢¢'¢ eady to select the Right Tool for 


the Right Job. 
% FOR ROUTING 
% FOR FACE MILLING 


% FOR SLAB MILLING 
USE 


SUPER’S Sir STANDARD 
SOLID END MILLS 


WHATEVER 
Carbide tipped YOUR CUTTING JOB LOOK 


Spot Facing, Boring, Genuton on Pacing, M 
Rests, Wear P, arts, ° un 


21650 Hoover Road, Detroit 13, Michigan 
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Converinc candy is only one of many applications of VICTOR Belting, 
in one of the many industries that you can profitably serve when you sell 
the VICTOR Belting Line. There’s a type of belting that is preferred in 
almost every industry that requires efficient and economical conveying, 
elevating or power transmission. 


VICTOR Belting opens markets for you in many fields because VICTOR 
offers the most complete textile belting line in America. Well known, 
respected, the name VICTOR helps you to pave the way for sales on other 
profit-making items, too. 


The demand for VICTOR Belting for replacements is especially large right 
now because so much belted equipment has been working overtime to 
meet reconversion production schedules. Write today for details on the 
profitable VICTOR line. 


THESE INDUSTRIES USE BELTING — SELL THEM VICTOR 


Meat Packing ¢ Grain & Feed © Bottling 
Canning ©¢ Baking © Stone Products 
Packaging © Mining © Dairy Products 
Confectionery © Laundering ¢ Ceramics 





VICTOR BALATA & TEXTILE BELTING CO. 
Manvtacturers of 


@ 834 Factory: Easton, Pa. 
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Solid Weven, Canvas Stitched and Balata Belting 
53 Park Pl., New York 7, N. Y. 
345 W. Hubbard St., Chicago 10, Ill. 


MILL SUPPLIES © FEBRUARY, 1946 





During a recent gathering in 
Philadelphia, Charles Otterson, 
left, and O. W. Cadle, both Bonney 
Forge & Tool Works, Allentown, 
teamed up with Al Becker of 
Standard-Shannon Supply Co., 
Philadelphia. 





Miller Joins 
Osborn Machine Division | 


George E. Miller has become assistant 
sales manager of the Machine Div., Os- 
born Mfg. Co., Cleveland, world’s largest 
manufacturer of foundry moulding ma- 
chines, as well as of power brushes for 
industry. He was formerly vice-presi- 
dent in charge of sales and engineering 
for the Smith Power Transmission Co. 


Instrument Manufacturer 
Opens New Branch 


Ben E. Stair will head the newly 
opened Milwaukee, Wis. branch office of 
the Tubular Micrometer Co., St. James, 
Minn. R. L. Johnson will succeed Mr. 
Stair as sales manager for the company. 





L. M.. Weaver has been made 
sales manager in charge of the 
Celfor drill and cutting tool di- 
vision of Clark Equipment Co., 
Buchanan, Mich., who will extend 
selling through franchised indus- 
trial distributors in 1946. 








































SE 








FORD 


The Complete 
Quality Line 


HAND CUT FILES 
GROUND FROM SOLID CUTTERS 
CARBIDE CUTTERS 


i jhulbs NERRATORIES ARE AVAILABLE 


¢ Ford—America's oldest rotary file manufacturer. 
Nationally recognized throughout metal, wood and plastics industries. 
Quality product, intensively and extensively advertised. 

¢ Most complete line—a right file for every job. 

* Easy to sell—comparable prices. 

* Quick turnover—many* uses. 

* Immediate delivery from stock. 


SEND FOR COMPLETE DETAILS — CATALOGS — PRICES — DISCOUNTS 


FORD 
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DONT PASS UP 
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@ Rare indeed is the piping job that doesn't include 
branch pipe outlets . . . and rare too, are your sales of 
fittings for making welded branch pipe outlets unless you 
carry Weld-O-let Fittings. 


Weld-O-let Fittings are designed specifically for making 
welded branch pipe outlets on either new or existing pip- 
ing systems. They are easy to install. They provide full, 
original pipe strength at the welded joint. And they im- 
prove flow conditions into the branch line. In addition, 
Weld-O-let Fittings are made in three types . . . for butt- 
welded, socket-welded or threaded connection of the branch. 


So don't pass-up branch pipe fitting sales opportunities on 
every order you get for welding fittings. Write today for 
the new Bonney Weld-O-let Fittings Catalog . . . and ask 
about the Distributor Proposition—it will pay you in sales, 
profits and customer service. 


; Forged Fittings Division 


BUY MORE BONDS AND KEEP THEM 


LDOLETsS 


Ww 


it 4READED OUTLET- 





/2» 4 ? 
0 Welded 2 1GHICHM f/i7le V/ettiedd 
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BONNEY FORGE & TOOL WORKS « 645 N. Meadow St., Allentown, Pa. 





The demands for materials of all kinds 
are practically unlimited, but the creep- 
ing paralysis of dispute and strikes is 
limiting production to such an extent that 
any currently accurate statement on gen- 
eral business conditions is extremely dif- 
ficult, in the opinion of the Business Sur- 
vey Committee, National Association of 
Purchasing Agents. 


General 


Reports indicate that business activity 
in some sections is at a high level and 
would continue if men and materials 
were available. The fear of production 
stagnation caused by inability to obtain 
materials is reported from all sections. 
As sources of supply stop or reduce pro- 
duction, procurement of materials fre- 
quently compels buyers to switch tools 
and patterns to other producers and, 
where possible, to beat the establishment 
of picket lines by the removal of their 
materials that have been completed for 
their orders. The difficulties attending 
the movement of materials and sup- 
plies through picket lines are, pur- 
chasers say, more onerous than any war- 
time experiences. Many management ex- 
ecutives seem inclined to give up the 
struggle; and some, apparently, would 
welcome a shutdown showdown. 


Prices 


The tendency toward higher prices con- 
tinues as the “hold the line” policy gives 
way to the “satisfy wage demand” one. 
Increased prices in steel, lumber and tex- 
tiles, for instance, will increase material 
costs in all industries which fabricate 
these materials. Ingenious dodges to 
evade price ceilings probably are being 
used in some instances, but the entirely 
legal and natural tendency—to eliminate 
low-price lines and concentrate on profit- 
able production—is causing shortages of 




















industrial materials and must be taken 
into consideration. Although this situa- 
tion might be cleared up by the return 
to an allocation system to assure produc- 
tion of low-price items, many purchasing 
agents believe the sound procedure would 
be to advance prices in the exceptional 
cases and increase production, rather 
than issue regulations. The epidemic of 
escalator clauses in sales contracts seems 
to stabilize instability and uncertainty, 
and their increasing use is definitely infla- 
tionary. Buyers, generally, believe price 
control must be continued until supplies 
are more nearly in balance with demand. 
Reports indicate that some of the recent 
all-out optimism is being dampened by 
the uncertainty regarding future condi- 
tions. 


Inventories 


Many plants have inventories higher 
than a month ago, but the majority re- 
port declines—especially in materials for 
production. Usable war surplus materials 
could be readily disposed at this time with 
no disturbance of markets that would 
demoralize prices. Canada reports that 
scarcity of steel and lumber makes build- 
ing of inventories difficult but they are, 
generally, holding levels of last month. 


Buying Policy 


The supply situation is more difficult 
than ever previously experienced. Long- 
term commitments are not favored; pur- 
chasing for known needs seems to be 
the general policy to avoid continual re- 
shuffling of requirements and schedules. 
CPA limitations on inventories and com- 
mitments of struck plants should be com- 
plied with and enforced to permit others 
to operate wherever possible. In fact, 
the limitations may be a blessing in dis- 
guise if unsettled labor conditions con- 
tinue for any length. 


Specific Changes 


Upward revision of price has been al- 
lowed for fiber shipping cases and con- 
tainers; hardware and electrical items; 
cement; valves and fittings; lumber; 
coal; construction costs; castings; build- 
ing bricks; silica sand; and milk plant 
and laboratory equipment. Instances are 
reported of new suppliers being author- 
ized to use prices based on present day 
costs, instead of the maximum permitted 
old suppliers. This is one of the serious 
problems of price control, but it is diffi- 
cult to find or offer any satisfactory solu- 
tion. 
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OPEN END WRENCHES 









MEAN MORE TOOL SALES 
— Easter! 


Every mechanic in the area you 
service recognizes the feel” of good 
wrenches—wrenches that are not 
awkward—that are easy-on-the- 
hands—that are thin and light, yet 
strong enough for tough, hard use. 









All these qualities are the result of 
Bonney's “Balanced Design” —and 
you can offer your customers these 
qualities when you sell Bonney Tools. 
Bonney’s “Balanced Design” starts 
with the selection of the right steel 
to provide maximum strength with 
minimum weight, and ends with dur- 
able, attractive plating. In between, 
every step in the designing, forging, 
machining and heat-treating of 
Bonney Tools is aimed at making 
them the tools that mechanics 
like best. 


If you now handle Bonney Tools, 
you know that they mean more sales 
—easier! If you don't handle this 
fast-moving, easy-selling line of hand 
tools, write today for the new 
Bonney Tool Catalog and distribu- 
tion proposition. 


BONNEY FORGE & TOOL WORKS 
645 N. Meadow St., Allentown, Pa. 


In Canada: Gray-Bonney Tool Co., Ltd., 
St. Clarens & Royce Aves., Toronto 


BUY MORE BONDS AND KEEP THEM 
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the excellence of its past perform- 


ance assures its future demand. 
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H. H. Hertting, general manager 
of the Robert Rom Co., Milwau- 
kee supply firm, catches up on 
the office work disrupted during 
a visit by decorators and painters 
when his office was remodeled. 





Service Men Back 
With Hays Supply 


Four men who spent the last few years 
in the armed services have returned to 
the Hays Supply Co., Memphis. They 
are: J. J. Carrigan, Casey Jones, W. T. 
Watts and T. V. Barber. All are on the 
sales force. 

John Underwood, who has been an in- 
side salesman for Hays for the past eight 
years, is now city salesman. 


Clokey Manages Sales 
For Washington Steel 


J. D. Clokey, Jr., recently chief of spe- 


cial ‘projects division, Steel Recovery | 


Corp., a governmental war agency, has 
been made general manager of sales, 
Washington Steel Corp., Washington, 
Pa. The corporation is engaged in the 
production of stainless steel. 








E. J. Ramsdell, Spartan Saw 
Works, Inc., Springfield, Mass., is — 
flanked by Kermit L. Crow, left, 
and E. S. Brown, cutting tool 
specialists who operate the East- 
ern Saw Service, Philadelphia. 



















“ HAVE YOU A 
FITTING CATALOG? 


The “K” line of cast fittings is an old estab- 
lished line and leading jobbers from coast to 
coast stock “‘K”’ fittings. 

























Why! Because’ “‘K”’ fittings are precision cast 
and precision machined; because inspection 
controls “eagle eye’’ them through every 
step of manufacture and toss out all defec- 
tives; because plumbers and contractors suf- 
fer fewer callbacks and less profit shrinkage 
when they use “K’s.” 


COMPLETE LINE. CATALOG ON REQUEST. 


Standard and extra heavy cast iron screwed 
fittings. 


Standard flanged fittings. 
Standard and extra heavy companion flanges. 
Drainage fittings. 


Consider stocking ‘“‘K”’ fittings. Write for 
catalog today. 


KUHNS BROS. CO., Dayton 7, Ohio 









INSPECTED FITTINGS 
PACKED WITH HIDDEN QUALITY 





“K"’ fittings carried in stock at Malleable Iron Fittings Company, Branford, Conn.; M.1.F. 
stocks at Kuhns Bros. Co., Dayton, Ohio. 
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No. 6075 


Stock this set of “ALLEN” 
drivers for Allen-head screws 


Includes a set of 5 complete “Handi-Hex” Keys in 
sizes from .050” to 14” hex diameters, fitting set screws from #4 
to 14” inclusive and cap screws from 41 to #8 inclusive. With 
15 extra blades (3 of the same length for each of 5 handles), 
contained in plastic screw-top tube. Driver handles are made of 
durable plastic; each a different color to aid identification of 
the hex size. Chuck is firmly bonded in handle; grips the blade 
rigidly. . . Use of this set tremendously speeds-up assembly with 
hex-socket (Allen-head) screws of the smaller sizes. Available 


now for sale by Allen Distributors. 


ping THE ALLEN MANUFACTURING COMPANY 
HARTFORD 1, . . CONNECTICUT, U.S: A 
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Putting the It 
In Exhibit 


(Continued from page 89) 





visiting customer to affix his name and 
company, describe his special product 
interest, and turn it over to the appro- 
priate manufacturer’s representative. The 
memos were then forwarded to Masback 
and afforded salesmen valuable leads to 
customers’ requirements. Many such 
memoranda have been received and the 
information thus transmitted will be help- 
ful to both Masback salesmen and their 
customers. 


Sponsor Cites Aims 


A program booklet was given each 
visitor. It contained a welcoming preface 
and set forth these notes concerning the 
purpose of the exhibit: 


1. To renew old friendships and es- 
tablish new ones. 

2. To thank you for the business with 
which you have favored us in the 
past. 

3. To give you a better picture of the 
lines available through the ‘House 
of Masback’. 

4. To pave the way for serving you 
better in the post war era. 


Included in the program was the floor 
plan, a description of the Masback pano- 
ramic display, and comments on door 
prizes and refreshments. 

The panoramic display was set up on 
the raised stage of the ballroom. Ar- 
ranged for easy recognition against 
brightly colored panels were items from 
a cross-section of the many lines, other 
than industrial, handled by the company. 
This display, according to R. H. Lang- 
sam, general sales manager, was intended 
to be eye-catching from any location on 
the exhibit floor. 

In the entrance lobby the Masback 
catalog display formed the major attrac- 
tion. Here again, well-planned utiliza- 
tion of color, in a replica of the Masback 
plant, sample catalogs, major lines, and 
industries served, added brillance to the 
sponsor’s name which was prominent 
throughout the show. 

Informality and friendliness were stres- 
sed. Refreshments were served contin- 
uously in the main lobby, and two cigar- 
ette girls kept smokers well supplied at 
all times. 

























A DRIVING FORCE j iy 





“A HEAD OF THE TIMES” 
Any Reed & Prince Screw Driver or Bit fits 
any size or style of Reed & Prince Recessed 
Head screws or bolts and assures 





MANUFACTURING 

Recessed and Slotted a 

Wood Screws Sheet Metal Screws ~~ 

Machine Screws Stove Bolts 
Also 





Cap Screw Set Sc is 
Machine Screw Nuts Wine Now i QUICKER TURNOVER . . . GREATER PROFITS 
Rivets and Burrs Rods ‘oe 


Screw Drivers and Bits 
Specialties 





i +) 
seat @ NO STOCKING OF SLOW MOVING SIZES 
ri €3 SATISFIED CUSTOMERS . , . REPEAT SALES 


Available in. several sizes for your 
convenience. Sturdily constructed of high 
grade alloy steel, firmly set in hardwood or 
plastic handles, a Reed & Prince Driver will 
work overtime in any man’s kit. Bits are avail- 


able for all makes of Hand or Power Drivers. 


REED & PRINCE MFG. CO. 


* WORCESTER, MASS. - CHICAGO, ILL. 


This attractive counter display — a sure-fire sales 
help — featuring the Reed & Prince Screw Driver in five 
popular sizes, will be sent to you with your initial order. 
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METAL CUTTING SAWS 


BAND SAWS 


That Bring You Repeat Orders 


Spartans give increased efficiency, faster 
production and greater economy in Metal 
Cutting. Made of the best steel obtainable, 
Spartanized Heat Treatment and their 
teeth are milled accurately, evenly and 
carefully. 


Furnished in Die Cutting, Skip Tooth, Flex- 
ible Metal and Spring Temper Metal Cut- 
ting and Wood Cutting Styles. 


JOIN THE SPARTAN BAND 


If you want a line of band Saws that 
will bring results today and tomorrow, 
one that marches ahead, with progress 
and distributor co-operation, Write 
us— 

A few territories are open 


"Spartans Cut Cutting Costs” 


SPARTAN SAW WORKS, INC., SPRINGFIELD 7, MASS. 
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Rehabilitation 
Means Work 


(Continued from page 91) 





watch what was going on in the industry. 
When he became a first sergeant, the work 
of caring for a detail of some 100 men 
was occupation enough. 

Generally speaking, Mr. Campbell feels 
that there was little experience acquired 
in those three years that might be applied 
to selling industrial supplies. The re- 
sponsibility of handling men increased his 
capacity for getting along with a variety 
of individuals, always an asset to a sales- 
man. He also developed his memory for 
names and faces, a faculty which a sales- 
man can use to advantage. But these 
were qualities, the improvement of which 
he strove for constantly, he was aware of 
before the war. 

On the other hand, Mr. Campbell feels 
that there was considerable experience 
of value in business which he missed dur- 
ing this time. He gathers this from the 
urgent need for salesmen to help out on 
the inside in the reconversion period when 
procurement is still the main object and 
the great emphasis is on service. The re- 
turning salesman found out that there was 
considerable reviewing to be done. Prices 
were changed and new lists had to be 
drawn up. He had to edit his own cata- 
logs anew, study the new lines and prod- 
ucts the firm had taken on during his 
absence. There were shortages and he 
had to learn the why’s and wherefore’s. 


Inside Work Helpful 


A period of inside work where he 
could straighten himself out immediately 
on any one of the myriad of differences 
which popped up in one day, Mr. Camp- 
bell found out, was just what the return- 
ing salesman needed. This reorientation 
aided not only the salesman but the firm 
as well, since his help on the inside eased 
the manpower shortage at that critical 
point. Shortages of certain items, contract 
terminations and reconversion problems 
have not hastened the period in which 
salesmanship will dominate the industrial 
supply picture and this interim has given 
Mr. Campbell the opportunity to catch up 
on details before returning to outside sell- 
ing. 

Changes in customer operations and 
new plants made it advisable for Mills & 
Lupton officials to revise territories. The 





Government-Owned 


SURPLUS STEE 


Reasonably priced for substitute uses 


AVAILABLE NOW 


Terms to fit your 
production budget 


Over 50,000 tons of hot 
rolled and cold finished carbon 
and alloy steel bars in rounds, 
squares, flats and hexagons, priced 

downward—for substitute uses. 
Budget priced, these 50,000 tons consist 
of 25,000 tons of carbon and 25,000 tons of 
alloy H.R. & C.F. bars, in sizes to meet your 

immediate requirements. 

In addition, there are 60,000 tons of carbon and alloy 
billets, blooms and slabs. These semi-finished products are 
also priced for quick delivery in meeting the demands for 
substitute uses. If you qualify for credit, terms may be arranged. 
For detailed specifications, grades, sizes, deliveries and F.O.B. 
prices, simply write, wire or phone the nearest RFC Agency listed below. 


WHAT ARE YOUR REQUIREMENTS ? — CHECK THIS LIST } Name 


1. Carbon and Alloy Billets, waren 6. Wire and Wire Products, Carbon and 
Slabs, Skelp, Rods, etc. e e 


2. Reinforcing Bars 


! 
t 
! 
I 
1 
: 
! 
: 
i 
! 
! 
t 
t 
t 


ra less Steel Sheets, Strips, ° 
3. Structural Steel Shapes  . . ° ” Sua ee uebrmpebepadroes 


4.H. R. & C. R. Sheets, Strip Steel, 8. Iron and Steel Pipe, and Tubing— 
Carbon and Alloy O Valves and Fittings 


5. Plates—Tin Plate, Terne Plate, Black 9. Mechanical Tubing, Carbon and 
Plate oO Alloy 


VETERANS: To help you in purchasing surplus property from the RFC, 
a veterans’ unit has been established in each of our Disposing Agencies. 


In CONSTRUCTION J: INANCE CORPORATION 


A DISPOSAL AGENCY DESIGNATED BY THE SURPLUS PROPERTY ADMINISTRATION 


Agencies located at: Atlanta + Birmingham «+ Boston + Charlotte * Chicago * Cleveland + Dallas * Denver 
Detroit + Hel Houst ¢ Jacksonville + Kansas City, Mo. * Little Reck * Los Angeles «+ Lovisville 
Minneapolis «+ Nashville ¢ New Orleans + New York * OklahomaCity *« Omaha «+ Philadelphia 
Portland, Ore. * Richmond « St. Lovis + Salt Lake City * San Antonio * San Francisco * Seattle * Spokane 
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THE STREAK (7M) 
2-inch and- 7000 G.P.H. Capacity 
Available for Immediate Shipment 


M™ Supply Salesmen will find 
hundreds of opportunities to 
“up” territorial and house profits by 
lining up with Barnes Automatic 
Centrifugal Pumps. Every industrial 
plant is a market for one or more 
Barnes Automatic Pumps. 


No better pump can be had for 
general, intermittent, all-around in- 
dustrial use—for emergency stand-by 
service in case of floods, heavy rains, 
or broken pipes . . . dewatering elevator pits, underground floors, excavations, 
manholes . . . transferring liquids in tank cleaning and numerous other uses. 


The entire line (3000 to 90,000 G.P.H.) of Barnes Automatic Pumps is 
newly designed, newly engineered throughout to give “more gallons of water 
for the pumping dollar.” Write, phone, or wire for full information and the 
deal in handling these faster-selling, better Barnes Pumps. 








| LJARNES MANUFACTURING CO. 


Quality Pump Manufacturers for 50 Years 








MANSFIELD, On10 
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necessity of learning as much about his 
prospects’ activities as he could was re- 
emphasized. Some of the plants intended 
to turn out new products, most of them 
would return to their former activities 
but on a larger scale. The loom of com- 
petition was shaping and Mr. Campbell 
believes that a healthy curiosity as to how 
other salesmen in his industry operate is 
a good thing. Any experience of fellow 
salesmen he can hear or read about is 
welcomed. 

All that Mr. Campbell has experienced 
so far in his return to civilian duties bears 
out his estimate of the problem of the re- 
turning veteran. His old customers have 
greeted him as if they had had no doubt 
of his return and the difficulties were not 
psychological but the mastery of innumer- 
able little details attendant on all major 
changes in production. As he had planned 
before the war, Mr. Campbell intends 
to enrich his knowledge of products and 
their applications with attendance at man- 
ufacturers’ schools. His talks with other 
men who have attended such schools have 
corroborated his opinion that the schools 
could help him in selling. 

There are other incentives which Mr. 
Campbell regards as helping himself to 
make a better salesman besides an interest 
in his work. One is his energetic 10-year- 
old-son, Nicholas Morgan Campbell, who 
is destined for a military school. The 
other is the hope of owning a neat little 
modern home on Missionary Ridge. 





Know 
The Answers 


to quiz on page 102 





ANSWERS: 
1. Angle of chamfer—A; Body—B; 


| Cutter sweep—C; Taper shank—-D; Mar- 


gin—E; Land (or Blade) —F; Cutting 
lip—G. 

2. (c) — enlarging holes round, 
straight, smooth and up to size. 

3. Reamer speed should be about 25 
percent to 40 percent slower than drilling 
speed, and reamer feed two to three times 
the rate of drill feed. 

4. A reamer whose body is slit and in 
the end of which is a tapered screw. 
Tightening the screw enlarges the ream- 
er’s diameter to compensate for wear. 

5. A reamer into whose body separate 


| cutting edges are inserted. 


6. The end or chamfered cutting edge, 











are extremely: important functions at 
Winter .Brothers — two reasons why 
WINTER TAPS are the favorite thread- 
ing tools in leading plants today. 


WINTER BROTHERS resources in 
research. production technique and 
laboratory are trained with sights 
high — to produce taps which meet 
every. ‘requirement, taps which are 
tough, giving many extra hours of 
service,! taps which by! their un- 
matched performance reduce costs 
and make: assembly ‘ operations 
easier.’ Try them! You will find it 
pays to specify Winter Taps. 

For service and advice on your tap- 
ping problems call on your local 
Winter Brothers mill supply man. 


inter Srothers 


COM PANY >>>3 Wrentham, Massachusetts, U. SA. 


BRANCH ST SAN FRANCISCO CALIFORNIA: CHICAGO ILLINOIS: DETROIT, MICHIGAN 


A DIVISION OF THE NATIONAL TWIST DRILL & TOOL*CO., ROCHESTER, MICHIGAN 
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HELPS MAINTAIN FULL CAPACITY 





and ECONOMICAL OPERATION in 
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To your industrial customers who use compressed air, 
Kellogg-American “On-the-Spot” Air offers definite 
operational and economical advantages. Every depart- 
ment gets adequate air volume at the right pressure . . . 
whether one department, two, or the whole plant is 
operating. Pipeline air losses are eliminated. No idle 
time while pressure builds up. No plant shutdowns due to 
compressor failure. These strong appeals plus others add 
up to an effective sales presentation that will build sales 
and profits for you. Contact your Kellogg-American sales 
representative. He'll gladly give you complete details and 
help you sell Kellogg-American “On-the-Spot” Air sys- 
tems. American Brake Shoe Company, Kellogg Division, 
Rochester 9, N. Y. 





KELLOGG DIVISION 
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and the margin or blade edge. 

7. Resulting wear may produce a 
thread on the reamer’s margins, having a 
pitch equal to the feed and thread depth 
equal to the amount of misalignment. 

8. (b)—high-speed steel (c)—carbon 
steel. 

9. High-speed steel can be worked at 
higher speeds, but loses its original keen- 
ness quicker than carbon steel. Carbon 
steel retains keenness longer, but once 
that is gone, breaks down before high- 
speed steel. 

10. Carbon steel. 

1l. Yes. 

12. (d)—a long reamer with unevenly 
spaced or spiral flutes. 

13. They must be deep and wide 
enough to prevent clogging of chips, yet 
not so wide that the lands (or blades) are 
so thin that they overheat and wear down. 

14, (a)—d: in. 

15. (c)—wear excessively. 

16. (d)—metal chips will form a paste 
and pack in the flutes. 

17. The machine reamer margin is 
wider. It ranges from 0.012 in. to 0.015 
in., while hand reamer margins range 
from 0.004 in. to 0.006 in. 

18. The taper reamer. 

19. To ream a hole drilled straight and 
give it an internal taper. 

20. Because of greater torsional strain 
and destructive ghatter inherent in taper 
reaming, the taper reamer must be heavy, 
sturdy and have adequately backed cut- 
ting edges and large flutes with well- 
rounded bottoms. 

21. (a)—holds a reamer in alignment 
and supports it. 

22. (c)—land width, finish and keen- 
ness of cutting edge. 

23. Wide land. 

24. Preferably as large as the hole be- 
ing reamed. 

25. (b)—chatter, due to lack of sup- 
port. 





Sales Tips 


(Continued from page 101) 





told him the reason. I kept him posted 
until the order was shipped. I made a 
good customer, and he continued to give 
me many orders because he said he knew 
just where he stood. This also caused 
him to anticipate special orders far in 
advance of his needs.” 

Mr. Adams’ motto, and one he always 
follows, is: “Taking an order is not the 
end, but the beginning of an order.” 




















UMI 


‘that, more and more, a Auaries ‘ail 
find that the improved ease products are 
really better products. : 





NEW YORK © PITTSBURGH * CLEVELAND + CHICAGO 
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Now Your Customers Can 


GRIND CARBIDE AND CAST ALLOY CUTTING TOOLS 


Makes Grinding Easier 


on BuXite-Processed Abrasive Wheels 


at 5 to 20 Times Lower Grinding Cost 


The BuXite Process “case” hardens all types of grinding wheels. It 
coats the grain of the wheel, and, under the heat and pressure of 
grinding, this coating changes to a hardness comparable to that of the 
diamond wheel. With BuXite-Processed wheels, sintered carbide and 
other superhard metals and alloys can be successfully ground under 
ordinary shop conditions—and with remarkable tool economy, due 
to the improved finish, cleaner grind, and the absence of excessive 
heat. BuXite Processed wheels grind the shank of the tool and the 
carbide at the same time without “loading”’—saving many extra 
operations. 


" BuXite Processed wheels give equally good results on tool steels, cast 


iron, brass, all metals—in precision grinding, form grinding and 
snagging. This process is now available on all wheels in the 


“Bridgeport” Standard Line 


“Bridgeport” ALUMINA Wheels—Aluminous oxide abrasive—hard, 
tough, sharp—for grinding materials of high tensile strength. Cool, 
free cutting. 

“Bridgeport” LC ALUMINA Wheels—Refined aluminous oxide for 
certain types of surface grinding. 

“Bridgeport” SILEXON Wheels—Carbide of silicon, an artificial 
abrasive harder than any mineral except the diamond and very brittle. 
Makes a wheel that is unsurpassed for grinding metals of low tensile 
strength, clay products, etc. 

“Bridgeport” VITRIFIED Bond—Abrasive is fused in ceramic clay. 
A wheel of great strength, made in grades for most grinding jobs. 

“Bridgeport” SILICATE Bond—Abrasive is bonded in silicate of soda. 
Very free cutting. Excellent wheel for knife and shear blade grinding 
and general face and surface grinding—also for use in large wet tool 
grinders. 

“Bridgeport” RESINOID Bord—Abrasive is bonded in a synthetic 
resin, producing a wheel of great strength. Good for speeds up to 9,500 
SFM in foundry work, removing metal at a very rapid rate, and up 
to 16,000 SFM in cut-off work. 


The above wheels, which comprise but a part of the 
“Bridgeport” line, are f either with or with- 
out BuXite Processing, in sizes from 4” to 36” in dia- 
meter 
THE BRIDGEPORT SAFETY EMERY WHEEL CO.., Inc., 
, Conn., U.S.A. 
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lew Harden Added to 
Gineing, is 
Reduces Wear 
Affords Cooler Cuttting, 
Better Finis! er 
Whee! 















Open House 


(Continued from page 93) 





to service by the industrial distributor. 
Unnecessary transcriptions and calcula- 
tions by different individuals opens the 
To cut paper work to a 
minimum and get the order out promptly, 
Mr. White has introduced a number of 
short cuts in the office. These short cuts 
have invariably improved service and 
have substantially reduced costs. 

In commenting on these changes, Mr. 
White reports that the firm did as much 
business in the first 6 months of 1945 
as it did in any 6-month period during 
the war and that the job was done with 
one half the office force. As for speed, he 
says his office people can put a rush 


door to errors. 


| order for an item through the house in 


3 minutes—from the time an order comes 
| in over the telephone until the goods 


are on their way and the invoice in the 


| mail. 


System Is Efficient 


No small credit for this type of per- 
formance is due to the streamlined post 
index system used by the firm and to 
automatic pricing. Miss Madeline M. 


| Rakich, who has been with White Sup- 





ply since June 1943, runs the post index 
department, does the automatic pricing 
and also handles the purchasing of stand- 
ard items upon which minimum stock 
quantities and purchase order sizes have 
been predetermined. She a very 
unusual record in that at the time of the 
open house she hadn’t made a mistake in 
extending and pricing for 6 months. 
The post index card shown in the ac- 
companying illustration has the added au- 
tomatic pricing feature which Mr. White 
has devised. The sales records on each 
item in stock were checked to determine 
the most usual quantities ordered. The 
extended prices on these most usual quan- 


has 


tities are typed on a slip and attached 
to the bottom of each card. 
calculation eliminates the necessity for re- 


This pre- 


peated re-calculation of prices and en- 
ables Miss Rakich to simply enter the 
predetermined extension on the invoice. 
In some cases under the old system it 
might have been necessary to calculate 
the extensions thousands of times a year. 
Now it is done once and put on the card. 
This short cut saves extending on about 

















Save man-hours and muscle in your pipe threading 
operations—with TOLEDO Pipe Tools! These easy- 
threading tools are engineered to do a better job 
and help you cut costs! Unbeatable for accurate, de- 
pendable operation—preferred by experienced me- 
chanics for nearly half a century. 

Today—at the start of a great new era of building in 
residential, commercial and industrial fields—it’s espe- 
cially important to start every job right with the right 
tools. Specify TOLEDO for better threaders! The Toledo 
Pipe Threading Machine Company, Toledo, Ohio. New 
York Office, No. 2 Rector Street Building. 


RELY ON THE LEADER:.. 


T DO ® 


FOR PRECISION PIPE TOOLS 












TOLEDO SIMPACT THREADER 


Entirely self-contained, the Toledo 
SIMPACT Threader is the ideal quick- 
change tool. . . adjustable for 1” to 
2” pipe. Sizes changed instantly with 
one set high speed steel dies. No loose 
parts. Designed for accurate, easier op- 
eration and long dependable service. 
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Maintain 
FAST PRODUCTION 
SCHEDULES 


-, J 
with 


CHALLENGE SURFACE 
PLATE EQUIPMENT 





Made of fine-grained, special analysis, 
semi-steel castings. Precision ground 
to the required accuracy, specially 
heat-treated. This complete line of 
shop-tested equipment makes for fast, 
accurate, trouble-free production. e 


Oc 


UNIVERSAL IRONS—4 sizes. 
From 4x5x3% in. to 8x10x5% in. For 
providing square reference lines. Hand- 
hole in stiffening rib makes for easy 
handling. Companion pieces— 


ANGLE PLATES—22 sizes. 
From 3x4x4 in. to 24x24x24 in. For 
clamping and holding work. e 





V-BLOCKS—’7 sizes. 
From 2x2%x5 in. to 12x12x12 in. 
For supporting shafts and other cylin- 
drical work when drilling, checking, 
inspecting, etc. 


aB oe 


BOX PARALLELS—18 sizes. 
From 1%x2x4 in. to 12x12x24 in. 
For setting and leveling to parallel and 
exact height for checking and inspec- 
tion. Also available— 


SOLID PARALLELS—18 sizes. 
From 4x%x6 in. to 14x2x12in. ©@ | 






' Illustrates and describes 
complete line of Challenge 

| | | precision equipment. Send 
for it teday— now! 505 


THE CHALLENGE MACHINERY CO. 


me 5) aux 
>RAND HAVEN Ros «ws M H S A 
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Post Index Procedure 














err ' C. l3ve07 | Fee 
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. a 4 
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app te ‘SBOE be mde 


THE MINIMUM AMOUNT carried on 
14 X 1 Hex Hd. Cap Screws is 8M. 
As soon as sales bring stock down 
to this figure, an automatic pur- 
chase order goes through to buy 
back 12M. On the above sample 
card the initial amount of stock on 
the new card was 9,600. First en- 
try records a shipment of 2,000 to 
customer “A”; after this is de- 
ducted, the sale is automatically 
priced with figures taken from the 
tab below: ex. $1.60¢ — 64% = 
11.52 (list, disc. and extension). 
This leaves a balance of 7,600 in 
stock which is below 8M, therefore, 
a purchase order is put through to 
buy back 12M for stock. This is 
recorded in the Total Coming for 
stock (T.C.) giving date, order 
number in purchase order no. col- 
umn, and source by initial. Next 
a sale of 4,000 is made to customer 
“Sc” 4,000 leaving a balance of 
3.600. Customer “C” orders 4,000 
of which 3,600 is shipped leaving a 
balance of 400 owed “C”. 

In posting applied orders the 
date was entered then “A” meaning 
applied was entered in the “P.O. 


ae Sa 





Weoe 
Ge 2 











No. column; 400 in quan. col.; 
“C” in customer open col.; 400 in 
amount owed col.; and 34007 in the 
charge no. col. The 400 was then 
deducted from the T.C. col., show- 
ing 400 less coming for stock. 
When the stock order came in it 
was posted from the shipping ticket 
showing date, 10398 in “P.O. no.” 
col.; 12,000 in “Rec’d” col.; 
shipped customer “C” the 400 
owed them and 11,600 goes in the 
stock col. and 11,600 is crossed out 
in the T.C. column showing no 
more coming. Then the whole trans- 
action was crossed out in red show- 
ing completion as shown. 
Customer “WF” bought 5,000, 
which brought stock down to the 
minimum, so another stock order 
for 12M was put through and en- 
tered on the card. On June 10 cus- 
tomer “SN” placed order for 60M. 
Not wanting to deplete stock, the 
entire quantity was ordered from 
source to be shipped “di”, mean- 
ing direct to the customer. When 
an invoice from the source was re- 
ceived showing this material was 
shipped direct, it thus posted. 





90 per cent of the orders. On orders for 
unusual quantities, of course, the exten- 
sions must be individually calculated. 

Mr. Sullivan, Miss Rakich and Miss 
McCaskill are located so that all their 
work can be handled without moving from 
their desks. - On telephone orders Mr. 
Sullivan can check immediately with Miss 
Rakich to see if the item is in stock or 
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on order and get the answer to the 
customer on the other end of the line in a 
matter of seconds. 

A complete incoming and outgoing tele- 
type service is a vital adjunct to the job 
White Supply is doing. Queries from 
customers can be checked with the manu- 
facturer and replies received in a matter 
of a few hours. The customer can then 

























Customers a/ come 
from Missouri ! 


Customers want to be _ » FA They want to see “<5 


feel (9 then buy. ; 


In Victron Fans they'll see superior styling RN ‘\ 
Ww) 
ia XC 


0 
1B My &Y 


by top notch designers feel the smooth lustrous 


finish © in colors chosen by eminent artists & buy. 
all this plus “aps dependability that’s assured by Victron’s 


RL let 
Hl se 
ORs 


It’s a profitable combination for you G so get on 


board SF plenty ahead of the season. 


There’s a Victron model for every price bracket and need 


of your market. gt Write today! L& 





long experience. 


ACTURER OF VICTRON DESK ANB Al FANS—VICTRON AIR TORS~VICTRON EXHAUST 


VICTOR @ ELECTRIC 


PRODUCTS | 
2950 Robertson Ave. Cincinnati 9, Ohio 
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HARRINGTON 


DISTRIBUTORS 
OF 
HARRINGTON 

PRODUCTS 











enjoy generous profits 
and 
satishied customers 


n 


exclusive territories. 


Factory support 





° in | 
Advertising > 
and Every design and 
Engineering Assistance construction feature 
is part of of PEERLESS HOISTS 
Saenhilon is a SELLING POINT 











The reputation of 
three quarters of a Century 
of 
building good hoisting 
and 
Conveying equipment 


is carefully preserved 


W rite for details 


cA ANON NRC 


THE HARRINGTON COMPANY. 


PHILADELPHIA 30, PA. 


a 
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be given a definite reply. In these days 
of shortages the fact that the customer 
can be given an answer promptly one 
way or the other is a service that he is 
not apt to forget. As proof that these 
facilities plus the long-distance telephone 
are really used to give service, Mr. White 
cites a monthly telephone and telegraph 
bill in the neighborhood of $1,500. 
Another office short cut that has meant 
a saving in costs is the abbreviated filing 
system which Mr. White has inaugurated. 
All correspondence is filed alphabetically 
without regard to date. In analyzing 
his filing system, Mr. White found that a 
lot of time was spent in filing corre- 
spondence alphabetically and by date. He 
also found that for every 1,000 pieces 
filed there might be one subsequent re- 
ferral to an item. To be sure, the item 
could be found more promptly if elabo- 
rately filed, but was the time saved in 
filing more than that spent in hunting 
the one-in-a-thousand item that had to be 
looked up. He decided it wasn’t worth 
it, thus the abbreviated system. Two 
girls previously handled the filing, now 
one girl does the job after school. 
These and many other innovations have 
been adopted by Mr. White to speed up 
his operations, render a better service and 
do it at less cost. He is still short of 
space and many of his physical handling 
operations have to be done the hard way. 
But he is looking forward to building new 
quarters on a site already purchased. 
Among the manufacturers present at 
the open house were: F. Shurts, Pres., 
American Swiss File & Tool Co.; K. B. 
Komp, Sales Mgr., The Billings & Spen- 
cer Co.; €. J. Morin, Vice-Pres., Boston 
Gear Works, Inc.; Geo. Abbott, Sales 
Mer., Graton & Knight Co.; W. Purtell, 
Pres., The Holo-Krome Screw Corp.; 
Geo. Park, Eastern Sales Mgr., Norton 
Co.; C. Manser, Sales Mgr., Simonds Saw 
& Steel Co.; W. P. Ross, Vice-Pres. & 
Sales Mgr., Standard Tool Co.; K. W. 
Beardsley, Vice-Pres., Carboloy, Inc. 





Suppliers 
Report 


(Continued from page 105) 





in the factory, packing room or order 
department and this takes the time of 
people who could be doing other highly 
important work. 

“Operating under the most difficult con- 
ditions, I think the industry has done an 
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UNITED STATES 
ELECTRICAL TOOLS 


Will help you glide into your 1946 
programs with ease and every as- 
surance of better and more eco- 
nomical production. 


These famous tools are better than 
ever .... embodying the experience 
gained since 1897 PLUS the lessons 
learned “the hard way” during the 
war years. 


LOOK TO UNITED STATES 
ELECTRICAL TOOLS 
TO HELP YOU AS ALWAYS WITH 
THE 6-POINT DISTDIBUTOR PLAN 


HEAVY DUTY FLOOR GRINDER 
Adjustable to Wheel Wear 


Heavy duty ball bearings, enclosed in dustproof boxes, sup- 
port heavy one-piece, alloy steel spindle. Push button 
control with overload protection. Semi-steel wheel guards 
are hinged door type. ADJUSTABLE TO WHEEL WEAR. 
High-grade ch g alloy steel spindle is provided 
with positive shaft-locking device for holding shaft while 
renewing wheels. 

Standard equipment includes adjustable tool rests, eye 
shields, straight flanges, water pot and tool tray on 2 h.p. MODEL 10 for 12” to 20” wheels 
and 3 h.p. 


7he UNITED STATES ELECTRICAL TOOL G). 








CINCINNATI, OHIO 
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SAVE TIME 


MAKE MONEY 
SP ty HUREKER 


RATES CUT 227 


UNOER 43 


abate IN. 
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Effective January Ist, 1946, Air 
Express slashed rates 13%—a 
total reduction of 22% since 1943. 


When time means money — 
when an order is at stake, when 
delivery of materials keeps a 
plant going, when customers are 
better served—Air Express is by 
far the cheapest and most profit- 
able way to ship. 


LB AESOP LLLE BEE LER SEE RSI BBA PO = ‘ — wt 


Specify Air Express-a Good Business Buy 


















































Shipments travel at a speed of three miles a minute Soe PNR 
between principal U. S. towns and cities, with cost — pasted 
including special pick-up and delivery. Same-day sit | toe. | 5th. | 25 the.| 40 toe. | Over “0 Me 
delivery between many airport towns and cities. 149 131.00 | $1.00| $1.00| $1.23| 3.07 
Rapid air-rail service to and from 23,000 off-airline 349 uae ie = ass cs 
points in the United States. Service direct by air to ae af aloe | 
and from scores of foreign countries in planes made aE 
in America, operated by American personnel and Gww | sar] aaa] 1042] tear] 7000 
flying the U. S. flag. 












GETS THERE FIRST 


Write Today for new Time and Rate Sched- 
ule on Air Express. It contains illuminating 
facts to help you solve many a shipping prob- 
lem. Air Express Division, Railway Express 
Agency, 230 Park Ave., N. Y. 17. Or ask for 
it at any Airline or Railway Express office. 


Phone AIR EXPRESS DIVISION, RAILWAY EXPRESS AGENCY 
Representing the AIRLINES of the United States 
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outstanding job on deliveries. With the 
end of the war and priorities, no doubt 
many of you thought deliveries would im- 
prove. As a matter of fact, the immedi- 
ate burden placed upon file manufac- 
turers was even greater. During the war, 
files were shipped entirely on priority 


| and such priorities were secured largely 
by industry; therefore, the other channel 


of file distribution—namely, hardware 
jobber, hardware retailer and consumer 
—was starved for files. As a result, we 
were swamped with orders from these 
outlets as soon as priorities were lifted. 

“Steel deliveries continue slow; in fact, 
steel has been harder to get since V-J 
Day. The labor situation has eased very 
little. We believe that, despite the pres- 
ent volume of orders, there will be an 
eventual leveling-off to a point consider- 
ably below present peaks. Opinion differs 
as to the length of time, but not as to the 
certainty of it. We have not been able 
to achieve our aim in regard to night 
production because we have not been 
able to get the labor nor have we been 
able to get a sufficient steel supply. 

“To most of our distributors we have 
delivered files and are currently deliver- 
ing files in quantities considerably in ex- 
cess of anything we delivered pre-war. 
We are spreading our production as fairly 
and equitably as we know how, trying to 
direct our files to the points of greatest 
need and with consideration for the date 
of the order. I assume that the rest of 
the industry is doing likewise. We shall 
continue to do everything physically pos- 
sible to improve deliveries, and we look 
forward to the day when once again, as 
before the war, we will have stock on 
our shelves and be in a position to deliver 
your orders as you place them.” 


Electric Tools 


L. M. Knouse, Vice President, Stanley 
Electric Tool Division, The Stanley 
Works, New Britain, Conn. 


“Another reason for being thankful 
that the world war is over, is the fact that 
we can again resume these area meetings 
jn Boston. The large attendance is evi- 
dence of interest, and it is a pleasure to 
again be able to meet our friends and 
acquaintances among distributors and 
manufacturers. 

“The portable electric tool industry is 
relatively new compared to other lines of 
manufacturing. For 25 years it has 
required intensive sales promotion to 
acquaint industrial users with the advan- 
tage of Portable Power Tools, new appli- 
cations which would save fatigue for the 
operator, and lower costs in production 

















H A N D 


MILL SUPPLIES © FEBRUARY, 1946 















No. 10 JOINTER 
No. C-6 RIP 
No. C-5 CUT-OFF 


Sell with Assurance 
this COMPLETE line of SAWS 


There's comfort in knowing 
you'll have a satisfied customer 
when you sell a quality saw to a 


good customer. OHLEN-BISHOP 


saws will give you that assurance. 


Almost a century of experience 
means time-tested designs and 
manufacturing techniques. In 
OHLEN-BISHOP saws you'll find 
plus value in quality and efficiency. 
They give the kind of service your 
customers demand. 


sie i eae OHLEN-BISHOP saws are made 
to meet every woodworking need. 
Each designed for a specific job— 
each does that job well. 





Stock and sell the complete line 
of OHLEN-BISHOP saws—Circu- 
lars, Band, for mill and factory. 
Also a complete line for the car- 
penter and mechanic. Consult our 
No. 3 INSERTED TOOTH catalog #43 for complete details. 





OHLEN-BISHOP MANUFACTURING COMPANY 
902 Ingleside Ave. Columbus, Ohio 
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and maintenance operations. 

“In the depression years *°32—’33, etc., 
the words “labor saving” were dropped 
from our promotional literature, and you 
will recall that there was a wide discus- 
sion of technocracy. Electric tools were 
cited as one cause of unemployment. 

“In less than ten years the picture 
changed, and the demand for these same 
labor saving tools was so great during 
the war when high production was es- 
sential that the manufacturers could not 
supply the demand. 

“Today portable electric tools are well 
established. They are an over the counter 
item for you distributors. To accomplish 
this same acceptance and sales promotion 
in the normal course of events might 
have cost three-quarters of a million 
dollars, and required ten years. 

“With the organization of WPB, the 
electric tool industry was called into con- 
ference for the purpose of simplifying 
and standardizing lines as a wartime 
conservation and production expediting 
measure. As a result, lines were simpli- 
fied and shortened. 

“These measures combined the good 
features of Federal specifications, and 
manufacturers made improvements in 
quality because they could not secure ma- 
terials formerly used. We learned how 
to use substitute materials which actu- 
ally made the product better. Great im- 
provement, especially, was made in in- 
sulation for motors with improved 
switches and other parts. 

“Today manufacturers are some months 
behind in deliveries, due to labor dis- 
turbances and the shortage of materials, 
especially electrical sheets which are re- 
quired for motor laminations. 

“During the war period thousands of 
tools and equipment were worn out. These 
items must be replaced. This replacement 
demand coupled with the potential new 
uses should insure a good volume of busi- 
ness for the next three to five years. The 
discounts established for the stocking 
distributor are considered ample to com- 
pensate him for his sales promotion and 
service, and it would seem that the in- 
dustrial distributor can profit by putting 
a good part of his sales efforts behind 
portable electric tools.” 


Abrasives, Grinding Wheels 


F. W. Elya, New England Manager, 
Abrasive Division, Norton Com- 
pany, Worcester, Mass. 


“T have been asked for a brief outline 
of the prospects of the grinding wheel 
and abrasive industry. At the present, 
labor disturbance has its effect on all of 
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e aaad cost by asin Shinyheads and 
D: ‘No need to write up the order the long way . 
ng unnecessary details. The Ferry Cap trade name, as indicated, 

below, is its own specification and your guarantee. 

Simply specify — Shinyheads NC Shinyheads NF 
inyheads mean hexagon head cap screws of high carbon C-1038 

steel—full finished—bright, shiny heads—NC or NF thread. 

Simply specify— Hi-Carbs NC Hi-Carbs NF 


Hi-Carbs mean hexagon head screws of high carbon C-1038 steel, 
double heat treated, black satin finish, NC or NF thread. 


a8 





These Ferry Cap products are carried in stock in popular catalog 
sizes in bulk and in attractively labeled packages. 


The FERRY CAP & SET SCREW Co. 


2153 SCRANTON ROAD * > CLEVELAND 13, OHIO 


CAP AND SET SCREWS + CONNECTING ROD BOLTS + MAIN BEARING BOLTS + SPRING BOLTS AND SHACKLE BOLTS + HARDENED AND GROUND BOLTS + SPECIAL 
ALLOY STEEL SCREWS + VALVE TAPPET ADJUSTING SCREWS + AIRCRAFT ENGINE STUDS + ALLOY STEEL AND COMMERCIAL STUDS + FERRY PATENTED ACORN NUTS 
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HERE gore aad an 
ARMOURCLAD FIBRE COMBINATION DISC! 


Faster-working Armour Abrasives Mean More Production 


In the days ahead, competition will be keen. To get in- 
creased volume your customers need the fastest tools and 
the best abrasives possible. 


For better, faster finishing there are specialized ARMOUR 
ABRASIVES designed to do a better job at less cost. The faster, 
sharper, cooler-cutting Armourclad Fibre Combination Disc 
is only one of Armour’s complete line of better metal- 
working abrasives. 


Many of your customers call on Armour’s when abrasive 


problemscomeup. Experienced technicians help themchoose 
the abrasives and the methods which do their jobs best. 


ARMOUR 


WORKS 


N OF ARMOUR AND COMPANY 
ARMOURCLAD set einige ” 
Rete : 1355 West 31st Street ©@ Chicago 9, Illinois 
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us but when the situation is corrected, 
the prospect for business in general in 
1946 is excellent. The demand for con- 
sumer goods is large and that demand is 
supported by tremendous buying power. 
During the war, manufacturing facilities 
were greatly expanded and these facili- 
ties, when converted, will provide the re- 
quired capacity for the heavy output we 
expect in the months ahead. Never be- 
fore have the necessary factors for pros- 
perous times occurred in such favorable 
combination. 

“The industry is concerned with the 
outlook for durable goods since it is the 
manufacture of such items that consumes 
the largest amount of grinding wheels 
and other abrasives. The durable goods 
index published by the Federal Reserve 
Board stood at 292 in July. In September 
it fell to 200 and in October to 191, then 
rose to 198 in November. The ad- 
vance indicates that lower levels of re- 
conversion had been experienced, and 
the beginning of the long term rise is 
in prospect. The average figure for 1941 
was 194, showing that activity in the 
durable goods industry was being main- 
tained in the latter part of 1945 at a rate 
approximately that of 1941, and 1941 was 
considerably above the best pre-war year. 
This record shows that reconversion was 
accomplished with far less reduction in 
volume of output than had been expected 
prior to V-J Day. Grinding wheel orders 
held at satisfactory levels during the 
Fall months and may be expected to move 
upward as strengthening appears in dur- 
able goods industry in 1946. 


Potential Markets 


“The automobile industry is the most 
important user of grinding wheels. Some 
authorities have estimated the demand 
for motor cars at 18,000,000 and the best 
previous output was 5,600,000. Strikes 
have held back gains but as fast as man- 
power and materials become available, 
noticeable increases in production will 
be accomplished. Corresponding advances 
will occur in grinding wheel orders. 

“The steel industry, a good customer 
for grinding wheels and the source of a 
large part of the material upon which 
grinding operations are performed, has 
continued strong during reconversion, 
and, at present, has a large backlog 
of orders. The November, 1945, output 
was only 20 percent below the highest 
month on record. This November produc- 
tion was at a yearly rate of 75,000,000 
tons and the best pre-war year was 62,- 
000,000 tons. It appears reasonable to 
| expect a trend toward an expansion in 
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BELTS@/ZBETTER 


Four te One! <m=xmsne 


Yes, and sometimes abrasive belts pro- 
duce 10 to 1 and 17 to 1 more pieces 
per hour than abrasive-coated, set-up 
polishing wheels. It is all in the sharp, 
tough, uniform factory belt coating 
and the resilient work wheel, plus a 4 
to 1 greater cutting area. 


Four to one is an interesting competi- 
tive advantage and the conversion to 
belts is simple and inexpensive. All 
you need is a resilient work wheel and 
a backstand idler pulley—fioor, wall, 
ceiling or bench mounted to suit your 
own floor plan. 
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Check Your Own Methods 


You can quickly appraise your own facilities and 
arrange a trouble-free-demonstration on your own 
product—or better yet—if you are located con- 
venient to Boston, Troy, Cleveland, Chicago, 
Detroit or St. Louis—we have complete methods 
and equipment demonstration laboratories at 
these branch offices reserved for your use. Phone, 
wire or write for your share of this 4 to 1 speed-up. 


BEHR-MANNING + TROY,N. Y. 


N MPANY 


Quality Coated Abrasives Since 1872 
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operations with the settlement of labor 
difficulties. 

“The aircraft industry is a relatively 
new market for grinding wheels. It will 
show greatly reduced volume as compared 
with the war years but, in relation to 
the pre-war period, greatly increased out- 
put will take place. Other industries us- 
ing grinding wheels as—farm machinery, 
electrical, machine tool, refrigerator, 
washing machine and railroad equipment 
—are optimistic regarding 1946 opera- 
tions. 

“It has been thought possible that a 
part of the buying of grinding wheels 
in the fourth quarter last year was for 
inventory accumulation, price protection 
and in anticipation of labor disturbances. 
A field investigation indicates that stocks 
in users’ hands are not large and any 
increase in operation will be promptly 
reflected in increased ordering. 

“If we turn to the grinding wheel in- 
dustry itself, we find that sales in the last 
quarter of 1945 were approximately 50 
percent higher than the last quarter of 
1940. We believe that such volume rep- 


| resents the lowest level in reconversion, 


itself largely 
pleted by the end of the year. We also 


with reconversion com- 
believe that the buying in the final months 
of 1945 was not seriously affected by in- 
ventory accumulation. We believe that 
the public can be sold in 1946 as much 


as industry can produce and to satisfy 


| that demand, industry will expand pro- 
| duction in the coming months.” 


Vises 
Charles S. Parker, President, The 
Charles Parker Company, Meriden, 


Conn. 


“The vise industry has, at the present 
time, a very large back order balance 
and orders are continuing to pour in. 
The chief bottleneck at the present time 
is the foundry situation. Practically all 
of the foundries in the country have been 
cut back on pig iron and while the labor 
situation has improved to a certain ex- 
tent, it is still not good by any means. 
If the steel strike should occur, it would 
be most disastrous to the industry. 

“Let me urge that distributors place 
stock their 
sources for machinist vises so that these 
orders can be intelligently scheduled. 
This will to some extent eliminate the 
necessity for distributors to call up their 
manufacturers and ask for one or two 
vises to be shipped immediately to some 
customer. Under present conditions, this 
is well-nigh impossible. 

“What of future price increases in the 


orders now with various 































You do more lamp business and make more money when you sell Champion 

Fluorescent and Incandescent Lamps. It’s easy to see why once you know the facts. 
Champion is an AAA1 organization concentrating on quality lamps and 

nothing else but. 

Champion Lamps get to you at lowest possible cost —a direct sale-to-wholesaler 


policy —no red tape, no restrictions or contracts, no obstacles or hindrances to 





maximum volume and profit for you. 


Champion Lamp quality brings in the steady repeat orders. 


Try ’em and see. It means more money in your pocket. 








CHAMPION LAMP WORKS 


Lynn, Massachusetts 


A OIVISION OF CONSOLIDATEO ELECTRIC LAMP co 
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Why depend upon one large centralized 
air compressor when you can have many 
decentralized small departmental units? 
Departmentalized air is flexible, econom- 
ical and dependable. Brunner Air Com- 
pressors meet the requirements of most 
shop departments. Savings in power alone 
are substantial by departmentalizing com- 
pressed air. Brunner small displacement 
compressors provide air at high pressures 
and can readily be adjusted to the pres- 
sure needed in the departments where 
used. This system also removes the bar- 
rier of low and fixed pressure common 
to industrial plants. 
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Brunner Two Stage Automatic Air Com- 
pressors are available in all sizes from 1% 
to 10 h.p. They are recommended espe- 
cially where pressures above 150. lbs. to 
the square inch are desired and by effec- 
tive intercooling and proper design will 
operate at these high pressures without 
undue heat and with a minimum of car- 
bonization. Brunner Compressors are 
the last word in modern air compressor 
design, efficiency and reliability. Write 
for our Catalog which describes the 
complete line. 


BRUNNER MANUFACTURING CO. 
UTICA 1, NEW YORK, U.S.A. 
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vise industry? Before I answer that ques- 
tion, let me say first that in the vise in- 
dustry, the spread for the distributor is, 
we believe, quite adequate and we rec- 
ommend very strongly that our suggested 
resale schedule be adhered to. In other 
words, when a distributor sells a ma- 
chinist vise the unit volume of the sale 
may not be large in dollars and cents but 
the distributor is assured that there will 
be a profit in the sale. Accordingly if, as 
and when the Charles Parker Company 
might feel that an advance in price 
could and should be made, it is the in- 
tention of the Charles Parker Company 
to endeavor to maintain the margin now 
enjoyed by the distributor. In this I 
am speaking, of course, only for the 
Charles Parker Company. 

“The industry’s post war line of vises 
will be streamlined. There will be fewer 
types and sizes. At the instigation of the 
WPB, we eliminated quite a few of the 
odd sizes of vises and it is the intention 
that these will not be put back into the 
line. In other words, the line that proved 
adequate during the war certainly should 
be adequate for peace time. That is the 
way the Charles Parker Company in- 
tends to keep it. 

“The disposal of war surpluses is of 
concern in the vise industry as well as 
in many industries. An industry commit- 
tee was set up some time ago and it has 
been working on this subject in Washing- 
ton now for over half a year. A construc- 
tive plan was presented to the authorities 
in Washington but they stated that they 
could do nothing about it inasmuch as our 
industry was small and the detail involved 
in putting our plan into effect would be 
insurmountable. We are still working on 
this problem and I urged that the dis- 
tributors do everything in their power to 
help the matter along by talking with 
their Congressmen and other influential 
people urging them that surplus machin- 
ist vises be handled in such a manner that 
they can be distributed through the regu- 
lar and popular channels.” 


Saws 


D. W. Northup, President, The Henry 
G. Thompson & Son Co., New 
Haven, Conn. 


“A former head of the Small Tool Di- 
vision of the War Production Board told 
me recently that at no time during the 
war were the hack saw or band saw in- 
dustries more than an average of seven 
weeks behind in deliveries. It was never 
necessary for distributors or consumers 
to order these products as far in advance 

(Continued on page 261) 














C/R Mauls have same 
high-quality rawhide as 
mallets and hammers 

. «. they’ re also refillable 
and may be used in- 
definitely. 


C/R hammer faces of coiled rawhide may 
be quickly replaced in the permanent 
malleable iron heads. 


C/R Mallets are well balanced, 
making them easier to use .. . 
have same top-quality rawhide 
as hammers. Eliminate recoil 

. » lessen fatigue. 
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ACCO SLING CHAINS... 


EACH REGISTERED FOR RESPONSIBILITY 


Whatever the type or size —— whether it be of iron, 
carbon steel or alloy — each ACCO Sling Chain is 
registered and carries a guarantee. We are 


rapidly getting back to pre-war delivery ACC 
schedules, but there will be no compromise with path 


quality. On the contrary, our research 
department is constantly endeavoring to 
improve the quality of American Chain. 





AMERICAN CHAIN DIVISION 
AMERICAN CHAIN & CABLE 


mane y In Business for Your Safety 
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f York, Pa., Chicago, Denver, Detroit, Los Angeles, New York, Philadelphia, Pittsburgh, Portland, San Francisco, Bridgeport, Conn. 
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as they had to order many other commod- 
ities. 

“As a result, consumers were able to 
meet all cutting needs requiring hack saw 
and band saw blades with materially 
reduced inventories. These small in- 
ventories eventually reduced the surplus 
stock problem on these items. A survey 
indicates that there is little likelihood in 
the future of distributors having to face 
competition of surplus stocks of these 
products. 


Mutual Help 


“This is a remarkable industry record. 
It definitely was not the result of any 
one manufacturer’s efforts, nor the out- 
standing service given by the steel mills 
and other suppliers to the metal saw in- 
dustry. It was due principally to the 
broad vision and cooperation on the part 
of all manufacturers in the hack saw and 
band saw industries. 

“The fact that the market is free from 
a surplus of hack saw and band saw 
blades is due largely to the helping hand 
given to all manufacturers by the entire 
group in the saw industry. Not only did 
this industry exchange steel to help out 
their associates in the industry, but all 
these manufacturers went so far as to 
perform individual manufacturing op- 
erations for each other, so that the war 
effort received a maximum production 
from the combined available equipment 
of the entire industry, regardless of the 
location. 

“To show how thoroughly the Techni- 
cal Committee, working with WPB, in- 
vestigated before it made its recommen- 


dations, the WPB during the war received | 


less than a_ half-dozen from 
consumers for special sizes of band saws. 
This indicates that all the balance of the 


requests 


discontinued sizes were produced for | 





competitive sales purposes and not to | 


meet actual cutting requirements. Now | 


that it has been demonstrated that the 
vast war-time cutting needs were serviced 
with this limited schedule of sizes, cer- 
tainly peacetime cutting needs can be 
provided with the same reduced schedule. 
Therefore, it is to be hoped that distribu- 
tors will cooperate with manufacturers 
in discouraging every request for a spe- 
cial size if that request is not supported 


by definite information that one of the | 


present standard specifications of band 
saws will not perform the cutting task 
substantially as well as the special size 
requested. 

“As an illustration of what I mean; 
when the industry’s Technical Commit- 
tee was establishing the present standard 




















F YOU COMPARE THESE FeaTupe 
WITH ANY OTHER HOISTINTHIs 
FIELD, YOULL BUY THIS 


FORD TRIBLOC 


@ Listed below are a few of the 
many features of the FORD TRIBLOC 
shown in this cut-away view. 
Many other hoists have some of 
these same features, but no other 
hoist in FoRD's price class has all 
of them. 
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Precision-made ball bearings run in 
alloy steel races. 


Ball-sealed oil ducts permit direct 
lubrication. 


Drop-forged, heat-treated hooks of 
special steel slowly open before 
critical overloading of hoist. 


Load-wheel pockets accurately 
pitched to chain. 


Load-chain coupling drop-forged—easily detached. 
Oil-less bronze bushings support driving pinion. 

Load suspension members have safety factor of 5 to 1. 
Automatic load-brake prevents slipping. 

9. 
10. 
11. 
12. 
13. 


14. Load-chain guard operates in any position. 


Fewer parts than any other hoist in its field. 

Hook assemblies allow both rocking and swiveling. 
Driving pinion is one-piece alloy-steel forging. 
Pawl is drop-forged with file-hard tip. 

Load-chain is high-carbon heat-treated steel. 


Order from Your Distributor 


Philadelphia, Chicago, Denver,Los Angeles, 
Portland, San Francisco, Bridgeport, Conn. 


FORD CHAIN BLOCK DIVISION 
AMERICAN CHAIN & CABLE 


In Business for Your Safety 


















MILL SUPPLIES @ FEBRUARY, 1946 




















Subject: WRIGHT HOISTS -1946 


O Se ee ee 


This little matter of Selling:— 


Never before has the mill supply distributor 
and his salesmen had such an opportunity 
to serve industrial America. 


Practically every manufacturer faces rising 
costs. Labor will cost more and raw materials 
will be higher. While some reductions in 
taxes are expected they still will remain 
higher than in 1941. BUT the manufacturer will 
be unable to raise his prices in proportion 
saa There are two reasons for this: (a) the 
Government won't let him, and (b) too high 
prices would limit demand, reduce production 
and cause unemployment. 


The answer is vastly increased production 





efficiency. 





That's where the distributor and his salesmen 
come in. You know the drills that will make 
more holes per grind. You know the taps which 
will last longer. You know the hoist which 





has the lowest maintenance. You know how 

to solve material—handling problems. Or, if you 
don't, you know where you can get the informa— 
tion, which is the same thing. And, in the 
matter of hoists, cranes or trolleys, WRIGHT 

is noted for dependability. These precision— 
made machines are backed by long experience 

in solving material—handling problems. Here 

is an unbeatable combination for helping 
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America boost production efficiency. 
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York, Pa., Chicago, Denver, Los Angeles, San Francisco, Portland, New York, Bridgeport, Conn. 


WRIGHT MANUFACTURING DIVISION 
AMERICAN CHAIN & CABLE 


v )/’In Business for Your Safety 
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list of specifications, one band saw manu- 
facturer presented a letter from one of 
the very largest airplane builders and 
this band saw manufacturer requested 
that additional sizes of 12 pitch band 
saws be included in the same widths in 
which 14 pitch are produced. To have 
complied with this airplane producer’s 
request would have increased by 40 per- 
cent the number of specifications finally 
decided upon. This band saw manufac- 
turer was insistent that the airpalne in- 
dustry should be provided with any bands 
they required. The Technical Committee 
took the position that it would be most 
difficult for anyone to tell the difference in 
the performance of a 12 or 14 pitch band. 
This led to the question being taken up 
with the consumer. It then developed 
that the band saw manufacturer’s own 
salesman had requested the letter, be- 
lieving that if his company could get 
the 12 pitch specifications included in 
the schedule, other manufacturers would 
not follow his own company in produc- 
ing these blades, and therefore he would 
have a sales advantage. Intelligent han- 
dling of this request for these unneces- 
sary specials saved the manufacturers 
and distributors all over the country 
much expense and a lot of inconvenience. 

“Hack saws and band saws lend them- 
selves to the distributor-manufacturer 
method of distribution. It is, therefore, 
to the credit of the men in the hack saw 
and band saw industries that every one 
of the manufacturers of long standing 
with nationally known brands sell ex- 
clusively through distributors. I do not 
know of a single instance where a man- 
ufacturer sells direct to a consumer. 
Years of experience have shown these 
manufacturers that selling through dis- 
tributors is sound business and that no 
manufacturer selling hack saws or band 
saws can service the consumer as well, or 
as economically as the distributor. There- 
fore, it is almost a certainty that as long 
as distributors do an outstanding job 
for the hack saw and band saw industries, 
as they have done in the past, they will 
find these manufacturers in there pitch- 
ing for them all the time.” 


Cutting Tools 


W. J. Eberlein, General Sales Manager, 
Greenfield Tap & Die Corp., Green- 
field, Mass. 


“My remarks will be based on our 
own experiences, as a reflection of condi- 
tions within the cutting tool industry. 

“V-J Day was followed by a wave of 
cancellations wiping out all unfilled prime 
Government contracts and reduced back- 
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GRIFFIN 





Molybdenum High Speed Steel Blades | 


A special Griffin tempering process gives these 


molybdenum steel blades a toughness and break- 
resistance that makes them the most economical buy 
you can find for production metal-sawing. Their 
keen, hard teeth will cut through any alloy except a 


few of the very hardest. In hand and power sizes. 


A GRIFFIN BLADE FOR EVERY METAL-CUTTING SERVICE 


GRIFFIN HIGH SPEED STEEL .. . For cutting toughest alloys—stain- 
less, chrome, nickel, etc. Power and hand sizes. 


GRIFFIN SOFT CENTER . . . Most economical general. purpose hand 
saw blade: Exclusive with Griffin. Hardest teeth, hard back, soft 
but TOUGH center. 


GRIFFIN NON-STRIP . . . A specially tempered hand blade for 
cutting thinnest sheet and tubing without tooth breakage. 


Latest Griffin Hack Saw Price List on request. 


General Sales Agent 


JOHN H. GRAHAM & CO. INC. 


e 105 Duane St., New York 8, N. Y. 
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log by one-half. Hundreds of orders for 
special tools were cancelled. At this 
point let me state that we have received 
remarkable cooperation from distribu- 
tors in the processing of claims and today 
unsettled claims with distributors for 
both our cutting tool and gage lines 
amount to less than $5,000.00. 

Very satisfactory progress has also 
been made in settlement of prime con- 
tracts which were terminated. Forty-one 
contracts were involved with all depart- 
ments of the government. Of these 
29 have already been approved and in- 
voiced. The remaining 12 we expect to 
reach agreements on and invoice this 
month. 


Demand Forecast 


“The immediate problem following end- 
ing of the war was removal from work in 
process of cancelled contracts—particu- 
larly large prime contracts. The next 
step was to attempt a forecast of civilian 
industrial demand for the last quarter 
of the year. Pre-war records were re- 
viewed, experience in forecasting demand 
given consideration, and an estimate made 
as to the extent and speed of reconver- 
sion. On this basis manufacturing sched- 
ules were drawn up and items and quan- 
tities which it appeared would create a 
surplus were frozen. In one category 
alone, 215,000 high speed steel taps were 
frozen. Manufacturing operations were 
established at 2 forty-hour shifts. 

“September incoming orders followed 
the pattern forecast, but in October in- 
coming orders increased sharply, followed 
by a further increase in November and 
a gain in December. It was necessary to 
revise production schedules upward at 
each planning period. By December 15th 
all tools on which work had been sus- 
pended were released and today our 
plants are working two 48-hour shifts 
and we are adding third shift operations 
in bottleneck departments. We have 
as much work in process today as at any 
time during the last year of the war. 

“Tt is my opinion that 1939 and 1940 
sales statistics can only serve as safety 
factors in forecasting 1946 demand. This 
is based on our experience from October 
to date. Reconversion has been rapid and 
despite the widespread strike situation 
in big industry, a lot of buying has and 
is being done. I would not expect 1946 
to equal the volume of the war years of 
1942, 1943, 1944 or 1945, but I do think 
there will be a lot of surprises, and ex- 
pectation of up to 75% of 1945 would not 
be out of line. 

“We believe deliveries of materials to 
us will begin to lengthen out and when 
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Blade tempered entire 
length. Recesses forged on 
end of blade which is driven 
into steel bolster. 












Bosses on bolster forced in- 
to blade recesses. Blade is 
now locked into bolster and 
can never be separated. 





No.55--Small 
blade, flared tip 
c - 
No.45—-Small 


blade, parallel- 
sided tip 



























Bolster and blade are driven 
into handle securely by hy- 
draulic press. Four wings 
lock into hardwood handle 
so blade cannot twist. 








No. 25— Standard 
blade and tip 


















Stanley Screw Driver No. 25 


This fine tool is a favorite in industry. It 
is designed for top performance — built for 
enduring service. Blade is alloy steel, hard- 
ened and tempered its entire length. This 
and the patented bolster construction pro- 
vide a Driver of exceptional strength. Blade 
tip is accurately crossground, flat and true to 
size, for non-slip fit in screw slots. You 
couldn’t ask for a better, more satisfying 
teammate for screw driving jobs than the 
famous No. 25 —a real representative of the 
entire line of good Stanley Tools. 





STANLEY TOOLS, NEW BRITAIN, CONNECTICUT 


STANLEY 





Trade Mark 
THE TOOL BOX OF THE WORLD 
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such industries as the automotive and 
electrical resume full production, deliver- 
ies will be longer. Deliveries on tool 
steels are reasonable at the present time. 
Forging steel is difficult to obtain. On a 
recent inquiry we were quoted delivery 
in October. Think what this means in 
forecasting operations that far ahead and 
requiring 2 to 3 months flow-time in man- 
ufacturing after receipt of raw material. 

“As backlogs accumulate, labor costs 
increase and advances in the price of 
raw materials are in prospect, it is only 
natural that escalator clauses are begin- 
ning to appear. As far as I know only 
one of the major cutting tool manufac- 
turers has adopted an escalator clause. 
We have received notice from two dis- 
tributors who have issued notice of prices 
prevailing at time of shipment as part of 
acceptance of orders. 

“We, along with many in the industry, 
entered into a contract with R.F.C. for 
the return to us of surplus tools for re- 
distribution. No really large quantities 
have been returned to date. The tools 
we have absorbed amounted to less than 
$500.00. Tools we have received were 
found unsalable in the majority of cases 
and, therefore, classified as scrap. We 
caution against purchase of surplus tools. 

“As regards labor conditions we were 
able to conclude an agreement with the 
local CIO union in December and signed 
a contract for 1946. The wage scale is the 
only provision subject to discussion and 
it may be reopened May 1. 

“In the matter of relations between 
manufacturer and distributor, there are 
definite indications of closer cooperation. 
Distributors have told us that they want 
it and we welcome it. The policies of 
both should be integrated to accomplish 
the best in distribution. Committees of 
the associations are to be complimented 
on the fine work being done to bring 
about closer cooperation and results mu- 
tually beneficial to manufacturer, distrib- 
utor, and consumer.” 


Bearings 


R, M. Page, Assistant Manager, Distri- 
butor Sales, The Fafnir Bearing 
Co., New Britain, Conn. 


“We, in the anti-friction bearing in- 
dustry, like many other industries, are 
anticipating a tremendous volume of 
business for the next several years. For- 
tunately, we are not confronted with a 
reconversion program to the same extent 
as some other industries. However, we 
do have certain problems that will tempo- 
rarily slow down our production. For ex- 
ample, several of us have manufactured 
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NEW comptete catatoc! 


GENUINE 


STRONG 
STEAM TRAPS 


Up-to-date information, including sectional views, 
capacity tables, replacement parts lists, etc., on 
all STRONG traps: 


® 30 Series open bucket traps 
¢ 70 Series inverted bucket traps 


¢ 80 Series heavy-duty inverted 
bucket traps 


90 and 800 Series Steel inverted 
bucket traps 


Get the Facts on STRONG’S Complete Line 
--including “HI-CAP” Improvements! 





Here is all the information you need on a/] STRONG 
quality steam traps—selector chart, capacities, installation 
data, dimensions, specifications and prices. 

You will find in this new catalog full data on open bucket 
and inverted bucket traps, including the famous 70 Series 
traps with “HI-CAP” orifices and other improvements. 

Strainers, thermal traps and ball float traps are included, 


Up to 25% Greater along with materials and parts lists covering all models of 
STRONG traps. 
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Need help 


on grinding wheel 





dressing 


Nearly every customer's grinding 
wheels pose a different dressing and 
truing problem ... require a definite 


7 

or truing type of dressing tool. Make sure you 
can supply these various needs by 

« 

jobs ? 


stocking DESMOND Dressers and 
Cutters — the only complete line! 
We'll be glad to send catalogs and 
distributors plan. 








Desmond Diamo-Carbo Dresser 


Best all-around tool room dresser 
Desmond Diamond 


Hand Tools and Nibs 








Desmond Huntington Cutters 
Made in all sizes 





Desmond Hex Dresser 
Most durable made 





Desmond No. 2! Dresser 


‘ 


SIMPLEX Steel Slide Vises are espe- 
cially designed for definite jobs too! 
You can supply them in Machinists’, 
Fliers’, Welders’ and many other 
models — types for nearly every 
shop. Write for literature and prices. 


™ DESMOND-STE 


Urbana 


Swivel Base Type 





Ohio 
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millions of aircraft type bearings. This 
type of bearing is highly specialized and, 
on the average, is very small in size. 
With the advent of V-J Day, the aircraft 
program was cut back tremendously. Con- 
sequently, the machinery used in the 
manufacture of these small special bear- 
ings will have to be replaced and, as you 
all know, we can’t press a button and 
have new machinery for producing the 
standard types of bearings appear in our 
plants overnight. 

“We all have a great amount of new 
equipment on order, and some of this ma- 
chinery is beginning to come into our 
plants, but it will take several months be- 
fore we are fully equipped to reach 
maximum production. 

“On one side of the ledger, the future 
looks very rosy. Machinery designers 
are more than ever anti-friction bearing 
conscious and are incorporating ball and 
roller bearings on every moving part, 
wherever it is economically sound to do 
so. This means an ever increasing after- 
market which should prove particularly 
interesting to this group of distributors 
assembled here. The more anti-friction 
bearings designed into original equip- 
ment, the greater volume of maintenance 
business we can all expect. 


Replacement Volume 


“Bearings do wear out. Dirt, getting 
into them either at the time of installa- 
tion or during operation, contributes to 
early failures. Either too much or too 
little lubrication or, perhaps, not the 
proper kind, can quite materially affect 
the life expectancy of bearings. So our 
service maintenance volume is very defi- 
nitely on the increase and bearings, from 
the standpoint of volume as well as profit, 
should be one of your major lines in the 
years ahead. 

“On the opposite side of the ledger— 
but purely a temporary condition—the 
anti-friction bearing industry, at V-J Day, 
had on their books a tremendous back- 
log of orders. To be sure, cancellations 
poured in but the greater portion of them 
were for aircraft types and specials 
which did not help the overall situation 
noticeably. As I mentioned before, the 
machinery used to build these special 
bearings cannot be used for the standard 
sizes, so we have a delay and loss of pro- 
duction until such time as we can secure 
and install new machinery. In the mean- 
time, a-number of us have experienced 
labor difficulties. Orders, however, have 
continued to pour in resulting in a back- 
log today that far exceeds our backlog 
at V-J Day. However, we are all digging 
in and, in spite of the many and varied 
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it pays you to sell 
easier pipe threading 
with this self-contained 


RiklIb 





Instant-setting workholder 


10 second setting to 
thread 1” to 2” pipe 


@ Precision-made and tested in 
every one of its 23 rugged steel- 
and-malleable parts, the 65R 
assures fast, smooth, almost 
effortless pipe threading. Clean 
perfect 1", 144", 1%" and 2” 
threads with one set of high 
speed steel dies that adjust 
to size in 10 seconds. Work- 
holder sets to pipe size instantly 
—1 screw and no bothersome 
bushings. Your customers enjoy 
It standsuphand- using this modern threader — 
ily on the floor. _ they come back for more! 





Millions of RITAID 


Tools in use 
















WORK-SAVER PIPE TOOLS 


MILL SUPPLIES © FEBRUARY, 1946 


This handy Red-Top 


Rikgkib 


yoke vise makes your 






7 — 


Handy, integral pipe 
rest and pipe bender 


@ Buyers look for the red yoke on a black base 
when they buy a bench vise—for this sturdy 
Rimai> of strong special 
malleable offers them unu- 
sual convenience. It has an 
integral pipe rest for easier 
cutting and threading; it 
has a handy pipe bender. Its 
tool-steel LonGrip jaws are 
easy on polished pipe. It’s 
more for the money—repeat 
sales are easy and profit- 
able for you. 





RigeiD Vises, 
Yoke & Chain 
in 9 styles, 
23 sizes. 


The Ridge Tool Company 
Elyria, Ohio, U.S. A. 





















































HACK SAW BLADES 


Here's the original, time - tested 
HY-FLEX BLADE . . « scientifically 
heat treated to add the toughness that 
gives these blades their ——. 
performance. They are gauged a 

checked throughout every - of thelr 
manufacture and given a stiff bending 
pounds test before you to them for 
sale. HY-FLEX meets today's demand 
for a medium priced blade which is 
extremely flexible, yet has the — 
ness that assures long service | 





Here's a Whale of a blade of a spe- 
cial analysis molybdenum, high speed 
steel, that gives unusual cutting ser- 
vice. Can be used at the same cutting 
speeds as tungsten and deliver prac- 
tically equal performance, If you 
want to promise outstanding results 
on stubborn cutting jobs, offer 
WHALE BRAND HY-FLEX and MO-HY 
BLADES, and you'll deliver it. 


_ an 


orsber 


© MFC. CO., BRIDGEPORT, CONN., U.S.A. 








complexes of doing business these days, 
we confidently expect to continue to in- 
crease our production so that we may, 
in the not-too-distant future, be able to 
say to our distributors, ‘From stock’. 

“Yes, we are optimistic because we 
know that production will go ahead, that 
American industry will overcome the 
many problems that we are faced with 
today, and once we all get in the groove 
again, the anti-friction bearing industry 
(as well as other industries) will show the 
world what a splendid job of production 
and teamwork we Americans are capable 
of doing.” 


Morning Program 


The morning meeting was restricted to 
New England members of the National 
Supply and Machinery Distributors’ As- 
sociation and was conducted under the 
chairmanship of F. Marsena Butts, presi- 
dent of Butts and Ordway Co., Cam- 
bridge, and vice president for Areas 1 
and 2 of the Association. Eugene F. 
McCarthy, vice president of Beals, Mc- 
Carthy and Rogers, Inc., Buffalo, and 
president of the National Association, 
discussed “What the National Association 
is Doing.” H. R. Rinehart, secretary- 
treasurer, urged members to “Use Your 
Association.” 

“Conditions in New England to which 
attention should be given” and “How 
manufacturers can most effectively coop- 
erate with Distributors in New England” 
were discussed respectively by Robert 
J. Smith, Smith and Klebes, Inc., New 
Britain, and Stanley Sheldon, sales man- 
ager, Chase Parker and Co., Inc., Boston. 

Russell C. Duncan, president, R. C. 
Duncan Co., Minneapolis, and chairman, 
New Activities Committee of the Asso- 
ciation, outlined the program of that 
committee. The current objectives of the 
Committee. on Manufacturers’ Relations 
were set forth by R. C. Neal, president, 
R. C. Neal Co., Inc., Buffalo, and chair- 
man of the committee. 

J. G. Geddes, vice president, H. K. 
Porter, Inc., Everett, Mass., and chair- 
man, Marketing Methods Committee, 
American Association, discussed “The 
Manufacturer’s Interest in the Distribu- 
tor.” 

The one-day meeting was concluded 
by a reception staged by 10 New England 
manufacturers and the 53rd annual ban- 
quet of the New England Iron and Hard- 
ware Association attended by approxi- 
mately 325 members, guests and friends. 
George W, Farr, president, presided at 
the banquet and F. Marsena Butts was in 
charge of introductions. 
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LUMBER 
CRAYONS 


American Lumber Crayons are made in sev- 
eral different grades and sizes for every lum- 
ber marking operation, from the green, freshly 
cut log to the finished product. 


Why sell mis-fit crayons when there is an 
AMERICAN marker that will do it better, 
easier, more efficiently? 


400 SERIES — 


A high quality weather- 
proof crayon, smooth, with 
no gritty or weak spots. 
its marks stay on—will 
not brush or wash off. For 

lumber, railroad ties, 
etc., specify 418TM. 












, “MAMMOTH 465 SERIES” 
A big, husky marker for 
heavy duty work—a real 
“jumbo"’ crayon, 544” x 
1”, round. 











425 SERIES 
Extra long, strong, & 8U- 

or nm in every way 
—” x 5%", hexagon. 


ors 


LAKE SHORE 1120 SERIES 


A medium soft wax lum- 
ber marker, 4%" x '4”, 
hexagon, in a y. 
strong stick suitable for a 
wide range of work. 







Sell “American” Industrial Cray- 
ons for ony job. Write for the 
American Industrial Crayon Guide. 







THE AMERICAN Ji CRAYON COMPANY 


Dept. ML-6 
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New Products 


(Continued from page 109) 





with polished, serrated and hardened 
jaws which are integral with the body, 
eliminating jaw plates. The vise is de- 
scribed as spatter-proof for welding use 
with copper plating on all working parts 
and handles, and rust-proofed w‘th gray 
wrinkle enamel finish. Equipped with 
a polished anvil on top, the unit has both 
a bottom screw clamp and slots for per- 
manent installation—Grand Specialties 
Co., Chicago 22.—Mut Supruies Febru- 
ary 1946. 


Carbide Tool Grinder 


Eliminates Guesswork 





By MEANS OF a built-in reciprocating ac- 
tion unit, a recently developed carbide 
tool grinder eliminates guesswork on an- 
gles and free-hand operations. The unit, 
consisting of a toolholder-protractor ar- 
rangement, pivots on a definite fixed 
center and cannot float. Constant control 
assures exact angles ground to a lapping 
finish, even with unskilled operators. The 
grinder handles tools up to and including 
144-in. square, and a wide range of at- 
tachments are available for all types of 
carbide-tipped tools. Mechanically main- 
taining the tools in constant motion avoids 
localized overheating, prevents the tip 
from splitting and saves wear on diamond 
wheels. Once the tool has been clamped 
to the desired position in the toolholder 
and set by the protractors for the cut- 
ting and clearance angles, the uniform 
reciprocating action of the tool across 
the rough-grinding diamond wheel re- 
sults in true cutting edge and straight 





QUICK-TURNOVE. 


SAFE-LINE 





WIRE ROPE CLAMP 
Faster — Safer — Eliminates Splicing 


FOR ROPE 
SIZES 
Ye" to %" 


Hever St ts 
FORGED AND MASTER COINED TO FIT ROPE 
The Safe-Line Clamp is made in two 
halves, with double spiral splines. The 
large grooves pocket the large spiral 
strands and hold the rope from end-wise 
slippage. The small grooves pocket each 
small wire and prevent the rope from 
spiral winding out of the clamp. The two 
halves are gripped tighdy on the rope 
with strong alloy steel nuts, giving a 
double locking action. Safe-Lines do not 
cut the rope, hold a tight thimble, mini- 
mize rope or sling breakage, are adjust- 
able, ard can be used again and again. 


Safe-Lines are again available for sales 
distribution . . . ably backed by national 
advertising in a score of leading trade 
papers. Recently a jumbo-size broad- 
side was mailed to a quarter-million wire 
rope users, creating more repeat-sales 
and more new business. There’s a quick 
turnover market for Safe-Lines wherever 
wire rope is sold—and wherever wire 
rope is used Safe-Line Clamps are needed. 
Safe-Line advertising is consistently at 
work building business in this huge, 
profitable market for distributors who 
stock Safe-Line Wire Rope Clamps. 


Safe-Line patented features are known to 
thousands of wire rope users. Its Never- 
Slip grip outpulls the strongest wire rope 
... it eliminates splicing and serving and 


U-bolts .. . it prevents injury and mental 
hazards... it is easy to use by any work- 
man... it carries a replacement guaran- 


tee against clamp breakage and fracture, 
Safe-Lines are approved by wire rope 
manufacturers, the Civil Aeronautics Ad- 
ministration and Underwriters’ Labora- 
tories. More than a million Safe-Lines 
are in daily use. 


Safe-Line Wire Rope Clamps are a quick- 
turnover item, profitable to stock and sell. 


Distributors are invited to write for 
details of the National Distributor Plan 


NATIONAL PRODUCTION COMPANY 


4526 ST. JEAN AVENUE + DETROIT 13, MICHIGAN 
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super-sterling 


POWER BLADES 


definitely increase your saw. blade sales! 





Their uniform high quality, a quality inherent in 
Sterling saws since 1898, has gained a large fol- 
lowing of loyal customers steadfastly insisting on 
' SUPER-STERLING. 
Whatever the requirement, there is the right 
specification either in the tungsten or molyb- 
denum high speed steel type. A point worth 
mentioning is the smart packaging of these 
saws. 
Why not switch to this fast selling line. In addi- 
tion to all standard specifications there is the 
Super-Sterling broach saw, the patented blade 
that is different and the flexible high speed hand 
blade developed by Sterling. Here's a line with 
real ‘selling points." 


Your inquiry will bring full information. 





The Complete Line..... PLUS 


< DIAMOND SAW WORKS, 
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face. The toolholder can then be slid 
from the rough wheel to the finish-grind 
wheel without removing the tool or chang- 
ing the angular settings.—E. F. Hager & 
Son, Queens Village 9, N. Y—Muu Sup- 
PLIES February 1946. 


Lift Truck 
Separate Lift Handle 





ON THE THEORY that the combination 
pulling-lifting handle leads to accidents 
in the use of skid lift trucks, the Load- 
Lift was designed to divorce the two op- 
erations. The truck utilizes the hydraulic 











WHITNEY 
LEVER PUNCHES 








BUILT FOR SERVICE FAR 
ABOVE RATED CAPACITIES 


There are many types of WHITNEY 
Punches ... hand, channel iron, angle 
iron, close corner, bench, hammer, 
thinner’s round, square, button, sky- 
light. ventilating tank, flange ... each 
in a variety of types and sizes and 
with individual characteristics that 
make them most adaptable for its spe- 
cial field of work. Men who use them 
like them because they give a good 
looking, neat finished job. Get com- 
plete details from our descriptive 
circular. 


W.A.WHITNEY MFG. CO. 
ROCKFORD ILLINOIS 
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principle in lifting, and each stroke of 
the lifting lever is a power stroke, and 
no ineffective backstrokes are necessary. 
All-steel wheels, rather than cast iron, 
are lighter, longer-wearing, and roll on 
lubrication-sealed ball bearings. Plastic 
and rubber wheels will be available. The 
truck is built in 3,000 lb. and 5,000 Ib. 
capacities.—Market Forge Co., Everett, 
Mass.—Miuu Supptits February 1946. 


Solder Flux 
No Residue 


\ SOFT SOLDER FLUX described as leaving 
no corrosive residue on the work has been 
developed. Because of its activity in ef- 
fecting the wetting of the joining sur- 
faces, the flux generally contributes to 
easier soft soldering of metal combina- 
tions which have been considered difficult 
to solder. Its effective acid action is com- 
pletely neutralized at ordinary soldering 
temperatures when properly used, leaving 


a residue that is normally noncorrosive, | { 


ponconductive to electricity, nonhygro- 
scopic and easily soluble in water. The 
manufacturer claims that if, after solder, 
the work piece is well washed with water, 
all corrosive forming residues are com- 
pletely and permanently removed.—Su- 
perior Flux Co., Cleveland 13.—Mii 
Suppuies February 1946. 


Water Ejector 


Drains Air Systems 





A RECENTLY DEVELOPED automatic water 
ejector is designed to remove water from 
compressed air systems, and to do away 
with frequent manual draining of water 
separator and air lines. A feature of this 
unit is the fact that the ejector never con- 
nects the compressed air system to atmos- 
phere. and therefore cannot cause any loss 
in pressure. Occupying little space and 
mounted horizontally, the ejector can be 
installed at any location where air line 
water is collected. Measuring 7t%-in. by 
234-in. by 44%4-in. high, the ejector needs 











IMPORTANT DATA 
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ON DARTS 





» ape 


They Have Two Bronze Seats 
Ground To a True Ball Joint 


The importance of this exclusive Dart feature is in 


that it permits the union to make a drop-tight con- 
nection without freezing the seats. Darts may be un- 
coupled instantly whenever needed for further serv- 
ice. Bodies and nuts are made of high-test air- 


refined malleable iron— 
are practically indestruc- 
tible. 

Dart Unions help build 
satisfied customers. It 


pays to demonstrate their 
unique features. 


E. M. DART MFG. COMPANY, 
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“AIR KING 


Quick-Acting Universal Type 


HOSE COUPLING 


With Auxiliary Locking Arrangement 





The “Air King” is a quick-acting 
coupling with a reputation for ef- 
ficiency and safety on all indoor 
and outdoor air hose jobs. Locking 
heads are identical for all sizes of 
hose and threaded pipe ends, per- 
mitting coupling of any two sizes of 
hose, or hose to pipe, within the 
“Air King” size range, without 
adapters, bushings or extra fittings. 
Made of malleable iron or brass. 





Threaded 1.P.T. 
Female End Male End 


Threaded 1.P.T. 


Shanks of hose ends are long, 
amply corrugated and smoothly 
finished, permitting easy insertion 
if the hose and providing a tight 
grip under clamp pressure. 


PATENTED LOCKING ARRANGEMENT, for serv- 
ices of a hazardous nature or those involving 
excessive vibration, makes it impossible for the 
oo to come apart until manually re- 
leased. 


SIZES: Hose Ends—%", 12", 


"Yq" and 1”; 
Pipe Ends—'4", 3%", Pa 


Ye 
¥e", %" and 1 
This and other products in the DIXON Quality 
Line are completely described in Catalog 241X., 
under the trade names “Boss”, “King”, “Dixon” 
and “Dix-Lock.” 


Sold in Accordance With Our 
Established Distributor Policy. 


pe Ger, 


VALVE & COUPLING CO. 
Main Office and Factory: PHILADELPHIA, PA. 


NCHES: CH HOUSTON 
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Here's an Item in 
a Class by Itself 





Pulley used 
on bucket 
elevator 





| Used asa 
tall pulley on 
‘ belt 











' Distributors selling 
aa “BELT-SAVER” Pul- 
™ leys know by act- PULLEYS 
~ ual experience that j 
; they are rendering 
an outstanding serv- 
ice to their customers. By replacing ordinary pulleys with yy § 
“BELT-SAVER” on conveyors and bucket elevators carrying Ko)4 
hard or abrasive materials, conveyor belt life has been ALE 
tremendously increased. Case after case is on record and 
open to complete, careful investigation showing actual, BEARINGS 
proved belt life increases of from 25 to 40%. Continued 
repeat orders from distributors proves that “BELT-SAVER” 
's in a class by itself. Full details on request. 










SPROUT WALDRON & CO. 


 emamecoeninne 


MUNCY, PA. CONVEYORS : 


Manufacturing Engineers Since 1866 














r 


SHEAR 7 





BENDER 
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DUPLICATING 


is a widely used modern industrial production tech- 
nique of great versatility. It was made possible by 
the adaptability and ease of operation of DI-ACRO 
Shears, Brakes, Benders,—precision machines which 
make parts just as accurately as dies to a tolerance 
of .001” in all duplicated work. 

The merit of the DI-ACRO System of METAL 
DUPLICATING WITHOUT DIES plus our 
consistent advertising to industrial plants has created 
a constantly broadening market 
and a remarkable interest in “DIE- 
LESS DUPLICATING”. Send 
for catalog and complete dealer 
information. 


Write for Catalog 
OEATRD.  rronoenced 
**DIE-ACK-RO"’ 
















312 EIGHTH AVE. $O. - MINNEAPOLIS 15, MINN. 
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Textile Belts 


can be the solution 
to most every 


belting problem 


Stock the GLOBE line of TEXTILE Belts 
and come up with the right belt for 
the job every time! You'll find that 
the Globe line sells easily and gives the 
kind of service that builds repeat orders! 
Write for catalogs. 


We can supply 
SOLID WOVEN COTTON BELTING 
ENDLESS WOVEN BELTS 
WEBBINGS 
KANRY-TEX BELTING 
WATER PROOF TREATED BELTING 
BELTING SPECIALTIES 


Globe vm 


BELTING 
1405 Clinton St., Buffaio, N. Y. 


CO., INC. 














BALDOR 


searnc GRINDERS 


A COMPLETE LINE 
(Bench & Pedestal Types) 

Shown above is BALDOR Grinder No. 

121, 2 h.p. ball-bearing motor; 1725 

2 Price, complete with 12" x 2" 


eels and starter. $9 OM. 40 


SK FOR BULLETINS 


BALDOR ELECTRIC COMPANY 
4364 Duncan Ave. ST. LOUIS 10, Mo. 




















three connections of 14-in. pipe or 3¢-in. 
copper tubing: one to bottom of water 
collector; another to drain (for disposal 
of removed weter); and the third to an 
air line that is repeatedly charged and 
discharged—such as the “unloaded line” 
of an air compressor, or solenoid valve 
controlled by compressor switch, or con- 
trol valves on compressed air equipment, 
etc. Pipe and fittings are furnished with 
the ejector to provide a vertical sump of 
ample capacity for most water removal 
applications.—National Pneumatic Co., 
New York 17.—Mitt Suppuies February 
1946. 


Cut-Off Wheel 
New Bond 





in a_ cotton 


INCORPORATING 
fiber bonding, the new Bayflex cut-off 
wheel is said by the manufacturer to an- 
swer the demand for cut-off wheels for | 
nonferrous metals. The cotton fiber bond- 


ABRASIVE 


ing is said to combine greater safety with 
faster, freer cutting action, 
the operator’s fear of wheel breakage. 
The increased toughness and balanced 
flexibility affords not only greater safety 
and cutting ability, but the flexibility 
permits side grinding and the close fol- 


minimizing 


lowing of contours.—Bay State Abrasive 


Products Co., Westboro, Mass.—--MiLt 
Suppiies February 1946. 
Gage Kit 
For Small Shops 
DESCRIBED AS ABLE to do the work of 


more than a million separate gages with 
gage block accuracy, yet weighing but 40 
lbs. in its hardwood box, a new gage kit 
has been put on the market designed to 
offer the small shop precise production 
checking equipment. It consists of a 
number of instruments to be used in con- 
junction with gage blocks for setting up 
practically any type of inspection gage. 
A few examples of these are the dial indi- 
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Leaders 
Prefer a Leader 





Leading manufacturers in every 
part of the nation are proving 
the leadership of CANTOL 
BELT WAX. 


CANTOL is more than a high 
grade belt dressing. It is a pre- 
servative that seals out injuri- 
ous foreign matter—a treatment 
that prevents slippage, insures 
day-in-and-day-out service and 
longer belt wear. 


Write for information about this 
superior, this different belt 
dressing. 


Cantol Belt Wax is a product of 


CANTOL WAX COMPANY 


Bloomington, Indiana 


CANTOL BELT WAX is sold only through 
distributors and dealers in every state. 







Old 
Mexico 


comes Candelilla Wax. 


Properly combined and 
rightly blended with other 
ingredients, Candelilla 
becomes the secret of 


CANTOL leadership. 





DESIGNERS AND BUILDERS OF PUMPS FOR SPECIAL 
NEEDS. Famous for soundly engineered reliability, Marine 
Products has set a record for world-wide service and low 
maintenance costs. Use M-P equipment in your field, 


Anduitial Q@ Marine 


ENGIinEeERED EQuItPMENT 


MARINE PRODUCTS COMPANY 
6636 CHARLEVOIX AVE. © DETROIT 7, MICHIGAN 














GRINDING WHEEL 
C 01 L L M E R DRESSERS and CUTTERS 





Standard Huntington Dresser Handle 


£2 ts 


No. 3 Collmer Dresser Handle 


THEY GET APPROVAL 
EVERY TIME... 


No. 4 Collmer — 
width %"—bo 
Users are unanimous in their approval of 
the COLLMER line and to distributors, this 
means good business. Plant managers in 
your territory will appreciate it when you 


© tell them how to get highest 






Colimer Cutter Wheels fur- efficiency from their grind- 
nited in al be cuter ing wheels by truing and 
blade tyze—we out it on the dressing them regularly to 
1913 square off face and remove 
nicks and impregnated 
metal. The equipment to 
do this job right is COLL- 
MER Grinding Wheel 
Dressers and Cutters—sup- 
ply them! Send for book- 

let on types, sizes, and 
Regular jrestiontes 


Cutter — 1%", other important facts. LeCount Pattern Bent 
1%” diameters Tali—Nos. | to 21 


COLLMER BROS. CO. «7.12% South Bend 4, Ind. 





Colimer Lathe Dogs— 
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{Ras 


MAL-LEAD 


BOLT 
ANCHORS 





te ee 
ARKO } Wi LEAD BOLT ANCHORS 


form the sturdiest and best combina- 
tion of materials known for strength 
and permanent anchorage. The de- 
sired number of units may be added, 
if masonry is weak, to extend the. 
length of the anchorage. Installed, vi- 
bration will not budge them—yet the 
work can. be removed or reinstalled 
easily. ARRO has devoted consider- 
able skill and effort to develop this 
anchor to its present high state of per- 
fection and dependability. In bolt sizes 
Ya” to 1” ine. 


Sold only through jobbers 
aa 


aos, fet =P 


ARRO EXPANSION BOLT COMPANY 


MARION, OHIO 














cal 
tol 
sq 
ga 
ga 
int 
OC 
In 
ho 
di 
bl 
co 
M 
19 























cating snap gage, plain bench compara- 
tor, depth gages, angle comparator, 
square comparator, precision height 
g 


age. and a series of go-no-go snap 
gages of any size up to 18-in. Plug and 





internal gages in any size in steps of | 


.0001-in. can be made up from the set. 
In addition, gages such as hole-to-hole, 
hole-to-base, parallel bore gages, pitch 
diameter, and many others can be assem- 
bled. According to the manufacturer, the 
cost is not prohibitive——-DoALL Co., 
Minneapolis —Muut. Supriies February 
1946. 


Heat Calculator 


Determines Radiation 


A NEW CALCULATING device for measuring 


radiation for steam and hot water heat- 
ing systems has been introduced. Phys- 
ically a round dial with three concentric 








celluloid printed discs, manufacturers | 


claim that the calculating device elimi- 
nates the tedious figuring usually neces- 
sary to determine the correct amount of 
radiation, and that it can be used by 
anyone without previous technical train- 
ing. The dial contains sizes of mains, 
returns. risers, radiator sizes and capa- 
cities. round and sectional boiler ratings, 
chimney flue sizes and capacities with 
minimum and maximum heights, hot 


ee 
ESSENTIAL TOOLS 
for all types of manufacturing 





®@ MACHINISTS BENCH 


~ © COMBINATION PIPE 


© COACHMAKERS 


zc 

=z © WOODWORKING 
Se 

= © SOLID NUT 

saab CONTINUOUS SCREW 


@ QUICK ACTION 





©@ LIGHTNING GRIP 


MORGAN #: VISES 


Strength—Accuracy—Precision—these are the fundamental features that 
make a good VISE. No matter what line of manufacturing your cus- 
tomers are engaged in they need MORGAN VISES because of these basic 
construction features. MORGAN VISES are essential in all plants and 
you can build a business that will pay WELL by selling them. Get the 
MORGAN Story now! 


MORGAN VISE C0. 108-112 N. JEFFERSON ST. CHICAGO 6, ILL. 




















CARSON 


NEWTON 
FILES 


BRING REPEAT ORDERS 


The CARSON NEWTON Line is COMPLETE, that means you can 
fill every file need from one source of supply. But not only that 
—CARSON NEWTON COMPLETENESS, combined with its uni- 


formity and high quality assures you satisfied customers and 
“ALLIGATOR” 
YOU CAN'T BUY OR SELL A BETTER FILE AMERICAN PATTERNS 


tepeat business today and tomorrow. “RLLIGATOR” 
SWISS PATTERN 
“CARSON” 
CARSON NEWTON CO. - _ Belleville, N. J. 
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“Re Swe to 
Mention 
SMOOTH-ON 





. . that's the advice given by a very 
successful Ohio mill supply salesman 
to the other men in his organization. 
For he had seen Smooth-On do all 
sorts of helpful jobs for engineers in 
repairing cracks, stopping leaks, and 
tightening loose parts of apparatus and 
structures. 


You are rendering genuine service 
whenever you remind a customer to 


keep this "Iron Repair Cement of 1000 | 


Uses" always handy — for emergency | 





repairs as well as routine maintenance | 
jobs. It has been a repair standby for | 


the past 50 years. 


It pays to keep amply stocked with 
multi-purpose Smooth-On No. | as 
well as the other special-purpose 
Smooth-On Cements. It also pays to 
distribute the famous free 40-page 
Smooth-On Repair Handbooks to your 
trade. They are active salesmen in 
themselves. 
put into circulation. 
supply of copies is low. 








COMPLETELY 
AUTOMATIC 
EASY TO 
INSTALL FOR 
ECONOMICAL 
and 
EFFICIENT 
USAGE OF 
COMPRESSED 
AIR AND GAS 


AMINCO 


WATER TRAPS 


® Water Vapor is an inevitable product 
of compression and must be removed if 
your customers are to get proper usage 
of compressed air and gas. The answer 
is AMINCO Water Traps—they can 
help them to profitable production. They 
are tested to 250 lbs. pressure and are 
low in initial cost. Our bulletins will 
give full particulars. 


AMERICAN 
INJECTOR COMPANY 


Est. 1886 
1481-1491 Fourteenth Ave. 
Detroit 16, Michigan 




















Over 1,000,000 already | 
Write us if your | 


SMOOTH-ON MFG. CO., Dept. 25 | 


570 Communipaw Ave. Jersey City 4, N. J. 


Say to Your Customers: 
Do it with 
SMOOTH-ON 
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for TOOL AND DIE MAKERS — MACHIN- 
ISTS — ELECTRICIANS — CABINET MAK- 
ERS — GARAGE MECHANICS — MANUAL 
TRAINING SCHOOLS — VOCATIONAL 
SCHOOLS — AVIATORS — ETC. 





DRILL 
INDEX 


HUOT 


No. 60 Huot Drill Index 


vest pocket size shown open...... 8 sizes 

No. 13 for drills 1/16 to %4 

No. 20 for drills 61 to 80 

No. 21 for drills 1/16 to 34 

No. 26 for letter drills 

No. 29 for drills 1/16 to 12 

No. 69 for drills No. 1 to 60 

No. 72 for drills No. 1 to 60 also 12 taps 

No. 16-A ‘or Morse Taper Drills 33/64 in. 
to %" by 64ths 

No. 16-B ‘or Mo:se Taper Drills 49/64 in. 
to 1 in. by 64ths 


@ Get complete data on this drill stand and 
indexed container with tap information and decimal 
equivalents. Profitable to sell—Demand is great. 


| abrasion-resisting, 











HUOT MFG. CO. 


128 E. 10th St. St. Paul 1, Minn. 
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You are in an excellent position to increase 
sales in your territory by promoting American 
Airblast Nozzles. Among your present cus- 
tomers are many nozzle users interested in re- 
ducing blast cleaning costs. You can help 
them! 


When making tomorrow's calls, don't just 
deal with the day's business and then leave. 
Remember . . . ask your customer about his 
nozzle supply . . . tell him about American 
Nozzles. Of course, you won't make a sale 
every time. But check up at the end of each 
month—then you'll see how more sales and 


extra profits result from this practice! 


American Blast Nozzles are the last word in 
long-life construction. 
Made in three types — American - Norbide, 
American -Heanium, and American -V - 
Metal — they afford a complete range of 
choice in price, type, size and performance. 
Know the nozzles you are selling—send for the 
free, new American Nozzle Catalog. You'll 
find it a handy source of information and a 


real sales tool in selling American Nozzles on’ 


tomorrow's calls. 


American-Norbide American-Heanium 
American-V-Metal 


4 I 


American 
FOUNDRY EQUIPMENT CO. 
700 S. BYRKIT ST. MISHAWAKA, IND. 





NORBIDE @ HEANIUM V-METAL 


NToy 4404: 
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water tank and fuel oil tank sizes and 
capacities, generator capacities and other 
heating information valuable to any who 







MATERIALS 
ig inormation valuable to c HANDLING 

come in contact with heating problems.— on. } 

Heat-O-meter, New York 18.—Muu Svup- j EQUIPMENT 

pLieS February 1946. 


A top quality line of hoists and trolleys 
that will cut materials handling costs in 
any plant. Sell Conco units with full con- 
fidence of long-life and quality per- 
formance. Conco has been a leading 
name in the handling equipment field 
for a quarter of a century. Write for 
full information on this profitable line. 





Solid Reamer 
Carbide Tipped 























Differential Hoist. 


Torpedo Electric Capacities 1/4, 1/2. I-Beam Trolley in Spur Gear Hoist. 
Hoist. Capacities 1, lf, and Stons. four models, plain High speed. high 
250-, 500- and 1000- A fast-selling. low- or geared types in quality. in capaci- 
Ibs.; hook, bolt or cost hoist, with a capacities from 1, ties ranging from 
trolley suspension. large market. through 10 tons. ly through tons. 


ENGINEERING WORKS 





Division of H. D. Conkey & Co., Division St., Mendota, Illinois 











A CARBIDE TIPPED solid reamer with the 

tips extending the full length of the fluted NEW AIR-SPEED SAW and FILE 
section has been developed. It is said 
to be more effective in several ways, par- CUTS TIME CUTS cosTs CUTS PERFECTLY 
ticularly through the virtual elimination ' . 
of wear on the flutes back of the cutting 5 
section. Scoring or galling is reduced, 
particularly when reaming in cast iron 
and other abrasive materials. The manu- 
facturer states that the efficiency of the 
tool is reflected in better finishes, more 
holes per grind, and less time lost in the 
tool room for sharpening.—Super Tool 


Co., Detroit 13—Mi.u Suppuies February 
1946. 


on 









Flexible Tubing Simplify difficult sawing or filing jobs with Alr-Speed! 


Non-Collapsible Dependable pneumatic power saw and file—Fully portable—Perfectly balanced— 
Weight: 3!/2 pounds—Operating speed and cutting stroke easily adjustable— 
A NEW TYPE of flexible tubing, non-col- 
lapsible under plus or minus pressures 
and retractable to about % of its original 
length has been developed for portable 
or semi-permanent ventilation or any , 
handling of air, gasses or light solids. for $39.50—Immediate deliveries. 


Its spring steel helix core causes it to Complete Literature Available 


spring out to its fully extended length and Jobbers! Write today 
stay in that position regardless of whether TOOL COMPANY for circulars and trade 
1028 W. Slauson Avenue discounts, Dept. MS-2 


it is working on pressure or suction. A Los Angeles 44, California. 
feature of the tubing’s construction is 


Nothing like it for key hole, dead-end and scroll cutting in iron, steel, aluminum, 
copper, plastics, brass, wood, hard fibre and other materials—Gun sight nose for 
precision work—File can be inserted in chuck, instead of saw blade, for all filing 


operations—Only two moving parts guarantee long life—Fully warranted—Retails 
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make 
friends 


i ar ee ee 


Vast throngs of new shop 
workers, trained in war in- 
dustries, used “Yankee” 
Fine Mechanics’ Tools for 
the first time . . . mas- 
tering fresh trade skills 
which will stand them in 
good stead in the vital 
production period ahead. 
They have learned what 
skilled mechanics and old- 
time factory men long 
knew ... that “Yankee” 
Tools complete innumer- 
able tasks faster, easier, 
and better. For half a 
century, the ingenuity of 
“Yankee” Tools has set a 
high record in speed and_ 
accuracy. The war served 
to underscore that record. 


“Y ANKEE” fine Mechan- 
ics’ Tools are standard for 
quality with INDUS. 
TRIAL SUPPLY DIS- 
TRIBUTORS the country 


over, 


“YANKEE” SPIRAL SCREW DRIVER NO. 130A 
A Size for Every Purpose 


“YANKEE” TOOLS 
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9025 BESSEMER AVE. 










) AN! “ 
} M0 WW) 
VW” 


Sold 
Only 
Through 
Distributors 


| 
q 





The COLUMBIAN VISE & MES. CO. 


CLEVELAND 4, OHIO 




















FLUXES... 
SODERS 





FOR PRODUCTION 
FOR REPAIRS 
FOR MAINTENANCE 


@ Industry needs the best SODER and FLUX ob- 
tainable and there is no better line than ALLEN. 
We have more than 50 years experience to offer 
your customers—130 formulas to help them in pro- 
duction, repair, and maintenance—a well set up 
Technical Service capable of advising on the most 
intricate sodering or brazing problem. Get all the 
facts on this good, reliable line. 


L. B. ALLEN CO., Inc. 
6727 BRYN MAWR AVE. 
CHICAGO 21, ILL. 
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LOAD BINDERS 










Pat. 


PENDING 
SMOOTH HANDLE 
STEEL LOAD BINDER 


MIDGET 
(1 swivel) 14” chain 
DELTA 


















(1 swivel) 3<” chain 
(2 swivels) 19” chain 
MALLEABLE IRON 


LOAD BINDER 
Heat Treated 





LONE STAR No. 1—14 Ibs. 
(2 swivels) 14” and 5%” chain 
LONE STAR No. 2—16¥4 Ibs. 
(2 swivels) 14” and 5%” chain 


DROP FORGED 
LOAD BINDER 
Heat Troated 





No. 1 —10Ibs. 
(2 swivels) 34” and 44” chain 
No. 2—17 4 Ibs. 

(2 swivels) 14” and 5%” chain 


STEEL CONSTRUCTION 
WIRE STRETCHERS 
No. 90—3 Pulley ,plain or roller bearings 24” rope 
No. 75—4 Pulley ,plain or roller bearings, 34” rope 
No. 80—4 Pulley ,roller bearings, 14” rope 


DURBIN-DURCO 


Manufacturers of Certified Specialties 
Drop Forged and Malleable Iron 


6611 OLIVE ST.ROAD — ST. LOUIS 5, MO. 





























APRONS for all 
INDUSTRIAL USES 











Hodgman aprons are designed for 
specific uses and occupations to 
stand up under the most severe 
All fabrics, 
coated in our own plant, meet 
the most rigid government specifi- 
cations. Hodgman aprons remain 


service conditions. 


soft under extreme temperature 
changes; they don’t stick, crack, 
shrink or peel. Available in many 
styles and coatings depending on 
the service required. 





Send of Aprons & 
for new Industrial 
catalogue Clothing 


HODGMAN RUBBER CO. 


Cooke Street, Framingham, Mass. 


New York 16 
261 Fifth Ave. 


San Francisco 5 
121 Second St. 


Chicago 2 
173 W. Madison 











the method of spiral-stitching the spring 


core within the fabric. The inside sur- 
face is free of wire ridges, providing far 
less resistance to air flow and no obstruc- 
tion to the passage of solids. Known as 
Spiratube, the item is furnished in stand- 
ard diameters from 3-in, to 16-ins., and 
in lengths of 10, 15 and 25 ft. Built-in 
couplings permit quick joining or dis- 
connecting.—Warner Bros. Co., Bridge- 
port.—Miu.u Suppuies February 1946. 


Bright Dipping 
Non-Hazardous 
SEVERAL sricut pip formulae which 


are said to eliminate the serious hazards 
present in the conventional sulfuric and 
nitric acid formulae are now being mar- 
keted under the name Troxide. It is said 
that the new dips have no offensive 
fumes, are easy to prepare, and are not 
dangerous when splashed on workmen or 
surrounding machines. Troxide bright 
dips are also said to be less expensive 
than regular dips—Waverly Petroleum 
Products Co., Philadelphia 6.—Mu.u Sur- 
pLigs February 1946. 


Pulsing Drive 
Single Knob Control 


DIRECTION anp EXTENT of motor mo- 
tion are under the complete control of a 
single knob in the pulsing control drive 
now on the market. The manufacturer 
states that any type of reversible motor 
can be precision controlled as follows: 
Slow clockwise rotation of the control 
knob yesults in a corresponding motor 
motion in small increments; small coun- 
ter-clockwise rotation of the knob cause 
reverse motor motion in the same manner. 
Rapid rotation of the knob, on the other 
hand, causes faster motor motion and 
more extended travel. Thus, the impor- 
tant features of fine and coarse control 
are incorporated in the single knob con- 
trol. By depressing the knob and turn- 
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FOR A QUICK 
TURNOVER 





JUSTRITE 


The Industrial Safety Flashlight 
That's First In Popularity— 
In Safety—In Economy 
—In Durability 


Profit by the steadily mounting demand 
for this Justrite Service Flashlight No. 
17-S. This mighty midget has all the 
famous Justrite Safety features housed 
in a sturdy durable plastic case that 
fits in palm of hand, fastens to belt or 
stands on base, throwing light upward 
at an angle. Is water resistant. Easily 
adjusted or repaired. Operates on 3 
regular flashlight batteries. 


Uses “Honeycomb” Lens 


Besides the regular type lens—with the 
regular lens you get a fine powerful 
spot beam of about 1800 candlepower 
—the famous Justrite Honeycomb lens 
can be used in this flashlight wherever 
a uniform light spread over a wider 
area is desired. The honeycomb lens 
throws a circle of light 3 feet in diam- 
eter at a distance of 8 feet—clear even 
light with no spots, no dark rings, no 
distortions. The ideal light for work- 
ing at short distances! And remember, 
this light is: approved for safety by 
Underwriters’ Laboratories and the 
U. S. Bureau of Mines! 


Write for prices and complete details. 





JUSTRITE MANUFACTURING COMPANY 
2063 N. Southport Ave., Dept. A-1, Chicage 14, Illinois 





28! 

















WRITE FOR LITERATURE 
WRITE DEPT. P. FOR 
DETAILS OR SEE YOUR 
NEAREST DISTRIBUTOR. 


An ingenious tool for opening 
pipe flanges for gasket renewal 
— quickly, easily and safely. 
FLANGE JACKS eliminate hazard- 
ous hammer and chisel methods 
and prevent damage to fiange 
faces. Openings are smoothly 
made against great pressures, yet 
flanges are held in perfect align- 
ment. FLANGE JACKS save time, 
reduce accidents . . . make better 
seals possible. 


T. G. PERSSON COMPANY 


224 GLENWOOD AVE, BLOOMFIELD, NEW JERSEY 





pine \ants 
° w ett 
hem ~\road 
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SpeedWay announces that an 


even better and more complete 
line of Speed Way Electric Tools 
will soon be available to you at 
the same attractive pre-war 
Speed Way prices. Already com- 
ing off the line, these are tools 
worth waiting for. 

(Ask your Local Representative) 


SPEEDWAY MFG. CO. 
1832 S. 52nd Ave. 
Cicero 50, Ill. 
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SPINTITE 
WRENCH 
Works Like a 


Screw Driver 


Speeds Production on 
the assembly line. 


Thi 
audi bi 


Seven Standard Hex 
sizes in a Convenient 
Holder. 


SUN vii 


1 Wi) 


f 
No. T-51 


CHUCK TYPE 


SPINTITE 
with Seven SPINTITES, three 
Screw Drivers and Ream- 
awl in Leatherette Roll. 











Send for Catalog. No. WALDEN 


141 picturing a full | 


ine WORCESTER 


of Automobile, Aircraft 


and Radio Tools. 
STEVENS 


WALDEN, 


468 SHREWSBURY STREET 


WORCESTER, 


MASSACHUSETTS 

















ALBANY 


LUBRICANTS 


A DEPENDABLE 
SOURCE of 
INCREASED 

PROFITS 


Reg. U. S. Pat. Off. 
For over 75 years mill supply 
houses have found fast-moving 
Albany Grease, the Tallow 
Lubricant, one of the most 
profitable items they stock 


NO ADDITIONAL 
SELLING COST 


Every customer who uses 
gosonee or oils will be glad to 
now you carry the Albany 
line. Mention it to them— 
and enjoy their regular lubrica- 
tion business. 


There's An ALBANY 
PRODUCT For Every 
Lubrication Need 


Our constantly expanding line 
of Albany Lubricants keeps 
pace with industrial progress. 
There's an Albany Product 
specifically designed to solve 
any lubrication problem. 


ONCE AN ALBANY 
CUSTOMER ALWAYS 
AN ALBANY CUSTOMER 


The customer who buys 
Albany Grease STAYS sold. 
Repeat orders are ‘almost 
cufomatic for you. 


PACKED IN CONVEN- 
IENT, QUICK-MOVING 
CANS OR DRUMS 


The popularity of these 
easily-handled packages makes 
Albany Grease an item of 
rapid turn-over. 


BETTER BUSINESS 
FOR BOTH OF US! 


Your customers buy Albany 
Products with confidence. 
Make sure your stocks are 
complete—today! 


ADAM COOW'S SONS, ..<. 
Urs of Wbany Luduculing Produc 


LINDEN, NEW “JERSEY 





ing it slightly right or left, continuous 
forward or reverse rotation can be accom- 
plished. The pulsing drive works on all 
standard currents and frequencies. Rec- 
commended applications include precision 
control of valves, flaps, radio tuning ele- 
ments, cranes, lifts, rollers, presses, ma- 
chine tools, mixers, etc., in fact any mo- 
tor-driven equipment requiring precise 
and flexible control.—Yardney Engineer- 
ing Co., New York 17.—Mt.u Supp.ies 
February 1946. 


Soft Hammers 
Light Sledge 


TWO New Mopets of soft hammers in the 
light sledge weight range have been put 
on the market. One has a replaceable 
copper or brass head, the other replace- 
able copper or brass tips. Each type 
comes in four sizes (diameter of head) 
134-in., 2-in., 214-in. and 21/-in. sizes and 
weighs 414 lbs. to 101% lbs. Equipped 
with a safety leather washer handle, the 
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Refresh your memory 
—check this list: 


1—LEVER JACKS 


Cable Reel—5 and I5 tons 

Emergency—I5 tons 

Pipe Pushing and Pulling—I5 
and 25 tons 

Pole Pulling and Straightening 
—5 and |5 tons 

Ratchet Lowering—5 to 20 tons 

Ratchet Lowering Geared—25 
and 35 tons 

Track or Trip—I5 tons (Single 
and Double Acting) 


2—SCREW JACKS 


4-Way and Ratchet Head Type 
—5 to 24 tons 

Journal or Standard Speed—I5 
to 50 tons 

Planer—2 to 8 tons 

Push and Pull—8 to 15 tons 

Shoring—25 and 35 tons 

Trench and Timber Braces—I'/, 
and 2” 

Util-A-Tool—I0 tons 


3—-HYDRAULIC JACKS 
Standard Type—3 to 50 tons 


Jenny Center-Hole Hydraulic 
Pullers—30 to 100 tons 


Templeton, Kenly & Co. 
Chicago 44, Ill. 
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ON THE WAY BACK- 


We of Fitler are proud to join an anxious nation in paying tribute to our return- 
ing soldiers who did so w 


oe is good news for rope users too —for Manila Fiber is also on-the-way 
ack. 


During a century of wars, reconversions and peace FITLER Ropes have proven 
their dependability. 


THE EDWIN H. FITLER CO. 


Established 1804 
Manufacturers of Quality Rope for Over a Century 
MAIN OFFICE, PHILADELPHIA 24, PA. 
NEW YORK e CHICAGO « LOS ANGELES - 


— 
KEY 


GRAPHITE PASTE 


Will Not “Freeze” in Pipe Joints= 
That Means Repeat Business for You 


PORTLAND 



















A Key Graphite Paste seals and lubricates pipe joints at the 

same time. The joint, when sealed with Key, is absolutely tight, 
yet will never “freeze’"—when necessary, it can be opened 
in a jiffy. When once your customers become acquainted with 
Key, they will use nothing else—that means good, profitable 
repeat business for you. 


Key's year-round national trade paper advertising, plus a 
liberal sampling plan, is designed to acquaint your customers 
with the many benefits of Key Graphite Paste and help you 
make that initial sale. 


Tie in with this promotion! Tell your customers you are 
headquarters for Key — the brand that will 
open the way to profits for you. 


Gompany 
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EVERY MILL & FACTORY 
IS A PROSPECT FOR 


ACE 


Portable Electric Blowers 





Are you getting your share of 
the orders for this new profit- 
able line? 


If not, write for your copy of 
“Why It Will Pay You To Sell 
ACE Portable Blowers.” It’s free 
and no obligation. 


The ACE Co. 
24 N. Orange St., Ocala, Fla. 

















Necessity / 


ON EVERY 
FARM 


ON EVERY 
CONSTRUCTION 
JOB 


Ol cel-tamsslaelticls mm Aol! ae ic) o) oT 77 


EMBURY MFG. CO., WARSAW, N. Y. 
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your 
abrasives’ profits 


by carrying the oie 


CLOVER LINE 


ag 


ila as 


CLOVER COATED ABRASIVES, -in allgrains, 


grades, backings, coatings, sizes and shapes. 


oven ‘coupouNd ; 
“GRINDING ron | 
oi ee 


a ~ 
a 


CLOVER LAPPING AND GRINDING 
COMPOUNDS, —Famous since 1903. 





CLOVER GRINDING WHEELS, —technical, 


general purpose and hardware. . 


When you concentrate on the com- 
plete CLOVER Abrasives Line in a 
territory that is a// yours, you buy at 
lowest prices and sell at maximum 
profit. 

Abrasives’ selling is stable business. 
Sales are obtainable throughout in- 
dustry. Repeat business is enormous. 
Write for full information. 


CLOVER MFG. CO., Norwalk, Conn. 


CLOVER 


Pb diite- 





TRIPLE 
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hammer was particularly designed to use 
in locomotive shops, for the assembly of 
lieavy machinery in tool and die shops, 
etc. The manufacturer describes the tool 
as perfectly balanced. The hammer il- 
lustrated is the replaceable tip type.— 
Gregory Tool & Mfg. Co., Detroit 4.— 
Micy Suppwies February 1946. 


Check Valve 
Uses Synthetic Rubber 


SLE @ 


A CHECK VALVE having no metallic mov- 
ing parts, but operated by a synthetic 
rubber tube has been put on the market. 
Known as the Chexflo, 
to close instantly on balanced flow, prior 
to the commencement of back flow. The 
rubber tube, stretched over a slotted, cup- 
shaped metal core, expands to open and 
contracts to close. The flexive tube pos- 
sesses a uniform and constant spring rate 
which avoids inertia being set up to cause 


the valve is said 


operation beyond flow requirements. The 
manufacturers say that because of its 
self-compensating and wear resistant fac- 
tors the unit is particularly suited for 
handling even the most corrosive and ero- 
sive air, gasses and liquids.—Grove Regu- 
lator Co., Oakland 8, Calif—Mu.. Sup- 
PLIES February 1946. 


Surfaceduct 


Two Piece 


EMBODYING THE LAY-IN principle and a 
minimum number of fittings, a new two 
piece surface raceway has been intro- 
duced. According to the manufacturer, 
an exclusive patented arch-type bridge 
within the raceway allows maximum wire 
capacity, retains the wires during instal- 
lation, locks the snap-on cover, and serves 
as a method of installing more than 
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Facts that sell ! 


When a plant owner or his fore- 


man asks you how he can pro- 
duce more goods without over- 
loading the men working on his 
production, assembly, or inspec- 
tion lines, tell him about ‘Budgit’ 
Electric Hoists. Tell him how 
‘Budgit’ Hoists — with a simple 
pull on the control cord — will 
lift the heaviest tools, machine 
parts, or the machines with in- 
creditable ease and speed and 
save his men from all danger of 
sprain or rupture. Call his atten- 
tion to the fact that his men are 
thus able to turn their strength 
and energy into increased pro- 
duction. 

Tell him about the superior 
construction of ‘Budgit’ Hoists — 
that gears are dropped forged 
from steel; that the load shaft 
and lifting sprocket are made 
from nickel steel; that the chain 
guide and stripper are hardened 
steel; that ball bearings and 
needle-type roller bearings are 
used throughout. Tell him about 
the brakes, motors, the controller, 
conductor cable, the hooks, and 
all the safety features built into 
‘Budgit’ Hoists, the height and 
speed of the lift — all features 
that make ‘Budgit’ Hoists, safe, 
efficient, economical performers 
at all times and under all con- 
ditions. 

Tell him that all he needs do 
to install ‘Budgit’ Hoists in his 
plant is to hang them ‘{f 
up, plug into the near- 
est electric socket, and 
use them for each 
‘Budgit’ Hoist is a 
complete lifting unit 
in itself! 


‘BUDGIT™ 
Hosts 


MAXWELL 


lm 


MANNING,MAXWELL & MOORE, INC. 


MUSKEGON, MICHIGAN 
Builders of ‘Shaw-Box' Cranes, ‘Budgit' and 
‘Load Lifter’ Hoists and other lifting specialties 
Makers of Ashcroft Gauges, Hancock Valves. 
Consolidated Safety and Relief Valves and 
‘American’ ifidustrial instruments : 
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UF KIN 


MASTER 


PLANER GAGE 


LLL 


RECISION TOOLS - TAPES - 


RULES 


KEW YTOR® 


















DIETZ 


LANTERNS 






Please accept our gratitude for 
your patient cooperation during 
the days of war needs and con- 
sumer scarcity. We are getting 
under way for normal production. 


R.E. DIETZ een ¥. 
NEW YORK 


OUTPUT DISTRIBUTED THROUGH THE JOBBING TRADE EXCLUSIVELY 


VM eth] §©=6 PROMPT 
VISES AND, MILLING ATTACHMENTS |! FET IVE RIES 


ANGLE VISES 
1Y2"*"-2V2"*=4"'-6''-8"' Jaws 


sender from 


angle jobs, Quick 


accurate angle 
set-ups, save time 
and loss. Ideal 
for Drilling, Mil- 

















Mounted on 


ling, Grinding, 

Fitting, sensors 

Etc, A t 

rite 6 me | TANKS COOLERS 
graduated. Hard- BENDS KETTLES 
ened steel jaws, HEATERS DIPPERS 


plain or grooved. 


CHEMICAL APPARATUS 
DRILL PRESS VISES 
area eee EXPANSION JOINTS 


Accurately machined. COILS 
Best semi-steel cast- 
ings. Long bearing ad- 
sn TD FLOATS 
ardened steel — n 
. and in 


or grooved. 
MILLING ATTACHMENT 











MAKES MILLING OPERATIONS * copper ad monel 
ew gia ON ~~ ta k | o | 

end, jas, Craftsman, an, bad 

Sheldon, and all other lathes, nicke aluminum 
Graduated vertical feed screw and © everdur e brass 


360° graduation for rotary angle ad- 






ay Bs ¢ stainless steel 
Mae We sony Seek for th 
: © The d d t t 
Je je tila - 5) ,trooved necessary items. My "Sogincers ano at your 
400 — 4” Jaws, 1'/2” service and at the service of your customers 
deep, $39.75. without charge. 
lo. 250 
a ARTHUR HARRIS & COMPANY 
Write for Circular No. 350 210-218 N. ABERDEEN ST. 
CHICAGO TOOL and ENGINEERING CO. CHICAGO, 7, ILL. Est. 1884 


Mirs. of PALMGREN PRODUCTS for over 28 years 
8392 South Chicago Avenue, Chicago 17, Ill. 
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“The Story that only 
MARSH can tell” 


This series of advertisements, dur- 
ing the past months has been telling 
your customers the factors that make 
Marsh instruments “The Standard of 
Accuracy”... appearing continuously 
in a long list of business publications. 
Now reprinted in a folder, “The Story 
That Only Marsh Can Tell,” they make 
profitable reading for anyone who 
handles pressure gauges. Write for 
your copy. 


The first 1946 advertisements are 
now spearheading a new series to an 
even larger list of publications. Sup- 
ported by selling helps, they will keep 
your customers alert to every new de- 
velopment of the 80-year-old Marsh 
Corporation. 


JAS. P. MARSH CORPORATION 
2079 Southport Ave., Chicago 14, Ill. 


Export Department: 
155 East 44th Street, New York 17, N. Y. 


MARSH 


GAUGES ¢ VALVES © TRAPS 


DIAL THERMOMETERS 
HEATING SPECIALTIES 




















300 approved manufacturers’ devices. 
This unit was designed primarily to facili- 
tate the use of flexible power tools and 
machines, but also serves any electrical 
application required for light, heating 
devices and power. Each unit is 10-ft. 
long and 5 units are packed together 
in sealed containers.—National Electric 
Products Corp., Pittsburgh—Mu.u Sup- 
pLigs February 1946. 


Hand Trucks 


Aluminum 





BUILT ALONG AIRPLANE techniques, three 
sizes of industrial hand trucks are now 
being built for baggage and material 
handling. They are cast in aluminum 
and are equipped with light weight roller 
bearing wheels which are also of cast 
aluminum and are fitted with molded 
rubber tires. The trucks are sturdy enough 
to carry 5,000 Ibs. in tests, yet are light 
in construction and graceful in appear- 
ance. Wheels are equipped with tapered 
bearings which require no lubrication 
during the life of the wheel.—Northrop 
Gaines, Inc., Los Angeles—Mit Sup- 
PLIES February 1946. 
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How Would You Like it 





NET PRICE 4 


Less 4214-20-10 baal 
48¢ Per Dox. 


i 


IF APPLES 
WERE PRICED 
LIKE SCREWS? 


Inconvenient—to say the least! Why should you 
have to figure out a complicated string of dis- 
counts to arrive at your Net price for fasteners? 





QUOTES NET PRICES! 


You can tell at a glance exactly what 
you pay when you order STRONG- 
HOLD Screw Products. Send for copy 
of our “Net Price Catalog.” It is an 
up-to-date fastener encyclopedia, ref- 
erence guide, specification chart, and 
NET price list of precision-made 
STRONGHOLD products. Every 
purchasing agent and every engineer 
who specifies 
fasteners should 
have a copy. 
MANUFACTURERS 
SCREW PRODUCTS 
232 W. Hubbard St., 
\ Chicago 10, lil. 
\\ It's Faster to Phone— 
Whitehall 4680 


Standardize on 


STRONGHOLD 





Paste This Coupon on Your Letterhead and Mail! 

— oe oe ee ee ee ee ee ee ee ee ess es 
MANUFACTURERS SCREW PRODUCTS 
232 W. Hubbard St., Chicago 10, Ill. 


Please send me a copy of the new STRONG- 
HOLD ‘‘Net Price Catalog.” 


DREN oso cc ccccuccvcvcscacecene 


naan = 


GEE My SOM CEMRMs ci cescivcucs 
Check here if you would also like a 
free copy of our ‘“‘Pocket Library of 
Engineering Data,”’ a handy, finger- 
tip reference to technical informa- 
tion every user of fastener products 
should have. 

Please send a few samples of your 
products. 
Please quote prices as per attached 
request. 

core OE NS ED 


ee oe oe ow oe 6 ee ee ee ee 
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HS 


For 65 years, Porter Cutters have been almost 
self-selling. Performance has persisted in adding 
luster to the name. Today, a given Porter Cutter 
is recognized as the preferred tool for the pur- 
pose for which it was engineered. 


H. K. PORTER, INC., EVERETT 49, MASS. 












General 
Purpose 
Floodlights 






Portable Gas-Electric 
Generator Plants. 


Sizes 500 to 17000 Watts ms hor regen 
(Catalog Number 594) Concrete Vibration 
(Catalog Number 687) 
**Power-Blow'’ Electric - 
Hammer and Spade . 
(Catalog Number 688) 


(Catalog Number 683) Hand Tools for use with 
Gas or Electric Grinding Machines and Power Tools BIG-3 and Grinding 
Machines (Cat. No. 687) 






@ 8 8B CLIP THIS ADVERTISEMENT—CHECK CATALOGS WANTED BS SS 


Send for illustrated catalog on any item to 


MASTER VIBRATOR COMPANY 


DAYTON 1, OHIO 
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COLLIS 


COLLET EQUIPMENT 


Sleeves : 
. Sockets 


Standard and Use-Em-Up Types 


p—LATHE CENTERS—— 


Carbon Steel Hardened and High 
Speed Steel Inserted Point 














@ COLLIS Tools fill all drilling, reaming 
and tapping needs. They are made by 
men with many years of experience in 
making taper products. You can get 
these time and equipment saving tools 
into your customers’ hands right now be- 
cause we can give our immediate atten- 
tion to regular or special requirements 
without delay. 


MAGIC TYPE 
CHUCKS and COLLETS 
DRILL CHUCK ARBORS 


THE COLLIS COMPANY 


CLINTON, IOWA 


























Handles Heavy Reels Quickly 
.. Safely... Economically 


Saves time and money in the plant, 
warehouse or on the job. 
Roll-A-Reel is the ideal way to 
reel or unreel wire, cable, or rope 
and does an easier, better job in 
every way. 

In two sizes... 2000 Ibs. capac- 
ity—$37.50 and 4000 Ibs. capac- 
ity — $75.00 F.O.B. Cincinnati. 
Send for descriptive pamphlet. 
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DISTRIBUTORS! 


There’s Bigger 


VOLUME PROFITS 
with Bird-White Products 


The new Bird-White Pur-O-fiers and 
Temperature Exchangers have already 
received wide industrial acceptance 
and have been proven in actual use by 
outstanding industrial firms. Now is 
the time to obtain your distributor 
territory under the liberal B-W Dis- 
tributor Plan, backed by a complete 
advertising program fully merchan- 
dised including factual, attractive pro- 
motional literature for distributor 
imprinting. 





A-1 PUR-O-FIER is ideal for protecting tools, 
gauges and other machinery operated by small 
compressed air systems. 





A-2 AND A-4 PUR-O-FIERS offer positive 
purificgtion for compressed air or gas lines 
with volumes up to 100 cubic feet. For volumes 
above this range multiple unit assemblies are 
recommended. 





TEMPERATURE EXCHANGERS by Bird- 
White provide temperature control combined 
with external heating and purification appli- 
cations. 
Profitable territories are still available. 
Write today for complete information. 





| BIRD-WHITE COMPANY | 
Dept. MS, 3119 W. Lake Street 
Chicago 12, Minels 


awed ntbtis Paget 











SALES HELPS 





MARKING EQUIPMENT—A 31-page cata- 
log describing a complete line of mark- 
ing equipment has been issued. Illustrated 
throughout, it includes more than 150 
different products in the marking field. 
One feature is the thumb index by which 
the reader is guided to the proper por- 
tion of the book. Among the products 
shown are steel stamps and type holders, 
machine stamps, marking machines, hobs, 
molds, embossing dies, stencils, etching 
equipment, etc.—Acme Marking Equip- 
ment Co., Detroit. 


RUBBER PARTS —An illustrated catalog 
with many detailed pictures covering the 
wide use of rubber and synthetic rubber 
Molded, die- 
cut, and extruded parts, as well as stock 
and specialty items are shown. Their 
uses in the automotive, aviation, elec- 


products has been issued. 


trical, plumbing, and general industrial 
fields are discussed.—H. O. Canfield Co., 
Bridgeport 1. 


BELT JOINTS 
tion of the process of making rubber 
belts endless is contained in a new folder 
featuring the Plylock method. In this 
method the joint is vulcanized with belt 


A step-by-step descrip- 


thickness remaining uniform throughout. 
The booklet reports that the method can 
be learned within a few days.—B. F. 
Goodrigh Co., Akron. 


WIRING SYSTEMS — Industrial, commer- 
cial and residential surface wiring sys- 
tems are illustrated and described in a 
new 46-page catalog. Prepared for elec- 
trical equipment distributors and con- 
tractors, the catalog also covers auxili- 
aries and fittings used in conjunction 
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COMPLETE 
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COMPLETE, practical elec- 

tric welder built into a 
strong, shock-proof carrying case, 
ready to carry right to the work 
—not the work to the welder! 
Plant maintenance men and me- 
chanics use it for both electric 
flame and metallic arc welding, 
light and heavy brazing and 
soldering of any metal—iron, 
steel, bronze, brass, aluminum, 
etc. 

Kit includes heavy-duty trans- 
former, dual-use electrode hold- 
ers, polarized outlet plug, metal- 
lic rods and fluxes, welding 
helmet, Instruction Manual. Plugs 
in on any standard 110-V., 60- 
cycle AC outlet, anywhere. Uses 
very little current. Permits work- 
ing in close quarters. Saves time, 
money, inconvenience. 


Many Prospects in Your 
Territory 


The Magic Wand Welder is priced 
for quick sales and sells itself. Backed 
by unconditional factory guarantee, 
based on performance of thousands 
of units now in use. Sold through 
distributors. Write for full informa- 
tion, discounts, open territory, adver- 
tising aids, etc. Address inquiries to 


JOHN H. GRAHAM 
& CO., Inc. 


General Sales Agent 


Dept. L, 105 Duane St., 
New York 8, N. Y. 


MADE BY PATENT SPECIALTIES, INC, NEW YORK, N.Y 





WHERE DID you 
GET THIS WELDED IINTIA J 
STEEL BENCH OER ? ‘BEEN USING ‘EM 
HERE EVER SINCE 
EAGLE ORIGINATED 
WELDED STEEL 
OILERS, 40 YEARS 




















Forty years ago Eagle introduced welded construction for 
steel bench oilers, and have been making welded oilers 
ever since. That's why you can always depend on Eagle 
Oilers to give leak-proof service and to stand up under a 
long life of rugged usage. Eagle Welded Steel Bench 
Oilers are available in sizes | /3 to | pint with 4, 6, 9 or 12 
inch rigid welded steel spouts; also 7 inch flexible spouts. 


Order from your Distributor 


EAGLE MANUFACTURING COMPANY 
Wellsburg, W. Va. 














© Ball Bearing Swivel 

© Double Ball Race 

© Non Binding Type 

High pressure lubricating fittings in 
wheels and hangers. Grease retaining 
chambers. Large balls in upper, outer 
races take load as well as side thrust 
and both races are protected from 
dust and water by overlapping lips. 
This is one of several casters of im- 
proved design manufactured by Buffalo 
Caster. Write for catalog. 


Buffalo Caster & Wheel Corp. 
182-6 Breckenridge St., Buffalo, N. Y. 



















290 





ALWAYS A DEMAND FOR THESE 


Sekp DRILLING ano TAPPING 
tco- PRODUCTION BOOSTERS 


=} 










ATTACHMENTS = 
a a high-speed, sensitive FOOT r OPERATED 


ill ess. 
rapper of ony drill Fret | TAPPING MAGHINE | 


Quickly mounte 





TAPPIN 


i * ert iti ‘ 
Quy ew? sae Tt | say baictigsee sein | 
ea ¥ ' 
Se able to assure central reuenes an 
CLAMPS availa e automatic oietat eon 
absolute rigidity. sensitively conl the opera- 
Fer om oo 2 foot — do is feed the 
ask for BULLETIN No. tor has to ed 


k and step of 
sedi: Unskilled operators 


KEYLESS DRILL CHUCKS can maintain Prod ‘hole! 


{ key speeds rates up to 


— : energy. per hour. 

= deities. ideal for For full —ate 4 | 
enone “operators. Also ask for BULLE . 
wome 


ends slipping - al 
tightening: Tg stretion TAP CHUCKS 
suures long, hard service, Grip is visible. ori 
5 sizes for No. : bie Ser prege* ogy gem for 
ae oe F i - iy taps 

reins. . 
— a details a a full details P 
esk for BULLETIN No. 6 ask for BULLETIN No. 








Write for the Bulletins ond 
details of the Dealer set-up 


ETTCO TOOL Co. 600 Jehnson Ave., Brooklyn 6, N. Y. 
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CUTS SHOVELING 
costs 2 WAYS 


MOVE MORE MATERIAL PER DAY: 

Because of its special construction with 
tapered blade thickness and tubular shank, 
RAZOR-BACK gives you a perfectly bal- 
anced shovel of full 13 gauge strength 
but only 15 gauge weight. Speeds the 
handling of material. 


REPLACE FEWER SHOVELS PER 

YEAR: In addition to its long 
center "backbone" of 13 gauge steel, 
which reinforces cutting edge, frog 
and socket, every RAZOR-BACK 
is Surface Peened" after heat 
treatment, actually tests 2!/2 to 
5 times tougher than fine 
shovels merely heat treated. 
Send for Catalog. 


















Forged in One 
Piece, with 
1I"" Long 
Socket. 


THE UNION FORK AND HOE CO. 


683 Hocking St., Columbus 15, Ohio 


RAZOR-BACK 


Only Shovel with a Backbone 
ndustrial Forks, Asphalt & Road Rakes 























|. 


Iu Desiqu 
The many features orig- 
inated by C & L testify to 
their design leadership. 


Iu Performauce 


The sound construction 
of C & L Torches and Fire 
Pots assures top per- 


formance and long life. 


Tu Popularity 


For more than 50 years, 
C&l. tools have been 
the favorite of mechanics 


and jobbers. 


Distributed through all 
leading jobbers. 








CLAYTON & LAMBERT MFG. CO. 


Torch and Fire Pot Division 
11111 French Rd., Detroit 14, Mich. 











with each type of surface raceway. Ship- 
ping weights in unit packages and stand- 
ard cartons are given.—National Electric 
Products Corp., Pittsburgh 19. 


MILLING CUTTER CHART —A carbide 
milling cutter data calculating chart, use- 
ful to machine operators and tool pur- 
chasers, has been compiled. Said to be 
the only one of its kind, the chart facili- 
tates the finding of cutter speeds, table 
feed and approximate horsepower at a 
glance. It may also be applied to sin- 
gle point tools by determining data for 
a two-tooth cutter and dividing by two. 





Cooper-Bessemer Corp., Mt. Vernon, O. 


PIPE 
turing applications of light-weight pipe 


Catalog 44, a 56-page book fea- 


from 4 to 30-in. is now 


this 


in diameters 
Illustrated 
book shows applications in the many 


available. throughout, 
fields in which light-weight pipe is used 
to advantage. Along with data on pipe 
structure are sections on precision fabri- 
cation and pipe connections, including 
a new type of coupling.—Naylor Pipe 
Co., Chicago 19. 


CONVEYORS - 


on “Spot Conveying” 


A recently issued booklet 
describes a unit 
conveying system that is completely port- | 
able. Units up to 10-ft. in length, each 
self-powered, are shown in various jobs 





under many conditions. The booklet goes | 
into detail on all specifications of the | 
Power-Flex system.—Island Equipment | 
Corp.. New York 17. 

| 
COLLETS —A six-page folder has been | 
The | 
brochure describes and illustrates lathe 
and milling machine collets. feed fingers. | 





issued on Diamond Grip collets. 


and automatic and hand screw machine 
accessories. It also gives specific instruc- 
tions on the best method of ordering the 
items described.—Sutton Tool Co., Stur- 
gis, Mich. 


GOVERNOR —A four-page catalog has 
which 
modef of governor that is centrifugally 


been released describes a new 
includes installation in- 
parts list. The makers 
can provide either vacuum or centrifugal 
type of internal combustion engine con- 
trol, and the governors are available in 
complete packages for the popular makes 
of engines.—Monarch Governor Co., De- 


controlled and 
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A complete line from a single 
source...easier to sell...greater 
dependability...enables you to 
give better and quicker service 
to your customer. Three reasons 
that add up to more profit for 
you. Medart’s outstanding ad- 
vertising campaign in leading 
trade journals means a greater 
1946 Medart market for you! 









No. 56-V 
V-belts and 
V- sheaves 


No. 46-G 
Gears and 
Sprockets 
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All Other Power 
Transmission 
Equipment 


Not just catalogs... but informa- 
tive, helpful power transmission 
equipment guides. Minimize 
complicated engineering compu. 
tations. ..excellent for your refer- 
ence files. Write for yours today! 


DE KALB ST., ST. LOUIS, MO. 


291 











“METRO” HELMETS 





PROVIDE A HIGH PROFIT MARGIN 


This sturdy pair of Helmets is representative of the complete 
line of “Metro” safety equipment which is designed for providing 
maximum protectien and convenience. AVAILABLE FOR IMME- 
DIATE SHIPMENT. “Metro” Helmets assure a high profit margin 
for distributors. 


METRO MANUFACTURING CO. 


LONG ISLAND CITY 1, N. Y. 











“AUTTEMUEN «Gl t 
TTT MCL 
monster ecg na Sui Saye tots Rnd 
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Ex-B-17 Pilot Turns 
To Supply Selling 





Preparing for a career as an 
industrial supply salesman _ is 
R. J. Hall of the Corbin Supply 
Co., Macon, Ga. 


R. J. Hall has had enough of flying to 
last him a lifetime and all his efforts in 
the future will be devoted to becoming 
a good industrial supply salesman for the 
Corbin Supply Co., Macon, Ga. Mr. 
Hall left junior college in January. 1941, 
to enlist in the Army Air Forces, became 
a B-17 pilot and was shot down over 
Hamburg, Germany. during a raid. He 
was a prisoner of the Germans for 21 
months. Since his discharge from the 
A.A.F. in October. he has been working 
as an inside salesman for the Cerbin 
Supply Co. 


Sidford Retires 
From Behr-Manning 


After 53 years of association with the 
Behr-Manning Corp.. Troy, N. Y., A. J. 
Sidford, vice president. has retired. Mr. 
Sidford is well-known throughout the 
hardware industry. 








Cc. E. Hanssen, left, president of 
Louis Hanssen’s Sons, Davenport, 
and F. A. Strohkarck, assistant 
sales manager, feel a vacation 
coming on as soon as the detiv- 
ery situation clears up. 
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W. J. Corcoran, manager, A. Y. 

. McDonald Mfg. Co., Des Moines 
branch, finds his recently acquired 
mill supply lines moving well and 
plans to increase stocks. 








Beats Fine 
Dust Problem 


J. T. Potter, representing the Hagan 
Corp., Pittsburgh, in North Carolina, 
found that the Southern Box & Lumber 
Co., Wilmington, N. C., was having 
trouble with fine dust that was stopping 
regulator mechanism in its combustion 
control regulators. 

At the suggestion of Mr. Potter, the 
regulators were not only enclosed in 
boxes designed to keep dust out, but the 
further step was taken of running a com- 
pressed air line into the box itself and 
keeping a little positive air pressure 
within the enclosure. According to re- 
ports, this procedure has kept the regula- 
tors in perfect order, 








William Osborne recently became 
assistant to the general manager 
of the Automatic Transportation 
Co., Chicago, a division of Yale 
& Towne Mfg. Co. 











PRACTICAL SUBSTITUTES 
FOR Tin Base BABBITTS 








MAGNOLIA METAL CO. e 
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Magnolia has developed two new lead- 
base bearing metals which effectively 
“pinch hit’ for -base babbitts. 
These, together with Magnolia Anti- 
friction Metal, fill practically all 
bearing metal requirements. 


@ MAGNOLIA Anti-friction METAL 
vl seem high speeds and uniform 
oads. 


@ PYRAMID Bearing METAL 
withstands extremely heavy, sustained 
pressures. 

@ DEFENDER Bearing METAL 


stands up under shock loads without 
cracking. ; 


New Bulletin gins full details, 
specifications on all Magnolia Metals 
sent free on request. 


ELIZABETH, N. J. 
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Immediate Delivery 


-RUST-OLEUM-— 


The Modern Positive Rust Preventive 


Your customers want dependable rust protection for buildings, struc- 
tures and machinery, water tanks, bridges, smoke stacks, cars, fences, 
etc. 


Rust-Oleum provides lasting protection at low cost 


6 BIG SELLING POINTS 


1. Apply directly over rust. 

No flame cleaning or sand blasting necessary—simply 
wire brush to remove loose paint, rust, scale and dirt. 
Penetrates rust, incorporates it with the film—spreads 
an unbroken protective coating on the metal. 


Covers up to double the area per gallon of ordinary 
paint. 


2 


ad 


> 


e 


Full range of colors for maintenance or production 
finishes. 
6. Immediate delivery on all orders from a gallon to a 
carload. 


Ask us for complete details on the sampling program that enables your customers 
to prove these claims for themselves. 


RUST-OLEUM CORPORATION 


2427 Oakton St., Evanston, Illinois 








\ :' SJ 














SAVE TIME z manpower PIMPS 


T 
IN MODERN INDUSTRIAL PLAN 


This big bank of Roper Pumps inthe oil est is 5500 feet from the oil house. 
house of a large mid-western plant, Thus Ropers save time and manpower. 
speeds the handling of cutting oils, Pumps in a wide range of sizes and 
solvents, coolants, hydraulic and hot capacities ... plus a helpful Roper 
engine oils, and other liquids. From engineering service . .. plus an ad- 
storage tanks direct to outlet stations, vertising campaign ef over 3 million 
they quickly dispatch the various liquids messages ... help you sell jobs like 
to convenient filling station outlets. The this. Get our profitable jobbing 
nearest station is 1500 feet and the farth- proposition now. 
Write for Catalog today 
GEO. D. ROPER CORPORATION 
332 Blackhawk Park Ave., Rockford, Ill. 


Sizes to 300 g.p.m. : 
Pressures to 1000 p.s.i. 







UMPS ESPECIALLY ENGINEERED TO FIT YOUR REQUIREMENTS 
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Kelley Gets New Post 
In Manning, Maxwell 


J. ROBERT “BOB” KELLEY 


J. Robert “Bob” Kelley has been 
elected executive vice-president of Man- 
ning. Maxwell & Moore. Inc.; New York 
City. Mr. Kelley joined the firm in 1930 
as general manager of the mill supply 
division in Jersey City. His job was pri- 
marily to introduce specialty selling in 
the industrial supply field, a task for 
which he was fitted because of his pre- 
vious consumer products merchandising 
activities. In addition to carrying on this 
work, he conducted a survey of South 
America in the interests of the export de- 
partment and assumed the additional re- 
sponsibility of export sales in 1934. Five 
years later he was made vice-president of 
Manning, Maxwell & Moore, and in 1940 
became general sales manager of the 
Shaw Box Crane & Hoist Division, Mus- 
kegon, Mich., where he developed a dis- 
tributor policy. After liquidation of the 
mill supply division in 1942, he became 
assistant to the president with headquar- 
ters in New York, continuing to super- 
vise merchandising activities. He has 
played an active role in distributor asso- 
ciation activities. 


Keyes In Kansas 
For Billings 


James Keyes, recently a staff sergeant, 
U. S. Army, stationed in China, has been 
put in charge of the Kansas City terri- 
tory for the Billings & Spencer Co., Hart- 
ford. Previous to his two and a half years 
in the Army, Mr. Keyes was employed 
in the firm’s Chicago office and in the 
home office. 
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Happy to find an increase in the 
stock of valves, Theodore P. Dan- 
nenhold, salesman for the Mill & 
Factory Supply Co., Louisville, 
takes one out of a bin for an over- 
the-counter sale. 












Negotiations Completed 
For Foreign Rubber 


Commenting on the State Department’s 
announcement of completion of price ne- 
gotiations for purchase of natural rub- 
ber from British, Netherlands, and 
French areas in the Far East, Herbert E. 
Smith, president of U. S. Rubber Co., 
said: 

“The price, which was fixed at 2014 
cents per pound for standard top grades 
of smoked sheet delivered f.o.b. ocean 
going vessels, is fair and equitable to 
the producing areas. It enables us to 


maintain our economy. It makes un- 
necessary any subsidy or change of prices 
here. 


“It is expected that additional use of 
natural rubber will now be permitted 
where it is badly needed to improve the 
quality and performance of many rub- 
ber products. Such a move will be con- 
servation of the highest order not only 
in rubber, but in labor, textiles, chemi- 
cals and other materials.” 


Wholesale Advisory 
Committee Formed 


Frank L. Hereford, — secretary- 
treasurer of Murray-Brooks Hardware 
Co., Ltd., Lake Charles, La., and 


Edmond Orgill, president of Orgill 
Bros. & Co., Memphis, Tenn., were 

made members of an over-all wholesale 
| industry advisory committee for the 

Surplus Property Administration. The 
committee will furnish information and 
advice and make recommendations to 
the administration in regard to the 
disposal of surplus government goods. 
W. Stuart Symington, Surplus Property ° 


Administrator, was chairman of the 
meeting at which the committee was 
formed. 
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LAMINATED SHIM COMPANY 


INCORPORATED 


58 Union Street ° Glenbrook, Conn. 












Willey's General Purpose Tung- 
sten Carbide Tools, suitable for 

machining cast iron, tough hard rub- 
ber, fibre, bakelite and tough alloy 
steels. They are low in price, and give 
increased production with lower costs. 

Prompt? deliveries on these standard tools. 


New, Willey's 710 


This new, steel cutting grade of Carbide, just 
announced for cutting tough alloy steels can be 
used to tip any of the tools shown in Willey's 
Catalog — or for making special tools to your 
specifications. 


WILLEY'S MASONRY DRILLS 


Needed by every maintenance man. Drill concrete, brick, slate, 
marble, tile, asphalt, carbon, asbestos, plaster, wall board 
nearly twice as fast. Quiet, efficient, stay sharp many times 
longer. Used with any portable rotary drill. Goes for weeks 
without resharpening. Sizes from 3/16'' to 2'' diameters. Get 
a set from your supply house today. 


MILL SUPPLY HOUSES 


Some territories still open for Willey's standard and special 
cutting tools, drills, reamers, grinders, and diamond tools. 
Write for full information and new Catalog No. 28. 





Buy Willey’s Standard Tools 
by the box from your 
Mill Supply House. 


WILLEY’S CARBIDE TOOL CoO. 


Detroit | 





1342 W. Vernor Highway Michigan 
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The Vise that “WELDS” Work to the Bench 





with “BRAKE BLOCK” 
HOLDING POWER HERE 


Users will tell you that work and work- 
bench become one piece when held by a 
Parker Vise. The positive action auto 
brake type swivel locks the vise in the 
easiest position for use—then stays locked. 


This, and five other features make Parker . 
a better vise to work with — a better vise 
to sell. The Charles Parker Company, 
Meriden, Connecticut. 





PARKER VISES (€ 


America's First Vise Maker 























HEADQUARTERS , 
forlelt Fastening 


@ Men — lace — — Alligator because 

: ; it can put on with a hammer and it drives 

. R in = year out mill supply straight. Its compression grip protects the 
ouses have made money out pelt ends and there is no ply separation. It 
of Alligator Steel Belt Lacing and embeds in the belt and is smooth on both 


Flesco HD Bolt Fasteners and Rip iScieasss the service llie, and’ yer te bok 
Plates—made money because Alli- fastening can easily be seperated at any time, 
gator and Flexco are used every- 

where belts are used—made money, 
because a small stock will show a 
remarkably good turnover. 





Why not go after some additional 
business on both Alligator Stee] Belt 
Lacing and Flexco HD Belt Fasteners 
and Rip Plates? You may be sur- 
prised to find how many dollars you 
can add to your profits by checking 


: + nas @ Men who have charge of conveyor belt 
up on the requirements of printing maintenance like Sless HD Belt Fosteness 
plants, laundries, repair shops, plan- and Rip Plates because the fasteners make 
ing mills, dairies, sand and gravel = =e = -_ —_ The a 

; : plates em in the belt an revent 
plants, and every type of industrial separation. Patching and other sepaies m4 
outfit in your section. rip plates save expensive conveyor belt re- 

plocoments and extended shutdowns. 


FLEXIBLE STEEL LACING COMPANY 





VLLIG VTC yR Steel Belt Lacing for transmission belts 
For conveyor belts FLEXCO & an» Fasteners and Rip Plates 
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The reporter found J. L. Perogia, 
secretary of the J. B. Delaney Co., 
New Orleans, busy looking over 
the distributing company’s statis- 
tic sheets. 





Craig Pacific Manager 
For Republic Steel 


Harvey A. Craig has been named Pa- 
cific Coast manager by the Republic 
Steel Corp. In this newly-created post, 
Mr. Craig will supervise the territory 
served by all three Coast sales offices, 
and he will also retain his position as 
manager of the company’s Los Angeles 
office. No personnel changes have been 
made in the other offices. 


Eugene Scott Joins 
Templeton, Kenly 


Eugene T. Scott, recently released 
from the Navy Air Force, has joined 
Templeton, Kenly & Co., Chicago manu- 
facturers of industrial jacks. Mr. Scott 
will cover a large portion of the country 
in his work as product application engi- 
neer. Before the war, he was connected 
with the National Aluminate Co., Chi- 
cago, and the Chicago Screw Co. 








Samuel J. Gibson, left, heads a 
new industrial rubber products 
distributing firm in Toledo with 
the assistance of Warren C. Bige- 
low, vice-president. Both men 
were formerly associated with 
the Hewitt Rubber Corp., Buffalo. 
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H. A. Tausche, president and 
buyer, V. Tausche Hardware Co., 
LaCross, Wis., is busy explaining 
to customers that deliveries still 
are slow, despite war’s end. 





Brown Instrument 
To Start New School 


February 18 has been set as the start- 
ing date for the new industrial instru- 
ment maintenance and repair course of 
the Brown School Of Instrumentation. 
This, the second course of the 1945-46 
season, will continue until May 22, and 
will conclude the 11th year of sponsor- 
ship by the Brown Instrument Co., 
Philadelphia industrial division of Min- 
neapolis-Honeywell Regulator Co. 

Special emphasis will be placed upon 
the company’s new electronic instruments, 
including improved models under de- 
velopment or announced. Other studies 
will include laboratory practice and lec- 
tures followed by examinations. 


Representatives Named 
By Rust-Oleum 


The Rust-Oleum Corp., Evanston, IIL, 
manufacturer of a rust preventative used 
in the treatment of structural steel, has 
appointed five new factory representa- 
tives to handle sales in the industrial and 
mill supply fields. They, and their 
headquarters, are: L. R. Nelson, Evans- 
ton, Ill.; Erwin Randt, St. Paul, Minn.; 
Leonard Beels, Wichita, Kan.; E. N. 
Dancey, Columbus, Ohio; Warren A. 
Risk, Detroit. 


Heidt With Hajoca 
In Savannah 


Paul W. Heidt, a former captain in 
the 13th Infantry, 8th Division, has 
joined the industrial sales force of the 
Savannah branch, Hajoca Corp., Phila- 
delphia. He will cover the Georgia ter- 
ritory adjacent to Savannah. 









FOR PRODUCTION, LABORATORY 
AND LAMINATING USE 









40,000 pounds platen pressure 






Self-leveling platens electrically 
heated, water cooled 








Double ratio handle. Long 
stroke for quick closure. Short 
stroke for pressure. 












Quick acting release valve. / 


Exclusive 2-stage hydraulic 
pump 
















ATTENTION DEALERS: 
Several attractive dealerships in key cities are 
still available. If you are in a position to sell 
companies, laboratories and colleges on this 
Proven product for molding, laminating, testing, 
etc., write or wire address below for details. 


PRECO inc 960 East 61st Street 
@ Los Angeles 1, Calif. 
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DESIGNED FOR HIGH SPEED PRODUCTION ARC WELDING 


17 EAST 23°4 STREET 
Cur CAGO 16, thi. 
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HOLE and WASHER CUTTER 


kl adjustable from 4 '/."" to 10" Diame- 
= Fits I'' Drill Chuck, or can be ordered 
with Morse Taper Shank. 


Heavy duty tool. Cuts absolutely clean round holes or washers 
from steel plate or other material up to 12" thickness. No ne 
for boring or cl Tool hold and body heavy steel—very 
rigid. Has 2 standard high speed cutting off blades for balanced 
cut. 2° hardened pilot pin. Shanks int 
with 7%" hexagon shank, fitting any 1” drill chuck, or with No. 3 
or No. 4 Morse Taper Shanks. 


WYCO for electric drill, drill press, or carpenter’s brace. 


Fits any 12" drill chuck. Self tightening. Cuts round holes in 
sheet metal, bakelite, fibre, etc. No clamps, wedges nor screws. 
Uses standard drills and tool bits. Cutter bits standard high speed 
lathe bits. Easily sharpened. Can be used with pilot drill. 
Send for Complete WYCO Catalog. 


WYZENBEEK AND STAFF, Inc. 
844 W. Hubbard St. Chicago 22, Ill. 
Makers of Profit - Producing Tools 























PLAN NOW.. 


Farsighted Distributors, with an eye on post- 
war markets are “getting the range”. They 
know that there will be hundreds of reversible 
ratchet wrenches used both on outside and in- 
side jobs by many types of industry. 





Now is the time to Pick Your Targets. Don't de- 
lay, go over your territory, check every angle. 
Lowell Reversible Ratchet Wrenches, whose 
quality is well known, accepted and backed by 
77 years’ of experience, will continue to bring 
smart distributors profitable business. 


SEND FOR OUR LATEST CATALOGUE 


LOWELL 


1869 THE "OLD RELIABLE" WRENCH 1946 
LOWELL WRENCH CO. WORCESTER, MASS. 
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| George Fernley Honored 


By Hardware Association 





GEORGE A. FERNLEY (left) 
S. HORACE DISSTON 


During the 60th annual banquet of 
the Hardware Merchants & Manufactur- 
ers Association of Philadelphia, held at 
the Bellevue-Stratford Hotel on Jan. 31, 
George A. Fernley was awarded the as- 
sociation’s Award of Merit and Gold 
Medal. 

The award, given each year to an 
outstanding individual connected with 
the hardware industry, has been awarded 
in the past to such men as Lamont 
duPont, E. I. duPont DeNemours & Co., 
and W. Gibson Carey, Jr., Yale & Towne 
Mfg. Co. This year, the Jury of Award, 
headed by S. Horace Disston, Henry Dis- 
ston & Sons, Inc., made the presenta- 
tion to Mr. Fernley because he had been 
“a leading factor in the maintenance of 
the industrial welfare of our country.” 

Jacob S. Disston, Jr., Henry Disston & 
Sons, Inc., retiring president of the as- 
sociation, introduced the new officers in 
the persons of Frank L. Campbell, Fay- 
ette R. Plumb, Inc., president; L. A. 
Hoeflich, Supplee-Biddle Co., vice-presi- 
dent and Thomas A. Fernley, Jr., secre- 
tary-treasurer. 

George Fernley is secretary of the Na- 
tional Supply & Machinery Distributors’ 
Association and of the National Whole- 
sale Hardware Association. 


War Service Aid 
Until Convention 


Although H. R. Rinehart is no longer 
active secretary to the War Service Com- 
mittee of Distributors of Production 
Equipment and Supplies, he has agreed 
to continue as advisor to distributors un- 
til the convention in May. Bulletins re- 
garding regulations or rulings by the gov- 
ernment will continue to be forwarded to 
distributors as in the past. 

















THE BELT HOOKS 
WITH THE 








UPLE-UP 
co With 
LE-HI the HOSE 
COUPLING LINE 
that really SELLS! 


‘CONSIDER THESE FACTS — 
THE PRODUCT. War-time experi- 
ence has made a good product better! 
LE-HI Hose Couplings are tougher, 
more dependable, safer, more eco- 
nomical, better designed than ever 
before! This means one thing to you 
—a more profitable, faster selling 

. line! There are engineered LE-HI Hose 
Couplings for practically every indus- 
trial and construction application. They 
are precision made, completely inter- 
changeable with each other and with 
other similar makes or types. LE-HI 
Couplings have earned wide user ac- 
ceptance because they are RIGHT for 
the job! 
THE COMPANY. Hose Accessories 









There is no substitute for Safety 
Belt-Lacing because the patented 
Safety binder bars not only hold 
each hook in perfect alignment 
(both before and after applica- 
tion) but also cover and pro- 
tect belt ends, prevent fraying 
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Company is no newcomer. Years of Perfect Alignment not only and assure long life. It’s the 
production, engineering and business before but after application. = purpose belt-lacing too. It 
leadership are behind LE-HI products can be ‘ js i 
and LE-HI distributors. A quality prod- shops not only with shop lacers but Peng eae tag er spur and 
uct, profitable discounts to distributors, pocket Tu-Way Lac » tars o in the field with the 
national advertising, sales ogee er qnd a hammer. 
mailing pieces are some of the many 
atvenianss ie you in Hew with onan ite for Catalog Sheets 

“HI. LE-HI means satisfied customers 
— “repeat” customers! 5388 N. M ETY BELT-LACER co. 
THE POLICY —LE-HI has onlyone - Menard Ave., Chicago 30, U. S. A. 
policy: Sold only through Distributors, ; 











Rubber Manufacturers and their Dis- 
tributors. 

Get the full story of the complete 
profitable hose coupling line —LE-HI. 











BALL 
BEARING 


VA [ [ - y HEAVY-DUTY 
GRINDERS 
Accuracy and Performance 
Records already established 


rT 
LE-HI “SAFETY-LOCK” FF In the 27 years that Valley Grinders have been used by 
MAE Rates 0G, His Cites many of the country’s largest industrials, they have estab- 
Type Hose Coupling that can't come lished fine records where accuracy and performance 
epert accidentally. Positive, secure count. These grinders are all powered by Valley Motors 
ys iostee. Sealy snsaged or and every unit is built to a single high standard of quality. 
lea eg This means complete satisfaction in service which builds 
pot oe Bel Alban lrg a profitable market for these efficient, low-cost tools. 


- > Write Today 
paras smerny Valley Electric Corp. 


steam. 
4221 FOREST PARK BLVD. © ST LOUIS 8, MO. 




















HOSE ACCESSORIES CO. 
2714 N. 17th Street, Phila. 32, Pa. 
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lasting factory 
service. Widely 
used in indus- 
trial plants 
everywhere. 


SPOT SOLDERING 


















Treadle-operated. Au- 
tomatically advances 
iron and solder, 
leaves operator's 
Lau 


a 


Positive TIP control pre- 
vents over-heating — tip 
cannot fall 
ing temperature. The only 
practical method of con- 
trolling heat in the tip— an 
eaclusive ESICO feature! 


Ga 


Rugged 
Variety of sizes. Designed 
for continuous 
operation. 
placed easily and 
quickly, 





OR nearly two 

decades, ESICO 
has stood for superb 
quality and over-all 
economy in solder- 
ing equipment. The 
name ESICO on 
your soldering tools 
is definite assurance 
of long, uninter- 
rupted service. Spe- 
cify ESICO — the 
name that assures 
you of satisfaction. 


Write Today for 
Complete 
Information 

On the Esico Line 


ELECTRIC SOLDERING IRON CO. Inc. 
2745 West Elm Street, Deep River, Conn. 
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for better 
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Wire Rope Splicing 


Paulsen-Webber 


Splicing Vises 


not only save time and money, 
but enable cleaner, stronger 
splices with greater safety to the 
rigger. A range of three Vises 
are regularly carried in stock to 


take rope from 


Y% to 2% inches 


in diameter. These are rugged 
tools built to withstand long and 


abusive wear. 


Vises are avail- 


able as individual units or as 
complete set ups, including 
welded steel benches’ with 
wooden tops and standard tools 
for wire rope work. Write for the 
Paulsen- Webber bulletins for 


further information. 
P-W Also Offers 


Wire Rope « Fiber Rope * Canvas * Chain 
* Allied Fittings * Blocks * Slings * Cargo 


Nets 
Complete Warehousing & Fabricating Facili- 
ties. 


PAULSEN-WEBBER CORDAGE CORP. 


170 John Street, New York 7, N. Y. 





Branch Offices and Warehouses: Boston, Baltimore 








CAP SCREWS 
SET SCREWS 
MILLED STUDS 
COUPLING BOLTS 
SCREW MACHINE PRODUCTS 


The QUALITY Line which 
meets the exacting needs of 
your customers 


Every requirement 


for precision and 


strength is met by Ottemiller products. You 
can supply your customers with milled 
screw machine products which pass the 
most rigid tests and meet the most exact- 
ing specifications and you can render a 
profitable service if you are a recognized 
distributor of the Ottemiller line. 


WM. H. (QtfomL ror co. 
YORK, PENNA 


{} {) 
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TRIAL OFFER 


RUBY FLUID 


Liquid and Paste 
Soldering Flux 
FOR ONLY 25c. 


Try the soldering flux that has 
no harmful or objectionable 
fumes, that wets out freely and 
prepares metal quickly to give 
solder a firm hold .. . try Ruby- 
fluid. 

A trial supply will convince 
ou Rubyfluid is the soldering 
Hux you like. Send 25c in coin or 
stamps for the generous trial 
offer containing both liquid and 
paste flux. 


The Ruby 
Chemical Co. 


76 McDowell St. 
Columbus 8, Ohio 
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INDEX TO ADVERTISERS 


This advertisers’ index is included as a 
convenience and is in no way a part of the 
advertising contract. Although every care has 
been token to index accurately, some errors 
may have occurred and no allowance will be 
made for them. 
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DEMAND 


IS 
HEAVY CAR MOVERS 


BADGER Car Movers are built for just one thing—to keep 
freight cars in service and to get them back on the main 
line with as little time loss as possible. BADGERS are easy 
to handle, safe to operate, and require little or no mainte- 
nance ... three sizes handle any job... heavy, medium. 
or light. BADGERS have proved their wonderful adapt- 
ability and efficiency to do a good job. Your customers 
need BADGERS ... check with them and let us supply their 
wants. 


ADVANCE CAR MOVER CO., APPLETON, WIS. 














Customers need extra 


GRIPPING POWER? 
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Sell gac? Mac-if alloy steel 
sauare head set screws 
5 are milled from the 
solid bar with die-cut 
ae Ac & aa threads. Heat-treated 
ADS OV, fo for maximum torsional 

‘ aa 3 strength and to 

f resist upsetting 

ely of the points. 

Fees 








Mac-it Products Include: Socket Head Cop 
Screws, Hollow Set Screws, Hexagon Heod 
Cop Screws, Squore Head Set Screws, 
Stripper Bolts, Hexagon Socket Pipe Plugs. 


STRONG, CARLISLE & HAMMOND CO. - Cleveland 13, 0. 
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trouble-free service. 


Next time a plant or factory 
owner tells you he has a tough, 
continuous lifting job that must 
be done under adverse conditions, 
tell him about the ‘Load-Lifter’ 
Hoist. Tell him how strong, how 
sturdy it is. How it takes every 
kind of punishment and gives 24- 
hr. trouble-free service in return. 
Tell him, too, that he'll never 
meet any lifting problems within 
the capacity of a ‘Load-Lifter’ 
that that rugged hoist can’t solve. 
While the ‘Load-Lifter’ is a 
heavy-duty hoist basically, it has 
many special features in addition 
to its structural strength that are 
not found in their entirety in any 
other hoist. Here are several: 


- « « one place to oil 

. . » two-gear reduction drive 

. . . self-contained, ball-bear- 
ing motor 

. - - improved mechanical 


load brake 
. fool-proof upper stop 


Get out your copy of Catalog 
No. 215 and point out the many 
different applications from which 
your prospect may choose. Sug- 

est that he give you all the 
poe about his problems so that 
you may the better recommend 
the exact application needed i 
his plant. 


ei LOAD LIFTER 


thd" Hoists 


MANNING,MAX WELL & MOORE, INC. 
MUSKEGON, MICHIGAN 
Builders of ‘Shaw-Box' Cranes, ‘Budgit’ and 
‘Load Lifter’ Hoists and other lifting specialties. 
Makers of Ashcroft Gauges, Hancock Valves. 
Consolidated Safety and Relief Valves and 
‘American’ industrial instruments. 





AN NING 


302 








Alberta Stortz, secretary to G. M. 
Graves, head of the Southern Tool 
& Supply Co., New Orleans, hur- 
ries her typing to meet the mail 
deadline. 





Dan Swander Dies, 
Columbian Vise Founder 


Dan C. Swander, chairman of the 
board and one of the founders of the 
Columbian Vise & Mfg. Co., Cleveland, 
died on Jan. 27: / 

In addition to his duties with Colum- 
bian, Mr. Swander was a member of the 
industrial advisory committee of the 
Fourth Federal Reserve District, having 
served on the committee for the past 
several years. He was an active member 
and past president of the Shaker Country 
Club; a member of the Union Club, and 
of the Cleveland Rotary Club. 

Mr. Swander is survived by two sons, 
Robert F. Swander and Dan C. Swander, 
Jr., vice-president of Columbian. 


American-Marietta 
Names George Purchaser 


Harold A. George, for the past six 
years general manager of purchases for 
the Chicago Div., Sherwin Williams Co., 
has been appointed director of purchases 
for the American-Marietta Co. His head- 
quarters are at the paint company’s 


Kankakee, Ill. plant. 


McDonald Joins 
Ohio Valley Hardware 


Leo V. McDonald, a sales and service 
engineer, has joined the Ohio Valley 
Hardware & Roofing Co., Evansville, Ind., 
as manager of the distributing firm’s 
plumbing and heating department. 
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ATLAS woven 


Replacements 
Repairs ... 


@ New car movers are go- 
ing to be needed for those 
now in use—repairs are go- 
ing to be needed too and 
replacements, but no matter 























what your customers need 
you have the solution to 
their shipping problems if 
you have ATLAS Car 
Movers on hand. 50 years 
of excellent service recom- 
mends these car movers and 
they continue to prove their 
superiority for speed, power, 
and efficiency. 


as Sack model has a specific 

Regular Heavy Duty Model 
10. 

Streamline Model $-X 

Atlas Model No. 8 

Atlas Mode! Vill 


@The key to 
the power 
and speed of 
ATLAS Car 
Movers is the 


leverage 
shown atchin 
circte 


APPLETON-ATLAS CAR MOVER CO. 


1533 No. neal St. 
° WISCONSIN 











MILWAUKEE 12 
oatmeal 












A 
PROFIT 
PRODUCER 
That’s Easy to Sell 


Monarch 
one man 
Car Door 
opener 
Is A Fast Selling 

Profit Item 


HERE'S WHY 


@ Every Box Car User 
a Prospect 

© Reasonable Price 

© Saves Time—Labor 

a 

- 












Eliminates Accidents 


@ Money Back Guaran- 
tee 


can open the most 


One man instead of a 
binding box car door with a Monarch Cer Door 
Opener. 
Write—Wire—Phone Today for details of attractive 
proposition 


MINING SAFETY DEVICE CO. 


DEPT MS-2 BOWERSTON, OHIO 
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Maintenance has no 
necessity. 





f 








CAPITAL 


INDUSTRIAL 


BRUSHES and BROOMS 


..... all-time good 
maintenance equipment 


“season”— it’s a year round 
CAPITAL Brushes and Brooms are all- 
season sellers. They are specified over and over 
again by plant managers who rely on their long 
service life and good quality to do the maintenance 
jobs right. Stock CAPITAL Industrial Brushes and 
Brooms for profitable sales. 


BRUSH AND BROOM MANUFACTURING CO. 
CORNER BRUSH AND BROOM STS. 


Est. 1890 





for 


factories 
warehouses 
mines 

mills 

railroads 
foundries 

oil fields 
packing houses 
fisheries 
dairies 
chemical plants 
ice houses 
marine use 


* INDIANAPOLIS 7, IND. 
































This Modern Miracle in Food Belting 


Can Solve Your 


Food Conveying Problem 





Here it is! A fully pliable plastic 
coated belting that is impervious to 
oils, greases, acids, alkalis and mois- 
ture—PlasTex belting. Now you can 
convey hot or cold, wet or dry sub- 
stances of every nature—month after 
month on this remarkable belting—it 
won't pick up or give off odors—it 
will clean more easily—and last many 
times longer than uncovered belting. 


Famous "BUFFALO" Quality 


Beneath the protective plastic coating is time 
honored Buffalo solid woven cotton carcass, 
proved in use for over half a century. Join 
the hundreds of leading food processors 
already 
belting in their plants. 


Write for sample and the name of your nearest 


enjoying the benefits of PlasTex 


supplier. 
Dept. F 


BUFFALO WEAVING & BELTING COMPANY 


Chicago 


« 
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Buffalo 7, N. Y 


New York 


Industry for Over FFitty Yeors 
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A Well Known and 


Widely Accepted Line 
jot 





¢Continuous Ad- 
vertising in Lead- 
ing Trade Journals. 
Sales Cooperation. 
Most Complete 











LIGHTER - STRONGER - MORE ACCURATE Line. Precision 
TU-MI-CO TUBULAR tructi f ial . . 

homogeneous grain ican aneh tet to 50% Q ua l it y a t 4 air 
lighter than solid frame, yet highly shock re- Prices. A Real Op- 


sistant. Triple plated—copper, nickel 
and chrome. More sensitive feel, easier 
to use. Low thermal conductivity — 
combats “‘walk”” in measurement. 
Tool steel spindle with threads 
ground for accuracy. Adjustment 
in bushing to maintain align- 

ment. Get TU-MI-CO preci- 
sion. Prompt delivery. 


TUBULAR 


MICROMETER CO. 
ST. JAMES, | MINNESOTA 










portunity for In- 
2, dustrial Distribu- 
wees tors. 


Write for Discounts 
and sales Helps 


TUBULAR 
MICROMETER CO. 
St. James, Minn.,U.S.A. 




























VIKING 
Says "NO" 








So You Will Say “YES” 


In spite of the rush of producing pumps for 
rebuilding industry on a peace-time basis, 
Viking still knows how to say “No” when 
it comes {o manufacturing rotary pumps. 
All parts undergo rigid inspection to insure 
that pre-war standards of quality are main- 
tained. 

To inform industry about Viking Pumps, Viking advertising is appear- 
ing in February in these publcations: Airports, Butane-Propane News, 
Chemical & Metallurgical Engineering, Diesel Power, Food Industries, 














tO AT-T a Industrial Equipment News, Industry & Power, Fueloil & Oil Heat, 
en Machine Design, Machinery, Merine Engineering, Milk Dealer, Milk 
Plant Monthly, Mill And Factory, Motorship, National Butter and 
Cheese Journal, National Cleaner & Dyer, National Petroleum News, 
National Provisioner, Oil & Gas Journal, Pacific Marine Review, Petro- 

7 oy leum World, Power, Product Engineering and Railway Age. 


Write for free Bulletin Series $-46 today. it will give you the latest 
Ovt information on Viking rotary pumps. 


VIKING PUMP COMPANY 


CEDAR FALLS, IOWA 
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able 
Toggle Action 
; SEYMOUR SMITH & SON, INC. 


201 Main St., Oakville, Conn., U.S.A. 
Muhere of “Enap-Cut” Pruners, Greve Shears, Medge Shears, Otc 





Sates Representatives: 
JORH H. GRAMAM & CO., inc, 105 Duane St., Hew York City 8 








Stainless 
Steel 


BOLTS 
SCREWS 
NUTS 
WASHERS 


A\ 
¥/ 


ait See! 


UAAUUUAUdUUUU 


tHHeeTT 


Ai 


WA 


A Complete Line 
Available from S‘ock 


Stainless Steel 
BOLTS SCREWS 


Machine Machine 
Carriage ) 
Lag efoye | 


WASHERS RIVETS 
All Types All Types 


dtainfess 
SCREW & BOLT CORP. 


121 Church St 
New York 7; N.Y 
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BEALL 


genuine KANT-LINK 


SPRING WASHERS 


KEEP BOLTED ASSEMBLIES persnassently TIGHT 


BEALL Spring Washers compensate for wear, bolt- 
stretch, corrosion and break-down of finish. They 
meet rigid Army, Navy and Air Corps specifications. 
Available in Carbon Steel, Stainless Steel, Phosphor 
Bronze, Everdur and Monel Metal. Finished in Cad- 
mium Plate, Galvanized, Silver and Parkerized. 
IMMEDIATE SHIPMENT of all standard sizes. 





WIRE US your requirements 


BEALL sgeole)s co. (Div. Hubbard & Company) 
EAST ALTON, ILLINOIS 

















ESTABLISHED FORTIETH YEAR 


1905 Stran 1945 


QUALITY 


FLEXIBLE SHAFTS and MACHINES 


ONE HUNDRED TWENTY-FIVE TYPES AND SIZES 
Vg to 3 H. P. 


wcnmes ROTARY FILES car 


OKE SETTING 
wows. ROTARY CUTTERS — wacuines 


TYPE M6—1/> H.P. j 


f 










Send for Catalog 29 
ILLUSTRATING THE LARGEST LINE OF FLEXIBLE SHAFTS AND 
MACHINES IN THE WORLD—HIGH QUALITY ONLY 


MANUFACTURED BY 


N. A. STRAND and COMPANY, CHICAGO 
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The Manager's Page .. . where the views expressed are his own 


Greorce FrerNvey received the “Award of Merit” given each 
year by the Hardware Merchants’ and Manufacturers’ Asso- 
ciation of Philadelphia. The presentation was made by S. Hor- 
ace Disston, Chairman of the Jury of Award, at the Sixtieth 
Annual Banquet held at the Bellevue-Stratford Hotel in, Phila- 
delphia, January 31st. 

It was an honor richly deserved by George who has contrib- 
uted so much in time and effort to this organization over a 
period of many years. The award of 1941 was made to W. 
Gibson Carey and was tle last one till 1946. 


i 





Off comes my hat to the work of the Marketing Methods 
Committee of the American Supply & Machinery Association 
for the fine job done in their study, “An Analysis of the Distri- 
bution of Industrial Supplies.” The New Activities Committee 
of the National Supply & Machinery Distributors Association. 
headed by Russ Duncan, also deserves a.real pat on the back 
for the constructive work they are doing. 

The contribution of these committees to fact finding, as a 
guide to the operations of industrial distributors and their 
suppliers, will be tremendously important in the days ahead. 
Every industrial distributor and every manutacturer selling 
through the distributor should cooperate fully with these two 
committees. The most important cooperation you can give is by 
furnishing them with such information as they may ask for 
—and giving them the facts, not guesses. 

The industry wide facts that can be developed with every- 
body cooperating will pay dividends for the time and effort 
you spend in getting together such information as they may 
ask you to furnish—you can depend on that. 


oe 





“] manufacture zippers. I cannot get enough tape. I can- 
not get enough metal. I cannot get enough labor. I cannot 


get enough of anything except customers. If I could get 
enough material and enough labor and my competitors could 
too, very soon between us we would make so many zippers— 
the competition would be so keen that there would be no possi- 
bility of inflation, at least as far as zippers are concerned. 

“What's true of my business, zippers, is true of buttons and 
dresses and fabrics and steel and autos and locomotives and 
finger bowls and toothpicks and of applesause. 

“Production, competition, the ingenuity of management, 
the cooperation of labor is what will prevent inflation, not 
government regulation. .. . 

“Labor, please stop your strikes. Management, please pay 
your employee a higher wage. Government, please trust us, 
don’t regulate us. We'll hold the line, voluntarily. Please, 
everybody, get together and let me make my zippers.” 

Mr. David Silberman, a New York zipper manufacturer, 
makes this plea in a full page advertisement appearing in 
The New York Times. 

It carries the feeling of many thousands of bewildered busi- 
ness men. As Mr. Silberman expressed it in an interview; the 
whole labor problem “is being approached too much from the 
political and pedagogical angle.” And he might have added 
that the same is true of most government regulations as they 
effect business today. 

The rights of labor are pretty well acknowledged. One won- 
ders if there are any rights on the side of the men who risk 
their money to create a business, which provides the jobs for 
those whose rights today are so generally accepted. After 
all, business hires money as well as labor. Hires the money 
of the owners, whether it be a few individuals or many stock- 
holders. It would seem that they have some rights, or, do we 
wake up some day and find it’s a waste of time talking about 
“rights”—because they have gone on a strike? 


A. M. Morris 
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By MACHINE 


STARRETT “S-M” MOLYB- 
DENUM have a remarkable record 
of performance and low cost per 
cut. 

STARRETT HIGH SPEED STEEL 
18-4-1 Tungsten all hard blades 
for light and heavy sawing of high 
alloy metals, stainless steel, phos- 
phor bronze, tool steels, chrome 
steel, monel, etc. 
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By HAND 


STARRETT STANDARD 
Back, All Hard or ‘“Semi-Flex”’. 
STARRETT “S-M” MOLYBDENUM 
specially tempered for high speed cutting 
of hard metals. 

STARRETT 18-4-1 TUNGSTEN High 
Speed Steel for cutting the complete 
range of hard-to-cut metals. 

THE NEW STARRETT “SAFE-FLEX”, 
a high speed stee! blade with flexible 
back and hard edge, making it virtually 
unbreakable on the toughest jobs. 


Flexible 


and METAL cutting 
Band Saws 


STARRETT BAND SAWS with hard 
edge and flexible back, available in 9 
widths, 3 gages and 8 pitches, in coils 
of any desired length, or cut to length 
and welded ready to use. 

STARRETT “SKIP-TOOTH” METAL 
CUTTING BAND SAWS for fast cutting 
of magnesium, aluminum, bronze, soft 
brass and other non-ferrous metals; also 
for special compositions, fibre, bakelite, 
plastics and wood. 


Starrett Saw Booklet "EG" is a complete guide to metal cut- 
ting HACKSAWS and BAND SAWS. Have you enough copies? 


THE L. S. STARRETT CO. 


- ATHOL - 


MASSACHUSETTS - 


U. S.A. 


World’s Greatest Toolmakers 





_ NO ONE SLING IS THE ANSWER 
tts TO ALL MATERIAL-HANDLING PROBLEMS. 


1. Braided wire rope sling... ? 


. 


- 


2. Cable-laid sling... ? 


‘ 


3. Conventional wire rope sling... ? 


4. Which of the many different terminals... ? 


LET HAZARD SLING ENGINEERS ADVISE, 
THEN... 


a. Build your sling for you 
b. Load-test it to twice its rated capacity 
c. Register it for its known strength 4 


di. Issue you a Certificate of Test and Registry for absolute | 


safety. 


ACCO-Registered Sling Service helps you select the | 
right sling for your particular job—then registers and 

identifies it for known strength. All Hazard Slings are | 
made of LAy:Set Preformed wire rope of Improved 
Plow Steel. Send today for your free copy of "A SLING | 


SERVICE THAT GIVES YOU REGISTERED STRENGTH.” 


Hania, Chic nti, La Angeles, New York, Philodelphie, Pittsburgh, Pertiond, Son Francisco, Tecoma, Bridgeport, Conn. 


HAZARD WIRE ROPE DIVISION 


\atco Z AMERICAN CHAIN & CABLE 


mare SOY Sy, In Business for Your Safety 








